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BUILDING COSTS ARE 
GOING STILL HIGHER 


Position of Insured Who Is Not 
Fully Covered Is Steadily 
Growing Worse 


COMPARISONS ARE MADE 


Figures in Government Reports Show 
Tremendous Increase—Rents Are 
Also Going Up 


Property owners who have not in- 
creased the amount of their insurance 
to cover the increased cost of replace- 
ment will find their position growing 
steadily worse the longer they delay. 
Building prices, which now are prac- 
tically double those of pre-war days, 
are still mounting, and the percentage 
of the real present day values covered 
by policies based on the old valuation 
is steadily decreasing. That the trend 
of material prices during the present 
year will be upward is the declaration 
made by the “American Contractor,” a 
leading journal of the construction in- 
dustry, which asserts that no other con- 
clusion is possible. Wherever there 
are changes in prices, the resulting 
price is the higher one. Steel prices 
are climbing steadily. Decided ad- 
vances have been made recently in 
Portland cement. Brick prices have 
not changed materially in recent weeks, 
but during the last months of 1919 ad- 
vances were quite general. 


Lumber Advances Spectacular 


The price advances in lumber during 
the past year have been the most spec- 
tacular of any. During the latter part 
of the year advances in practically all 
lumber items took place with an almost 
fatal regularity. The demand for lum- 
ber is so great that manufacturers 
cannot produce and transport their 
products fast enough even to approach 
the requirements of consumers. Stocks 
are so low in all grades and sizes that 
dealers refuse absolutely to take orders 
for items in the higher grades. The 
inability to secure sufficient cars to 
make shipments has been an important 
factor in the recent advances in lum- 
ber and with the changes anticipated in 
connection with the return of the rail- 
roads to private control, that factor is 
likely to become increasingly  sig- 
nificant. 


Below Other Commodities 


Even with building prices as they 
are today, they have not reached the 
level of general commodities, and it is 
largely for this reason that building 
experts consider that a further advance 
is inevitable. Since October, 1919, the 
most recent date for which comparative 
figures are available, general commod- 
ities have advanced to 123 per cent 
above pre-war levels. They are still 
increasing and there is every reason 

































































to suppose that building costs, includ- 
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MID-YEAR PROGRAM 
FOR AGENTS’ RALLY 


National Association Will Have 
Interesting Convention Next 
Week at Richmond, Va. 


IMPORTANT ISSUES ARE UP 


M. B. Trezevant, T. Arthur Fleming, 
T. B. Donaldson and Sheldon 
Catlin Are on the List 


The program has been issued for the 
mid-year meeting of the National As- 
sociation of Insurance Agents to be 
held at Richmond next week, starting 
Wednesday and lasting through Thurs- 
day. Among the speakers will be the 
new manager of the insurance depart- 
ment of the United States Chamber 
of Commerce, M. B. Trezevant; Vice- 
President Sheldon Catlin of the North 
America; T. A. Fleming of the Na- 
tional Board, and Commissioner Don- 
aldson of Pennsylvania. The program 
as issued by President Fred J. Cox is 
as follows: 


Address of Welcome. 
Response, Craig Belk, Territorial Vice 
— Southwestern States, Houston, 
ex. 
Report of President Fred J. Cox, Perth 
Amboy, N. J. 
Report of Executive Committee, James 
L. Case, chairman, Norwich, Conn. 
Report of Finance Committee, Charles 
F. Wilson, chairman, Fitchburg, Mass. 
Report of Grievance Committee, Ar- 
thur G. Chapman, chairman, Louisville, 


Ky, 

Report of Legislative Committee, E. M. 
Allen, chairman, Helena, Ark. 
Report of Casualty Committee, Mar- 
shall J. Ellis, chairman, Macon, Ga. 
Report of Fire Prevention Committee, 


Alfred Davenport, chairman, Boston, 
Mass. 
Report of Crganization Committee, 


a B. Ayer, vice chairman, Cleveland, 
Ohio. 

Discussion, “Uniform Agency Qualifica- 
tion Laws,” Thomas B. Donaldson, Insur- 
ance Commissioner of Pennsylvania 
(secretary Insurance Commisioners’ Con- 
ference Committee to National Associa- 
tion) and by members. 


Second Session 2 P. M. 


Roll Call of States. 

Discussion, “The Broker, The Agent 
and Resident Agency Laws,” members of 
the association, insurance commissioners, 














(From U. S. Labor Department Report.) 


ing both material and labor, will do 
likewise. 
Findings of Federal Board 


This conclusion is confirmed by the 
findings in regard to the cost and sup- 
ply of construction material published 
recently by the division of public works 
and construction development of the 
United States Department of Labor. 
This division has access to important 
sources of information and was able to 
accumulate a vast amount of material 
on wages, fuel, transportation and 
other items that go to make up the cost 
of material. As a result, it has been 
able to present a fairly reliable analysis 
of the industry as a whole. Its find- 
ings are: 

1. That the production in most of 


the construction material industries 
was curtailed during the war. 

2. That the increased prices of their 
products generally must be attributed 
to curtailed production and to increased 
cost of labor, fuel, transportation and 
plant maintenance. 

3. That any marked reduction in 
prices of materials as a whole must 
depend upon the reduction of these 
costs, which seems little likely to be 
realized in the near future. 

4. That construction materials are 
relatively low in price as compared 
with commodities in general. 


Percentages of Increase 


The local agent who finds that any 
insured is in doubt as to the real ex- 


and insurance journalists. 
Address, “Our Duty as American Cit- 


izens,” T. Alfred Fleming, Supervisor 
Conservation Department, National 
Board, 


Thursday, March 18, 10 A, M. 


Discussion, “Self-graded Dues and 
Paid Secretaries,” James T. Catlin, Jr., 
President Virginia association, Danville, 
Va, 

Discussion, “Non-Agency Mutual Com- 
petition; The Remedy,” Executives of 
casualty companies and members of the 
association. 


Fourth Session, 2 P. M. 


Discussion, “Fire Prevention; A Mes- 
sage from the National Board of Fire 
Underwriters,” Sheldon Catlin, Vice Pres- 
ident North America, and members of 
the association. 

Discussion, “Relations of National As- 
sociation with the Chamber of Commerce 
of the U. S. A.” M. B. Trezevant, man- 
ager insurance department, Washington, 





(CONTINUED ON PAGE 22) 











D. C., and members of the association. 
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SEEKS CLOSER CHECK 
ON FOREIGN CONCERNS 


New York Insurance Superintend- 
ent Takes Very Strong Stand 
in His Annual Report 


FOR OPEN COMPETITION 


Changes to Cover Unauthorized Insur- 
ance, Taxation Matters and Farm 
Business Proposed 


ALBANY, N. Y., March 9.—Super- 
intendent Phillips of New York, in his 
annual report, just transmitted to the 
legislature, makes a number of impor- 
tant recommendations for legislation, 
especially in regard to the regulation 
of foreign companies operating in this 
country. 

In discussing deposits of foreign 
country insurance corporations, Mr. 
Phillips calls attention to the opinion 
of the attorney general that the de- 
posits held by departments and trustees 
are for the protection of policyholders 
and creditors in Porto Rico and the 
Philippines, as they are part of the 
United States, and that the business of 
such possessions should be included in 
the United States branch returns, such 
branches maintaining the proper pre- 
mium and loss reserves thereon. He 
believes that such deposits should 
properly be held for policyholders in 
the District of Columbia, Alaska and 
the Hawaiian Islands for the reason 
that the business therein is generally 
conducted through the United States 
branches. As to Porto Rico and the 
Philippines, the United States branches 
do not operate in such possessions, all 
such business being either controlled 
and conducted directly through home 
offices or through separate branches or- 
ganized for that purpose. 


Wants Report on All Business 


In discussing the subject of business 
written through home offices of author- 
ized foreign country corporations, Mr. 
Phillips refers to the alleged practice 
on the part of some of such corpora- 
tions whereby a considerable portion 
of the insurance written is placed 
directly through the home office, not 
through the United States branch, thus 
avoiding payment of taxes. 

Additional legislation is, therefore, 
recommended requiring the United 
States manager to report in the annual 
branch statement all of the business 
written by the company he represents 
in the United States, including that 
portion written directly through the 
home office, with penalty of revocation 
of license in case of refusal. 


Unauthorized Insurance 


Mr. Phillips states, in referring to 
the important subject of unauthorized 
insurance: 

“Unauthorized companies are not 
subject to any regulation or supervision 
of the department, nor to the payment 
of a tax. It is alleged that millions of 
dollars of premiums are collected an- 
nually by these unadmitted insurers, 
free from any tax burden. This is cer 
tainly unfair competition for the for- 
eign companies regularly admitted, 
which contribute at least 2%% percent 
upon their premium income on busi- 
ness written within the state. It is 
suggested that the state might very 
properly impose a tax upon this form 
of insurance, requiring the policyholder 
obtaining the same to. report the 
amount of the premiums paid and com- 
pelling him to pay the tax. The en- 
forcement of a measure of that kind 
would doubtless present many serious 














HOW WINDOW DISPLAYS HELP 














HE latest models in “U. & O.” 

forms, the latest shades in annex 
stationery and the newest creations in 
automobile rates sheets wouldn’t make 
a window display for an insurance 
agent that would atract much attention. 
But there is a plan for window displays 
additional to those recently set forth in 
Tue NATIONAL UNDERWRITER, that will 
serve a dual purpose. The plan was 
originated by a bank, but fits well into 
the local agency business. 

% * 

People like to know what the manu- 
facturers of their own town are making 
and how the product looks at various 
stages of manufacture. But the fac- 
tories are off the thoroughfares where 


crowds travel, so display windows 
would be either useless or about 2 per- 
cent efficient. The insurance agent, 
however, who has a ground floor office 
and a display window or two can satisfy 
the public curiosity, please the manu- 
facturer who may be a client or only 


_a prospect, and get for himself the 


favorable attention of the “passing 


throng.” 
* ok OX 


The bank that originated the idea 


‘found that it brought accounts from 


two directions—from the throngs and 
from the manufacturers. The displays 
were likewise pleasing to local mer- 
chants, for it aroused community spirit, 
a thing so important to “store-keep- 








difficulties. Apparently the federal gov- 
ernment has recognized that a large 
volume of this unauthorized insurance 
is being written in the country, and 
has, by the federal revenue act, under- 
taken to compel every person obtain- 
ing a policy or contract of insurance 


with an unauthorized carrier to report 


and pay a tax of 3 percent on the 
amount of premiums paid therefor. This 
tax will be paid into the federal treas- 
ury. No reports are yet obtainable as 
to the enforcement of the measure, but 
if such tax can be collected, it will un- 
doubtedly go a long way in stamping 
out this unauthorized business and it 
will probably be unwise for the state 
to undertake the levying and collec- 
tion of a similar tax.” 


For Restriction on Lloyds 


He refers to the placing of insurance 
with London Lloyds, consisting of indi- 
viduals who have no corporate entity 
and against whom it is difficult and in 
fact impossible to enforce a claim with- 
out obtaining jurisdiction over them in 
this state. He points out that brokers 
who place insurance for clients with 
London Lloyds contend that they do not 
act in violation of the penal law, for 
the reason that it relates to foreign in- 
surance corporations and not to Lloyds 
underwriters, and recommends an amend- 
ment to the section which will make it 
unlawful for any person to act as an 
agent or broker for any unauthorized in- 
surer, whether a corporation or an ag- 
gregation of Lloyds underwriters. 

With reference to the claim of brokers 
that, because the facilities for marine 
insurance in this state are limited, it is 
necessary to deal with London Lloyds in 
order to secure sufficient insurance pro- 
tection for their clients, Mr. Phillips 
states: 


“Tf it is necessary to take advan- 
tage of such facilities, provision 
might perhaps be made therefor in 
the same manner that surplus fire 
insurance can now be legally pro- 
cured under the provisions of the 
insurance law. In my judgment, the 
suggested amendment and its strict 
enforcement will have a wholesome 
effect in eliminating a considerable 
portion of unauthorized business.” 


Tax Law Amendment Proposed 


Mr. Phillips refers to the fact that for- 
eign fire and marine insurance compan- 
ies authorized to transact such business 
in this state have an unfair advantage 
over purely foreign marine insurance 
companies so authorized, because of the 
present inequality of the tax provisions 
of the insurance and tax laws. Under 
these laws the former companies can es- 
cape paying a tax on premiums received 
from automobile insurance and all other 
kinds of business other than ocean ma- 
rine and fire, while the latter companies 
must pay a tax on premiums received 
from all of their business. It is also 
stated that foreign state casualty com- 
panies have an advantage in the amount 
of taxes they are required to pay under 
the present laws. Because of this situa- 
tion, Mr. Phillips has proposed amend- 
ments which will result in all foreign 
companies transacting the kinds of in- 
surance business, including automobile, 
being taxed upon an equal basis. 

Because of the increasing demand of 
farmers for more complete coverage 
against the ordinary risks of farm losses, 








Mr. Phillips recommends an amendment 
which will permit fire and marine insur- 
ance companies to indemnify farmers for 
losses to crops and farm produce caused 
by flood, drought and other climatic and 
weather conditions, as well as damage 
caused by insects or disease. Mr. Phil- 
lips believes that such insurance will be 
a great benefit to the agricultural inter- 
ests of the country. 


New York City Situation 


Reference is made at length to the in- 
vestigation of the New York fire rate 
situation. A tabulation of the data ob- 
tained shows a premium income for 1918 
in excess of $37,500,000 for Greater New 
York City, with losses slightly under 
$13,500,000, or 36 per cent of the pre- 
miums received. It is important to re- 
member, however, that during this year 
the 10 percent surcharge was in force, 
which accounts for about $3,000,000 of 
premiums. As this surcharge has been 
removed, there is now to that extent a 
reduction in the rate and the resultant 
premium income. The expenses incurred 
in transacting this business approxi- 
mated 40 percent of the premiums re- 
ceived. The experience for 1918 was the 
best of any year during the existence of 
the New York Fire Insurance Exchange. 


TO LOWER EXPLOSION RATES 





Strike and Civil Commotion 
Forms To Be Revised As of 
April 1 


Riot, 


NEW YORK, March 10.—An impor- 
tant meeting of the explosion confer- 
ence was held here this week. It was 
decided that effective April 1, rate re- 
ductions on the various classes of ex- 
plosion business written will be put into 
effect. For some time companies writ- 
ing this class have been disturbed over 
the fact that the great bulk of the riot, 
strike and civil commotion business 
written during the war period has gone 
off the books. It has been admitted 
that a rate reduction was necessary, but 
there was some difference of opinion 
among the companies as to what steps 
should be taken and as a result no un- 
derstanding has been reached. At last 
week’s meeting, opinions from the vari- 
ous factions were heard and there is no 
longer any reason why the necessary 
changes cannot be made. 

It is probable that two forms of 
policies will be issued in the future 
and that the inherent hazard will be 
included in the explosion contract. 
Modifications and changes in the cov- 
erage will be put into effect, at rates 
that will enable the local agent to hold 
the business in normal times. 


S. C. Kline Is Advanced 

S. C. Kline, newly appointed superin- 
tendent of agencies for the Tokio Marine 
and Fire, has been associated with Jo- 
seph A. Kelsey, general agent of the 
company for the United States for twelve 
years, joining his staff from the Svea 
office. 





The annual convention of the agents 
of the Massachusetts Accident of Bos- 
ton _ be held in Boston on March 8 
and 9. 


USE AND OCCUPANCY 
IS LECTURE SUBJECT 


Superintendent of Agents W. S. 
Foster of North America 
Before Club 


PROFITS INSURANCE PLAN 


Some of the Problems That Confront 
Underwriters in Dealing With 
These Forms 


W. S. Foster, superintendent of 
agents of the western department of 
the North America, spoke before the 
Chicago Insurance Club this week on 
“Use and Occupancy, Profits, Rents 
and Leasehold.” He said in part: 


The adoption by the Eastern and 
Western Unions and other underwriting 
organizations of uniform rules and the 
promulgation by the uniform forms com- 
mittee of use and occupancy policy 
forms for both manufacturing and non- 
manufacturing risks, including forms 
for seasonal risks, so-called, has effected 
a better understanding and wrought a 
wonderful improvement in the writing 
of use and occupancy insurance. Some 
folks persist in changing the uniform 
forms to suit their own fads and fancies, 
and to make them conform to their own 
understanding of the subject. 


Will Cause Trouble. 


This is often done in a manner which 
will sooner or later give us trouble. 
Take, for instance, a $25,000 policy cover- 
ing use and occupancy. In my opinion 
it is preferable to show such $25,000 in 
the space provided at the beginning of 
the first line of the policy form, and 
farther along in the body of the form 
name a per diem limit of liability of not 
exceeding $33.33, which is 1/300 of $25,- 
000, but for reasons which I have never 
been able to fathom some folks insist 
upon showing in the space at the begin- 
ning of the form the total use and occu- 
pancy carried—or purported to be car- 
ried—under all policies at risk and 
name a per diem of liability of 1/300 
of such total amount, If then our 
$25,000 policy has attached a form 
showing $75,000 total insurance with a 
per diem limit of not exceeding $250,000, 
it needs the addition of a _ correctly 
worded introductory clause to establish 
the correct relationship between our 
$25,000 policy and the $75,000 named by 
the form, and to guard against the pos- 
sibility of our $25,000 policy having to 
pay the full $250 per diem named by 
the form. 


Uses Straight Insurance Illustration. 


Now let me digress for a moment from 
use and occupancy to straight property 


insurance. Let us take a general form 
covering three buildings without co- 
insurance. Again, assume a policy of 


$25,000 and a policy form reading: $25,000 
being pro rata of: 
$20,000 on Building No. 1. 


$25,000 on Building No. 2. 
$30,000 on Building No. 3. 





$75,000 Total. 


I presume that everyone here must 
have experienced the same shock which 
I did when I first discovered that a 
form such as that, without coinsurance, 
does not carry any promise that $75,000 
insurance will really be carried, and 
that instead of our relying on $50,000 
additional insurance to contribute with 
our $25,000 policy in the payment of any 
loss, our $25,000 must contribute with 
whatever total insurance happens to be 
in force at the time of the fire, and that 
the amount placed upon these various 
items simply indicates the extreme limit 
of liability to which we are subject on 
each building up to the face of the policy. 
Thus, if $75,000 is really carried our limit 
on each item is one-third of the amount 
shown by the policy form. If, however, 


there proves to be only $50,000 total in- 
surance, our policy must then contribute 
up to one-half of the amount of each of 
these items, while if it proves that our 





(CONTINUED ON PAGE 20) 
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FIRE INSURANCE BY STATES 











Various Commonwealths 


Figures on Premiums and Losses for 1919 in the 
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Satara 2.2" Tor “» Fire Assn. osece ale 7,783 4,417 
Rhode Islana F 4.812 : 3 O71 Fire Assn, ...... Tor 20,222 418 
Rhode Island |) Tor "45 4s A amet as cece. = beg 147,175 
ueen SOAR F 15,746 "8,642 | Franklin, Pa...... ° 
queen shi sigan 50,170 21,933 le gg ry ay Se oe os He 
on a ne TOP BS haces ed. Union, Ill.... 64 , 
eres F 28,580 12,688 | Fed. Union, Il..Tor — 1,557 975 
WE iiss xn diese M 6,854 ,231 | Fall River Mfrs. Mut. 
Russian Re-Ins 'F 6,882 002 | sere cee seceeeees 31,521 650 
Russian Re-Ins..Tor 23 1 Pruners *diciual, 46,173 30,010 
1) iar 21, , rs oe 
Roman eg. o0cc02.. Se Bins ee Bree F 25,416 9,819 
St Paul F.&M....F 12,006 559 | Grain Dealers’ Natl. 805 140 
St. Paul F. & M....M 5,268 1,389) | Mut. ........... 
St. Paul F. & M..Tor jt peepee Grain’ Dealers’ Natl. 
Sprifield F.& M....F 26,564 11,245 | Mut. .......... Tor 2,441 10 
Sprifield F. & M...M '460 850 Mut aed paitg a-ace 2 82,892 16,782 
Sprifield F. & M..Tor 21 ... | Georgia Home.....F 14,587 11,661 
Sechr mt OG. 4... F 4,260 321 | Glens Falls ...... F 293,059 112; 417 
sec 2 See M 7 9 n ey ee M 16,211 6,333 
South. “Garolina. Se ea 700 77 en, Paits. Tor Meth] 635 
Union Marine ...:..M: 7 RR Aes Globe, Pa......... F 85,453 40,641 
Union, China ..... F 13,537 47 | Globe, Pa....... Tor 1,448 3 
Union, China ~..... M- 1! EPG pate Ae? Globe Natl........ 51,788 16,044 
Western, Ont. ....F 2,789 1,118 | Globe Natl....... r 72 
Western, Gre ~.TOr- G7 © Aas Granite State..... F 45,642 32,143 





Granite State....Tor 42 
Great Amer, N.Y..F 827,596 
Great Amer, N.Y..M 68,222 
Great Amer. N.Y.Tor 64,389 
oo ae F 4,644 
Guardian .........A 242 
Hamilton, N. Si. my 49,053 
Hamilton, N. Y. ‘Tor 221 
MEBROVOR 062 oc csc F 355,900 
Hanover ......... M 36,759 
Hanover . Tor 34,152 
Henry Clay ...... F 38,412 

ae F 1,317,243 
Home, N. Y....... M 110,827 
Home, N. Y Tor 167,796 
Hope Mut. ........ 67,496 
Ill. Mut. Fire Und. 4 31,596 
Bu a eee 40,929 
EMMNOIS . 6. acces Tor 1,102 
Iowa Auto, Mut...M 7,570 
Imperial, N. Y. 51,815 
Imperial, N. Y. 23 
Independent ...... 6,871 
Ins. Co. of N.A....F 953,564 
Ins. Co. of N.A M 320,887 
Ins. Co. of N.A..Tor 82,621 
Ins. Co. of State of 

i ees Pee 165,559 
Ins. Co. of State of 

ei a cccceamaee ae M 492 
Ins. Co. of State of 

ES 6 6 ao ca sleteca Tor 9,501 
Iowa Natl......... F 8,406 
Jefferson ......... M 40,619 
Liberty Marine....M 40,619 
Md. Motor Car....M 21,952 
Mass. F. & M...... F 25,365 
Mass. F. & M..... M 7,900 
Mercantile, N. Y..F 87,431 
Mercantile, N. Y...M 20,619 
Mercantile, N. Y.Tor 85 
Merchants, N. Y...F 113,155 
Merchants, N. Y...M 3,305 
Merchants, N. Y.Tor 7 
Michigan, F&M. -F 105,069 


Michigan, F.&M. Tor 1,841 


Minnesota F.&M...F 17,904 
Minnesota F.&M.Tor 37 
Lumber Mut. Mass. F 14,836 
Lumbermen’s Mut., 

2) ae F 24,193 
Mansfield, Mut....F 2,794 


Merchants’ Mut. ..F 33,393 
Merchants & Farm- 
ORR DRGs ois + c's 5c F 3,923 


aaa Bilalass e 3:6 1,744 
idgatmecks mut: ....F 4,524 
Mich. Millers Mut. 4 86,425 
Millers Mut....... 9,264 
Mill Owners Mut. P 43,515 
Minn. ImpImt. Mut.F 27,277 


Millers Mutual ...F 
Millers Natl........F 200,302 
Millers Natl....... M 
Millers Natl..... Tor 4,070 


Marquette Natl....F 79,610 
Marquette Nalt..Tor 61 

Metropol-Hibernia F 80,102 
Mid-West ........ F 2,33 

Mid-West ........ M 269 
Mid-West ....... Tor 372 
National Reserve. .F 41,168 
National Trades...F 17,979 
Natl. Mut. Church. F 18,527 
New Brunswick...F 82,351 
New Brunswick...M 583 
New Brunswick.Tor 1,140 
New Hampshire...F 237,078 
New Hampshire...M 35 

New Hampshire.Tor 7,900 
ye eee F 355,777 
oo, are M 17,66 

ININ@aSA .... 2... Tor 15,66 

Northern, N. Y....F 154,694 
North Atlantic....M 40,619 
North River....... F 184,164 
North River ...... M 14,141 
North River..... Tor 7,392 
NW. FF. &'M..... F 15,817 
N. W. F. & M..... We  6dthes 
N. W. F. & M....Tor 139 
N. W. Natl....:... F 259,563 
Ne OW: NOG. 6c 72,538 
N. W. Natl...... Tor 8,051 
Ohio Farmers ....F 106,774 


Ohio Hdware Mut..F 2,425 
Ohio Millers Mut..F 


Ohio Underwriters 

ae pie 4,058 
Qld Colony ....... F 39,187 
Old Colony ...... M 4,977 
Old Colony, Tor 31 
CO i 67,263 
Py See M = 278,935 
i ae Tor 6 
ee MIO 66 oewea cae F 273,446 
ee Os wc Caecwe M 31,800 
i tee Tor 6,332 
Peoples Natl ..... F 82,540 
Peoples Natl Tor 18 
Potomac, D. C..... F 12,674 
Preferred Risk....F 26,446 
Preferred Risk....M 2,655 
Prov. Wash....... F 201,194 
Prov. Wash....... M 59,387 
Prov. Wash..... Tor 4,213 
Penn. Lumbermen’s 

En ee F 15,336 
Penn. Millers Mut.F 26,661 
Phila. Mfrs. Mut..F 


Reliable, O. ... 
Rhode Island 





Rhole Island ...Tor 1,009 
Richmond, N. Y...F 38,795 
Richmond, N. Y.Tor 1,914 
Rocky Mtn. ...... F 29,583 
Rossia of Am ...F 344,005 
Rossia of Am..... M 28,620 
Rossia of Am...Tor 4,330 


13,698 


10,061 
90,130 
1,707 


18,211 


1 
20,905 







































































































































Prems. Losses 
Retail Merchants- 

Assn. Mut. Co...F 83,603 18,900 
St. Paul Mut. Hail & 

CP re weedatas ooet 2 eS oe 
manbaie Mut., Pa. F 6,530 85 
St. Paul F. & M. 395,191 183,022 
St. Paul F. & M...M_ 103,839 30,334 
St. Paul F. & M.Tor 15,361 1,619 
mueuricy, Ce *...4. F 437,497 176,090 
Security, Ct. ..... M 5,614 8 
Security, Ct. ....Tor 60,608 8,097 
Security, Ia. ....:. F 63,079 16,603 
Security, Ia. ....Tor 4,860 220 
Security, ©. .......F 11,864 6,281 
Security, O. ....Tor ees’ =“eahee 
South Carolina....F 16,949 4,266 
Spefid F. & M..... F 659,651 273,814 
Spefid F. & M..... M 35,369 ,76 
Spefid F. & M...Tor 46,219 8,002 
Standard, N. J....F 11,880 2,990 
Manon Se. : F 64,103 26,444 
Star, N. Y M 4,668 2,340 
i, Ae a eee Tor 2,076 262 
Pa aeons 15,585 739 
Westchester ...... 319,475 168,950 
Westchester ......M 30,735 27,231 
Westchester ....Tor 8,786 1,487 
Worcester Manufac- 

turers Mut. ..... F 35,695 624 

INDIANA 

American, N. Y..... 5,96 2 

Automobile, Ct. 50,469 19,691 
Aimer Cent) cicccces 25,497 9,875 
Alliance, Pa. ....... 36,690 6,923 
American, N. J. .... 328,134 129,912 
Amer. Druggists’ 14,789 3,83 

PN Oe So sd wis 14,240 2,685 
Agricultural ....... 77,985 40,425 
Amer. Eagle ....... 60,750 17,455 
MR as 4.5K ee taddn.s 662,125 245,971 
RANE 6s dae babes s 39,10 12,06 

DL RE eee 80,627 25,849 
Coml. Union, 24,280 15,018 
City of N. Y. 14,666 ,79 

Commonwealth, N. Y. 46,451 14,115 
COMGOTEIA Giese. ccs 64,605 15,583 
Cority.. “Pas sccc es; 10,599 815 
Columbia, N. J...... 1,030 58 
Central Natl., Ia.. 6,963 223 
Capitol, Cal ....6.. 4,735 2,084 
Citizens, Mo. ...... 65,304 28,633 
Commerce, * e 5,304 76 

Camden, N. 46,394 23,430 
Central Natl J 6,963 223 
Columbia, O. 5,930 614 
Cleveland Natl. 11,272 3,193 
Columbian, Ind. a 44,939 12,246 
Dubuque F. & M.... 37,562 1,155 
Franklin, Pa. ...... 89,594 + 39,145 
Fidelity-Phenix 485,640 185,589 
Pg re 101,431 31,592 
Warmers, Pa. ....... 7,317 8,540 
Globe National ..... 12,130 59 

Granite State ...... 23,325 12,209 
Soi, eee 28,381 8,490 
Gadmes Palle’ :....... 123,879 47,706 
Globe & Rutgers... 178,071 64,961 
J. aa a ae 1,321 
Home F. & M 2,400 
|. Se See 334,977 
Henry Clay 3,30 

Hartford : 315,296 
Ins. Co. of N. 93,862 
Le, ee ae 49 

Inter-State 0,020 4,763 
Indiana Ret. Merch.. 40,309 7,312 
Merchants, Ind. ..... 39,677 7,267 
Mass..F. & M....... 9,197 5,043 
Marquette Natl. 18,547 5,880 
MRGCBAMICH 5 nc kc0s 2,593 1,778 
Mercantile, N. Y. ... 30,438 4,907 
Milwaukee Mech. 96,157 38,080 
Michigan F. & M. .. 40,879 12,108 
North River ........ 66,835 3,410 
New Brunswick .... 29,37 12,725 
Northern, N. Y..... 51,817 15,921 
New Hampshire .... 84,524 31,844 
Nati; Trades ....... 941 19 

Ie, WN a OOS 6 606 8s 0 104,596 19,638 
Old Colony ......... 5,958 11,304 
fc ee aaa 30,535 ,959 
Peoples Natl. ...... 1,709 2,727 
Providence Wash. .. 85,952 16,780 
Re eee 163,532 60,094 
be ne ee 125,549 58,019 
Rocky Mountain .. 11,77 2,887 
Reliable, O. ........ 12,191 1,573 
Rhode Island ....... 3,758 11,872 
St. Paul F. & M..... 128,001 42,094 
Security, Ia.:........ 10,493 4,938 
Sterling, Ind. ...... 4,424 25,619 
Springfield F. & M... 185,735 64,109 
Star In. Co. of Amer. 4,594 1,458 
ER POR a be visa sce ee 21,304 4,825 
ie oh . | oe 129,244 42,947 
WMO os axa'a wcwace 8,94 1,068 
Westchester ....... 144,974 75,820 

IOWA 

Alliance, Pa. ..... F 20,404 22,162 
Alliance, Pa. ;:..... M 725 121 
Alliance, Pa. ...... oy 574 32 
American Cont. ..F 22,149 15,762 
American Cont. ...T 1,652 103 
American Cont. ...A 1,107 1,409 
Amer. Eagle ..... F 24,754 8,769 
Amer. Eagle ..... 7. 838 32 
Amer, Eagle ...... A ., aero 
Amer. Allience....F 62,226 30,305 
Amer. Alliance....M 245 5 

Amer. Alliance ..Tor 7,501 28 

Amer. Alliance....A 10,500 17,003 
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Prems. — 
ms. Losses 1 
ee Amer, Natl of Chio.. 1,087 itas3 
Losses 218 6, 
Prems. 4,378 _ eer 
bbs TORE. a's sad F 16 | Atlas Ass 15,572 24,245 
Prems. peng SRM FE. 2M... 3 (197,142 “Peat State, | eee. M 157 1 | Automobile of Hart. "814 6 
' . J.....F 195,659 LIN WLP eM te: eet 8,742 | State, Eng---.....T 397 Batticn ..... ica 11) 21/950 6,225 
American, a. re “Tor 53,745 et N Oe ae Se eae it 98 Unit , Ret. Merch British America .. 22'434 4,589 
American, } ie Poo s vr 27 y N. W. FE. H nit. . ° So SC) SIREN oe. po, a inbaih 
Amer Natty O\L “rgee BSR NO Woe MB ee ae ee ee Caledonian .......:. 10300 6.751 
Amer. } ” a 7 oo ae” ae ’ f e , ever 4 162 | Camden ............ 2 ones 
Amer. Natl, Q.. Tor at tae | NCW. Net” Wie, ar 6,513 “a 833 | Western, Ont. ...-M 1,004 Le Conauey of Scot. dy’snn ** "96 
Amor. — ar ae test ett acaaane Union .. SA weet es a oe bien: 23,123 5,903 Citizens of Mo... ee 20'361 3,609 
o., Ronin ee M 11,71 y é nion ... i : coee ~ of } ssescese 4 4 
ge ante sg Ea 13,879 | Norwich Union . ‘Tor = 1,854 ane Cleveland Natl +5: asin an 
. gem Se if ° N yich Union ...£ , 17,924 | { Com’1] Union - ee 1 
ORM, .. 06 ~ 7 54 | Norwic ,496 ’ | i J i 128,18 
See FE teks + nee4 | Old pore Je pees : ms 704 67 | | MASSACHUSETTS | pire abathese om ot N'Y: at eat 
Boston .........,. > 3,476 133 | Old Colony ee 4 4,003 ange | | Gemmbedia ... ccc. 46, "974 
Boston 20000 Ba sath | Ora Colony 22.0... H mee : 48 66,911 | Connecticut 2022.1! 303 702 
ea eo ae ee enix, N.Y wssJF 85,380 “ris | Agricultural ......F Gato 254 | County of Pa’. --.. 4,547 1,097 
a lade ae > 9,260 14,560 wee sci N. Y. +++ pet 651 ee one ppc, * 59,297 ett Eagle Of NS oon ees "48 : 262 
Caledonian ....... = ae A NE Ws i gD eee Sa J....F 232,82 . Equita : ts 16,982 , 
* SM ing Lerods = : Phoenix, N, - 994 American, N. 4 5,838 deral of N. J... 2,693 
Se oetsereem rae a Sere Phoenix, N. Y ee. 30.755 18,283 American, N. J... 4 ‘cae 53,775 oe Union...... u'tas 1/138 
Caledonian .. ‘Mut.F 2.445 1,703 | baternelle ... . "487 36 | American Central. ee et 31,924 | Higelity, S.C.. 0... sicuae 31,841 
Central wag sary 7,732 3,022 | Daternelle . 83,090 27,771 | ‘american Central. P 87.224 29,643 Fidelity-Phenix ... 163425 38/390 
Central — Mu “F  21'737 — Pa. =e . 5,660 HH Aanotivan fase a 4°994 oes Fire Association. ... 78876 18,777 
Citizens, ' <a Se 7 6 Pa. LE ee ee "255 Americar see q - an’s u Ease , 11, 
Citizens, Mo ...... T 1,734 PR PACD 5 ok oss 53 P “a 22,901 | Amer. Fire, N. Y...F sear 4,325 Saeat Beeston seeeee Mig en 3,362 
‘itizens, Mo. ...... > a Benth omar “89 39 | Balti, American... a ao 50,2 9,047 
Citizens. +. Slee 523 ae 4 | Brow. Wash anes 5 132 lle al M 719,453 at et General of Paris.... 24829 6,430 
ey . 52% ov. Wa x : Boston .......... y : z ’ : 
Columbia, N. N Y¥CF 34,937 nor Prudentia Re 81°795 45,258 Caledonian pre O1 2122 Glens yA oes 212,721 31,002 
Com’wealth, N. ¥.. : 3 UCEN wee eeeeeeeee -+++ | Caledon shige 0 335 | Geass Ce .. , 5 
occu a 0. ae 1,890 | Queen \o...scscecs T 9,604 444 | Central Nat......-R 18,770 OPE Be eng Pos RR 172,759 42,445 
Continental peti 270,131 saragy | Queen «+e hens tae 323 | City of N ¥.2, 10/548 eat Hardware Deal. Mut. 50a'179 163,527 
Continental ...... 785 7.9 es ee ee 525 21, Sha N. 4 6 ROGUE’. c.coese css . 77 
Goatinental $i eat 2,375 | Rhode Island - mart 12 | Columbia’ N. oe'ses ino4e Beaever aa dias 305'11 121,710 
Continental ...... F 30,856 40,977 | Rhode Island ..... F 171,869 76,916 Commerce ........ F saeoee 26,640 | rome of N.Y. ggg: Se 1,533 
ome song i gee + g9 | Royal ............ M 1,071 25 | Concordia ........ M 9 203 | Home F. & M., Ce 5,514 37,347 
ereamaal ge a 137 2167 | Roval ........00.. 51,249 254 | Concordia ........ F 638,295 178,208 | Imperial o ‘Amer.. 228,197 , 
Century, N. 24,290 22,167 AL Ul ssauwite sae T ’ 25,739 | Continental ....... 5.642 14,672 | Ins. Co. of N. Am 56 22 
Cleveland Nati. 1 | itary 5,906 ae SPIES Soe 17,661 | Continental . 2... FP  2a'913 o 331 | Inster “tate — 45,187 mat? 
Siew Natl. ... a erro es 16, . Tg t “ “ppeeaigate , : . Co, Sta : : 
ye | Natl. ie 23.718 22,815 | Rocky ong od 10,205 38,311 — eee ¥ 38,150 11760 age Re Mia ae 51.888 10,430 
Columbian Nathitor  7Tat3 10,554 | Russian Re-Ins. .Tor 91,439 43,889 | Federal Ri IIIB 426200 120/148 ey eee bee tod 
Commercial O. . 8 utes MSG |Becurity, Goan. |. § <> Gece Fid.-Phenix ......F 84 8,229 gl = gail 71,293 mage 
oo me ainine a a el 517 rity, Conn. .Exp 1,244 | Fid.-Phenix 22/77: . oo 27,173 | Don. & Lan........ eo 3 
en = a 4 2,337 937 apne Conn. .Tor ey tts 6.145 | General . weet ee ees b 5°83 112] Marine & Motor. oa 37,430 7,101 
habaces © & M.. 'F yee aaa Security, Conn. .. 7 1336 27123 ore OL gaa eee en ¥ 57.648 Hee hig pe Rg tee : 1485 ad ace 
, : 0,20: ren , Conn . : 7 | Imperial .......... 4,863 , Mass, F. & M...... 8,72 ryt? 
Fed. Union ill...00F 711197 7814 | South Carolina. VF 0755 16/844 | Indepenacnes- 2. F 4594 14,220 | Merchants of N. er, 2478S 642 
the J.....F 55,848 ce CaS 6 a-5 6 <6 <3 « i corana 122,010 | Ma. nen meerorae F 136,735 Bee nt me eg Eom tonle 96.749 eyo 
ir salad - Se eee "ee | Mercantile ........ 9 ’ 
.M 112 1d4F.&M.F 223, Mercanti M 18 , Mechanics 20,388 ’ 
nee art ee 5,227 158 | Springfie 4,313 55 reantile ....... I , 17,679 F.& M....... , 808 
Firemens, N. : Tor 1155 145 | Springfield F. & 4 = 38,187 727 Soceiante, N.Y. = se 3,218 nt Millers Mutual oFtas 6,429 
ae ae ae asda 6: & Mt A 3,099 See ee ee 52375 13847 Minn, Impl. Mut... 4198 Bat 
: Py Ss n e an. see. x (ae ic ee oe eee 7 . Impl. ere 3 
First Russian Te. 159,353 57,456 Sterling, ind, i.2.8 1,632 ... | Millers, Nat....... F or None omc See ee bees 4°161 
Fidelity-Phenix .. 1,143 | Ster T 22 i Millers, Nat....... M arate 6,693 | Mo le, Paris.... 16,9 4°387 
Pidelity-Phenix ...T 15.894 2'375 | Sterling, Ind. ..... 1,214 Ole ora. F 17,017 '915 | Nationale, ie 28,13 , 
Fidelity-Phe 6.851 2,375 rin City F 2 | Minneapolis F 82°911 24,21 National, Denmar} 79'053 44.486 
tg sles erg 429 4,527 | Twin Gite 8 | Newark .......... M 4876 286 | National of Hart. “18'559 6,256 
Fitchburg Mut. .. , 506 18.551 ate City ict 6,685 kn I : “Ff 36,165 at National Liberty... 11147 Hers 
eee, es , - Ne 4 c aoe ata seaees ’ f 
Globe & Rutgers. \F 112882 108733 ay es 21638 | ow Zealand... 24-148 Ti | Newark Wire,{.00... sigs 7,348 
Grain Dealers ae 7,981 2,762 | tr S' Fire 1.573 North Bet ae Mer..F 414/913 as 4 Hampenie.. tee 89,511 28,699 
_ fae sn U. S. Fire a ‘orth Brit. & Mer.M f 44,086 | New Ha 38,07 
“ai vat. ire......... 66 | Nor F 117,344 , New Zealand. 6.110 25,339 
Grain Dealers Nat ge Ps U. S. Fire 2,086 | Northern N.Y... 391 eae ee , None 
tacts eee ced ~ . ; senen, Am. “'''* | Ola Colony ....5/1F 101, iss ar | Biagase .~ 5.1... -, 6,330 ° 
wrantik ents LP 2,587 a i54.| Slaton, ak ee Old Golony 22.221: F 1iess — 133°801 | Nordisic 22000000020 84°783 15.425 
Granite 17 19,174 bE ine . M F 114,669 North River ... 32.520 10,98 
Globe Natl. .... iad pie 74% ponies ae F 51,549 — eenaneaine” eees . 337,169 112,052 alee leas a wean 25'902 
Globe Natl. ..... 16 531 8,284 | Westchester ...... T 3,111 Jette lvania ee i 11,464 "448 No. British & ere. : 74.139 20,047 
Girard F. & M..... ert 2,049 | Westchester ...... "12 3,429 | Pennsy gr ~ tla: F 36,899 18, thern of London. , 2°639 
Girard ory NY 364288 we bse emai ee = 28,596 oaet | Bean ‘bes Ro awes F 229,299 ret iter a or ee 3,847 
7. Amer. T. CS 2,878 , Western, Sa 60 ix, Eng..... M = 27,896 4505 | Northwestern Natl.. 37.183 +257 
Gt. Amer., N. Y....} 88 264 5,037 | western, Ont. ..- Tor 10.569 Se eee eens F 21,217 773 | Norwich Union...... , 662 
Gt Amer. N. ¥..Tor 88,264 oirts ot Saar 8°435 eed fo ee F 210,731 f5:773 ‘ane GUY. ccceni Bae 9,441 
ae > 118,025 29,96 Belt Auto eee W:SWWHBN: 4. oc ’ 941575 Ere he ie en. og O15 4,573 
Se Se ae 9/822 1,150 ie rare Under- 39 | Prov. ...F 334.424 5 oo ea idea 36.0 i 
.Tor 19, 7¢ |Hardw 21 1 DOT > ok.cic oeea5 49,181 | pacific ....... 90 2 
Hanover ...... 576 eae ...F&L 1,92 Qu ...M_ 119,002 ’ Pac ‘ ol 12,3 
Ee ae i node igiandy <i. k URLA BERS Baternelie mons) ASBIE 18845 
y. ealers 3 . ss — 286,279 7 > Is “° ; : 9, ae : ig : 
Hartford sna. ~ Cae 4,896 | 5 ao eS eee eee Deoples Nat'l....... | (19:680 1161 
Hartford ....... Tor 83, 35 4°782 | | Y bo Bidets span M 190,600 54,630 |) peoples’ Nat’l.... 16,953 4, 
seeee A 25,4 KENTUCK to pie 7 -++::> | Dhenix of Paris... 4 6.406 
Hartford 22200000. 5 34 "3,621 | | || Scandanavian,” Ai. F 183/603 43,112 | Daoenix of London. ace 8.630 
Henry Clay, ++. iy Roe Brac | 3 Scandanavian, Am. ‘ 176,343 48.808 | Phoenix of Hart.... 10,483 3,457 
Individ. Und. ee pe See Und..F PAO 2 ete Security .....-...- M 18°407 be Preferred oe i 3,29 ry i 
oo janet ee e453 | Amer. Exch. 1 "MIF 8,969 Sane | sccurity .......... F 114,665 See gh RR 4, 
Ins Co. of NAB 208177 Me eeas | gubS. at Hawe. 2 \F 426,731 ad tt aan ” ane 154,274 > oe gaa ice 74,163 132 
ins. Co. © “13,921 2, - 5 <li Sabie M 16,755 , d,F&M.F 456, "072 | Queen ..........0:. a aes 6.2 
er — of N. A... + 41,017 seed Aetna Soe Tor iy dy at Serine F&M. | rent a Rhode a earache 15,826 ss 661 
ns. Co., St. 2,76 = (liar WS , cs i eS : "76 | Richmond ...... 222,214 : 
ee es gaeees 61,038 | Amer. Alliance . — 244 —8 | State, ee 596 ean __ Hert egeae-s % 30°359 
Inter-State Auto...A at 31,284 | Amer. Alliance ....T a 928 ae ..F 39,172 — pte RESGH a.5 3 50 < pig ted 8,595 
lowa Nath ......Tor aene 2745 | Drug. Indem. BX 1001589 *eois | Sterling .. “F 207,888 54,383 Scottish Ga No... 38 10,080 
owa Nati. .. a dey A 10,8 4, oo are eae 21,497 - eno .-s.d wader ’ 97.565 Scottis z Neeweee 39.615 g 
lowa ee ais F 5,929 3,838 | Boston ....... ee 4,022 ped -¥ 5 ore - a aet 28,325 | Security of cvemada 41,240 Bop 
Meee ae ae Rat abe ee ll Ce fics . are 14, Thames & Mersey. 0,403 68,812 | Skandia .......-.-- 122,612 23, 
Liberty, Mo. .... ee Camden, N . 2,736 3,055 Past 50, 702 | Skandinavia ...... 72 67 
Ptherte ey A 17: 8,391 | Camden, N.J...... M 433 56 | Union, Peso as ¥- 80,032 40, th Carolina ..... : 2.452 
Marquette Natl. ..F "oo. "137 Camden, N. J... eax 8 1.950 1,499 be of Canton ..M ao 14 ee pin Amer. Union bg i 32.031 
Marquette Natl. Re 12,021 10,185 | Campbell Co. Faeeer BGR id ees Union Mar, Eng...M Ppt 9.054 | Springfield F. & M.. 13,202 2,049 
ees, Ee ‘Tor 424000 wos Columbia, N. J....M 10,636 2,532 | United Firemens.-F 32298 14,703 Standard, Conn. .... 13,20 ‘581 
-saeceerro NY. F 34,302 71,281 | Columbia, N. a cae 28,605 | Wheeling ......... Bo gasses 709 1,874 
ercan fag 7G ee ae ’ ’ GO. GE EAV s c..5 0c E 
eoceensne N. Y. a 078 37,007 Firemens, N. z oo 2 344 ites | et Copan 71,615 16,822 state: 9 cece ecences rg 12.571 
Mite Mee .-F 118,597 i s, N. J... Tor f 89,955 ington ....... itt , 5,933 | Sun Office.......... 62°98 18, 
Milw. Mech. ...... F ’ ga a ae Firemens, N. ere F 255,269 "19 Ab > wed Rees ..F 14,926 ’ 1/ St. Paul F. & M. 27149 1,438 
Mie Mesh: “vile sgt “iti | Pel “Phen ver PRS) GT | Aatmgre cone OMI ce igmse Gas 
pitw. Mech. .....- F 16321 On laud © wee tt ret Gent. Manftrs... (M4 “ore 18'809 | Union, of china, 19.273 5,628 
ballad apie r 195 Girard F. & M...Tor . 52,817 chester .......F _ 63,0 25,457 | Union, of Paris...... 15,926 1,590 
Mich, Millers Mut wr 9,501 ee te Amer., N. ¥..F oe "e32 | Firemen’, RUT. eer 8,609 | United Firemen’s... 52,690 ped 
a aneeee q "186 ed Po N. Y..M 3, Deal. Nat...F . 11,122 | United States ...... att 6.6 
Mut. T 1 Great Amer., N. 522 | Grain Deal. : 35,708 ; nite M.... 39, 
Mich. nape F 11,607 8,213 Gueses Amer., N, Y..T oan? 104,233 | Hampshire as 4 30,840 19,930 neg tater 69,059 ee 
Millers ~ noth apts T 206 Ot stency Clay Wine. ‘ 743'609 "b1 | Lumbermens, lip 8038 ett Gann nee 8,20 ; 
Millers Nat'l ...... ~~ ee ren ber Mut., Mass. ; Oh nnd eet 2 46,817 ; : 
~ stolen ca é 7 Lumber Mut, 0... -F 28072 6,983 | Providence ° <1... 17/888 3,196 
. “ex “9 = , wed eeeeee 
Minneapolis Fire & 14 17,080 aceon PE accor. 2icae 17 | Union, R. | 
MAPING -- +--+. & gs pe mpm mag Pa. . wd 10 ae 5.catel ts MICHIGAN 
a 7,424 ue ees ; Aan pees LOUISIANA 
aR & Michigan 10 sia || 
or 
sigan i é 1,330 2 Son Mine. F ae mary | Agricultural ..... M eekrt it 
i ee eee 586 588 hire...T 1, ; icultural ...... * 128,920 
N. Y. Rec, U ina Pe 135,809 46,990 | New a or oe 14,836 Tr Fire Only— Premiums Losses ye AS cng N. J..++.F 272,966 Ht 
= = i= 3 N.Y... - *i09e = New Brunswick ..M jase sas Abeitie ... 266.0% + isiay 52,922 | American, N. eae 352,435 238,041 
++ eae % 3,547 2,181 New Brunswick .Tor "159 $6,174 | Actna-s.o. 2 ccccccse 9°542 17,800 | Aetna ............ “'M 2341 ae? 
x a x. * F 92,102 eo Phoenix, Eng...... is oe 1,241 Agricultural, boar ts Pg 759 Aetna Gent), Mol F 6.158 ease 
North River ...... oaa | Phoenix, Eng...... ’ eo Beeeeee J 9,3 Amer. sich 3,4 ’ 
T «E7806 Phoenix, Eng 2 463 557 | Allianc 57,908 ’ t. Mo....M R 3074 
North River ..... 335 841 ix, Eng...... = 2,4 American of N. J... 393 2,404 | Amer. Cent., FP 27,033 
North River ...... A ee g1 | Phoenix, rand Mut..F 415 rae 78 Amer, Alliance ..... eg 2,979 | Arkwright Say ‘ . FP 55,723 26,710 
Natl. Reserve ..... 4 sett =k eine a -F 40,183 14,178 Amer. Druggists... 34'008 12,016 | Alliance, Pa.. 
Natl. Security ....F 980 Rhode Island .. ‘Por 3 a hae... i 
od . Security - Tor 1,2 Rhode Island ... 13,633 1,768 
vet Security ... ‘F 1 835 Security, O. ...... ‘ 
Nadisk Reins, .... 655 
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GLOBE & RUTGERS 


Fire Insurance Company 


111 WILLIAM STREET, NEW YORK 





JANUARY 1, 1920 


ASSETS 
Real Estate .... § 
Bonds and Mortgages 
U. S. Liberty Bonds 


Government, City, Rail- 
road and other Bonds 
and stocks 


Cash in Banks and Office 


Premiums in Course of 
Collection 


Interest Accrued 


Due on Account Re-In- 
surance Loss Account . 


LIABILITIES 
72,945.00 Capital . . ... §$ AOC 
262,600.00 Surplus ...... « «-« 1014600080 

4,102,000.00 |. Re-Insurance Reserve . 13,447,880.00 


Losses in Course of Ad- 
_justment . . . . . 3,338,761.00 


23,480,169.28 Commissions and other 











1,591,091.39 items .. . . .:. 6,004,602.25 
3,837 ,689.09 
226,762.62 
114,016.87 
$33,687,274.25 $33,687,274.25 


SURPLUS TO POLICY HOLDERS, $10,846,031.00 


LYMAN CANDEE, Vice-President 
J. H. MULVEHILL, Secretary 

W. L. LINDSAY, Secretary 

M. J. VOLKMANN, Local Sec’y 











E. C. JAMESON, President 

W. H. PAULISON, Vice-President 
A. H. WITTHORN, Ass’t Secretary 
J. D. LESTER, Ass’t Secretary 

G. C. OWENS, Ass’t Secretary 
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Prems. Losses 
Allfance, Pa....... M 15,177 4,890 
BRRNEIOD ose cc ccc ee F 15,424 3,359 
Buckeye Natl...... F 7,287 1,075 
SID nas ose stew 6% F 37,692 15,401 
Boston Mfrs. Mut..F 34,975 4,332 
Baltimore Mut..... F 1,776 30 
Blackstone Mut....F 17,519 1,778 
Cotton & W oolen 
Mfrs. Mut. . Pes 3,955 859 
Columbia, O....... F 10,329 2,653 
Citizens, Mo....... F 83,509 46,311 
Citizens, Mo....... M 6,505 1,074 
Columbian, Ind....F 26,099 7,255 
Columbia, N. J.....F pean. Suxace 
Columbia, N. J....M 13,777 7,666 
Columbian Natl....F 71,852 25,814 
Columbian Natl....M 6,482 1,560 
City of N. Y. EF 21,473 14,331 
Capital, Cal. .F 18,184 11,345 
Cent. Mfrs. Mut., rey F 29,223 23,123 
Eagle Fire. ms 18,065 6,984 
Eureka F. & M....F 32,737 11,525 
Fall River Mfrs.. — 7,506 696 
Farmers, Pa....... F 54,482 24,603 
Firemen’s Mut.....F 30,863 9,949 
First Reins., Ct....F 15,280 11,909 
Franklin, Pa.......F 107,568 54,241 
Seenniin, Pa... M 14,693 10,118 
Fitchburg Mut.....F 14,503 11,463 
Globe & Rutgers...F 183,955 129,543 
Globe National.....F 5,341 6,297 
ae Pay F 55,377 21,628 
Guardian, Utah....F 3,744 7,014 
Gen. Fire, France. .F 35,982 38,108 
Grain Dealers Natl.F 4,842 6,745 
oe SS ee F 383,309 280,299 
ENN: 6c 5. ble ae cin M = 161,065 102,528 
Hope Mut............. F 10,835 855 
Hdwe. Mut, Wis...F 36,033 6,716 
Interstate Fire.....F 56,673 33,308 
Indem. Mut. Mar...M 19,211 17,109 
a8. OO. OF PO... ces F 90,670 38,160 
Ins. Co. of Pa M . = 
tewa Natl. «0202+. F 5,181 2,260 
Ind. L’br’mn’s Mut.F 13,545 6,340 
Indus. Mut., Mass..F 1,982 476 
Jefferson, Pa on eee M = 118,189 76,788 
Lumber Mut Mass. F 12,936 6,243 
L’b’rmen’s Mut., O.F 28,136 10,650 
Marquette Natl. .F 46,786 27,351 
Millers Mut., nil. +E 20,015 31,015 
Millers Natl., Ill...F 58,798 65,799 
ee oS ee F 32,538 5,623 
Mich. Millers Mut..F 133,501 127,998 
Mer. & Mfrs. Mut., O.F 1,030 1,610 
Merchants Mut....F 0,694 1,136 
Mill Own, Mut, Ta.. F 45,237 34,463 
Mercantile Mut....F 3,304 117 
Mass. F. & M...... F 21,901 15,159 
Mass. F. & M.. -M 23 
Md. Motor Car M 39,597 18,731 
New Brunswick....F 34,351 16,384 
New Brunswick...M 55 1,378 
New Hampshire....F 167,869 100,006 
New Zealand.......F 4,642 10 
Norwich Union....F 80,583 56,960 
Norwich Union....M 10,30 9,231 
7 Aer eee F 200,381 121,769 
Miegera .... M 7,542 »t5 
Newark, N. J. F 74,494 53,235 
Newark, N. J.. .M 16,719 4,440 
Narragansett Mut. F 2,49 64 
Ohio — Mut...F 19,743 31,367 
Old Colony. ‘ ‘F 23,348 32,514 
iG Colony.....<.c0 M 6,485 1,909 
Ohio Farmers......F 77,939 49,073 
POCOMRS 2.05. 600000 F 638 1,586 
ot eee M 13,699 9.608 
Preferred Risk.....F 10,916 6,890 
Preferred Risk....M 4,632 2,182 
Phoenix, Eng : 67,715 
Phoenix, Eng... 113 
Prov. Wash. 50,893 
Prov. Wash 6,302 
Pa. Mfrs. Mut 4,098 
Paternelle 45,633 
Peoples Natl. j 7,327 
, SS F 93,167 
Paper Mills Mut...F 1,903 292 
Pa. L’b’rmen’s Mut.F 11,804 6,240 
rr F 185,806 103,463 
rere 31,54 17,155 
Reliable, O F 10,359 1,838 
Rhode Island...... 89,062 33,754 
Rubber Mfrs. Mut..F ,930 85 
et Ae rr 32,727 11,525 
Becurity, ©... M ,56 ,1l 
Standard, N. J..... F 44,820 14,073 
LSS oe F 28,952 20,870 
Security, Ct........F 154,500 76,292 
Standard Mut......F 2,814 38 
Sterling, Ind.......F 21,467 11,344 
Sterling, Ind.......M | SE A 
Spanish Union..... F 47,885 20,439 
United Firemen’s..F 29,480 5,746 
Union Marine......M S —1,532 
oR Sie PAS F 5,104 2,033 
Union, China.......F 57,096 24,789 
Union, China...... M 52,923 28,988 
-United Firemens...F 8,753 »32 
Union, France 33,494 14,061 
Western, Ont...... 75,807 46,935 
Western, Ont...... M 4,658 1,053 
Wheeling, W. Va..F 14,718 8,399 
What Cheer. oy 12,524 880 
Worcest Mfrs. Mu.F ,87 1,467 
MINNESOTA 
| 
Amer. Central ....F 40,074 20,566 
Amer, Central ....A 1,311 74 
Amer. Central 7 3,309 6,128 
Agricultural ...... F 80,157 36,025 
Agricultural ...... Ss LD eee = 
Agricultural ...... M 5,166 4,000 
Agricultural ...... A 51 161 
Agricultural ...... T 5,347 71 
Agricultural E-R we” tee 
Alliance, Pa. ..... F 15,046 4,028 
Alliance, Pa. ..... M 8,242 5,050 
Alliance, Pa. ..... A 68 ES 
Alliance, Pa. ..... _ 1,7 1 
ee F 412,414 138,581 
Ce an ase on s 1 




































Prems. Losses 

vn Oey eee M 35,555 31,180 
PORMRIN: 6. ois 5056 Aiaio ae A 10,125 1,740 
ce, eae cis 45,509 14,205 
Amer. Drug., O .F 6,546 480 
co i F 161,863 33,648 
ee. ee M 9,746 13 
OS ere eee re A 34,794 17,701 
NNDIN-"s. « causa wietae H 8,902 4,031 
PERE? Oe F 23,843 12,382 
Columbian, Ind. ..S 46,014 13,206 
Columbian, Ind. ..M oon.  §tvvatee 
Columbian, Ind. ..H time (Bee 
Columbian, Ind, .Mse 48,348 13,206 
Columbia, N. J....F 115,332 4,837 
Columbia, a SSS 28,210 33,000 
Columbia, N. J....A 27,742 12,372 
Commonw., N. Y...F 35,765 12,910 
Commonw., N. Y...A 3,332 656 
Commonw., N. Y...T 2,177 69 
CONCOPGIA  .....0.0:0.0 F 40,567 6,774 
foo | ee Ss 332 
| ei 5 iy ys 
County, Pe. .....+ F 5,794 5,276 
Cent. National, Ia..F 6,151 1,139 
Cent. National, Ia..A i) ne ee 
Cent. Nat’l, Ia...Tor ) er 
Were WR, cc vec ces F 169,948 52,568 
a ge ee | 4,983 16,254 
Se ey 3,343 | 
PATO ARON, 6. o.6:5'06 Tor 11,712 7,796 
Farm. Ins. Co., Pa.F 11,305 6,987 
Fidelity-Phenix ...F 174,582 41,220 
Fidelity-Phenix ...S | ree es 
Fidelity-Phenix ..M 472 8,123 
Fidelity-Phenix ..A 15,971 6,151 
Fidelity-Phenix ..H 14,018 15,568 
Fidelity-Phenix Tor 33,376 17,416 
Prankiin, Pa. ...< 82,238 44,192 
Franklin, Pa. ....A. 1,104 894 
Prana, PA. .. 00s H 20,510 3,274 
Franklin, Pa, ..Tor 5,459 2,192 
Globe & Rutgers..F 122,314 24,716 
Ins. Co. State Pa..F 61,672 19,169 
Ins. Co. State Pa..A 8,040 7,512 
Ins. Co. State Pa.Tor 2,948 2,519 
oe Se ee F 397,938 166,705 
ee SS ere Ss 4,001 2,008 
ES a Ses | 5,234 2,109 
Home, N. H 37,732 7,172 
Home, 95,019 16,913 
Home, } 43,360 23,338 
Hawkeye ee F 3,406 954 
Hawkeye Sec......A a ee 
Hawkeye Sec...... H 26,632 3,493 
Hawkeye Sec....Tor PEUeUs ~~ «> Selegnes 
Imperial, N. Y.....F 9,791 1,774 
Imperial, N. Y...Spr 31 188 
Imperial, N. Y.....A Loo 
Imperial, N. Y...Tor 2,447 214 
Michigan F. & M..F 38,471 20,034 
Michigan F. & M.Tor 1,359 80 
Marquette Natl....F 13,580 4,720 
Marquette Natl....H me. . «enue 
Minnesota Fire....F 25,253 3,629 
Minnesota Fire ...H 1,231 28 
Minnpls, F. & M...F 57,995 77,979 
Minnpls. F. & M...H 14,057 2,474 
Minnpls. F. & M.Tor 13,495 11,585 
Mercantile, N. Y,..F 2,96 9,547 
Mercantile, N. Y...A 3,¢ 3,188 
Mercantile, N. Y.Tor 941 62 
Mass. FF: & M...... F 11,064 4,357 
Md. Motor Car....A 2,033 85 
mistw.. BAOCH. ... ~<' F 89,979 77,076 
Milw. Mech. ..Sprink 154 20 
Milw. Mech. ......} M 4,945 3,038 
Milw. Mech. ......A 2,852 2,031 
Milw. Mech .Tor 7,976 7,741 
MOWSFE Fe ww cence F 22,111 3,886 
MOWOGE Fe .scscscd A 8,932 14,395 
Newer FF. wis. Tor 1,036 8,394 
North River ...... F 50,343 17,737 
North River ......i 2,896 879 
North River ....Tor 2,746 5,364 
National Trades ..F 592 918 
Mo. Amor. Im...... F i, 
No. Amer., Ia....Tor - Te 
Northern, N. Y....F 58,928 23,629 
New Brunswick ..F 14,138 9,525 
New Brunswick .Spr ae. “seagen 
New Brunswick ...A 646 267 
New Brunswick . Tor BAe. = Leen 
MISSOURI 
| eee ee ee F 40,577 14,118 
Amer. Cent., Mo....F 246,558 127,953 
Am, Cent., Mo.. M&lI 5,520 ,68 
Amer. Cent., Mo.Tor 21,825 3,472 
Amer. Mer., Mo....F 4,327 35 
Amer. Eagle Fire.F 90,896 25,510 
Amer. Eagle Fire.H 10,818 1,264 
Amer. Eagle Fire... 

scebuneiecstes M&I 1,927 408 
Amer. Eagle Fire 

Se , 4,599 370 
Automobile, Ct....F 148,328 48,128 
Automobile, Ct....H 16 
Automobile, Ct.M&I 99,862 61,304 
Automobile, Ct..Tor 10,189 74 
Amer, Alliance....F 126,037 12,979 
Amer. Alliance....H ae See 
Amer, Alliance.M & I 30,091 69 
Amer. Alliance...Tor 10,75 61 
Agricultural ...... F 101,102 43,227 
Agricultural M&I 17,974 9,414 
Agricultural ....Tor 5,86 87 
ST 6 i or ees 465,742 151,148 
pr reer re M vod ; 17,31 ,04 
TIME, ona s.0:0 See 54,716 11,524 
Brit. & For. Ai. eT 2,943 61 
BSP its ANNOR. 5 6.5054 32,303 13,352 
Century, Scotland. F 4,400 2,287 
Ceenty, Pais ss osc 33,113 13,646 
Commty, Pa... << Tor 19 1 
Com] Un., N. Y F 45,079 13,118 
Com] Un., N. Y.M&I 26,226 10,920 
Com] Un., N. Y...Tor 3,007 67 
Citisens; Mo.......... F 65,108 55,177 
Citizens, Mo...M&I 2 1,542 
Citizens, Mo..... Tor 8,428 51 
le = Qa ey El A ae F 37,642 12,513 
Cone. Ness ss ose F 67,070 21,903 





Camden, N. J...M&I 
Camden, N. J....Tor 
Oe OR See eee F 
ON, IN; Xie e's ca A 
CR SN. OR secs Tor 
Continental .......F 
Continental ...... H 
Continental ....M&I 
Continental .....Tor 


California Fire. aeeuee 
California Fire....A 
California Fire. .Tor 


Coml Union, Eng- 
ARG. ie cctededenss F 

Coml Union, Eng- 
a M&I 

Coml Union, “—- 
LT re ere 


Dubuque F. & M.. 
Detroit, F. & M. a 
Detroit F. & M. Tor 
Eagle Star & British 
Dominion: «.....4 << 
Eagle Star & British 
Dominion ....Tor 
Fidelity-Phenix ..F 
Fidelity-Phenix ..H 
Fidel.-Phenix .M&I 
Fidelity-Phenix Tor 
Fire Assn. 
Fire Assn. 
Fire Assn. 
Great Amer., N. 
Great Amer., N. Y.H 
G’t Am., N. Y..M&I 
Great Am., os ¥.Toer 


Girard F. & M..... F 
Girard F. & M..M&I 
Girard F. & M..Tor 
Giens Walis........ F 
Glens Falls.....M&I 
Glens Falls......Tor 


Hartford Fire..... F 
Hartford Fire.....H 
Hartford Fire...M&I 
Hartford Fire...Tor 
Indem. Mut. MM&I 
Ins. Co., Pa F 


Ins. Co., Pa....M&I 
Os: 0. PBs s 0 Tor 
Ins. ~ Of WN. Avs 
Ins. ee Mé& I 


pr & Scottish.F 
Merchants, N. Y...F 


Merchants, N. Y...H 
meet, ,, Xa Mé&l 
er at hea os Tor 
Minn. F. & M.....F 
Minn. F. & M...Tor 
Marine, Eng....M&I 


Michigan F. & 'M. .F 
Michigan F. & M.Tor 
Mechanics, Pa.....F 
Mechanics, Pa..M&I 
Mechanics, Pa...Tor 
Marquette Natl....F 


Marquette Natl..Tor 
I SR Ph 3 <. 00 wit F 
N. W. Natl......M&I 
a ee ee Tor 


Nationale, France. F 
National Trades...F 


North River «......<. F 
North River ..Tor 
DE Oe i eso creas F 
N; By eS... M&I 
ee: Se ae eee Tor 
ae 
a M&I 
se Tor 
Prov. WEAR: .66 << F 
Prov. WAG. « 6:0: H 
Prov. Wash....M&I 
Prev. Wel. «5.5 Tor 
Pennsylvania ..... F 
Pennsylvania ....A 
Phoenix, Eng...... F 
Phoenix, Eng..M&I 
Phoenix, Eng....Tor 
Phenix, France....F 
ei eee F 
Patriotic ....+. M&lI 
POITIOERC occécas Tor 
PRONE. 6. 6.58 ose 
Paistune. 2.00%. M&I 
Palatine .Tor 
MBER cscs beceae 
| eae M vA 
eee 


Reliance Mar.. Me I 
Rhode Island...... 

Rhode Island.. 
Star Ins. of Amer..F 


Star Ins. of Amer. 

eas pie aie eueeana ated M&I 
Star Ins. of Amer. 

Shetcucevaeael Sos sl wetete or 
Og oO) | ae. F 
tate, Dies. ....cs5 H 
State, Eng.....M&I 
State, Ming..<<... Tor 
Seand. Amer. ..... F 
Seand. Amer...M&I 
Seand. Amer.....Tor 


Springf’d F. & M...F 
Spr’ef’d F. &MMEI 
Springef’d F. & frie 
Security, Ct. .F 
Security, Ct.. rere H 
Security, Ct..MI&E 


Security, Ct.....Tor 
Union, China...... 

Union, China ..M&I 
Union, China ...Tor 
Ue: SS ly Cane F 
U. S. Fire. -M&I 
U. So Fire. eines Tor 
Union, France..... F 
Union, England....F 
Union; Tne. «.... M&I 
Union, England..Tor 
Westchester ...... F 
Westchester ..... 

Westchester Mé&lI 
Westchester ....Tor 


338,724 
24,534 


25,739 
83,956 


29,007 


502 
22,323 


1 
Ibo oo Cone I 
CoNnNrS rs 
one 
oo n38 
100 00 


47,507 


ou 


WCwwh koe 


to 


Qmw-i0r 


DIN TN60 mH DOLD 
“10 weno 


De BAIA 


3 


mont 
oS 


Tee 


-_ 
om 





110,739 
10,378 


35,478 


175,733 
4,668 
58,338 
1,432 
5,806 
930 

832 
50,287 
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Prems. Losses 
Yorkshire ........ F 24,092 5,011 
Yorkshire ......M&lI 4,370 856 
i 
NEW JERSEY 
| 
PGUGS iw. geeks F 345,176 145,753 
pO a i ee. eee M 72,577 17,540 
Amer, Cent. ...... F 21, "483 19,821 
Amer. Cent, ...... M 13 233 
Algany, N: Y. ....F 51,392 19,174 
Agricultural ......F 103,909 73,609 
Agricultural ..... M 22,94 3,645 
Alliance, Pa. ...<<; F 105,707 38,548 
Alliance, Pa. .....M 69 ooh 
Amer. Eagle ..... F 82,887 14,751 
Amer, Eagle ..... M ,918 48 
Automobile, Conn..F 168,860 77,220 
Auto., COMM. . 26.0% 358,628 
American, N. J... 6,766 
Atias, TNE, «2.60% 4,510 
American, N. J.. 93,284 
Amer. Fire, N. 198 
Amer. Natl., OF; 13,109 468 
oS ree 23,396 7,217 
EIEN, ck Sekine bes 142,360 99,183 
Srey M 38,969 10,266 
DEO, ob 6a wc ceecs a F 14,981 67 
ret: AMOR. .ccecves F 63,274 24,273 
Balt. Amer. ...... F 14,494 ,761 
ere F 28,442 8,388 
Central Mfrs. ..... F 21,534 4,449 
Central Mfrs. ..... M 50 473 
Citizens, Mo. ..... F 51,730 21,818 
Citizens, Mo. ..... M | 5, ree 
Caledonian ....... F 62,755 28,742 
Caledonian ....... M 24 5,901 
Com’nw'lth, RP 67,224 22,544 
Com’nw’ lth, N. Y..M 5,381 2,378 
Cent. Nat., Ia.....F 11,766 2,333 
Century, Scotland. F 13,933 7,447 
3 ae: ae Re eae F 67,478 11,526 
Cleveland. Nail. coe 52,551 28,024 
Columbian, Ind. ...F 8,530 ,389 
Columbian Natl. ..F ,098 9,339 
Continental 124,634 
Continental 4,412 
Camden, } 133,119 
Camden ..... : 29,636 
Columbia, N. J. .F 6,66 68 
Columbia, N. oe .M 17,779 4,349 
Coml. Union, N. ¥.. F 24,148 9,527 
Com], Union, N. Y.. '™M 15,474 12,683 
Coml. Union ...... F 211,950 7,325 
Coml. Union ...... M 46 7,552 
eee Sr F 28,290 17,143 
facie Ss. & B. D.. = 119,001 51,83 
Mire AGG. ..00.6% 292,011 144,781 
ee ee M ee oe 
Fire Reassur. ..... F 39,649 97,314 
Firemens, N. J.....F 319,840 107,269 
Firemens, N. J.....M 22,206 ,716 
Firemens, D. C....F ,00 1,003 
Farmers, Pa. ...... F 25,786 10, 995 
Federal, N. J...... F i) 
Federal, N. J.....:M 16,317 7,826 
Fire Ins. Co. No. : 
Hampton Co., Pa.F 13,069 2,797 
Fidelity-Phenix ...-F 422,010 147,115 
Fidelity-Phenix ...M 17,123 4,412 
Granite State ..... F 31,513 16,495 
Globe & Rutgers...F 419,792 249,524 
Globe & Rutgers..M 6,71 35,189 
General, France...F 71,065 39,085 
Grain Dealers ..... F ,974 11 
Girard F. & M.....F 99,696 26,161 
eae 22,362 ,74 
Globe Natl. ....... F 34,210 212 
Guardian, Utah ...F 58 68 
HIGTUIOra 6 i. ewns F 657,661 376,466 
Mererorad: 2... 666% ..M 69,24 17,73 
Henry Clay ....... F 8, 974 
HIONOVEr 20 cs cess F 114,191 61,070 
Hanover ......... M 20,362 3,464 
Home F. & M., Cal. F 51,19 10,446 
Home F. & M..... M 52,535 42,836 
Hamilton, N. Y....F 52,895 8,635 
Ind. Lumbermens..F 572 3,856 
Industrial, O. ..... F 15,468 33,867 
Interstate, Mich. ..F 8,810 4,93 
Independence ..... F 5,264 2,90 
Ins. Co. of N. A....F 476,716 176,194 
Ins. Co., St. of Pa..F 69,143 67,247 
Iowa Natl. ....... F »38 3,221 
Ins. Co. of N. A....M 36,021 15,174 
Ins. Co., St. i“ Pa..M 29,466 801 
Indem, Mut. Mar..M ,081 1,243 
Independence ..... F 5,264 2,907 
London & Scottish. F 4,002 75 
rere F 77,228 11,397 
bE. @ Gh @ C......6.%. F 696,628 353,922 
i. @ . & Gi. 2s M 90,391 59,312 
London & Lan. is 7,93 14 
London & Lan.....F 63,960 28,925 
Md. Motor Car....M 22,616 10 
Mercantile, N. YoU 5,37 30,951 
Mercantile, N. Y...M 32,935 18,09 
Mich, Millers ..... F 21,87 16,539 
Millers National ..F 49,845 15,255 
Millers National . .M 18,165 700 
Minn. F. M.. F 2,145 1,662 
Md. Motor Car 22,616 9,106 
Milw. Mech. M 2,48 439 
Marquette Natl. ..F 46,311 15,270 
Mechanics, Pa. ...F 35,271 10,399 
Milw. Mech. ...... F 56,359 11,817 
Marine, Eng ~-M. 472,022 33,339 
Mech. & Traders..F 28,833 12,890 
Merchants, N. Y...F 24,687 31,630 
Merchants, N. Y...M_ 2,011 7,877 
Merchants, Colo...F 26,697 3,62) 
Michigan F. & ee .F 25,337 13,825 
Newark ..... -F 198,22 69,243 
National, Conn. -F 316,088 169,764 
Niagara ....... ~.-F 359,985 141,834 
North River ..... .F 223,661 56,787 
N.W. Natl.<.. ....24 Are 38,24 11,108 
N@tional, Conn. ...M 36,417 17,082 
Newark, N. J...... M 56,680 23,080 
Niagara ........-. M 6,245 58,359 
North River ......M 34,157 ,813 
N, We: Natl... 2.6 0:0 41,032 8,455 
IN. Be OH, 2k ee ..F 260,044 84,992 
N: B: & Merc...... M 9,156 4,99 
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CHANGES IN THE FIELD 

















CHESTER ALLSHOUSE RESIGNS 


Michigan State Agent of the Hanover 
Will Go Into the Local 
Business 


Chester Allshouse, of Ann Arbor, 
Mich., state agent of the Hanover, has 
resigned to enter the real estate and in- 
surance business in his city. He is con- 
necting with a real estate concern that 
has no insurance department. Mr. 
Allshouse is one of the leading field 
men of the state. This makes some 25 
Michigan field men that have changed 
positions or gone into the local busi- 
ness during the last six months. 





H. J. Vold and R. L. Hanson 


H. J. Vold, state agent of the Fire- 
mens and allied companies in Mon- 
tana and the Dakotas, is to have Mon- 
tana and Idaho with headquarters at 
Great Falls, Mont. 

Robert L. Hanson, who has been 
with the F. H. Wagner agency in Min- 
neapolis, takes the two Dakotas for the 
Firemens group with headquarters at 
Fargo. 





R. Wilson Hoffman 


R. Wilson Hoffman, of Harrisburg, 
Pa., special agent for the Milwaukee 
Mechanics for some 20 years, has re- 
signed to go with the Dubuque in the 
same territory. 


Charles Gebhardt 


Secretary J. B. Guthrie, of the New 
Jersey of Newark, announces the ap- 
pointment of Charles Gebhardt as spe- 
cial agent in northern New Jersey for 
the company and also for its office 
mate, the United British. Mr. Geb- 
hardt has been particularly well trained 
for field work, having been for 15 
years with the National Liberty and 
subsequently for five years at the head 
office of the New Jersey latterly as 
chief examiner. 


Charles F. Rupprecht 


Charles F. Rupprecht has been ap- 
pointed special agent of the Commer- 
cial Union and allied companies in Illi- 
nois, succeeding J. C. Griffiths, Jr., who 
was made superintendent of agents in 
the western department a few months 
ago. For some time Mr. Rupprecht 
has been traveling in ten central west- 
ern states for the Tokio. 

He started his insurance career with 
the Hartford in Chicago, working up to 
the position of examiner and then went 
with the Illinois Inspection Bureau. 
He served that organization in various 
capacities and had charge of several 
branch offices throughout the state, re- 
maining with the Bureau about five 
years. During the war he was in the 
service and upon his return to civil life 
went with Marsh & McLennan in the 
service and improved risk department. 
He resigned that connection to go with 
the Tokio. He has made good in 
every insurance connection that he has 
made and although a comparatively 
young man he has shown his ability to 
deliver the goods. 





James E. Sharpe 


James E. Sharpe of Oklahoma City, 
State agent of the Liverpool & London 
& Globe, has resigned to go into the 
local business. 


Homer G. Meek 


Homer G. Meek has been appointed 
special agent of the Queen in Indiana 
to assist John . Fitzgerald, the state 
agent, who is now recovering from a 
severe attack of pneumonia. Mr. Meek 


department of the Union Trust Com- 
pany of Greenburg, Ind., and has 
traveled in the field for the Globe In- 
demnity. 





W. Jj. Ciscel 


W. J. Ciscel of Denver, special agent 
for the Queen in Colorado and Wyo- 
ming, is to be transferred to the Wis- 
consin field as state agent, succeeding 
C. P. Helliwell, who becomes state 
agent of the Niagara. Mr. Ciscel is a 
former Wisconsin field man. 


M. R. Wilson 


M. R. Wilson has been appointed 
Indiana state agent of the Firemen’s 
and affiliated companies in Indiana, 
succeeding W. J. Wendt, who resigned 
to go east. He was formerly special 
agent of the American in Indiana, and 
more recently has been traveling for 
the Eliel & Loeb general agency under 
Manager H. C. Upham. 








George B. Campbell 


ley has been appointed special agent 
for the western portion, effective 
April 1, with headquarters at Rich- 
mond. Mr. Wesley ts a seasoned field 
man and formerly covered several | 
states in the south for the state of | 
Pennsylvania. 


John P. McGuinness, Jr. 


Carrying out its program for the 
more intensive cultivation of promising | 
territory, the Niagara Fire has ap-| 
pointed a third special agent for Penn- | 
sylvania, assigning supervision of the | 
central section of the state to John P. | 
McGuinness, Jr. Mr. McGuinness, who | 
has established headquarters at Wilkes- 
barre, although still a youngster in 
age, has shown his ability as an under- | 
writer and as a business producer. For | 
several years he was connected with the | 
Newark Fire, and before that in turn | 
was with the Royal. The western divi- | 
sion of Pennsylvania is looked after for | 
the Niagara by A. C. Stewart, of Pitts- 











tion Bureau has been appointed special 
agent for the Continental in Southern 
Ohio and will make his headquarters at 
Cincinnati. He has had local agency 
experience. Before going to the Ohio In- 
spection Bureau he was connected with 
the Kentucky Actuarial Bureau. 





Hal Tubb 


Hal Tubb, formerly in the local busi- 
ness, has been appointed special agent 
for the Henry Clay in western Ken- 
tucky. 





ROSSIA HAS UNIQUE POSITION 





Officers Do Not Know Identity of 
Stockholders—Company Had Re- 
markable Year 


HARTFORD, Conn., March 9— 
Free from any worry of the possibil- 
ity of the present radical government 
in Russia ever having anything to do 


| with it again, the Rossia of America, 


burgh, while Herbert M. Benjamin, of| formerly of Petrograd, has had a most 


Philadelphia, travels the eastern sec- 
tion. 


I. Warren Gorham 


I. Warren Gorham_ has -been ap- 
pointed special agent for the Atlas of 
London in western Pennsylvania, thus 








Geo. B. Campbell, who recently re- 
signed as South Dakota state agent of 
the Liverpool & London & Globe, will 
locate at Lincoln, Neb., where he will 
have charge of the hail insurance in 
Nebraska and South Dakota for a pool 
or group of Western Insurance Bureau 
companies, consisting of the North 
River, American, Firemen’s, Firemens 
Underwriters, United States Fire, Me- 
chanics and Girard. 





Nolan G. Perry 


A report from Memphis, Tenn., is to 
the effect that the Security of New 
Haven has named Nolan G. Perry as 
special agent for Tennessee and Arkan- 
sas, with headquarters at Memphis. He 
at one time was special agent for the 
Westchester in Indiana, and has been 
connected with the Tennessee Inspec- 
tion Bureau and Western Actuarial 
Bureau. 





C. E. Meeker 


C. E. Meeker of Hastings, Neb., has 
been appointed special agent of the 
Fidelity-Phenix to assist State Agent 
Frank M. Pond in Nebraska. He has 
been associated with the Nebraska 
state fire marshal’s office. 


C. A. Ruhl 


C. A. Ruhl, special agent in Iowa for 
the Fidelity-Phenix, has resigned to 
enter the local business with his father, 
John H. Ruhl, at Davenport. They 
have purchased the interest of Fred 
Warnentin, Jr., in the agency of Ruhl 
& Warnentin at Davenport, so father 
and son will be in business together. 








Harry S. Secor 


Harry S. Secor has been appointed 
special agent of the Interstate Fire of 
Detroit in Michigan. He has been in 
the employ of the home office for some 
time in the underwriting department 
and has an excellent record. He knows 
the company from stem to gudgeon and 
is enthusiastic for it. 


Thomas A. Hunt 


Thomas A. Hunt. of Minneapolis, 
Minnesota state agent for the Western 
Alliance, has resigned to become farm 
manager for the Twin City Fire of that 
city. 





H. T. Nelson and O. H. Wesley 


Due to the rapid expansion of busi- 
ness developed by State Agent H. T. 
Nelson, the New York Underwriters 
finds it necessary to divide the Vir- 
ginia territory into independent fields. 
Mr. Nelson will retain supervision over 





was formerly manager of the insurance 


the eastern section and Otis H. Wes- 


filling a vacancy of several months 
standing and rounding out the field 
force of the company in the east. Mr. 
Gorham, who will make headquarters 
in Pittsburgh, received his insurance 
training with the Providence Wash- 
ington, entering its head office in 1905. 


its western Pennsylvania special agent, 
so continuing save for two years when 
in the army, until his present transfer 
of allegiance to the Atlas. 





Arthur H. Remole 


Arthur H. Remole, formerly division 
chief of the internal revenue service 
for Minnesota, has been appointed spe- 
cial agent for the Hedwall-Sundberg 
Company of Minneapolis. Mr. Remole 
is an authority on income tax and re- 
cently gave a course of lectures on the 
subject to 600 Minnesota bankers who 
were called in for the special purpose 
of securing instruction on this impor- 
tant subject. 


Marc Wickware 


Marc Wickware, who has been chief 
clerk in the home office of the Penin- 
sular Fire of Grand Rapids, has been 
appointed special agent of the com- 
pany in Michigan succeeding David D. 
West, resigned. Mr. Wickware was 
formerly with the Inter-State Fire of 
Detroit as chief clerk, and has had a 
long insurance experience. 


R. C. Wade 


R. C. Wade, formerly a local agent 
at Fulton, Ky., who later traveled for 
the Ohio Valley Fire & Marine, has 
been appointed special agent for the 
Philadelphia Underwriters in Tennes- 
see and will make his headquarters at 
Nashville. He will assist State Agent 
J. E. Chittenden. 








Harry V. Hyatt 


Harry V. Hyatt, special agent for the 
Aetna in Indiana, has been transferred to 
Michigan where he will assist State 
Agent W. N. Achenbach of Detroit. 


K. M. Sweeney 


K. M. Sweeney has been appointed 
special agent of the Aetna in Georgia. 
Mr. Sweeney succeeds William F. Prio- 
leau, who has been transferred to South 
Carolina. He was formerly a local agent 
and field man in Georgia. 





B. S. Street 
B. S. Street. who has been in the local 
business at Elkton, Ky., has been ap- 
pointed special agent by the Hartford for 
its farm department in Kentucky. 


William T. Nienaber 





Wm. T. Nienaber of the -Ohio Inspec- 





Several years later he was selected as | 


amazing year. Its president, Carl F. 
Sturhahn, was formerly United States 
| manager of the powerful Petrograd 
| company when the home office in Rus- 
| sia was cut off from the United States 
| branch in the spring of 1918 and had 
| power of attorney at that time, giving 
| him complete supervision over the 
| company in this country, which en- 
| abled him to authorize the transfer of 

the business of the Rossia of Petrograd 
| to the present American company. He 
| has been without a doubt the company’s 
| greatest asset. ; ; 
The company occupies a unique posi- 
| tion in the annals of insurance, for the 
officers of the company do not know 
| the identity of many of its stockhold- 
| ers. As matters stand the officers of 
the company know the identity of the 
| stockholders of the old company prior 
| to the radicals’ taking over control and 
lit is not intended to recognize the 
rights of any stockholders unless they 
can prove to the satisfaction of the 
officers of the American company that 
they have either held the stock since 
pre-revolutionary days or that they ac- 
quired it by legitimate purchase. Such 
stockholders will then have holdings in 
the new company equivalent to their 
old holdings. 

With total assets of $12,102,928 the 
Rossia now ranks as the largest rein- 
surance company in this country. The 
annual statement shows a surplus to 
policyholders, as of Dec. 31, 1919, of 
$3,548,070, a gain of nearly $1,000,000 
over the preceding year. 


Many Companies Organized 

The “Financial News” of London shows 
that the insurance stock market there is 
very active. There have been a number 
of increases in capital stock, other com- 
panies have had more stock paid in and 
many others have been organized during 
the last year. It gives the following 
list of new companies organized in 1919: 


DIRECT COMPANIES 











Aviation and General........... £1,000,000 
Guardian Bastern........++eees 1,000,000 
pt err eee eee 1,000,000 
United General Commercial.... 1,000,000 
World Auxiliary..........-ee-- 600,000 
Commercial of Ireland......... 500,000 
| Seottish Automobile........... 250,000 
| Port of Manchester Marine..... 250,000 
British Bnaign.........cccesses 200,000 
SS err eee er re Cree 100,000 
REINSURANCE S 
London Associated.......... 1,025,000 
English & Scottish.. 1,000,000 
Western Alliance........ 1,000,000 
Tariff Reinsurances...... 500,000 
Reinsurance Corporation. 500,000 
City of London.... 500,000 
Wistar s <6 cess 500,000 
GROUT 5 og oa on ok 3 dn do 400,000 
General Reinsurance..... 350,000 
Associated Reinsurance. . . 300,000 
igi, Wy |.” | Rec 250,000 
Treaty Reinsurance Corporation 50,000 


Though the last named had but a 
small nominal capital, it represented the 
guarantees of six important companies 
and was quite a new and not the least 
important feature in the reinsurance ~ 
field. 


At the annual meeting of the New York 
Fire Insurance Exchange, these officers 
were elected: President, Everett S. 
Bartow; vice-president, William Hare; 
secretary, Willlard L. Chambers. 
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Need More Business Patriotism 


WE have had the report of the subcom- 
mittee on merchant marine and fisheries 
of the United States Congress, making 
recommendations as to what should be 
done along marine insurance lines in this 
country. The illuminating report de- 
serves to be read by all insurance com- 
missioners, legislators and administrative 
officers because it shows under what 
handicap insurance companies are oper- 
ating in this country, especially those 
writing marine business. 

We are told in the report that there are 
burdensome restrictions on part of the 
states that make it almost impossible for 
marine companies to compete with for- 
eign corporations. They are badly handi- 
capped when they get away from home by 
being held down by the state govern- 
ments. 

There is one feature that the congres- 
sional committee overlooked in its report 
that has a very great bearing on the fu- 
ture of companies writing ocean marine. 
We refer to the mental attitude of the 
American shipper and the American in- 
surer. The difficulties with the American 
marine insurance situation, as we see it, 
are fundamental. Evidently most of the 
people on this side that have to do with 
shipping, be they merchants or shipown- 
ers, lack patriotic interest in the insurance 
companies of this country. It is interest- 
ing to analyze the mind of the marine in- 
surance premium payer. He seems to be 
different from the business men of Eng- 
land, for example. Apparently he has no 
concern for the insurance corporations oi 
this country unless they can serve his 
purpose to better advantage than those 
abroad. He looks upon marine insurance 
as something which enters into the cost 
of the manufacture or the cost of ship- 
ment of his goods and, therefore, to be 
purchased wherever it can be gotten at 
the cheapest possible price. He appar- 
ently pays little or no attention to the 
company with which he insures. To an 
alarming extent he purchases any sort of 
insurance that will pass muster with the 
banks through which he is drawing his 


drafts. He overlooks that he is buying 
service as well as protection against 
losses. 


It seems to us that what the country’s 
foreign commerce needs most is cooper- 
ation among the American merchant, the 
American banker, the American marine 
insurance company and the American 
steamship company. This cooperation 
should be offered without paying undue 
amount of attention to present-day prices 
er present-day rates of premiums. 

So far as we can see, the officials of 
American marine companies are fully 


cognizant of the demands and are pre- 
pared to meet them. To do so, however, 
they must meet realization on the part 
of the American merchants and American 
steamship owners that unless they sup- 
port the American marine insurance com- 
panies the latter are going to be driven 
out of business by the competition of for- 
eign companies that are able by reason of 
smaller or no taxation and less or no ex- 
pensive state supervision to underbid for 
a time the American companies. The 
American merchant and shipowner must 
realize that when the American com- 
panies are driven out of the business then 
the foreign companies will be free to 
charge any rate and exact such forms of 
policy as they choose to grant. 

The experience of the American marine 
underwriters indicates that the mer- 
chants of the middle states of our coun- 
try have never had a true perspective of 
the marine situation. They have been 
only too ready to accept any document 
that looked like an insurance policy if 
they couid only save a few cents pre- 
mium. We believe that the American 
companies are fully able to follow the 
American flag and to take care of Amer- 
ican shippers. They are pretty generally 
prepared to do so. What they need, how- 
ever, is the support of the owners of 
vessels under the American flag and the 
support of American shippers against de- 
structive competition on part of foreign 
companies, which very frequently are 
owned and controlled by the same inter- 
ests which own and control the foreign 
steamship lines and the foreign bankers 
who are in competition with American 
steamship lines and American banking 
organizations. 

American merchants understand only 
too well what the “dumping” of surplus 
products means so far as their own in- 
dividual trades are concerned, but they 
do not seem to realize that a similar 
process is going on in the marine insur- 
ance business. Therefore when an 
American merchant or ship owner takes 
the policy of a foreign company because 
of a saving in rate he is only hastening 
the day when American organizations will 
be driven out of the marine business. 
When that is accomplished the foreign 
underwriter will set the price high enough 
to compensate for the loss he has made in 
the process of driving American com- 
panies out of business. 

To sum it all up, our American mer- 
chants need the spirit of Americanization 
so that they will do just what the British 
merchants and the German merchants do, 
viz., support the insurance companies, 
bankers and steamship companies of their 








H. C. Brearley of New York, chair- 
man of the committee on public rela- 
tions of the National Board, was in 
Indianapolis recently and called upon 
State Fire Marshal H. H. Friedley. Mr. 
Brearley says that the Indiana state 
fire marshal’s office ranks first among 
those of the country in securing con- 
victions for arson. N. T. Miller, attor- 
ney of the Indiana office, has prosecuted 
every case for that office during the 
past two years except two which he 
could not handle on account of illness. 
During 1919 the Indiana office prose- 
cuted twenty-three arson cases. Con- 
victions were secured in nineteen of 
these, three ended in acquittal and one 
with a hung jury. Mr. Brearley says 
that this record reflects great credit 
upon the Indiana state fire marshal’s 
office. Mr. Friedley, in commenting on 
the work of incendaries, said: “Arson 
has not been profitable in Indiana dur- 
ing the past two years. Fire-bugs, to 
make money, must be left alone. They 
want privacy for planning, firing and 
burning property and they do not seek 
publicity in the collection of insurance. 
Our office is anxious to make their 
course as unprofitable and uncomfort- 
able as we can.” 


Walter F. Beyer, assistant manager 
of the automobile department of the 
Home and Franklin, was connected 
with the St. Paul Fire & Marine for 
the five years prior to April, 1917, at 
which latter date he entered the mili- 
tary service of the country. Gaining 
the rank of captain, Mr. Beyer, after a 
strenuous period overseas, was hon- 
orably discharged from the service in 
November, 1918, immediately there- 
after associating with the Home. A 
well informed underwriter and as 
astute business man he has proven an 
efficient aid to Manager Martindale in 
developing the automobile branch of 
the Home and its allied company, the 
premiums of which have increased over 
110 percent during the past year. 

The Home and the Franklin are writ- 
ing automobile risks in the Hawaiian 
Islands and Porto Rico, as well as in 
the United States, and plans still fur- 
ther extensions as conditions justify. 
The development of good roads in 
Porto Rico and the constant influx of 
American business men and _ tourists 
to the island has stimulated the use 
of automobiles, broadening thereby the 
field for insurance protection. 

Policies in Porto Rico are printed 
in Spanish and a goodly percentage of 
the insurance of the territory is writ- 
ten by British and French companies 
that have long been represented there. 
American offices, however, are now 
actively competing for business and 
getting an ever increasing volume of it. 


F. W. Kubasta, chief deputy fire 
marshal in Wisconsin, who has resigned, 
is well known throughout the state. He 
has been in the insurance commission- 
er’s office for a number of years and has 
always been regarded as a friend of the 
field men. He will assume charge of 
the insurance interests of the Schlesing- 
ers of Milwaukee, who control enor- 
mous concerns, such as the Newport 
Chemical Company, Solvay Coke and 
so on. 


Alexander E. Johnstone, vice-presi- 
dent of the Iowa State of Keokuk, Ia., 
died last week. He had been connected 








country even if it does cost a little more 
than it would in foreign markets. Has 
not the time come, therefore, to Ameri- 
canize our business in a rather practical 
way and to make our American mer- 
chants brought to realize the necessity for 
supporting their own institutions when 
it comes to marine insurance? 





a 


with the company for many years. 
was also president of the 
Savings Bank. 


He 
Keokuk 


President Henry Evans of the Ameri- 
can Eagle, Continental and Fidelity- 
Phenix, has returned to his desk after 
spending a week at home as the result 
of an accident to his left eye. In using 
an eye lotion carbolic acid was mixed in 
by mistake for boric acid, resulting in 
a painful burn. His oculist pronounces 
the sight safe. Mr. Evans leaves New 
York for the Pacific Coast March 19 
for a combined business and pleasure 
trip. 


Charles S. Schlesinger, who has been 
an active member of the Joseph Em- 
sheimer Insurance Agency at Wheeling, 
W. Va., for the past eighteen years, 
was determined not to follow the ex- 
ample of his bachelor uncle, Gabe S. 
Emsheimer, who is the active manager 
of the agency. On March 1, in the 
La Fayette Hotel, at Washington, D. 
C., Mr. Schlesinger was married to 
Miss Adele H. Levy, of New York and 
Washington. After an extended wed- 
ding trip they will reside at Wheeling, 
Mr. Schlesinger met his bride during 
his service in the army in 1918. 


To Charles H. Post, United States 
manager of the Caledonian, belongs the 
honor of attaining managerial rank at 
a younger age than any of his associ- 
ates. Mr. Post had barely attained his 
28th birthday when he was selected as 
the directing head of the company for 
this country, resigning as assistant 
secretary of the Niagara Fire to accept 
the office. He further enjoys the repu- 
tation among field men of being one of 
the best company officials to serve un- 
der, a marked characteristic of his 
managerial policy being to follow al- 
most unquestionally the recommenda- 
tions of his special agents, once they 
have proven themselves worthy his 
confidence. 

An expert golfer and an enthusiastic 
angler, Mr. Post is essentially a man’s 
man, and no company official is more 
competent to entertain visiting agents 
than he. 


Cecil P. Shallcross, United States 
manager of the North British & Mer- 
cantile, realizes fully the value of per- 
sonal contact with the special and local 
agency force. Within the twelve 
months that have elapsed since he as- 
sumed the general direction of the 
North British combination he has held 
conferences with every one of its field 
men, and with many of the local repre- 
sentatives as well. Of a magnetic per- 
sonality Mr. Shallcross manages to in- 
spire others with something of his own 
enthusiasm, with the result that the 
business of his office is increasing at a 
rapid rate. The North British is now 
one of the most talked of companies in 
the fire insurance business. 


James Ross, of New Orleans, who 
has recently been given the representa- 
tion of the Niagara Fire for Central 
America and Panama, conducts a pros- 
perous local agency at the Crescent 
City. He has long made a particular 
study of underwriting conditions and 
opportunities in the Central American 
republics, and is confident that a satis- 
factory business for American fire in- 
surance companies can be developed 
there. 

I wish I was a Blue Goose Egg, 
As rotten as could be, 
A sitting in my little nest 
AWay up in a tree. 
Then I wish some little boy 
Would shake me down with glee 
And I would bust my little self 
And splash him all with me. 
—wW. Tecumseh Benallack, Mich. 
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“‘Unexcelled Service to Agents and to Policyholders Altke’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


CASH CAPITAL $6,000,000.00 


3 Glam 


American-Owned Property 
In Foreign Countries 


THE PRESENT is a good time for our representa- 
tives to solicit the insurance on American-owned Pro- 
perty located anywhere in foreign countries. Special 


facilities for covering same. 





ame 





O 





FIRE, MARINE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Complete Cover in Combination Policy), Explosion, Fire and Lightning, Hail, 
Marine (Inland and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental 
Values, Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, 
Windstorm. 






SERVICE 





STRENGTH REPUTATION 
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MARINE OFFICES ARE 
SHAPING UP PLANS 


Much Needs to Be Done to Get 
Support of American 
Shippers 





WANT NEW HOME SPIRIT 


Company Official Antagonisms Must 
Be Eradicated Before Complete 
Cooperation Can Be Obtained 





NEW YORK, March 10—Leaders 
in the movement to bring about better 
conditions in marine insurance circles, 
particularly as they affect American 
companies, are very hopeful of a suc- 
cessful outcome of present negotiations. 
Conferences continue to be held at fre- 
quent intervals, the federal legislators 
as well as the underwriters working 
hard to lessen the handicap under which 
the American offices are placed in com- 


petition with companies of the old 
world. 


Need to Sink Animosities 


It is frankly admitted that more sub- 
stantial progress would be attained if 
certain home underwriters would sink 
their personal antagonisms to one an- 
other, and all work to a common end. 
The chief burden upon the American 
companies is the excessive federal, state 
income and municipal taxation to which 
they are subjected, and the form of its 
imposition. New York state demands a 
2 percent tax upon gross premiums, 
while British companies at home only 
pay 2 percent upon net profits. The 
city of Mobile would collect 4 percent 
upon all premiums written by agents in 
that city regardless of where the prop- 
erty insured is located. Marine offices 
are prepared to contest this last named 
tax, holding that very little of the cov- 
erage is upon Mobile risks, even though 
the premiums are paid in the city. 


Remedial Legislation 


Such remedial legislation 
forded must come from the different 
states, it being generally recognized 
now that congress cannot exercise sup- 
ervision in view of the supreme court 
decision that insurance is not com- 
merce, and hence not amenable to fed- 
eral control. 


is 


as af- 


Insurance Superintendent 
New York in his 
state legislature 


Phillips of 
annual report to the 
, urges an amplification 
of the statute requiring all admitted 
companies to repert New York state 
business, whether written through au- 
thorized agencies or at the head offices, 
Some underwriters feel that the present 
law upon the subject is sufficiently 
broad to cover the situation in this re- 
spect if it were properly enforced, and 
are wondering why Mr. Phillips does 
not send representatives abroad to check 
up returns from offices suspected of 
withholding the information. 


Not Sufficient Home Support 


Another factor that militates against 
the prosperity of American marine in- 
surance is the lack of.proper support 
given home companies by many of our 
merchants and manufacturers, who are 
concerned only in getting the lowest ob- 
tainable rates, failing to appreciate that 
if the American companies are driven 
out of business, the foreign offices will 
be in position to demand any premium 
they see fit. British and German bank- 
ers, merchants and ship-owners strongly 
favor the marine companies of their 
respective countries and have contrib- 
uted very largely to the prosperity of 


the latter. If Americans followed gen- 
erally this policy the home companies 
which are financially strong, efficiently 


erganized, ably conducted and eager to 
extend their activities would be able to 
fully protect the interests of the mer- 





















energetically conducted. The shipping 
board is insistent that all vessels upon 
which the government holds a mortgage 
be insured in home companies. 


Plans of Marine Association 


The movement of the Association of 
Marine Underwriters to insure hulls in 
American companies is crystallizing, but 
it is probable an arrangement will be 
effected permitting participation by all 
admitted foreign offices upon cargo of- 
ferings. President Rush of the Associa- 
tion continues energetically at work both 
at Washington and in this city. And 
largely as a result of his activities the 
plans of the organization are assuming 











concrete form. 
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| congressional 





chairman of the sub-committee of the 


committee on merchant 


| marine and fisheries, considering marine 





insurance, the tentative program sub- 
mitted by representatives of seven lead- 
ing underwriters for bettering present 
conditions in the insurance business is 
being held in abeyance. Decision there- 
upon is expected, however, very shortly. 





Lock on Agency Visit 


MEMPHIS, TENN., March 8.—Frank 
Lock, United States manager of the At- 
las Assurance, has been studying fire 
underwriting conditions in Tennessee and 
Oklahoma. It is understood his com- 
pany will enter in this state surely and 


Gain in Re-ins. Gain in Net Gain in Prems. Gain in Losses Loss 
Assets Assets Reserve Reserve Surplus Surplus Written Prems. Paid Ratio 
DRO) eon. je os whe cic 1,079,420 257,870 443,197 141,688 477,441 56,777 678,519 261,761 214,6 31.6 
American Eagle..... 3,878,089 743,287 1,436,972 467,206 1,060,722 160,150 2,309,510 802,267 847,222 36.6 
American Natl....... 1,091,422 440,810 49,455 185,858 299,349 84,78 93,601 274,777 87,4 22.2 
Caledonian ......... 3,045,92 44,317 1,908,755 71,130 900,812 20,840 2,134,087 19,408 1,086,270 50.9 
Caledonian-Amer. .. 540,639 281,235 17,0 Be 316,276 273,828 19,125 3,696 6,73 35.2 
Central Fire, Md. 1,961,187 129,335 459,980 105,739 988,887 27,871 361,596 94,510 93,239 25.78 
Central States, Kan. ‘500,372 218,347 61,823 23,05 180,2 106,740 260,775 167,460 61,909 26.97 
Connecticut .... - 10,977,535 1,519,700 5,853,840 383,737 3,051,899 1,000,156 6,634,685 258,002 2,529,094 38.12 
Continental . 39,624,376 3,166,189 14,854,827 1,738,386 11,364,824 1,192,008 15,591,353 1,737,941 5,564,277 35.16 
Equitable F. + M. 2°380,454 740,831 543,190 98,49 869, 375,113 871.631 98,529 303,587 34.8 
mongrel. - I, VT. c3:<is a0 1,616,091 193,173 843,266 158,540 553,344 33,957 1,100,222 212,616 446,140 40.5 
Importers ae Export. 2,448,244 901,717 554,835 175,775 378,171 246,769 1,345,052 —1,023,782 864,917 64.3 
Indem, Co. of Amer.. 1,162,897 471, "306 671,515 416,355 SGsee = wsens 1,384,914 857,370 510,764 37. 
Lafayette Fire...... OS eee 6,656 12,476 371,543 5,193 63,353 15,577 10,965 25. 
Merch. Fire, Colo.... 798,170 113,635 344,317 51,646 201,769 48,963 415,528 69,260 134,186 32.93 
Metropol.-Hibernia. . S20;609. . + ssanen SG0908: * Kesuss yy) rr ee eee 100,146 57.3 
Minnesota Fire...... 153,139 9,1 36,13 28,306 7,40 33,202 57,8 —184,947 19,354 37.3 
National, Conn...... 24,722,146 3,458,853 13,526,014 1,491,602 5,838,383 1,163,141 15,147, 346 2,032,397 5,663,904 37.3 
Netherlands ........ 1,494,643 158,329 697,247 71,320 679,826 77,09 732,192 54,297 294,689 40.21 
New Brunswick..... 2,549,999 211,431 1,376,692 152,110 341,088 10,403 1,874,217 49,004 945,324 50.4 
North America...... 34,978,590 4,169,17 14,188,254 1,970,445 10,728,227 1,797,710 20,999,579 946,819 8,593,591 49. 
North Carolina Home — 898,803 272,952 204,0 27,947 272,164 37,61 244,739 22,044 71,04 29. 
Northern, N. Y......- 2,282,190 234,49 1,276,894 151,079 374,847 81,487 1,390,656 117,728 524,254 37.7 
Pnoents, Cl. .s.s0.0% 20 21,738,531 2,032,333 8,213,007 608,127 8,740,471 1,234,058 9,601,253 363,792 3,636,695 37.87 
Prudential ........+ 2,817,227 1,207,531 1,367,425 713,642 182,883 293,929 2,354,922 1,452,691 842,295 35.8 
Rocky Mountain..... 864,660 83,8458 316,804 65,843 206,225 12,980 406,368 25,859 191,908 47. 
BAVARNER: .. ssccts eos 271,605 19,300 > ee 135,153 21,982 48,30 1,028 17,22 35.66 
Scottish U. & N..... 7,974,870 90,575 3,951,484 593,482 = eee 4,580,327 866,616 1,671,330 36.4 
StanG@ard, MN. J... +3 1,448,853 147,335 579,177 92,615 01,698 6,075,52 59,961,55 9,970,813 207,581 34.6 
EN Ee rere pra 910,141 97,722 332,382 63,287 o18°173 17,558 388,205 66,973 122,818 39.4 
Twin City Fire. |..:.:.< 816,746 36,251 115,533 11,531 169,735 10,514 143,998 44,394 75,896 52. 
NOEs, ovo anise wet 1,542,245 118,672 732,731 112,432 567,547 30,980 1,038,719 176,287 402,395 38. 
MANNER 5 ics cS chose 1,526,732 167,499 365,119 82,357 420,575 39,058 843,729 192,738 297,129 35.21 
American Equitable. 1,980,219 32,381 845,536 125,516 401,177 23,409 1,266,101 233,008 723,967 57.18 
Arisona Wire... 501,814 150,413 181,187 34,721 45,271 41,112 245,439 41,352 93,888 38.4 
Ce 2 ees 403,703 35,596 119,780 19,643 79,173 16,936 142,875 24,584 33,356 23.3 
ee eee ee 4, 489, 759 532,673 2,797,804 378,206 1,353,338 125,059 3,448,258 528,176 1,409,783 40.8 
Automobile Conn... 2,2 4,235,798 971,896 2,055,551 221,684 8,753,994 919,822 3,734,767 42.66 
oS a ae. eres 3§ 2 79,787 335,244 33,719 457,746 81,81 181,001 39.5 
City of New York... : 171,430 452,596 43,044 1,363,567 257,542 .ces-. 36.3 
eT ee eee 366,351 701,073 197,705 2,483,699 421,036 817,565 32.9 
EP Ee aay he eee a 89,199 311,680 58,805 676,267 118,635 241,358 35.67 
Equitable, S. C...... 33,370 244,842 42,144 279,168 76,418 58,651 21. 
Fivemens; N. J... << 451,728 300,393 54,249 5,083,941 428,373 2,025,936 39.8 
Fire Reassurance.... : 33,958 864,300 322,909 2,247,269 295,688 1,218,238 54.2 
LS. ae ere 176,253 92,2 236,047 277,907 95,128 1,580,893 201,099 500,444 31.7 
Gren’ DRKOB «0000 0's. 900. 208 728,093 116,302 95,449 360,390 314,113 253,313 216,911 65,928 26._ 
i EE 6 3515 wis 0,050 944,597 211,287 327,993 40,999 287,489 16,523 601,903 ye hrc r rer 61.7 
PRCCR=ORLS | 6.0.0.5, 05650:08 630,178 24,553 231,926 34,714 50,159 2,921 386,940 21,927 219,844 56. 
Eiberty, MO.cecsccsces Sp fy , es ee Oa eee B10,488 = —=«s_ www vee 221,844 wocoeos 19,073 21. 
London Assur....... 6,702,212 609,076 3,034,581 242,188 2,372,843 270,708 4,435,708 161,728 1,864,044 42.02 
Manufacturs, Ill..... 930,413 562,239 235,455 151,942 215,172 146,167 547,712 288,752 148,119 27. 
Milwaukee Mech.... 6,796,894 717,654 3,523,147 484,809 1,441,539 125,346 3,764,013 807,994 1,400,289 37, 
DIR TIOMIG | on 6 :n:a.0:05.00'e 643,029 74,141 384,022 5,010 58,028 29,813 846,984 227,083 663,592 78.2 
National, 7 2.:......s: 1,408,207 281,174 627,977 175,713 850,353 32,150 953,418 328,280 317,744 33.3 
National Ben Frank... 4,836,899 531,625 2,622,436 320,904 786,120 164,409 2,782,650 277,203 1,052,746 37. 
Nippon.Fire, ..6s.3%. Coats Beas Be ee |. iat nen 588.696  — ..«s'se S6G-400 © ascSen 25,0 16.1 
Northern Russia.... 1,129,923 ...... eo | ree ere 611,184 170,393 554,964 - cece 563,269 10.1 
Paternele occ. 1,832,133 136,737 1,191,982 112,440 413,435 33,669 1,576,010 61,129 748,853 47. 
Peoples Natl........ 2,215,766 43,176 804,794 6,857 eS re 1,030,976 15,514 479,655 46. 
Phenix, France...... 1,322,657 301,066 627,977 175,713 850,353 249,024 953,418 328,280 317,744 33.3 
Pittsburgh Fire..... 665,133 20,455 337,005 62,533 77,595 38,462 440,244 2,683 245,021 55.6 
teins, Salamandra... 1,106,317 ...... Chislee tT eases G5GS34 era oe ROGG Tt © Seasons 270,476 21.5 
RECHRMIORE <6 6.0.00 0.3600 1,383,108 275,989 555,560 41,867 433,954 158,774 842,548 33,082 291,406 34.4 
a errr 12,102,928 12,102,928 5,852,681 5,852,681 3,148,070 3,148,070 7,190,798 7,190,798 4,890,623 68. 
ROVGL, TOKCGH. <.. «6.0 0: 4,318,796 98,831 2,438,551 298,331 1,124,474 291,440 3,626,537 407,389 1,778,610 49.04 
Salamandra ........ 4,874,916 685,105 3,025,980 563,207 1,310,504 453,861 4,678,067 1,174,081 2,261,256 48.33 
Second Russian...... 2,176,911 699,481 807,143 473,655 > Sy: reer 1,421,246 1,640,213 1,270,145 89. 
Underwts Fire, N. H. By ree 42,812 6,108 141,674 1,986 54,801 9,942 1,270,145 39. 
Union & Phenix ey 3,598,698 800,883 2,472,652 607,699 619,743 109,829 3,701,831 833,558 18,978 36.4 
United American. 984,739 88,789 441,430 65,454 256,595 2,04 509,191 47,688 204,483 40.14 
United Firemens.. ao” ph eee 2,987 1,107,807 8,943 ToGs | eas 642.304 = ..vcce 249,476 46. 
DEB  b.6.k0.0a00 6 616.0 1,103,230 16,358 ht + Ore 508,108 107,976 SOS200, sive aise 405,364 68.2 
WRORDOPR PA see ss i 323,370 36,010 77,051 2,957 422,195 104,858 201,458 47.2 
WOTKSHITS 20.205 50605 2,404,854 260,281 880,104 73,241 991,887 167,927 1,450,276 177,970 542,804 37.4 
MUTUALS Rate 
Total of Div. 
Cash Total Re-ins. Casn Total Prem. Losses Total Disburse- Amt. at Policy- 
Assets Assets Reserve Surplus a Income Paid Income ment Risk holder 
Coal Oper. Mut., Ill........ 59,564 ph ey | er 35,374 38,853 48,434 52,911 2,917,685 hr 
Economical Mut., Ont 762,427 87,975 762.355 887,649 63,692 270,015 87,082 28,614,054 ee 
Farmers Mut., Neb........ 479,287 BI el. > “ksau.es 479,056 510,531 134,916 342,209 204,209 236,324,163 aes 
Liberty Fire, Neb......... 260,848 306, 599 26,931 260,848 263,408 44,317 453,617 145,791 4,631,422 ae 
Lumbermen’s Mut., O...... 1,439,791 3,759, 305 628,282 684,891 1,313,173 394,605 1,338,289 1,053,873 83,666,198 25.40 
Millers Mut., Tex......... 735,497 1,806,544 272,153 tS ee ae 187,919 804,825 837,564 43,412,067 te 
Mutual Fire, Md 5 02 451,902 1,283 442,627 442,627 42,132 99,801 87,627 21,264,524 5 iale 
Nebraska Natl............ 5,372 147,673 48,613 58,530 76,790 113,789 390,742 238,371 7,053,611 .15-.25 
Pa. Millers Mut 0 Ly eee es, yi Sy | ei 776,¢ WG Bee ince Sees 37,298,405 ee 
Atiantic BiUt., GAs .6<i0 occ. 294,034 344,034 66.900 83,046 1 117,722 34,904 163,529 103,379 15,632,593 25 
Auto Mut. Fire, Mass...... 78,554 197,985 56,445 12,776 1 114,116 28,347 118,111 103,096 4,696,605 .25 
Citizens Mut., Mass........ 93,426 279,254 55,584 32,634 2 58,903 14,656 61,881 42,819 8,701,047 .10-—.20 
Te Ae it ag OL i ae ae ee 80,156 10,122 19,568 73,331 13,820 73,331 53,762 2,268,561 cee 
Lynn Mut. Fire........... 179,107 360,946 90,429 73,010 25 94,856 17,075 102,503 50,118 11,429,649 .20-.60 
Wires. Merch. N. £1... ....... 453,073 643,686 91,765 341,887 53 95,379 30,934 114,643 72,912 11,432,325 .10-.40 
Phila. Contributionship.... ...... 7,219,534 Saigele  «ésges 2 87,192 11,041 710,765 748,382 30.768,806 .10 
South Danvers Mut........ 96,268 216,187 58,726 32,275 1 81,294 5,780 84,079 50,550 7,400,470 .10—.20 
Trad. & Mech., Mass....... 435,050 945,476 258,089 160,492 a 177,118 44,539 202.118 153,013 37,357,091 20 
Dntow Sut. Bo dace cea § seeeas 399,274 TATA 6 cece yt Se Pe 16,058 83,464 65,927 24,449,855 
chants of the country. A propaganda of | Pending the return to Washington of | probably in Oklahoma in the near fu- 
Americanism is desirable and should be | Representative George Edmonds, vice- |ture. Whether the territory when or- 


ganized will report to New York, or to 
the department offices at Chicago, has 
not, so far as is known, been decided, 
but the speculation is that the field will 
be handled from the United States head- 
quarters. Mr. Lock likewise made a trip 
through Texas, in which state the Atlas 
has been represented for some time. 





Dividends on Common Stock 


Announcement is made by the man- 
agement of the Western of Toronto, 
that dividends will again be paid upon 
the common stock the company found it 
desirable to issue after the San Fran- 
cisco conflagration. 
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FIRE FREQUENTL 





DESTROYS 
THE 


EVIDENCE OF THE PROPERTY 


It is impossible to make a 
complete and accurate list of the 
items of property after it has 
been destroyed. 


A proper list, or a correct 
appraisal can be made only while 
the property is in existence. 


Some property owners feel 
safe because they think that their 
“books of account” will serve as 
a “proof of loss.” 


They do not realize that the 
“books of account” show origi- 
nal costs and investments. 


Original costs are not the 
same as permanent replacement 
value. To prove this, let the as- 
sured try and purchase any item 
of equipment or building at the 
price he paid for it. 


The custom of writing off 
an annual percentage of depre- 
ciation may be good accounting 
practice, but it is not a_ safe 
method to compute insurable 
values. 


Book depreciations are not 
actual depreciations. 


Wear, tear, obsolescence and 
other causes of actual depreciation 
follow no rate of annual depreci- 
ation. 


Actual property conditions 
governsactual depreciation. In- 
surance is paid on the basis of 
actual sound values. Present re- 
placement values are much higher 
than past costs; therefore more in- 
surance is necessary. 











The |loyd-lhomas Co. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


insurance. 

















fo 
<< AFFRAISERS (@) ENGINEERS > 


THE LLOYD-THOMAS CO. 
1128 Wilson Avenue 
Chicago, IIl. 


We would appreciate your writing the fol- 
lowing persons regarding increased replace- 
ment values, and the necessity of increased 
































PERSON 
TITLE 

CHICAGO FIRM 
ADDRESS 

BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Minneapoli’s 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis. PERSON 

TITLE 
FIRM 
ADDRESS 


We have some startling facts that have converted 
a great many property owners, who did not see the 
light, because they thought the local agent was simply 
talking for more insurance. 


Maybe we can help because we are disinterested 
authorities in this line. 





AGENT 


(1 Do not refer to me. 
(J Mention you are writing at my request. 





ADDRESS 
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N. L. PIOTROWSKI, President ALBERT WACHOWSKI, Vice-President 
JULIUS F. SMIETANKA, Secretary JOHN F. SMULSKI, Treasurer 
A. C. MACK, Managing Underwriter 


Great Lakes Insurance 
Company 


960 Insurance Exchange 


Chicago, Illinois 





Financial Statement, December 31st, 1919 














ASSETS 

First Mortgage Loans on Real Estate ............ $ 62,200.00 
Cote TERK SHOCKS. ..n. oon kncisn se arnsccencnnsse’s 17,312.50 
ee ee ee es 826.50 

Liberty Bonds, eee: $ 25,500.00 

First 4°. Bi caals ciate a wicheationtee 5,450.00 

" ™ k,n 20,100.00 

“ “ BOOGIE SB... 6 sins sae ones 25,300.00 

- 7 Second 414’s........... 57,850.00 

. “ pi 8 eee eee 112,250.00 

‘ ai Fourth 414) Diksnkcareet 133,250.00 

7 7 Victory 434’s.......... 13,750.00 
NE iis chars ten eees Mie cenn essen eine edaredes 393,450.00 
State, Municipal and County Bonds............... 19,000.00 
NE NE iviiicuretenec cow es tewnedssvedawee 63,090.00 
INES na ek ckwnedxededassersaenees 229,775.00 
en 0. ee ere 62,328.54 
Premiums in course of collection................. 42,280.11 
Paper BGO ooo oc ek ctiseciscsaasasceees cs 9,945.80 
WO. 64sec ns Fexepeanedelassaiwle cuieeus'eed $900,208.45 

LIABILITIES 

Reserved for Unearned Premiums ............... $116,301.56 
Reserved for Losses not adjusted................ 16,016.57 
Reserved for Taxes and Contingencies........... 7,900.00 

a rns $400,000.00 

EE 6iik«dcevancsewwkatscddesteeenss 360,390.32 
Berghus 00 Policyltobders.. .... 66. cecccscesevesess 760,390.32 
TNR» isin 5 oss ce nes svewtncnn ine retainer csoyee $900,208.45 

December 31st— 1917 | 1918 | 1919 

Admitted Assets .......... $116,107.19| $172,114.97 $900,208.45 
Capetel Steck............. 100,000.00; 100,000.00| 400,000.00 
Surplus to Policyholders... 16, — 46,277.57 | 360,390.32 
Losses Incurred to Premiums Written. 16.5% 31.4% 
Expenses “ “4 é 42.2% 38.6% 








Subscription Notes in course of collection will Increase 


Surplus to $450,660.32 


Central Fire Office 


NEW YORK, CHICAGO and SAN FRANCISCO 
General Agents 


BOWES, MERRICK & CO., Agents 


110 SOUTH DEARBORN STREET 
CHICAGO 








Entered: New York, Illinois, 
and California. 


Applications pending: Indiana, Ohio, Wisconsin, New Jersey, 
Connecticut and Michigan. 


Pennsylvania, Massachusetts 


C. J. DUNCAN 


EXPOSE FORCED RESIGNATION 


IS OUT 





Companies, However, Are Found to be 
Unimpaired—Utter in Charge of 
the Books 





CEDAR RAPIDS, Ia., March 10— 
Financial and insurance circles were 
shaken in this city by the newspaper 
publication claiming that C. J. Duncan, 
general manager of the Iowa Mutual 
Liability and the Iowa Automobile 
Mutual is really C. J. O’Donnell, who 
skipped out of Duluth in 1913 when 
his agency, the Hartman-O’Donnell 
Agency, went to smash owing the 
companies represented considerable 
money. Mr. Duncan had also organized 
the National Bonding in this city with 
$2,000,000 capital to write surety and 
casualty lines. He had been elected 
president, but the company had not 
been licensed. Mr. Duncan has re- 
signed his connection with the three in- 
stitutions. He also was planning to 
organize a million dollar fire insurance 
company. 


Had Big Men With Him 


He had associated with him some of 
the leading business and financial men 
of the state. He is regarded as a splen- 
did organizer, and a man of consider- 
able ability. He took hold of the two 
automobile mutuals when they were in 
a dormant state and worked up a big 
business. It was when Mr. Duncan got 
ambitious and began organizing the 
new companies that he was led to his 
doom. He refused to allow stock 
salesmen who oversold the capital 
stock of the National Bonding a com- 
mission. They engineered the expose 
and threatened Mr. Duncan with prose- 
cution on the Duluth charges on the 
theory that he is O’Donnell. O’Don- 
nell is charged with having left behind 
about $80,000 in debts at Duluth. This 
Mr. Duncan denies. However, the 
stock salesmen claim to have evidence 
that when he was confronted with 
$3,000 of the old O’Donnell paper he 
paid it without a whimper. 


Say Handwriting Is Same 


Recently investigations were made at 
the home office of the Fidelity & De- 
posit of Baltimore and at the general 
offices of fire companies, digging up the 
old Hartman-O’Donnell Agency accounts 
and getting statements of what was ow- 
ing them. A number of letters were 
secured with the signature of “C. J. 
O'Donnell” and these have been com- 
pared with that of Mr. Duncan, the 
claim being made that the hand writing 
is the same. O'Donnell left Duluth in 
1913, his whereabouts being unknown. 























His wife and four children were left des- 
titute. It was stated that he had gone 
lto South America. Mr. Duncan appeared 
in Cedar Rapids in 1916, coming here 
from Des Moines, where he had been 
connected with the Aetna Life agency. 


Say Companies Are All Right 


A. J. Utter of Chicago, the insurance 
accountant who has been in charge of 
the financial end of the Duncan com- 
panies all along, is here and has been for 
some time inasmuch as Mr. Duncan has 
been home sick with pneumonia. Mr. 
Utter states that the financial affairs of 
the companies show everything in good 
shape. An audit of the books has been 
made and a new lineup will be arranged 
so that there will be no disarrangement 
with the agency plans. George A. Hutch- 
inson of Hutchinson & Cooley, man- 
agers of the two automobile companies 
at Chicago, is at the home office today 
and gives it as his opinion that agents 
need have no apprehension as to the 
future, especially with Mr. Utter in such 
close touch with the books and the fi- 
nancial affairs, 


London Gets Vulcan Boiler 


From London comes word that the 
provisional agreement between the Vul- 
can Boiler & General and the London 





R. L. TANNER GOES EAST 


—_———_ 


J. C. STODDART IS ADVANCED 





New York Underwriters Announces. 
Changes in Its Organization Fol- 
lowing White Going to Hartford 





NEW YORK, Mar. 10.—Following 
the recent advancement of Robert M. 
Bennett to membership in the firm of 
A. & J. H. Stoddart, general agents of 
the New York Underwriters, and his 
appointment as underwriting manager 
for the organization, the following offi- 
cial changes are announced. 

R. L. Tanner of Chicago, as execu- 
tive assistant, J. C. Stoddart as super- 
intendent of the special risk depart- 
ment at the head office, and Henry C. 
Klein assistant superintendent special 
risk department. 

Mr. Tanner has been a valued mem- 
ber of the organization for many years, 
first as field man and more recently 
as western special agent of the special 
risk department. Mr. Tanner is well 
qualified for the duties of the new po- 
sition, which he will assume at an 
early date. 

Mr. Stoddart, the elder son of the 
late John H. Stoddart, has been in the 
insurance business for the past eight 
years. Following his graduation from 
Yale he went with the North British 
& Mercantile, joining the staff of the 
New York Underwriters as an assistant 
examiner in 1913. Two years later he 
went into the field as an assistant spe- 
cial agent, traveling the west and 
south. Subsequently he was selected 
as special agent for New Jersey, so 
continuing until he joined the army. 
Since his re-entry to civil life Mr. 
Stoddart has been associated with the 
special risk department of the New 
York Underwriters. 

Mr. Klein has been connected with 
the office for 17 years, advancing 
through various grades in that time 
until he received his present appoint- 
ment. All three of the new officers 
have been given recognition as a result 
of peculiar fitness and loyal service. 


Gets Larger Office Quarters 


The business of the agency is grow- 
ing so rapidly as to call for increased 
office facilities and to supply these the 
management has engaged a large part 
of the eighth floor of the Woodbridge 
building in addition to the entire ninth 
floor it now occupies. Fred C. White, 
who recently retired as underwriting 
head of the agency to assume a vice- 
presidency of the Hartford Fire, plans 
leaving for Hartford on Monday next, 
by which time President Bissell will 
likely have returned from his Pacific 
Coast trip. 


Plans for Richmond Meeting 


RICHMOND VA., Mar. 10, — A half 
dozen insurance commissioners will be 
in attendance at the midyear meeting of 
the National Agency Association ready 
to cooperate with the agents in whatever 
will advance the best interests of the 
insurance business. 

The Virginia Association of Insurance 
Agents, under the direction of President 
James T. Catlin, Jr., and other officers, 
will provide the entertainment which will 
accompany the get-together dinner Tues- 
day evening. 

On Wednesday evening the North 
Carolina and South Carolina Associa- 
tions, under President T. F. Southgate 
and President Lawrence M. Pinckney, 
respectively, will be hosts at an enter- 
tainment to members and guests of the 
mid-year meeting. 

On Thursday afternoon the Under- 
writers’ Exchange of Richmond, S. T. 
Pulliam, president, will take the dele- 
gates and guests on an automobile ride 
around Richmond, following the close of 
the afternoon session of that day. 


Assistant Manager Raymond Waldron 





Assurance has now become absolute. 


of the Rochester Underwriters’ home of- 
fice, is on a western trip. 
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The American Insurance Company 
OF NEWARK, NEW JERSEY 


74th Annual Statement 
January 1, 1920 





$2,000,000.00 
9,355 ,604.93 
300,000.00 
3,189,532.80 
$14,845 ,137.73 


Capital Stock - - - 
Liabilities - - - - 
Special Reserve Fund 
Net Surplus - - - - 











ASSETS 

Liberty Bonds - - - - $3,762,650.00 
Railway, Municipal wl ollie Hiende - - 4,198,350.00 
Railroad and other Stocks - - - - - 2,640,610.00 
Bonds and Mortgages - - - - - 1,507,605.00 
Real Estate - - - - - - 470,360.00 
Cash in Banks and Office - - - - - 789,672.15 
Interest and Rent accrued - - - - 116,612.72 
Due for Premiums and Re-Insurance - ~ 1,359,277.86 

$14,845, 137.73 

LIABILITIES 

Unearned Premiums - - - - - - $8,036,881 .95 
Losses being adjusted - - - - - 875,952.98 
Other Liabilities - - - - - - 442,770.00 





$9,355,604.93 


C. WESTON BAILEY - - - - - President 
CHARLES E. SHELDON - - - Vice-President 
WILLIAM E. STEWART - - Vice-President 
JOHN O.H. PITNEY ~- Vice-President and Counsel 
FREDERICK HOADLEY - - - - Secretary 
ARCHIBALD C. CYPHERS - - - - Treasurer 
ROY C. VANDERHOOF - - Assistant Secretary 


Carolina-V irginia Branch Office Rockford, Ill. Pacific Branch Office 
Greensboro, N. C. CHARLES E. SHELDON, Manager San Fratcisto, Cal 
H CHARLES T. SACKETT, Asst. Manager ee ee 
ARRY R. BUSH, Manager CHARLES N. GORHAM, Asst. Manager 
EDWARD G. MICHAELS, Asst. Manager H. B. ELMERS, Assistant to Manager BALFOUR, GUTHRIE & CO., General Agents 
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John C. Bardwell, President C. L. Hecox, Secretary 


The Liberty Fire Insurance Co. 
St. Louis, Mo. 


December 31, 1919 
































ASSETS 


Mortgage Loans ..... $ 30,100.00 
Bonds and Stocks .... 438,204.03 
Cash 40,495.56 


LIABILITIES 


Unearned Prem. Reserve $131 ,408.62 
Reserve for Taxes .... 6,797.02 
Bills and Salaries... . . 1,589.29 
Unadjusted Losses.... 23,460.99 

Capital Stock. ..... 

ee anal $200,000.00 

Net Surplus 210,488,28 


ss... cree 58,966.45 
Interest accrued ..... 5,388.94 
Market Value of Bonds 

and Stocks over Book 
589.22 


Surplus to Policyholders. 410,488.28 


$573,744.20 $573,744.20 


Results Since March Ist, 1919 


en sei $323,469.74 
131,408.62 
163,466.81 


Increase in Assets 
Increase in Reserve ....... 
Increase in Surplus........ 


Surplus Will Be Increased From Time To Time As Business Warrants 

















































Automobile Insurance Company 
of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commc- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 





























GETTING INTO RAILROAD BUSINESS 


Brokerage offices in Chicago and 
New York have been busy during the 
past two or three weeks looking over 
offerings on railroad properties. It 
seems that for some weeks prior to 
March 1, when the roads were returned 
to their private owners, property sched- 
ules were prepared by railroad heads 
and submitted to the fire companies. 
These schedules were sent out broad- 
cast and went to a great many com- 
panies that had never before written 
railway property. They became inter- 
ested in the class and a number sub- 
mitted bids for the business. In fact, 
a very large proportion of the business 
that has been written has been closed 
as a result of low bids from companies 
which might be considered outsiders 
so far as the writing of railroad busi- 
ness is concerned. Of course, the bulk 
of the railway business is written by 
the Railway Underwriters in the west, 
and the Railroad Insurance Association 
in the east, and Marsh & McLennan 
and Johnson & Higgins. However, 
companies that have never before in- 
terested themselves in railroad _ busi- 
ness have within the last few weeks 
written considerable of the class. A 
number of the larger railroads have 
secured what they regard as temporary 
coverage and are still shopping around 
for a lower rate and a more attractive 
proposition. There is much more com- 
petition for railroad business than was 
formerly the case and many more com- 
panies seem to be bidding for the big 
lines. 

Of course, most of the smaller com- 
panies that have taken on railroad lia- 
bility will not hold the business for any 
length of time. It is impossible for the 
small company, without special facil- 
ities to handle and digest railroad busi- 
ness. Companies without a special de- 
partment cannot engage in reinspecting 
or engineering work, or keep in touch 
with the properties insured. They 
cannot hope to compete with great or- 
ganizations like the Railway Under- 
writers and Marsh & McLennan, which 
have specialized on the writing of this 
business for years and have organized 
efficient departments to carry on the 
inspection and service work. 

Railway underwriters are rather sur- 
prised at the condition of the great 
properties. There have been enormous 
increases in values and the properties 
seem to be in good condition with the 
exception of the freight cars. In normal 
times certain types of freight cars are 
loaded with certain kinds of freight and 
the carrying capacity of the car is taken 
into consideration. While the war was 


VIEWED FROM NEW YORK 


By G. A. WATSON 














on all former regulations were dis- ° 


regarded, and almost any kind of 
freight was loaded on any kind of a 
car that could carry it. As a conse- 
quence, the freight cars are in a very 
dilapidated condition and are the poor- 
est end of the railroad risk. At the 
same time freight cars comprise a large 
proportion of railroad business writ- 
ten, so that their condition is quite a 
factor in underwriting the class. 
* * * 
RENTS INSURANCE OPPORTUNITIES 


As May 1 approaches and there is 
so much agitation all over the country 
about raising rents, giving bonuses to 
secure living quarters, etc., the attention 
of local agents is being drawn to rents 
insurance. There never was a time when 
this form of indemnity could be so 
opportunely presented as now. Land- 
lords realize now, as never before, that 
they have a valuable asset in a tenant- 
able piece of property. Houses, apart- 
ments and flats of all kinds can be 
rented now, almost irrespective of their 
condition. There is an acute shortage 
of housing facilities and landlords as 
well as tenants realize the conditions. 

If the owner of rentable property has 
his building destroyed by fire, it is quite 
improbable that he would be able to 
rebuild at this time. Building materials 
and labor are so high that building is 
not only unwise, but impossible. Hence 
if a fire should occur, the owner could 
probably not rebuild and would simply 
lose permanently the enhanced income 
from the building. Perhaps he would 
get a good share of his investment back 
under his fire insurance contract, but 
he could not put his money out at in- 
terest to yield him so large a sum as 
returned through renting the property. 
Rents insurance has become a very im- 
portant form of protection, and the 
agent who is not selling it today either 
does not understand it or is not pre- 
senting it to his customers. 


Globe & Rutgers Statement 


The Globe & Rutgers’ annual state- 
ment shows assets $33,687,274, capital 
$700,000, surplus $10,146,031, reinsur- 
ance reserve $13,442,880. The Globe & 
Rutgers might be called in a sense the 
wonder of the day in fire insurance be- 
cause of its tremendous and_ rapid 
growth. There certainly has been a 
keen underwriting sense and excep- 
tional ability displayed in its manage- 
ment. 


W. H. Sage, western general manager 
of the Great American, has returned to 
Chicago after several weeks’ sojourn in 
southern California. 





ASSETS 

Bonds and Stock - - - - $1,251,938.00 
Mortgages, first lien - - - 486,750.00 
Real Estate - - -. - - 200,000.00 
Loans on Collateral - - - 7,000.00 
Cash in Banks and Office - 79,973.05 
Agents’ Balances- - - - 168,981.29 
Interest Accrued - - - - 25,896.09 

$2,220,538.43 














Peoples National Fire Insurance Co. 
OF PHILADELPHIA 


Statement January 1, 1920 


Surplus to Policyholders, §1,281,158.44 


LIABILITIES 

Reserve for Losses- - - $110,531.36 
Reserve for Premiums in 
Force - - - - = 
Ground Rent on Real Estate 


Reserve for Taxes and other 
items - - - - = 


804,794.47 
6,704.16 


7,350.00 
$939,379.99 
~ $ 281,158.44 
- 1,000,000.00 
——$1,281,158.44 
- $2,220,538.43 


Net Surplus 
Capital Stock 
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UMAN life and property have been ingeniously 
guarded against every peril but one—hereto- 
fore FIRE losses have continued practically un- 

checked. At last FJRE—man’s untamed enemy—/as 
met its Master. 


Foamite Firefoam, a new product of American 
inventive genius, is fatal to fire. It is effective against 
fire of every type and origin. It even masters blazing 
oil and gasoline. 


Firefoam is a fire-smothering, fire extinguishing 
foam which covers all burning objects like a blanket. 
It puts out fire quicker than other extinguishing 
agents, and prevents re-ignition. It coats and clings 
to all surfaces, and floats on even the most inflam- 
mable liquids. It is effective against every kind of 
fire. Unlike water, it does not damage. 

Foamite Firefoam is endorsed by the National 


Board of Fire Underwriters, the Underwriters’ Labora- 
tories, and the U. S. Steamboat Inspection Bureau. 


Needless Ruin! 





Foamite Firefoam Apparatus includes protective 
systems, both stationary and portable, for every fire 
hazard in the home and factory. Special protective 
systems are designed for large industrial plants and 
extra hazardous risks. 


The Foamite Firefoam Company maintains a thor- 
oughly equipped Engineering Department, its personnel 
including a staff of 42 engineers, each an expert in fire 
protection and prevention. This department, with its staff, 
has installed protective systems at plants where some of 
the most hazardous fire risks in this country exist. In these 
plants the fire problem has been solved for all time. This 
department is at your service. 


You know that fire risks have increased enormously in 
recent years. Fire losses have kept pace with fire risks. Is 
it not to your advantage to check these losses? They can 
be checked. 


Do not these facts suggest to you the advisability of 
investigating Foamite Firefoam at once? As a sound 
business proposition, would it not pay you to recommend 
Foamite Firefoam apparatus on every risk you underwrite? 
It is part of your duty to halt fire’s needless ruin. Your 
inspectors, constantly on the lookout for new and hazard- 
ous risks, should know about Foamite Firefoam. Write us. 


FOAMITE FIREFOAM COMPANY, Dept. 113-C, 200 Fifth Avenue, New York City 


Our own sales companies represent us in principal cities. 
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SMOTHERS FIRE 





Send for our new booklet, “THIS MUST STOP.” 





It has a special message for you. 
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UNITED STATES BRANCH 
206-208 BROADWAY 
NEW YORK, N. Y. 


FIRE 
TORNADO 
AUTOMOBILE 
SPRINKLER LEAKAGE 


HORATIO N. KELSEY 
United States Manager 


ESTABLISHED 
1862 CORRESPONDENCE SOLICITED 
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Peninsular Fire Insurance Company 


OF AMERICA 
Grand Rapids, Michigan 


Capital $1,000,000.00 


Now Ready for Business 


FIRE : MARINE : AUTOMOBILE : TORNADO : HAIL 


Farm Property—Hail and Tornado on Farm Crops 


Local Agents wanted who will canvass for Hail Insurance. 
A first-class schedule man wanted for special agent for Illinats. 


J. FLOYD IRISH, Secretary and Managing Underwriter COLON C. LIMBME, President 














EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Sectretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . $11,740,470.60 
Total Losses Paid ..... . . . 95,259,732.00 
Cash Capital - Three Million Dollars 
Reinsurance Reserves . . .. . « - $8,213,006.94 
Reserve for Outstanding Losses and all 

other liabilities . ... . .- . ~  1,785,053.20 
Net, urbe. 5 65a ee - « +  8,740,470.60 





Total Assets . . . . $21,738,530.74 








a very properly ganeee the expectancy of fire riske 


Inspections ‘' 





and intelligently anticipotes s before they occur. {The under- 
signed se! talent to companies, agents, brokers and the busi- 
ness public, herewith tendering counsel to all State Insurance s, Legislative and Municipal 
Committees and all those who form insurance laws designed for the public weal. 
20 years in this field. —Dixit et Fecit— WW P I ER CE 
Office with Knight, Smith & Co. * ® 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 














WYNNE & KINSELLA .«. 
General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 
1554 Penobscot Bldg. : : : 


CAPITAL $1,000,000 


Detroit, Mich. 














NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 
































HENRY J. WOESSNER WM. L. DICKELMAN 
WOESSNER & DICKELMAN 
GENERAL AGENTS . 
Ineurance Exchange Specializing in Floaters, Surplus and Excess Lines a, 
ae CHICAGO, ILL. Wabash 8128 
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ENTER THE HAIL FIELD 


The American of Newark, Firemen’s, 
Firemen’s Underwriters, Girard, Me- 
chanics, North River and United States 
have entered the hail business on the 
co-operative plan. Bailey Brothers of 
Topeka will handle Kansas and Okla- 
homa, and George B. Campbell will 
establish headquarters at Lincoln to 
handle Nebraska and South Dakota. 
Mr. Campbell was formerly South Da- 
kota state agent of the Liverpool & 
London & Giobe. Another office will 
be located at Minneapolis to take care 
of Minnesota and North Dakota. 

kK Ok 


OPENS AVIATION DEPARTMENT 


The western department of the Na- 
tional Liberty has formally announced 
the establishment of an aviation depart- 
ment for writing fire, theft and colli- 
sion insurance on aeroplanes. Madi- 
son F, Welsh, who was a lieutenant in 
the naval air service during the war, 
and who has represented the company 
for a number of years in the field, re- 
cently as Illinois state agent, has been 
appointed aviation superintendent with 
headquarters at Chicago. 

AYERS WILL GO TO ATLANTA 

Wm. G. Ayers of Chicago, assistant 
manager of the farm department of 
the Continental, has been appointed 
manager of the farm department of the 
Aetna for its southern department with 
headquarters at Atlanta. Mr. Ayers 
has been with the Continental for 
many years. He went from that com- 
pany to the Pennsylvania where he 
was Illinois state agent. Later he re- 
turned to the Continental as assistant 
farm manager. 

*k * *K 

TO OPEN FARM DEPARTMENT 

The Niagara Fire will shortly open 
its farm department in the Lombard 
building, at South Wells and Quincy 
streets, Chicago. W. F. Sweazea, who 
is made the farm superintendent, will 
shortly arrive in Chicago to take charge. 
He is now Minnesota state agent. 
Henry J. Houge from the head office, 
has been in the west looking after es- 
tablishing the new department. 

* =«Y * 
MAY REVISE LICENSE ORDINANCE 


The Chicago corporation counsel has 
been in conference with representatives 
of the different lines of insurance in 
Chicago, endeavoring to work out a 
license plan that will be satisfactory. In 
view of the fact that the city no longer 
gets any revenue from saloons, it is 
casting about for sources of revenue. 
The corporation counsel and some of 
the city officials feel that the broker- 
age license rule should be revamped 
so that it shall cover all persons solicit- 
ing insurance in any way in Chicago 
or who receive any compensation for 
handling insurance or assisting in plac- 
ing it. The proposition is to charge 
$25 a year and provide that no one shall 
receive compensation directly or in- 
directly unless he has a city broker’s 
license. If he violates the ordinance 
the proposed penalty is a fine of $200 
and revocation of the license for a year. 
The subject is now being thrashed out 
among the various insurance organiza- 
tions and the city officials. 

* Ok Ok 


RAILROAD BUSINESS STRONG 


Both the eastern and western rail- 
road syndicates are overwhelmed with 
work in taking care of the railroad 
schedules that had to be placed when 
the roads went back to private con- 
trol. Manager George M. Fisher of 
the Railway Underwriters of Chicago 
deserves particular credit for the man- 
ner in which he has dispatched the 
business and handled the work in his 
bureau. Mr. Fisher is now the pre- 
mier railroad insurance man of the 
country, having given attention to this 








line of business for many years. The 
Railway Underwriters assumed large 
values and even though there was great 
confusion among the raiiroads them- 
selves in getting out their schedules, 
the brokers and agents had no fault 
to find. with the way Manager Fisher 
and his cohorts came to the front and 
took care of the offerings. The Rail- 
way Underwriters is composed of the 
Great American, Springfield, Hartford 
Fire, American Central, Aetna and 
North America. The Railway Under- 
writers is able to write larger sched- 
ules than ever. 

The Railroad Insurance Association 
at 80 Maiden Lane, New York, is com- 
monly known as the Eastern Syndicate 
and consists of the Hartford, Home, 
North America, Liverpool & London & 
Globe, Western of Toronto, Fireman’s 
Fund, Globe & Rutgers, Commercial 
Union, Continental, Fidelity-Phenix 
and American Eagle. 

* ok * 
WANT GLASS CASES COVERED 


The Field Museum now in Jackson 
Park, Chicago, which houses a large 
number of very valuable collections, is 
to be moved the latter part of this 
month to the new building on the lake 
front, near Twelfth street. The mu- 
seum people have been anxious to get 
estimates on insuring the glass in the 
display cases against breakage. Some 
of the marine companies therefore are 
quoting propositions covering glass 
breakage. Usually three propositions 
are made. One covering breakage of 
glass from the time the workmen start 
to dismantle the old building until the 
cases are set in the new building; an- 
other covering breakage while being 
transported only; and the third cover- 
ing loss from fire during the entire 
period. 

: ee ee 

G. A. Mavon, of Chicago, special agent 
in Cook County for the Dubuque F. & M. 
is appointed Chicago manager of the 
Mid-West Fire of Quincy, Ill., and thus 
becomes a Class 1 member of the Chi- 
cago Board. It will not interfere with 
his Dubuque connection and work. 

es ae ce 

Assistant Manager John K. Walker of 
the western department of the North 
America has been in New York attend- 
ing the meeting of the Explosion Con- 
ference and later visited the home office 
of his company in Philadelphia. 

ok” ioe 

Bowes, Merrick & Co., with offices at 
110 So. Dearborn St., have been appointed 
exclusive Chicago agents of the Great 
Lakes Fire. The Great Lakes Fire made 
good progress last year and under its 
new arrangements, plans to write a 
larger amount of business in Chicago. A. 
Cc. Mack, the managing underwriter of 
the Great Lakes has had a long insur- 
ance experience and has been one of 
the chief factors in building up the busi- 
ness of the company. 

* * * 

The western department of the Royal 
has now been moved to the McKinlock 
building, 209 W. Jackson Blvd., Chicago. 

3 ee: 

Manager C. F. Shallcross of the North 
British, who is returning from a trip in 
the south; E. T. Cairns, assistant man- 
ager, and C. B. Gunn, superintendent of 
the automobile department, who have 
been on the Pacific Coast, were in Chi- 
cago this week. 

* * Xx 

Vice-President John Marshall of the 
Fireman’s Fund is in Chicago and will 
be in this section for about a month 
He will make a trip to the east and 
south before returning to San Francisco. 

* * * 

Following the retirement of Fred S. 
James as western general agent of the 
National of Hartford, the western office 
has had a partition placed between its 
quarters and those of Fred S. James & 
Co. on the 12th floor of the Insurance 
Exchange in Chicago. Inasmuch as the 
two offices have been directly associated 
with Mr. James as head of both they 
were run in close proximity. With the 
change, however, it became desirable to 
have the National partitioned off from 
the James agency. General Agent Bell 
now occupies Mr. James’ old office. 
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Columbia 


Insurance Co., New Jersey 


---- offers to the American Agent its 
reputation, its resources, its prompt 
efficiency. 
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THE MERCHANTS 
FIRE INSURANCE COMPANY 


DENVER 














SIXTEENTH ANNUAL STATEMENT 


ASSETS LIABILITIES 


Real Estate - - - - $ 14,033.06 Cash Capital - - - - - - $200,000.00 
Real Estate First Mortgages 255,843,31 Reserve for Unearned Premiums 344,317.46 
Bonds, Market Value - 317,194.60 Reserve for Taxes Not Due _ - 18,235.90 
Liberty Bonds and W.S.S. 93,778.34 Reserve for Losses in Process of 

Cash in Banks and Office 36,256.76 Adjustment - - - - - 33,846.80 
Agents’ Balances - - - 70,912.35 Total Liabilities, Including Capital $596,400.16 
Accrued Interest - - - 10,151.58 Net Surplus - - - - - - 201,769.84 


Policy Holders’ Surplus $401,769.84 


W. J. GALLIGAN, President 
J. R. GARDNER, Sec’y. and Mgr. 


C. M. SCHENK, Vice-President 
D. A. HOLADAY, Treasurer 























GEO. M. EASLEY & CO. 


General Agents—DALLAS 
“HE PROFITS MOST WHO SERVES BEST’’ 


Employers Liability Assurance 
Corporation of London 
Fidelity & Deposit Co. of 


Baltimore. 


Boston Insurance Co. 

Fire & Marine Und. Agency of 
Automobile Ins. Co. of Hartford 
Old Colony Ins. Co. of Boston 





















GUARDIAN Comrany 
COMPANY 
Capital, $200,009.00. eure toate $992,195.22. 

GENERAL REPRESENTATIVES 


STARE EET CAEL ys 2 ES RES Boston, Providence, Chicago 
RICKERT, So0CT om & CO..Lancaster, Pennsylvania, New Jerse , Maryl land 


Assets, $537,135.06. 


DTTRTIS. Be PAL. inccceccsccecccassccece Detroit, Michigan, an Wisconsin 
W. K. SEASE...... ppesean secensheseesasuhabeswereseseseuee Columbia, South Carolina 
Tie Oh AT aR NER SRE SRL RR iS REESE LS Denver, Colorado 


THE AGENCY COMPANY...... Salt Lake City, Los Audis and San Francisco 


General Agents for the United States 
FOR AGENCY REPRESENTATION, ADDRESS ANY OF THE ABOVE, OR 


E. C. KOSMAK 


Secretary 






























ORGANIZED 1853 
The Girard F. & M. ‘company’ of Philadelphia 
Cash Capital $500,000 JANUARY 1, 1919 Net Surplus $373,695 
Surplus to Policyholders, $873,035 


Eastern Department Home Office Western Department 
D. H. Dunnam, V.-Pres . M. Gratz, Pres, Neat Bassett, V.-Pres and Mgr. 
oun Kay, Ling E. J. srmeetabos ith, 
H. Haesrnesn, S {PHILADELPH A W. T. Bassett, Ass’t Mer. 
NEWARK, Sew JERSE NA. CHICAGO, ILL. 





FIREMEN’S 'NSURANCE 


JANUARY 1, 1919 


OF NEWARK 


Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Eastern Department Western Department 
D. H. DungaM, President Neat Bassett, V.-Pres. and Mgr. 


jouz Kay, Vioe-P me. 
H. Hassinern, S W. T. Bassett, Ass’t M: 
CHICA 


ir 
WARK, x NEW JERSEY 0, ILLINOIS 














Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated monthly magazine for accident and insurance salesmen. Full o’ pep! Full of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 



























USE AND OCCUPANCY 
IS LECTURE SUBJECT 


(CONTINUED FROM PAGE 4) 


$25,000 policy is the only one in force, 
it must contribute 25/25 of the loss, and 
thus become liable for the full $20,000 on 
building No. 1; the full face of the policy 
$25,000 on buildings Nos. 2 and 3. 


Same with Use and Occupancy. 


It is precisely the same with use and 
occupancy. We must not delude our- 
selves with the belief that $75,000 use 
and occupancy insurance will be main- 
tained any more than the form which 
we have just discussed guarantees $75,000 
total insurance on the three buildings, 
and if the introductory clause at the 
head of your $25,000 use and occupancy 
policy form simply reads: “$25,000 cov- 
ering pro rata of the following insur- 
ance,” we must again be prepared to 
prorate with whatever total use and 
occupancy insurance happens to be in 
force in the payment of not exceeding 
$250 a day. 

Thus, if there proves to be $75,000 total 
use and occupancy insurance our policy 
contributes 25/75 or one-third of not 
exceeding $250.00 a day or $83.33; if there 
proves to be only $50,000 total use and 
occupancy insurance our $25,000 must 
prorate with the remaining $25,000 in 
the payment of $250.00 a day and thus 
become liable for $125.00 a day, while if 
there proves to be no other insurance in 
force our $25,000 must again prorate 
with the total insurance and contribute 
25/25 or pay the full per diem of not 
exceeding $250.00 named in the form, 


Contribution Clause 


To guard against the possibility of 
having to pay more than 1/300 of the 
amount of a policy per day the intro- 
ductory clause should specify precisely 
how the policy is expected to, contribute, 
which should be done in about these 


words: ‘$25,000 being 25,000/75,000 of 
the following principal and per diem 
amounts.” There is reason to believe 


that many have not understood this mat- 
ter, and I hope that I have succeeded in 
making myself clear. 

I imagine that it would do away with 
much of the present tampering with use 
and occupancy policy forms should they 
omit the space for the amount of in- 
surance at the beginning of the form, 
and then limit the per diem recovery to 
1/300 of the amount of the policy with- 
out naming the actual sum. Were I pre- 
paring a use and occupancy policy form 
I should certainly adopt that plan. 


Finished Stocks 


I have never favored including stocks 
in use and occupancy coverage and I 
unqualifiedly endorse the present rules 
which exclude liability for stocks, fin- 
ished, and in process, in manufacturing 
risks and which limit liability for re- 
placement of raw stock to the period of 
time that the raw stock destroyed would 
have operated the plant. This raw stock 
replacement rule seems to me to be a 
particularly happy solution of a vexing 
problem. 

This rule, I think, should be extended 
to include the replacement of stocks in 
mercantile risks for as now loss might 
continue indefinitely on a foreign stock 
which is impossible to replace during 
these abnormal times. If fire did not 
occur the stock would have earned a 
profit for its owner only for such length 
of time as it normally takes to dispose 
of it in the usual course of business. 
Why then should a use and occupancy 
policy contribute for longer than that 
period? 

Misunderstanding Is Seen 


Inquiries concerning use and occupancy 
often bring to light gross misunder- 
standing of the subject from most un- 
expected quarters. Within a compara- 
tively recent period, for instance, I have 
assured one person that the occupant 
has the insurable interest in the use and 
occupancy value of a building, regardless 
of whether that occupant be owner or 
tenant. The eyes of another almost 
bulged out of his head when I assured 
him that in the case of a seasonal policy 
—such as a cannery—if a fire occurs dur- 
ing the non-operating season before the 
expiration of the policy, and insured is 
unable to rebuild and obtain necessary 
equipment in time to begin his next sea- 
son’s work, that policy would pay for 
such portion of the next operating sea- 
son as the plant is unable to operate, 
although such operating season be be- 
yond the expiration of the policy. And, 





by the way, if this fact were better un. 
derstood, insured would not be so will- 
ing and anxious to cancel their seasonal] 
policies at the end of their operating 
season. 

When a seasonal policy is cancelled I 
do not believe that it should be done in 
accordance with ordinary cancellation 
rules, but that earned premium should be 
charged for the exhausted liability rather 
than for the exhausted period of time. 


Cancellation Clause 


This subject was carefully considered 
at a series of use and occupancy confer- 
ences held in Chicago two years ago 
which resulted in recommending to the 
use and occupancy committee the adop- 
tion of a rule requiring the incorpora- 
tion of this cancellation clause in all sea- 
sonal policy forms: 

“Should this policy be cancelled, the 
total sum of the per diem limits for 
each working day from the date of this 
policy to the date of cancellation shall 
be taken as the numerator, and the ag- 
gregate sum of the per diem limits for 
each working day during the entire term 
ef this policy shall be taken as the de- 
nominator, and the fraction thus ob- 
tained multiplied by the number of days 
of the policy term shall be the measure 
of the earned premium, being equivalent 
to the number of days for which earned 
premium shall be charged.” 

Just why the use and occupancy com- 
mittee rejected that recommendation I 
never knew, but I was highly gratified 
when I learned quite by chance that the 
Chicago Board one year ago had adopted 
a similar rule, 


Profits Insurance 


You must all have noticed how rapidly 
profits insurance has come to the front. 
Each month sees more and more of it 
written and in the absence of any under- 
writing rules to govern, some of the 
present forms are fearfully and wonder- 
fully made. 

Last week a correspondent wrote our 
office that he had never been able to 
determine the difference between use and 
occupancy and profit insurance, and 
asked us to explain the matter, taking 
as our text a wholesale grocery stock. 

My reply was that use and occupancy 
is the proper form of coverage, for any 
mercantile risk handling a miscellaneous 
assortment of goods, and that profits in- 
surance, generally speaking, should be 
reserved for finished stocks in ware- 
houses of manufacturing plants—“inert 
warehouses,” as the actuaries call them— 
or even for such stocks stored in the 
factory building itself, which stocks are 
specifically excluded from the use and 
oceupancy forms for manufacturing 
risks; in other words, that the profit in- 
surance properly begins where use and 
occupancy leaves off. 


Wholesale Grocery Stock 


Take your wholesale grocery or any 
other miscellaneous stock. It is turned 
over, say, three times a year—once every 
four months. Fire occurs today and in 
thirty days’ time insured has repaired 
his building, or moved into a new stand 
nearby, and has gotten together from 
manufacturers and jobbers, a new stock, 
virtually a duplicate of the one which 
burned, and continues business after only 
thirty days’ interruption. 

The stock which burned represents 
four months’ profits, but insured has got- 
ten in shape to do his customary volume 
of business for three months out of the 
four, so why should he be indemnified 
for the full four months and thus gain 
double his accustomed profits for the 
three remaining months, which he would 
do if he were awarded profits on the 
burned stock. 

If, therefore, a merchant insists upon 
profit insurance as some of them do, I 
believe that loss should be measured by 
the period of interruption, precisely as 
in use and occupancy, instead of by the 
value of the destroyed stock, and if we 
measure his loss in that manner then 
why not write it under a use and occu- 
pancy form in the first place? 


Does Not Cover Profits 


But take finished stock awaiting sale 
or delivery and stored in the inert ware- 
house, so called, or even in the factory 
proper—the policy conditions provide: 
“That this company shall in no event be 
liahle for exceeding what it would then 
cost the insured to repair or replace the 
same with material of like kind and 


quality.” So that obviously a policy cov- 
ering a stock is not intended to include 
profits. 

However, the factory has operated 





solely for the profit that it can make 
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Why the County Holstein Association 
Issued a Check for $200 


UYERS of fancy cattle, men who had soft 
places in their hearts and holes in their 
wallets, for choice specimens of the Hol- 
stein strain, came, as is their wont, to the 
annual sale of the County Holstein Association. 
They were there in the spirit in which men go to 
these sales—filled with enthusiasm for the particu- 
lar breed on sale. 
One animal after another was led up and the auc- 
tioneer unwound. Bidding went along on each head 
until finally the hammer fell. 
Payments were made and the buyers went on their 
way, knowing that the manager of the sale would 
see that their purchases were shipped properly. 


One buyer, a resident of Chicago with a farm in 
Minnesota, received word two days later that two 
head, consigned to his Minnesota address, had 
burned up in the express car. He was disappointed 
but the loss did not worry him, for the general un- 
derstanding at the sale was that every head car- 
ried off a “sale contract insurance policy”’—protec- 
tion from the date of the sale for thirty or sixty 
days, sufficient time for the cattle to be delivered 
to their buyers. 


Then came a further report to the buyer from the 
man who had managed the sale: “One of the two 
head which you purchased was insured for the full 
amount which you paid and claim should be made 
against the Live Stock Insurance Company. 
The other head, which belonged to another breeder, 
was not insured, but luckily in making shipment we 
placed a value of $500 on the animal and you, will 
no doubt be able to collect that amount from 
the express company. Usually we place a low 
valuation on shipments and give the purchaser 





the benefit of the lower express rate, but for some 
reason or other this valuation was placed at $500.00.” 


“That’s a fine association, that is,” exploded the 
buyer; “they give out the impression that all stock 
on sale will be insured for the benefit of the buyer, 
and here I lose $200. I’m out my expenses, my time 
and $200, and I’ll have to look elsewhere for the two 
Holsteins I want. I’ll have to spend more time and 
money looking for them. 

“I think the association is morally responsible to 
me for the $200. I’ll tell them so.” 


He did. 
And the association sent this buyer a check for $200. 


The sale contract of live stock insurance is well 
known to breeders and buyers of all registered cat- 
tle. It is purchased by the seller for the benefit of 
the buyer and runs for a period of thirty or sixty 
days. It is a guarantee of delivery. 


Sometimes such policies are placed by the county 
association of breeders and sometimes by the indi- 
vidual breeders. In the incident related above the 
policies were placed by some breeders and not by 
others. The incident provides an excellent reason 
for the association placing the business. 


This so-called sale contract of live stock insurance 
is just one of the several forms of live stock insur- 
ance which can be placed by the local insurance 
agent with profit to himself and with service to his 
clients. The sale contract policies will lead to much 
additional annual live stock insurance and to all of 
the other lines of insurance that live stock raisers 
need—fire, tornado, automobile, truck, tractor, hail, 
life, and accident and health. 


NATIONAL ASSOCIATION OF LIVE STOCK 
INSURANCE COMPANIES OF AMERICA 
Pythian Building 


Indianapolis —:: 


3t :: Indiana 


MEMBER COMPANIES 


Hartford Fire Insurance Co. 
Live Stock Department 
Chicago, Illinois 


Iowa State Live Stock Ins. Co. 
Des Moines, Iowa 


Kaskaskia Live Stock Ins. Co. 
Shelbyville, Illinois 


National Live Stock Ins. Co. 
Des Moines, Iowa 


Nebraska Live Stock Ins. Co. 
Omaha, Nebraska 


Standard Live Stock Ins. Co. 
Indianapolis, Ind. 

Western Live Stock Ins. Co. 
Peoria, Illinois 

American Live Stock Insurance Co. 

maha, Nebraska 

Capital Live Stock Insurance Co. 

Topeka, Kansas 
Underwriting Office, Chicago 

Central Live Stock Insurance Co. 

Kankakee, Illinois 


Farmers Live Stock Insurance Co. 
es Moines, Iowa 


Michigan Live Stock Insurance Co. 
Bay City, Michigan 


This is the fifth of a series of advertisements on the subject of Live Stock Insurance published in The National Underwriter by the 


National Association of Live Stock Insurance Companies of America. 
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that any fixed expense should be charged 


to use and occupancy insurance. 
only one problem for the 
mittee to thresh out. 


That is 
proper com- 


Rent and Leasehold 


I don’t know of very much to be said 
upon the subjects of rent and leasehold 
insurance that is not fully covered in the 
rule books, although someone did confess 
to me not so long ago that he cannot see 
through the one-twelfth and one-ninth 
provisions of the rental forms. 

It is presumed that everyone knows 
that the one-twelfth form is the equiva- 
lent of the 100 percent co-insurance, and 
that the one-ninth is equivalent of the 
75 percent co-insurance, based on annual 
rentals, for it will require respectively 
twelve months and nine months to ex- 
haust policies under those forms. 

Small buildings which can be put up 
and completed in 60 to 90 days’ time are 
usually written at the gross estimate 
without any monthly limit of liability. 


Query Comes Up 


The other day inquiries were received 
by different companies and from widely 
separated localities as to the proper 
method of writing rental insurance on a 
building which would require two years 
to build. Our answer was: “Write the 
policy under a form limiting recovery to 
one-twenty-fourth of the amount of the 
policy per month.” Like any other co- 
insurance contract, this will require in- 
sured to carry rental insurance to an 
amount equal to the sum of two years’ 
rentals, if he expects to be fully com- 
pensated in event of loss, although this 
does not imply that the policy need be 
written for longer than an annual term. 


Little Leasehold Insurance 


It may be of passing interest to you to 
be informed that the Western Actuarial 
Bureau recommended 25 percent reduction 
from the one-twelfth rental rate fora pol- 
icy limiting recovery to one-twenty-fourth 
per month. As to leasehold insurance, 
there is comparatively little of that class 
written and I know of no one who claims 
to know very much about it. The forms 
under which it is written are not always 
satisfactory, and I sometimes think that 
if the leaseholder, the same as any other 
tenant, were sold straight Use and Oc- 
cupancy insurance under some modified 





form, it would meet the situation more 
equitably than is now done by most of 
the leasehold forms. 


BUILDING COSTS ARE 
GOING STILL HIGHER 


(CONTINUED FROM PAGE 3) 


tent of these increases need only to 
refer him to the figures published in 
the same bulletin. They show the fol- 
lowing percentages of increase from 
the 1913-1914 period to April, 1919: 
Lumber 75, basic building material 100, 
lumber and building material 84, con- 
struction iron and steel products 108, 
all building material 89. All other 
commodities advanced during the same 
period 111 per cent. 


Figures on Six-Room House 


Possibly of even greater force for the 
average householder, as presenting his 
own definite situation, are the figures 
prepared by the United States Housing 
Corporation, on the comparative cost of 
modern six-room houses of various types 
in 1913 and 1919, for use in determining 
the actual cost of building by the cor- 
poration. They show that the total cost 
of a six-room frame house, which could 
have been built in 1913 for $2,932.36, had 
increased in May, 1919, to $4,930.58, an 
advance of 68 per cent. The labor cost 
had risen from $1,196.68 to $1,971.12, and 
the material cost from $1,735.68 to $2,- 
959.05, an increase of 65 per cent on labor 
and 71 per cent on material. 

The cost of a six-room house of hollow 
tile, stuccoed, increased during the same 
period from $3,362.65 to $5,665.18, an ad- 
vance of 68 per cent. The labor cost on 
this house had increased 60 per cent and 
the material 76 per cent. For a six-room 
brick house, face brick exterior, the cost 
had risen from $3,546.34 to $6,038.73, an 
increase of 70 per cent. Labor showed 62 
per cent increase and material 78 per 
cent. 

Workmen’s Wages Increased 


These figures showed building laborers’ 
wages increased from 25 cents to 50 
eents per hour; hod carriers’ wages 
increased 50 per cent, cement finishers 
and helpers’ wages up 25 and 32 per 





cent, bricklayers’ wages increased from 
62% to 87% cents an hour and hod car- 
riers from 35 cents to 50 cents, plasterers 
and helpers a like amount, lathers in- 
creased from 56% cents to 81 cents an 
hour, slate roofers’ wages increased 40 
per cent, sheet metal workers’ wages 
increased 50 per cent, painters’ wages 50 
per cent, plumbers’ from 50 cents to 87% 
cents per hour, electrical workers, 36 
and 50 per cent. 

On the cost of materials it was found 
that cement, sand and stone were up 100 
per cent, waterproof paint up 50 per 
cent, linseed oil up 400 per cent, white 
lead 100 per cent, brick 25 per cent, lath 
80 per cent, lumber 67 per cent, finishing 
lumber 75 per cent, sash and doors 50 
per cent, moulding 200 per cent. 

Further confirmation is given to these 
figures, if any were needed, by a com- 
i ation of prices of building material, 
prepared by the War Industries Board, 
covering every item entering into build- 
ing construction work, and showing 
about the same percentage of increase. 
This bulletin also shows the increases up 
to the end of the year 1918 by graphic 
charts, one of which is reproduced here- 
with. 

Continued Through 1919 


While most of the government statis- 
tics carry the comparison only up to the 
early part of 1919, evidence that the ad- 
vance continued during that year is fur- 
nished by figures given by F. T. Miller, 
president of the F. W. Dodge Company, 
in an article in a recent issue of the 
“American Contractor.” He states that 
while in March, 1919, building materials 
were about 84 per cent above pre-war 
levels, in October, 1919, they had ad- 
vanced to 131 per cent above the former 
level. The advance in southern pine lum- 
ber prices during 1919 is especially em- 
phasized by figures published in the 
Same periodical. They show that com- 
mon flooring advanced during the year 
$34.50 to $67.50, ceiling from $30 to $47.50, 
boards from $32 to $50.50, dimension 
from $27.50 to $41, and timbers from 
$34.50 to $43. Factors which are re- 
garded as tending either to maintain 
lumber prices at the general level of 
the first half of 1919, or cause it to in- 
crease, are the development of the do- 
mestic demand, which lay dormant for 
several years, and the possibility of for- 
eign demands for necessary work of 
reconstruction in Europe, 





These conditions can be used as an 
even more effective argument in regard 
to rent insurance, as rents apparently 
are due to advance more than material 
costs. That rents must climb materially 
in order to reach the level of other com- 
modities is indicated by a recent report 
of the National Industrial Conference 
Board which shows that the cost of 
shelter has not reached its level in pro- 
portion to costs of other items in the 
family budget. The general increase in 
the cost of living for American wage 
earners from July, 1914, to November, 
1919, was from 80 to 85 per cent. The 
increase in shelter costs during the same 
period was only 88 per cent. This esti- 
mate is based on figures received from 
more than 300 real estate brokers, cham- 
bers of commerce, charitable and civic 
organizations, in practically all cities of 
over 50,000 population and a number of 
smaller places in the United States. 
From only one community, that a very 
small one, was no change since 1914 re- 
ported. Increases of more than 70 per 
cent were reported in Los Angeles, 61 to 
70 per cent in Cleveland and Detroit, 31 
to 40 per cent in Chicago and Pittsburgh, 
21 to 30 per cent in Baltimore, and 11 to 
20 per cent in Philadelphia, Boston and 
St. Louis. 

The increase in rents the country over 
between July, 1919, and November, 1919, 
has been estimated at 8 per cent and be- 
tween November, 1918, and November, 
1919, at 15 per cent. All reports indicated 
a prevailing shortage of houses and a 
ecntinued advancing tendency. The 
owner of rental property has in many 
cases not protected himself against pos- 
sible loss of profits to anything like the 
extent of the increase in rentals, which 
can be used very effectively as an argu- 
ment for increasing his coverage. 


Grady to New York 

John H. Grady, associated for some 
years with the Massachusetts Bonding 
& Insurance and the past year in 
charge of the casualty department of 
the office of Kaler, Carney, Liffler & 
Co., of Boston, has been appointed 
New York manager of the General Ac- 
cident and will take up his new work 
at once. 
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OHIO AND WEST VIRGINIA 














FLANS FOR NITRO COVERAGE 





Committees Representing Brokers and 
Assureds Will Meet to Devise 
New Policy Form 





WHEELING, W. VA., Mar. 10.—At 
the recent meeting of the West Vir- 
ginia Underwriters Association held 
in Pittsburgh, the commission situa- 
tion in West Virginia was thoroughly 
discussed. For many years companies 
operating in West Virginia have been 
paying various rates of commission, 
and there has been no_ uniformity. 
Some companies are today paying lib- 
eral commissions on_ undesirable 
classes, and a low rate for the pre- 
ferred business. It has been felt for 
some time that there is a need of uni- 
formity and that the present condi- 
tions result in confusion and dissatis- 
faction. After considerable discussion, 
it was decided to take no action, so 
that the commission question will con- 
tinue to be a troublesome one in West 
Virginia. 

Interests at the meeting centered 
around the proposed insurance plans 
for Nitro, W. Va., the great powder 
town located near Charleston. The 
city, which was built by the govern- 
ment, and used during the war for the 
production of powder, has been pur- 
chased by the Charleston Industrial 
Corporation. The corporation is sell- 
ing and renting factory sites in the 
city, the purchaser taking a contract 
to receive light and power from the 
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central plant of the corporation. The 
insurance which has been written 
blanket with the 90 percent coinsur- 
ance clause, has been handled by Alex- 
ander & Alexander of Baltimore. The 
agency has written $10,600,000 on 
buildings, and $2,000,000 on contents. 
Now that the government has disposed 
of the town and individuals are pur- 
chasing locations and entire stretches 
of factory buildings, it is felt that there 
should be some insurance rearrange- 
ments. 

With the business written blanket 
with the 90 percent coinsurance clause, 
there is a strong possibility of a con- 
troversy over values in the event of a 
partial loss. It is felt that some plan 
should be worked out whereby indi- 
vidual owners can secure coverage that 
more nearly fits the individual case. 
The West Virginia Fire Underwriters 
Association will appoint a committee 
to meet with a committee of assureds 
and the brokers interested in the case, 
and an effort will be made to map out 
some plans that will be satisfactory to 
all interested. It is the opinion of in- 
surance men that there will have to 
be several changes effected. The 
changing character of the town makes 
necessary a form that will meet the 
means of the individual owners. 





Ohio Farmers Field Division 


R. B. Hout of Cleveland, special agent 
of the Ohio Farmers, has now located at 
Columbus, taking care of the territory 
that was covered by W. T. Eaton, who has 
assumed charge of the farm department 





of the North British. 
is divided among the following Ohio 
Farmers special agents: B. J. Long of 
Toledo, D. B. Flory of Covington, J. T. 
Robinson of Gallipolis, S. B. LeSourd of 
Xenia. 


The rest of Ohio 


REPORT ON EAST LIVERPOOL 





National Board Engineers Tell About 
the Fire Fighting Facilities of 
the Ohio City 





The gross fire loss of East Liverpool, 
O., for the four past years, 1914 to 1918, 
with the exception of 1916, for which 
records are lacking, as given by the 
fire department records, amounts to 
$269,991. The annual loss ranged be- 
tween $9,217 in 1914 and $126,386 in 
1918. The average annual number of 
fires was 96 with a loss per fire of $703, 
a very high figure. Based on an aver- 
age population of 22,600, the average 
annual number of fires per 1,000 popu- 
lation was 4.25, a low figure, and the 
loss per capita was $2.99, a moderately 
high figure. As to its fire fighting fa- 
cilities the National Board engineers 
say: 

Supply works contain unsatisfactory 
features; mains badly tuberculated; in- 
adequate supply to principal mercantile 
district and most other portions of city. 
Fire department greatly undermanned. 
Fire alarm system poor and little used. 

As to structural conditions and haz- 
ards, the report says: 

“Building Department—State laws 
fair; no municipal laws and no locai or- 
ganization for enforcement of state laws. 
Construction fair. No records. 

“Explosives and Inflammables—Good 
state control. Few municipal laws. En- 
forcement and local conditions fairly 
good. 

“Electricity—No municipal laws; in- 








adequate state laws. No direct supervi- 
sion. Local conditions good, Overhead 
wire obstructions not serious. No dam- 
age from electrolysis. 

“Conflagration Hazard—lIn the princi- 
pal mercantile district, in blocks where 
frame construction predominates, seri- 
ous fires probable. The involving of the 
entire district is possible, due to an un- 
dermanned fire department, shortage of 
water and lack of protection to exposed 
windows. Construction of many fac- 
tories is poor, but hazard is reduced by 
protection afforded by automatic sprin- 
klers. Residential and minor mercantile 
districts are subject to spreading fires 
in congested portions.” 


Ohio Notes 


State Agent Joseph A. Cloud of Fred 
S. James & Co. in Ohio, who has been laid 
up for a number of weeks, is now out on 
the firing line. 

George Senn of Toledo has formed a 
partnership with Ernest F. Keller and 
under the name of Keller & Senn, they 
will handle a general line of insurance 
with office in the Spitzer building. 

The firm of Brand & Wallace has suc- 
ceeded to the business of Brand & Ross 
at Urbana, following the death of J. F. 
Brand and the removal of Mr. Ross to 
Michigan. The new firm is composed 
of Joseph E. Brand, son of the deceased, 
and James G, Wallace. 

The Chio Blue Goose will hold an ini- 
tiation and business meeting on the eve- 


ning of April 5 at 7:30 o’clock at the 
Deshler Hotel, Columbus. The regular 
meetings of the field clubs will take 


| place the next day. 


Indiana Notes 


At Terre Haute, Ind., J. A. Allen has 
resigned as secretary of the Wabash Sav- 
ings, Loan & Building Association and 
has been succeeded by Roscoe C. Harriott 
both as secretary of the association and 
agent of the companies represented. 

The State Mutual Hog Insurance Com- 
pany of Springfield, Ill., has received its 
license from the Indiana department and 





is now writing business in that state. 








NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 
123 William Street, NEW YORK 


: 
3 











evened 0andunaseeso4cssoonoeetoed tad escHeunedseedaudg4steusuenauenu4densue0s0de0sdenssaeageuensuceasennnuca4sungnwuscevsuevssuevsseestessvssnsueesuusvsucavocsvcsansuesoucansorsauevsucsssonsusnnusesseensveentennesesie 





THE NATIONAL UNDERWRITER 


March 11, 1926 








——. 





EDWIN H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile Tractor 

















PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY 











The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,600.00 Surplus to Policy Holders $730,417.59 
Assets $2,633,462.49 








KEYSTONE UNDERWRITERS 


DEPARTMENT OP 
The United American Insurance Co. 
The Union Insurance Co. . 


The Globe Fire Insurance Co. 

The Western Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - $ 900,000 Combined Net Surplus - - - §$ 733,329 

Combined Assets - - 3,179,134 Combined Surplus to Policyholders 1,633,329 


HENRY WACHTER, Manager . 218 Fourth Ave., PITTSBURGH, PA. 


(Reliable Wanted in FISH & SCHULKAMP 
Penpayive - Ohio, ‘wewe General Agents for Wisconsin 
a 


Madison ¢ Wisconsin 








| H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
=) Surplus to Policyholders . . . . $149,508.34 









ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED], 


j ing program has been announced: 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE Co., Michigan State Agents 


219-220-221 Hammond Bidg., Detroit 


Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented ° 


Prempt Service Telephone, Cherry 5154 


p other states. 




















CENTRAL WESTERN STATES 














NEW COMPANY BEING FORMED 


Wolverine of Lansing Being Organized 
by Interests Connected With Michi- 
gan Employers Casualty 


Lansing, Mich., is to have a new in- 
surance company known as the Wolver- 
ine Insurance Company. It is to be 
backed by Lansing business men. Its 
authorized capital is $1,000,000 and it 
will be issued in blocks of $100,000 as 
needed. The incorporators are Robert 
K. Orr, Herbert P. Orr, Clarence E. 
Holmes, Thurlow Pope and Harry B. 
Martin of the Michigan Employers’ 
Casualty; Glenn R. Munshaw and Wil- 
liam R. Towne of the Michigan Bond 
& Mortgage Company; James I. Van 
Keuren and Robert Y. Speir of the 
First Bond & Mortgage; A. E. Man- 
ning of the Michigan Investment Com- 
pany; Eugene Hammon, Harry Olm- 
stead and John T. Watkins. 

Robert K. Orr is general manager 
of the Michigan Employers’ Casualty. 
The Wolverine will write automobile, 
theft and fire insurance and will have 
direct connection with automobile in- 
vestment and mortgage companies. In 
addition the company will write a gen- 
eral fire insurance business. Herbert 
P. Orr was formerly secretary of the 
Columbian National Fire and is now 
an attorney in Lansing. 





Western Michigan Losses Heavy 


GRAND RAPIDS, MICH., March 10— 
Losses in western Michigan have been 
very numerous during the past three or 
four months. Claims have been coming 
in on all classes and the companies are 
at a loss to understand why fires have 
been so numerous. The experience on 
frame dwellings and mercantile risks 
has been particularly bad. There have 
been several hospital losses. Companies 
have been complaining particularly of 
their dwelling house experience. Most 
dwellings are underinsured, and where 
a small policy is in force and a dwelling 
burns down it means a total loss to the 
company carrying the risk. There have 
been many cases of this kind. Train 
service in Michigan has been poor this 
winter and companies are behind in their 
loss work. It has been difficult to get 
adjusters to the scene of the fires. It 
will probably be another month before 
the companies are completely caught up 
on their western Michigan loss work. 


Indiana Field Men’s Program 


INDIANAPOLIS, IND., March 9—An 
all day joint meeting of the Indiana field 
men will be held at the Columbia Club 
at Indianapolis March 16. The follow- 
9:30 
Association; 
luncheon; 2 


a. m., 


5 Fire Underwriters’ 
10:30, 


joint meeting; 12:30, 


jp. m., fire prevention meeting, election of 


officers; 3 p. m., Indiana Field Men‘s Re- 


j lief Fund Association. 





Farewell Banquet to Hyatt 


INDIANAPOLIS, IND., March 9—A 
farewell banquet was given Special Agent 
Barry E. Hyatt of the Aetna last week 
by State Agent Louis H. Wolf and his 
special agents. Mr. Hyatt has gone to 
Detroit, where he will be special agent for 
the Aetna working under State Agent 
W. A. Auchenbach in Michigan. Mr. 
Hyatt was presented with a handsome 
gold cigarette case by his former asso- 
ciates. 





Question on Daylight Saving 


INDIANAPOLIS, IND., March 9—In- 
dianapolis will likely go on the daylight 
saving schedule through the passing of 
an ordinance to that effect and a number 
of Indiana towns are also considering 
such measures or have already passed 
them, as have the cities and towns of 
The question has been 
raised by some insurance agents as to 
what time will be effective in relation to 
the insurance policy. Guilford A. Deitch, 
insurance attorney of Indianapolis, has 
replied to this inquiry that the national 
standard time will apply and not the time 
adopted locally. 





CONDITIONS IN GRAND RAPIDS 





Furniture City Has Not Enjoyed 
Growth Noticeable in General 
Motors Cities in Michigan 


—_—_—— 


GRAND RAPIDS, MICH., Mar. 10. 
—Grand Rapids is the only good sized 
city in Michigan that has not enjoyed 
a remarkable growth during the last 
decade. Grand Rapids has not pro- 
gressed as rapidly as Detroit, Muske- 
gon, Pontiac, Flint, Jackson and one 
or two other automobile towns. Grand 
Rapids has been a one industry town. 
For years the principal activity here 
has been the furniture manufacturing 
business. The big furniture men have 
really dominated the city. They have 
been the important factors on all of 
the big committees, have been the di- 
rectors in the big banks, and have 
exerted considerable influence. They 
have not had any desire to bring in 
various other business, for the reason 
that this would have meant competi- 
tion for labor, high prices, and a pos- 
sible dissatisfaction on the part of em- 
ployes. They have been content to 
have Grand Rapids remain the ‘Fur- 
niture City.” 

As a result, there has been no boom 
in Grand Rapids. The General Motors 
Corporation has established enormous 
plants at Muskegon, Flint, Pontiac and 
Detroit, but has passed up Grand 
Rapids. There has been no _ great 
building activity in the city. As a mat- 
ter of fact, conditions have changed so 
little in Grand Rapids, that today it 
is possible to live there cheaper than 
in any other good sized town in Mich- 
igan. If the train service out of Grand 
Rapids were better, more Michigan 
field men would undoubtedly make 
their headquarters there, as it is prac- 
tically impossible to secure office space 
or apartments or dwellings in Detroit. 
Nearly all of the newcomers to the 
Michigan field are establishing head- 
quarters outside of Detroit. 





Bogue Made Supervising Underwriter 


Henry L. Bogue, who has been manager 
of the Central Audit office at Milwaukee, 
has been appointed supervising under- 
writer of the Union of Canton, of which 
Marsh & McLellan are United States 
managers. Mr. Bogue has had an exten- 
sive underwriting experience. He was 
assistant secretary of the Grand Rapids 
Fire and when that company was. rein- 
sured in the National of Hartford in 1901, 
he became chief examiner in the western 
department of the National. He left the 
fire insurance business in 1912 to go into 
the manufacturing business in Cincinnati, 
but sold his interests at the beginning of 
the war and reentered fire insurance work 
in 1917 with the audit office at Milwaukee. 
George H. Hannen, who was formerly 
manager of the Illinois Audit Bureau and 
has more recently been assistant man- 
ager of the Central Fire Office at Chicago, 
will temporarily have charge of the audit 
office at Milwaukee. 





Shingle Roofs Cause Many Fires 


Many of the unusual number of fires 
which have occurred in Indiana since the 
first of the year have been due to wooden 
shingle roofs. While this is true, it is 
interesting to note that the percentage 
of such fires has been larger in the cities 
of the state than in the small towns. 
Though the small towns have relatively 
as large and maybe a larger proportion 
of shingle roofs than have the larger 
cities, it is apparent from the experience 
that many of these fires are communi- 
eated from the chimneys of neighboring 
houses and, the houses in the small towns 
being less crowded than those in the 
cities, they have had a smaller number 
of these fires. Also, in smaller places, 
more wood is burned than in the larger 
towns*and, although wood as fuel has a 
decided hazard, it is doubtful if it is as 
bad as is the soft coal which is now being 
so generally used. Many Indiana cities 
are badly in need of ordinances control- 
ling the shingle room hazard but, al- 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 





Prompt and Efficient Service 


Insurance Company of North America 


| Marine Department 
| GEORGE L. McCURDY 
| MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
| Telephones: Wabash 1543—1027 














FIRE TORNADO—AUTOMOBILE, 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 


CALIFORNIA ; 
Insurance Co., of San Francisco 


WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 


hicago 
H. C. EDDY, Resident Secretary 











The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 


Jan. 1,1920 . . $4,055,050.19 
Capital Stock . . 750,000 00 
Re-Insurance Reserve . 2,271,265.04 
Reserves of other 

Liabilities . . 332,712.26 
Surplus to Policy- 

holders . . . . 1,451,072.89 

—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 


Automobile 











though ordinances have been introduced 








in the local councils of a number of such 
places, including Indianapolis, there are 
strong influences identified with the lum- 
ber trade which have thus far succeeded 
in defeating such legislation. 


Has Aircraft Adjusting Department 


The Underwriters Adjusting Company 
of Detroit has opened a new depart- 
ment for adjustment of losses under air- 
craft coverage and has placed one of its 
staff adjusters, Howard J. Ellis, who has 
had extended experience in adjusting fire 
and automobile losses, in charge of the 
department. 

Mr. Ellis is an authority on aircraft 
construction and motors, having served 
in the army as pilot and lieutenant in 


INDIANA FIELD MAN 
WANTED—A Special Agent in 
Indiana, by a union company, 
preferably a Special Agent with 
a company connection, but would 


Map Clerk and Asst. Examiner 


Wanted- -Map Clerk and Assistant Examiner 
by leading general agency at Chicago. Re- 
ply stating experience, salary expected and 
phone number. Address 5-X, care The 
National Underwriter. 





consider the application of an 





Assistant Special Agent or Local 
Agent who has had considerable 
experience. In replying, give age 
as well as salary expected. An- 
swer 93-G, c/o The National 
Underwriter, Chicago. 








the pursuit division of the aviation 
corps. .He was an instructor at Love 
Field, Dallas, Tex., and Ellington Field, 
Houston, Tex., for 17 months in ground 
work, bombing and formation flying. He 
is a college trained man, having attended 
Notre Dame and Ohio State University. 





Examiner Wanted 


First class Fire Insurance Examiner 
by Western Department at Chicago. 
Executive ability required. Excellent 
opportunity. Address 98-L, care The 
National Underwriter. 


AGENCY MANAGER WANTED 
—to take charge of local agency 
located in Oklahoma, doing $50,000.00 
annually in special hazard line, must 
have local agency experience and be 
able to solicit, rating bureau experi- 
ence desirable, salary and commis- 
sion, good opportunity, give references 


Address 82-V care the 


National Underwriter 








Rapid Destruction of Homes 





William Curran, superintendent of the 
Indianapolis Salvage Corps, speaking be- 
fore the members of the Indiana Sani- 
tary & Water Supply Association, in 
convention at French Lick, Monday, said: 
“We are burning more homes every day 
than we can build and this will go on 
until there are ordinances to prevent 
wooden shingles being used. Taking In- 





Attorney experienced in claim work 
in home office and as branch manager 
wants position in Chicago, best refer- 
ences. Address 99-M, care The Na- 


tional Underwriter. 





dianapolis as an example, he said the 





dwelling losses there in 1919 were 
$200,000 compared to $9,000 at St. Paul, 
$8,000 at Kansas City and $15,000 at Cin- 
sinnati, which by its fire prevention had 
also been able to obtain a reduction of 
31 per cent on buildings and 382 on con- 
tents in insurance rates. Cincinnati had 
1,500 fires last year as against 3,100 in 
Indianapolis. Portland in 1914 had a loss 


Chicago office large Surety Com- 
pany will add one or two young 
men to its soliciting force. Good 


opportunity for advancement, experi- 
ence not necessary. Replies confidential. Ad- 
dress 100-N, care The National Underwriter. 





of $2,000,000, or $6.78 per capita and the 
insurance rate was 25 per cent. After 
three years of fire prevention work, the 
total loss was reduced to $250,000, or 80c 
per capita. Mr, Curran pleaded for pub- 
lic backing in the fight to prevent de- 
struction of homes by fire. 





Changes in Inspection Bureau 


INDIANAPOLIS, IND., March 9—Man- 
ager E. M. Sellers of the Indiana Inspec- 
tion Bureau has effected some radical 
changes in the arrangement and system 
of the bureau's headquarters in the Mer- 
chants Bank building. The result is most 
satisfactory to the field men and local 
agents who are visitors at the office in 


WANTED 


Men with sales ability to sell Automat- 
ic Sprinkler Equipment out of several 
of the leading cities of the United States 
and Canadian Provinces. 

Schedule Rating, Fire Insurance Engi- 
neering or extensive Fire Insurance ex- 
perience desirable. Apply by letter 
stating experience and references. Ad- 


dress 81-U care 
The National Underwriter 











Map Clerk 


Wanted by Western Department of 
Fire Company at Chicago. 
Address 4=W, care The National 


Underwriter. 











BOOKKEEPER 


Assistant Cashier in large Chicago office 
wants larger opportunity. Thoroughly 
competent insurance accountant. Ten 
years’ experience. Address 94-H care 
The National Underwriter. 








Young married man; hu tler; partner 
in small bank; five years previous In- 
surance Field Work; seeks connection 
with bank in City or Industrial Center, 
having General Insurance line.—Box 
25, Cincinnati Office, National Under- 


writer, 


























search of information. While the work 
is not yet completed there is already a 
marked improvement in service and ef- 
ficiency which is eliciting much favor- 
able comment. Mr. Sellers says that the 
work of the bureau is constantly getting 
heavier and he felt that it had become 
necessary to make the best use possible 
of the space he has and to organize his 
service so that it would conserve the 
time of the office and of those seeking 
information. The offices have also been 
redecorated and an indirect lighting sys- 
tem takés the place of all desk lights and 
the general appearance of the office has 
likewise been much improved. 





Indiana Notes 


Earl P. Goodin, of Goodin & Seitz, lead- 
ing agents at Lawrenceburg, Ind., is in 
an Indianapolis hospital, having under- 
gone a very. serious operation. Mr. 
Goodin is making a satisfactory recovery 
and will be able to return to his business 
before long. 





Wm. A. Morton, for some years asso- 
ciated with the Clinton Wilson agency 





INSURANCE STOCKS 
BOUGHT AND SOLD 


uotations Furnished 


BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 


at Fort Wayne, Ind., died last week after 
a lingering illness which had extended 
over about a year. Mr. Morton was well 
known to field men of the state as well 
as locally and highly regarded. He 
leaves a widow and little daughter. 

An overheated electric iron is thought 
to have caused a fire with a loss of 
$12,000 in a building in the center of 





the business district at Anderson, Ind. 





The building was a two-story structure, 





ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 


with basement, the first floor was occu- 
pied by a furniture store and the upper 
story used as an apartment house. The 
heaviest loss was in the furniture store 
on the stock. 





Wisconsin Notes 


The Ladysmith Chair & Furniture Com- 
pany, Ladysmith, Wis., is installing a 
sprinkler system which formerly did serv- 
ice in the woodworking factory of the 
Schran Manufacturing Company at Osh- 
kosh. It is figured that the installation 











“City Agent with large agency follow” 
ing in Minnesota will do special agency 
work on part time or per diem basis.” 


Address 97-K 


Care of The National Underwriter 











COUNTERMAN WANTED 
WANTED—C ounterman and Chief 
clerk for Chicago Branch Office of lead- 
ing Company. Give full particulars of 
experience and salary wanted. Confi- 
dential. Address 2-U care The Na- 


tional Underwriter. 











SPECIAL AGENT WANTED 


To assist State Agent of large Eastern (Fire) 
Company in middle western state. Excellent 
opportunity. Address, stating age, experience 
and sa'ary expected, 

3-V, care The National Underwriter 








WANTED—Young man as map || 
clerk and to assist on counter. 
Must be experienced. 


JOHN NAGHTEN & CO. 


Room 1703—Insurance Exchange 








Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 


| Insurance Office 


| Caledonian Bldg. 
50-52 Pine Street 
New York 


CHAS. H. POST, U.S. Mer. 


R. C. CRISTOPHER, 
Asst. U. S. Manager 





























ing and office detail. 


agents. 


79-S, care The National Underwriter. 








Give experience, age, other particulars and salary expected. 


WANTED—Man or Woman well posted in automobile underwrit- 
Also a well posted agency manager to travel, appoint and instruct 


A permanent position with a growing Ohio Mutual Company. 


Address 























will effect a saving of $2,000 a year in 





the cost of protection. 





The one big complete weekly newspaper of insurance, covering all the news of all 
lines of insurance in all parts of the country — That’s The National Underwriter. 
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Are You Writing Hail Insurance 
on Growing Crops? 

















If you are we are in position to give you: 
First—An agency in good, sound, reliable stock 
companies. 


Second—The kind of Agency service that you need 
to satisfy your customers. 


During the next few months many Local Agencies 
will make a good year’s income from the writing of 
Hail Insurance on growing crops alone. 


We are handling Companies for all of the Hail 
writing territory. Better write to our nearest offic: 
and get our agency proposition, or, one of our Special 
Agents will call upon you if you desire. 


Write to the nearest office. 


OTJEN & TAYLOR 
ENID, OKLA. 608 Boston Block 


Minneapolis, Minn. 


309 Bennett Bldg. 
Colorado Springs, Colo. 























INSURANCE 


os COM <5 
GROWING CROPS 
IN AN “OLD LINE” 
COMPANY IS A 
PROFITABLE LINE 
FOR YOUR AGENCY 




















An Agency Is Open In Your Town 


and the first request from a responsible party will get it. 


The Season For Your Activity is Now On. 


STATE INSURANCE COMPANY, Des Moines, Iowa 


Third Floor Hippee Building 
































ARIZONA 
FIRE INSURANCE COMPANYS” 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 


«LLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
. GENERAL MANAGER 
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2019 INSURANCE EXCHANGE 
CHICAGO 




















The George Ziegler Company, candy 
manufacturer, Milwaukee, which is build- 
ing a seven-story plant, has awarded the 
contract for installing the sprinkler sys- 
tem to the Automatic Sprinkler Company 
of America. 


sponded to 28 bona fide alarms during the 
24 hours ending at noon March 5. The 
combined losses, however, will not exceed 

While a motor pumper of Engine Com- 
pany 27 at Milwaukee was responding to 
an alarm March 1, the flywheel of the gas 





The Milwaukee fire department re- | 





engine burst and Edward Gillen, engineer, 
suffered fractures of both legs. Several 
other firemen escaped without a scratch, 
Pieces of .the flywheel were found two 
blocks away. 





Illinois Notes 


H. B. Hull, who was formerly in the 
wholesale liquor business, has opened an 
agency at Aurora, Ill., securing so far the 
National of Hartford, Fire Association, 
Mechanics & Traders and Providence- 
Washington. 








STATES OF THE NORTHWEST 














SPRINKLER HISTORY OUTLINED 





J. R. Sullivan of Wisconsin Inspection 
Bureau Addresses Milwaukee 
Insurance Club 





MILWAUKEE, WIS., March 9.— 
The history of automatic sprinkler 
equipment was the educational feature 
of the special meeting of the Fire In- 
surance Club of Milwaukee last week, 
the address being given by J. R. Sul- 
livan, chief inspector of the Wisconsin 
Inspection Bureau, and one of the pio- 
neers in the movement. Mr. Sullivan 
stated that the first sprinkler system 
was tried out in Sweden about 160 
years ago, the apparatus consisting of 
perforated iron pipes, with openings 
plugged with solder or other fusible 
material. From that crude beginning to 
the present state of near-perfection 
was a very interesting history, ably 
presented by the speaker. 

Most of the stock companies were slow 
in recognizing the value of automatic 
sprinkler protection, which in part ac- 
counts for the strength of the Eastern fac- 
tory mutuals, who readily gave the equip- 
ments their approval, which dates back 
to 1878. At first only the more hazard- 
ous parts of factories were equipped, 
but the advisability of granting similar 
protection to other parts of the plant 
soon became apparent. In some in- 
stances the factory owners were 
allowed to delay payment for the 
sprinkler system for a period of two or 
three years, as a guarantee against dam- 
age to their building and contents as a 
result of corrosion or bursting pipes. 

In 1878 Mr. Sullivan helped install 
the first system, now known as the 
Grinnell. In the winter of 1883-1884 a 
brine solution in the system was tried 
where there was danger of the system 
freezing, but was abandoned within a 
few weeks. In 1884 the dry pipe sys- 
tem was introduced. In 1886 the first 
dry pipe valve system in this state was 
put into operation at Jefferson, Wis. 
The first retard chamber and knife 
switch wet pipe alarm valve was de- 
veloped in England, and the first of this 
make installed in Milwaukee was in T. 
A. Chapman’s dry goods store in 1894. 

Originally systems had but one 
source of supply, either city or gravity 
tanks being used. The use of pressure 
tanks was introduced about 1883, with a 

















“A Staunch and Reliable American Company” 


EST. 1880 D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 
= Treasurer 

=, H. E. EVERETT 
: Secretary 

E. P. WEBB 
Asst. Secretary 











“39 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 
ea 3 ce Surplus to Policyholders, $864,110 Losses paid over $9,934,708 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 











Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


‘ Security Ins. Co. 
Organized 1864 


Organized 1881 


_ 

COMBINED STATEMENT 
Capital - = = = = = = = $ 250,000.00 
MUMS. abo eee ee 1,019,358.18 18 
Surplus to Policy Holders. - 674,097.22 





F. A. ROTHIER, Prest. 
ADAM B BENUS, Se 

F. C. ARTON, oo Sec’y 
Sy B. HEATON, State ‘Agt. 















ELMER F. BAGLEY & CO. 


ESTABLISHED 1895 
GENERAL AGENTS AND MANAGERS 


INSURANCE, INVESTMENTS 
TOPEKA, KANSAS McPHERSON, KANSAS 











HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE. MEN 
500 Rooms-400 with Bath 











capacity of about 500 gallons, this limit 
being based on the assumption that only 
a few heads would open up in case of a 
fire: but it was soon found that 500 
gallons of water was insufficient for a 
fire of almost any size and the larger 
pressure tanks were developed. 

In 1896 efforts to standardize and 
develop the sprinkler system was made 
by the companies, and this movement 
developed into the present National 
Fire Protection Association. 





HAS ELABORATE CEREMONIAL 





Minnesota Blue Goose Pond Held Its 
Annual Initiation Under Very 
Favorable Auspices 





MINNEAPOLIS, MINN., March 9— 
When the Minnesota Blue Goose held 
its initiatory ceremonial fifteen inno- 
cent and unsuspecting goslings were 
admitted to membership after having 
their pin feathers properly plucked and 
prepared for their first swim. Most 
Loyal Gander Joseph H. Gosnell pre- 
sided and was ably assisted by the other 
officers of the pond, Custodian Carl R. 
Lill doing most excellent work in per- 
forming the duties usual to his office. 
The charge to the goslings was deliv- 
ered by Arthur B. Davis, a past most 
loyal gander of the North Dakota pond. 
The ceremonial with the full ritual was 
used. 

Entertainment was provided by three 
very capable “Hen Geese” and their ef- 
forts were thoroughly appreciated by 
the ganders. After the pond was de- 
clared closed a sumptuous lunch was 
furnished. Credit for the lunch must be 
given entirely to Mrs. Gosnell, who was 
assisted by Mrs. Arthur B. Davis. 

Interest in the pond is of the high- 
est and great strides are anticipated for 
the coming year. 





To Condemn St. Paul Schools 

ST. PAUL, MINN., March 9.—George H. 
Nettleton, state fire marshal, who a week 
ago filed a report of an investigation of 
several of St. Paul public schéol build- 
ings, is preparing to bring condemnation 
proceedings to close three of the oldest 
school buildings in the city. The fire 
marshal will permit the buildings to be 
used until the end of the regular school 
year in June; but they must be made 
safe at least temporarily in order to be 
allowed to remain open even until then. 

Mr. Nettleton is to conduct a cam- 
paign of education by the use of moving 
pictures showing the conditions in these 
schools to prove that they are real fire 
hazards. 





Bemidji After Convention 

Bemidji is making a strong bid for the 
annual convention of the Minnesota As- 
sociation of Insurance Agents. C. O. 
Young of Minneapolis, a member of the 
executive committee of the state asso- 
ciation, visited Bemidji recently to look 
over its facilities for entertaining the 
cenvention, 





Minnesota Tax Law Held Void 


ST. PAUL, MINN., March 9—The 1915 
amendment to the Minnesota insurance 
tax laws, giving to certain mutual farm- 
ers’ insurance companies an exemption 
from the 2 percent tax, was declared un- 
constitutional by the supreme court. The 
1915 law provided that farmers’ mutuals 
insuring against loss by tornado or hail, 
or against death of livestock by disease, 
were exempt from tax if no officer wag 














paid in excess of $1,000 a year, The 
court held that the law violated the con- 
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stitutional provision that property of 
the same class should be taxed alike, 
inasmuch as another state law exempts 
from tax mutual tornado companies that 
pay no officer more than $2,000 a year. 
The issue was raised in the attempt of 
the state to collect a tax against the 
Minnesota Farmers Mutual of Minne- 
apolis. 





Milwaukee Fire Insurance Club 

MILWAUKEE, WIS., Mar. 9.—At the 
meeting of the Fire Insurance Club of 
Milwaukee Monday, an interesting paper 
on Fire Protection was given by Frank 
R. Daniel, hydraulic and electrical en- 
gineer of the Wisconsin Inspection 
Bureau. 

There are, Mr. Daniels stated, two 
methods of fighting fires—lowering the 





temperature below the point at which 


combustion is supported, by applying 
streams of water or other liquid upon 
the burning substance; and by the ex- 
clusion of oxygen, the most practical 
forms being the gas blanket and check- 
ing the air supply. Mr. Daniels ex- 
plained in detail the operation of chem- 
ical extinguishers of various types, and 
the purposes for which they are best 
fitted, 

R. R. Elsner of David Vance Co. was 
elected a director of the club to succeed 
Robert Meeker, who recently resigned 
from the Milwaukee Mechanics to go 
with the Security of Rockford. 


The Western Development Company of 
Duluth will open an insurance depart- 
ment with Charles E. Michaud in charge, 
and will specialize in automobile and 
marine insurance. 








IN THE MISSOURI VALLEY 














FORM AUTO SALVAGE CORPS 


Energetic Measures Adopted at Kan- 
sas City to Check Stealing of 
Cars 





KANSAS CITY, MO., March 9— 
The unabated stealing of automobiles 
in this city has aroused local insurance 
men to energetic measures in their ef- 
forts to combat the situation. The 
most recent step taken to meet the 
emergency is the organization of the 
Kansas City Automobile Salvage Asso- 
ciation, composed of local insurance 
men. Its purpose is to break up motor 
car thievery and maintain a permanent 
body for recovering stolen cars and 
prosecuting the thieves. It is proposed 
to collect an annual tax from the var- 
ious companies handling motor car 
theft business and form a fund for the 
prosecution of the miscreants. An or- 
dinance is to be submitted to the city 
council which will provide for the col- 
lection of the tax from the companies. 

The plans include the formation of 
an automobile salvage corps, members 
of which in connection with other du- 
ties will wage a warfare against the 
“fences” who receive stolen cars. The 
patrol will be organized along lines 
similar to the fire insurance patrol and 
will be employed and maintained by the 
insurance agents. 

Officers of the association are: J. W. 
McGee of Thomas McGee & Sons, presi- 
dent; C. A. Bissett, Aetna Casualty, sec- 
retary, and Ray Barnum of Brown, Mann 
& Barnum, treasurer. 

Thomas H. Mastin, president of T. H. 
Mastin & Co., has suggested that insur- 
ance companies stop writing motor car 
theft policies and thus permit a revival 
of the “Texas horsethief law.” Mr. Mas- 
tin declares that if the owners of auto- 
mobiles were without insurance on their 
cars they would apply very drastic meas- 
ures in putting an end to the continued 
thefts. 

“Unless something is done to bring 
about a much improved situation,” said 
President McGee, “it is not hard to con- 
ceive that rates for automobile protec- 
tion will be almost prohibitive before 
long. In fact, several companies have 
withdrawn their automobile representa- 
tives from Kansas City declaring that 
business here was too risky.” 


Des Moines Optimistic on Convention 


DES MOINES, IA., March 9.—The Iowa 
Association of Local Agents will send 
a delegation to the meeting of the na- 
tional association at Richmond March 17, 
determined to bring the national conven- 
tion next October to Des Moines. Pros- 
pects are very bright, according to Pat- 
rick J. Claney of Des Moines, secretary 
of the Iowa association. Mr, Clancy con- 
siders Detroit and Indianapolis as the 
only contenders. Los Angeles, which was 
after the convention some weeks ago, is 
considered by the Iowa fire insurance 
men as out of the race because of its 
extreme distance. The middle western 
cities are believed to have the conven- 
tion cornered and the selection they be- 
lieve now rests among the three men- 
tioned. 

Mr. Clancy will be accompanied to 
Richmond by George E. Hamilton, con- 
vention secretary of the Chamber of 
Commerce, and by Eugene Walsh of Dav- 
enport and L. H. Stubbs of Cedar Rapids. 





MAY RAISE KANSAS CITY RATE 


Advance Due Unless Modern Alarm 
System Is Provided, Bureau 
Manager Says 





KANSAS CITY, MO., March 9—Un- 
less Kansas City is provided with a 
modern fire alarm system, local fire 
insurance rates are scheduled to be ad- 
vanced. That warning was sounded 
here last week by F. J. Fetter, of the 
firm of Fetter & Hand, managers of 
the Kansas City office of the Missouri 
Inspection Bureau. 

For many years Kansas City has been 
in class 2. About a year ago Mr. Fetter 
told the mayor and other city officials 
that a fire alarm system, at least in the 
business district, was essential if the 
city was to remain in that class. Now 
that the city council has approved an 
erdinance under which voters will pass 
on the proposal to install a $250,000 
police and fire alarm system, Mr. Fet- 
ter has again reminded the officials 
that the installation must be made if 
the city is not to be placed in class 2%. 

That step would mean that insurance 
rates would be increased. Mr. Fetter 
said that the advance would be espe- 
cially applicable to down town build- 
ings and probably would average about 
5 per cent. 

“It would not greatly affect resi- 
dences and apartment buildings having 
a capacity of less than 16 families,” he 
explained. 

The National Board has been asked 
by the Chamber of Commerce, through 
Mr. Fetter, to send to Kansas City a 
special engineer to explain to that 
body, and the people of the city if de- 
sired, the advantages and operation of 
the various modern fire alarm systems. 

For Kansas City to be placed in class 
1, and thereby reduce fire insurance 
rates to a minimum, it would be neces- 
sary, Mr. Fetter explained, to build a 
system of high pressure mains through- 
out the business district which would 
be exclusively devoted to fire purposes. 





Anderson Opens New Office 


Joseph R. Anderson, who has been with 
the J. S. Anderson & Son Agency in 
Cedar Rapids since 1897, has now estab- 
lished an office of his own in the Ameri- 
can Trust building in that city. He has 
secured the agencies of the American 
Eagle, Franklin and Royal Indemnity. 
His father, J. S. Anderson, was the 
founder of the J. S. Anderson & Son 
Company, which was recently taken over 
by L. H. Stubbs. 


Nebraska Agency Meeting 


The Nebraska Association of Insurance 
Agents will hold its annual meeting at 
Alliance, Neb., March 23-24. 





Prevention Campaign in Kansas City 


KANSAS CITY, MO., March 9.—Kansas 
City newspapers are carrying out a cam- 
paign designed to decrease the number 
of fires in the city. They have adopted 
among other policies the following creed 
which is urged upon every citizen as 
rules for the prevention of fires: 

Keep house, yard and outbuildings 


The Fireman’s Fund Insur- 
ance Company was estab- 
lished 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 


and started in 











INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
AUTOMOBILE INSURANCE 


Fire, Tornado, Theft, Collision and Property Damage 








Bec Reliable, Progressive Agency Company 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - - - 
SURPLUS TO POLICYHOLDERS o - - 


$1,765,472.60 
1,096,744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


Representatives solicited 














ANTHONY MATRE HENRY REIS, M. D. 
resident Vice-President 


JOSEPH BERNING 
Vice-President 


‘DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 


JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O’NEILL 


NAPOLEON PICARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER $1,400,000 CHICAGO 














Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE—TORONTO, CANADA 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 


United States Branch, Ist January, 1919 
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Madison Insurance Company 


Established 1831. Charter Perpetual 
CASH CAPITAL, $100,000 NET SURPLUS, $91,137.21 


A staunch, desirable Indiana company writing fire and 
marine covers, and specializing in excess lines and 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 
Fidelity Trust Building, Indianapolis, Ind. 


H. H. WOODSMALL, President 





clear of rubbish and inflammable ma- 
terial. 

Have chimneys inspected and cleaned 
(defective chimneys cause numerous 
fires). 

Watch the stove or furnace; do not 
let it overheat. 

Use only safety matches (strike-on- 
the-box). Keep them out of the reach 
of children. 

Never use gasoline in the house for 
cleaning. Gasoline vapor is dangerous. 
Keep a screen for all fireplace fires. 
Do not start bonfires near fences, house 
or outbuildings. 

See that proper fuses are installed in 
electric circuits. 

Over two-thirds of all dwelling house 








fires are preventable. 


Iowa Notes 


Percy E. Coffee, well known in Des 
Moines, has become associated with the 
Witmer-Kauffman Company. 


The First & Second Mortgage corpora- 
tion of Des Moines has added an insur- 
ance department and will handle surety 
bonds, fire, tornado, automobile, and do 
a general insurance business. Cc. EB. 
Bryan, formerly business secretary of the 

Cc. A. in Des Moines, will be in 
charge. 

Members of the Blue Goose have 
changed its plans somewhat for the next 
party. ‘’. H. Harvey, chairman of the 
committee in charge, announces that 
there will be a _ theatre party at the 
Orpheum, followed by a buffet supper and 
informal dancing. The date is March 26 
and reservations are now being made, 













National Ziberty 
Pnenence Company 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1853 
STATEMENT JANUARY 1, 1919 
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° . $1,000,000.00 

Ascts = - - : $9,609,646.00 NetSurplus -  - $2,395,417.89 
Liabilities, including Capital - 7,214,228.11 Surplas to Policy Holders  -  3,395,417.89 
« HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 

GEORGE E. FEENEY, President és 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


The Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Se ae 
Surplus to Pelicyholders . 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 











North American Fire Ins. Co. 


O. G. CHESLEY, General Agent 


404 Crocker Bldg. Des Moines, Ia. 
Excellent Opportunities Offered to 


HAIL writing agents in Iowa, Minnesota, 
S. Dakota and Kansas. Losses adjusted 
promptly by our own adjusters with the 
assistance of local agents and not by 





Seaens an adjustment bureau. 
Insurance Write for agency and enclose this advertisement. 








THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


11@ FORT STREET, WEST, DETROIT, MICHIGAN 











COUNTY FIRE INSURANCE COMPANY 


OF PHILADELPHIA 


Assets 


$1,053,550.81 


Liabilities Except Capital 
$407,644.62 
Policyholders’ Surplus 
$645,906.19 


Agents are Desired in Unoccupied Territory. 


MANAGEMENT—MANCHESTER, N. H. 





























The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ALL LINES OF INSURANCE ENGINEERING DEPARTMENT 
HANDLED. IN CONNECTION. 
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SPRING CONFERENCE PLANNED 





Texas Association of Insurance Agents 
Will Hold Meeting at Waco, 
April 17 





DALLAS, TEX., March 10.—The 
first Texas spring conference of the 
Texas Association of Insurance Agents 
will be held at Waco April 17. This is 
a new plan and is for the purpose not 
only of producing new ideas, but of 
giving the membership a hand in the 
work of the association and a voice in 
the preparation of the program of the 
state convention which will be held a 
month or two later. Plans for the 
annual convention are now being con- 
sidered. Invitations have . been re- 
ceived from Waco and Galveston and 
the meeting will be held either May 
14-15 or June 18-19. During the early 
part of the year, T. M. Fuller, Jr., 
special representative of the National 
Association, was in Texas and visited 
on membership campaigns San Antonio, 


Austin, Temple, Waco, Corsicana, 
Waxahachie, Ennis, Dallas, Fort 
Worth, Sherman, Denison, Wichita 


Falls, Abilene, El Paso, Houston, Gal- 
veston and Beaumont. His visits re- 
sulted in quite an increase in member- 
ship. President William L. Stiles of 
the Texas Association is making every 
effort to provide the organization with 
the best annual meeting ever held. 





Will Give Greater Service 


The National of Hartford, having di- 
vided its Texas field into three sections 
will be able to give closer supervision 
over the state. Charles L. Miller, the 
state agent, has been in charge of 
Arkansas and is a man of broad experi- 
ence. T. M. Fuller, Jr., gets east Texas, 
going to the National from the National 
Association of Insurance Agents, in whose 
interests he had traveled extensively. He 
was formerly in the local agency busi- 
ness in Mississippi. J. G. Knight has the 
central Texas field and H. B. Collamore 
has west Texas. Both the latter two men 
are already in the service of the National 
and are well known to the agents. State 
Agent Miller and the three special agents 
make their headquarters in the South- 
western Life building in Dallas. 


San Antonio Seeks Rerating 


SAN ANTONIO, TEX., March 9—The 
San Antonio Insurance Exchange is mak- 
ing an effort to have the city rerated. 
The city has not been rated for a long 
time and on account of the many 
new buildings, improvements and other 
changes, many new rates have been 
made. This means that every time an 
agent looks up a rate, he must spend con- 
siderable time looking over supplements 
through the rate books. 





Oklahoma Statements All In 


OKLAHOMA CITY, OKLA., Mar. 9. — 
Virtually all annual statements of fire, 
life, automobile and casualty insurance 
companies have been submitted to the 
Oklahoma department, according to J. 
H. McElroy, actuary. Mr. McElroy will 
release the statements for publication as 
soon as he has had an opportunity to 
check over them, probably within a 











week, 





MANY FIRES ARE DUE TO GAS 





Losses in Residences Been Numerous 
in Sections of Texas From Over- 
heated Heaters 





DALLAS, TEX., March 9—Dallas 
and Fort Worth have had a number 
of dwelling house losses during the 
cold weather this winter due to the 
limited supply of gas. 

In this section the gas pressure has 
been very low, especially during the 
hours when the evening meal is being 
prepared and up until 10 or 11 o’clock. 

While this section does not have as 
severe winters as sections up north, 
nevertheless there are many days and 
nights during the winter when heat is 
needed. Practically all the houses are 
heated with gas. Cooking also is done 
with gas. 

In most cases the fires have started 
by people turning on the gas full force 
when the pressure is low and then re- 
tiring with the gas going, forgetting to 
turn it off or lower it. 

In the early hours of the morning 
when there is not such a demand for 
gas the heater becomes too hot and 
ignites material near by. 

While in a great many cases the 
houses have not been entirely de- 
stroyed, the insurance companies have 
been called upon to pay the full amount 
of their policies for the reason that 
most people are underinsured and to 
replace the goods destroyed takes 
pretty near all of the amount of insur- 
ance. 

At present the supply of gas for this 
section is inadequate and it is hoped 
that this. situation will soon be 
remedied. 





Combat Nonpartisan League 


HOUSTON, TEX., March 9—The insur- 
ance agents of Houston are taking a very 
active part together with the other busi- 
ness interests of Houston to combat the 
Nonpartisan League, which has _ estab- 
lished its headquarters in Houston in an 
effort to duplicate its work in the north- 
western states. 

The insurance interests have dis- 
tributed thousands of pamplilets showing 
the fallacy of this league and are help- 
ing in every possible way to eliminate 
this faction. 





Open Branch Office 


Cravens, Dargan & Roberts, general 
agents at Huston, Tex., have opened a 
branch office at Amarillo, Tex., to handle 
hail insurance in northwest Texas. This 
firm now writes hail insurance for the 
Camden Fire, Central States Fire, Hawk- 
eye Securties Fire and St. Paul Fire & 
Marine. 


Little Rock Losses Growing 


LITTLE ROCK, ARK., March 9.— 
Alarming figures relative to fire losses 
in*Little Rock and Arkansas were pre- 
sented to the Board of Commerce by 
T. F. Baker, manager of the Arkansas 
Actuarial Bureau. Perhaps the most 
alarming statistics presented were those 
on the per capita loss in Little Rock 
for the past two years and for the two 








months in 1920. 
In 1918, Mr. Baker said, the fire loss 
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in Little Rock was $420,317, or a per 
capita of $6, while in 1919 the loss was 
$906,906,110, or a per capita of $13. The 
loss already for the months of January 
and February of this year, he said, was 
$140,996. The total loss in the state dur- 
ing 1918 was $5,750,000. The per capita 
loss in the city for the past five years 
is $6.29. 





Changes by National Union 


R. N. Cooper has resigned his position 
with the Republic Fire in Texas and 
accepted position of special agent for 
the National Union for Louisiana, with 
headquarters in New Orleans. Vernon C. 
Dargan, formerly with Gross R. Scruggs 
& Co., general agents at Dallas, has re- 
signed and accepted a position of spe- 
cial agent for the National Union for the 
south Texas field, with headquarters in 
Dallas. Mr. Dargan succeeds Louis Bel- 
field in the south Texas territory. Mr. 
Belfield has been transferred to Pennsyl- 
yvania by the National Union. 





Big Cotton Suit on Trial 


HOUSTON, TEX., March 9.—Trial of a 
subrogation suit involving the destruc- 
tion of more than $1,000,000 worth of 
cotton in a fire on the Clinton docks on 
Feb. 2, 1914, has been started in the dis- 
trict court here. The suit was brought 
by the Sea and 11 other insurance com- 
panies which were members of the Cot- 
ton Insurance Association at the time 
of the fire, against the Texas & New Or- 
leans Railroad Company. The insurance 
companies claim that the railroad com- 
pany had been warned that the fire pro- 
tection was inadequate and that it failed 
to heed the warning. 





May Fix New Expense Ratio 


AUSTIN, TEX., March 9—At the in- 
stance of the state fire insurance com- 
mission, J. L. Mims, actuary in the in- 
surance department, is preparing a new 
schedule of charges to be used by com- 
panies in calculating their overhead ex- 
pense in Texas. Through the years 35 
percent was generally accepted as cov- 
ering company expense in placing the 
fire business on the books, but, as ali 
living items increased, the companies 
found that 40 percent of the premiums 
would hardly cover the cost. The Texas 
officials are determined to fix a basis of 
their own, the result of which will be 
of general interest. 





Hearing on Compress Revision 

AUSTIN, TEX., March 9—The Texas 
fire insurance commission has issued 
notice for a public hearing Wednesday, 
March 17, to consider an application filed 
with it by certain compress owners, ask- 
ing for a revision of Form 1005 of 1919, 
which prohibits the picking or scaling 
of not exceeding five bales of cotton on 
the premises at any one time, except in 
the pickery building, to read: ‘Not ex- 
ceeding five bales of cotton to be in 
process of being picked or scaled on 
the premises at any one time, except 
where compresses or warehouses are 
divided by standard fire walls into sepa- 
rate compartments, when not exceeding 
five bales of cotton are to be in process 
of being picked or scaled in any one 
compartment.” 





No Data to Underwriters Agencies 

AUSTIN, TEX., March 9—The Texas 
fire insurance commission has declined 
to furnish its data and publication is- 
sues to subsidiary concerns acting as 
underwriters for the regular stock com- 
panies which contribute to the support 
of the commission. This refusal was 
made by T. M. Scott, secretary-member 
of the commission, after conferring with 
the attorney-general. Mr. Scott made 
this ruling in a letter to the Houston 
agency of Cravens, Dargan & Roberts. 
He says: 

“As we understand the relationship 
existing between the Firemen’s Under- 
writers and the Firemen’s Insurance 
Company of New Jersey is that the Fire- 
men’s Underwriters is a subsidiary com- 
pany of the Firemen’s Insurance Com- 
pany and that it has no legal status in 
this state, nor can it function as a fire 
insurance company, except through and 
with the consent of the parent company. 
If we are correct in our understanding 
of this relationship, we do not feel war- 
ranted, under the law, in furnishing 
them without the customary charge for 
such service, the schedules you have re- 
quested.” 





Would Tax Non-Admitted Companies 
OKLAHOMA CITY, OKLA., March 9— 
If non-residents of Oklahoma should be 
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SPECIAL FACILITIES 





SURPLUS LINES 
| PROMPT SERVICE 


January 1, 1920 ; 
SECURITY FIRE INSURANCE COMPANY || [surance Exchange, Chicago 
DAVENPORT, IOWA 


Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 | 








Strictly Fireproof 
NEW HOTEL 





The Iowa Insurance Department in its recent report says of the company: 









































Ss 
“The affairs of this company have been conducted along conservative and economical lines has 
and its steady and sub tial growth refl credit upon the management.’ TS 
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Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. QUINCY, ILL. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 
INSURANCE ON FARM PROPERTY Agents wanted in Illinois 


Why not have sufficient pride in a home Company to want to see it succeed ? 


FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 
Home Office 


314-320 M. B. A. Building Mason City, Iowa 



































required to pay income taxes on incomes 
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AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, Iowa 


Offers an attractive agency contract to IOWA AGENTS. Insures Motor 


vehicles against the hazards of FIRE, 


THEFT, TRANSPORTATION, 


TORNADO and WINDSTORM 
E. H. WARNER, Secretary-Manager 


STANLEY K. WILLIAMS, Agency Supervisor 


G. H. BUNTEN, Special Agent 








MARTINI-ROBERTS CO. 


GENERAL AGENTS 
Columbian National Fire Ins. Co. 
a City Fire Ins. Co. 
a Bonding & Casualty Co.'( Nebraska) 


IOWA, NEBRASKA, ILLINOIS and WISCONSIN 


Brandeis Theatre Bldg., Omaha, Neb. 


Branch Office 
Insurance Exchange, Chicago, III. 











Nothing but hail insurance—naturally the best service on 


this highly profitable, quick 


return line of indemnity. 


K.T. MARTIN & CO. 


FORT WORTH 


TEXAS 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers ef hail coverage. 








Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


TEXAS—Burt & Stebbins, Houston’ 


COLORADO —E. J. Vieno, P. O. Box 1255, Denver 


Minnesota, Wisconsin, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. 


ST. PAUL, MINNESOTA 








AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 


MINNEAPOLIS, 


MINNESOTA 


Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 


age and Collision. 
ance. 
in every town in Minnesota. 


We specialize on term coverage and dealers’ insur- 
Attractive rates and agency proposition. 


We want live agents 


A. J. Schunk, Supt. of Agents. 








The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 
INCORPORATED 1897 


P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 











Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.MeGINETY, Secretary 


Indianapolis 











THE AUTO OWNER WANTS: 


the kind of automobile insurance we write. 
That’s one reason we write it the way we do. 


THE AGENT WANTS THE SAME KIND 


That’s another reason 


Mid-West Insurance Com 


WICHITA, KANSAS 


any 


ecretary 


J. B. HENDERSON, 














derived from Oklahoma resources, as now 
provided by Oklahoma statutes, non-ad- 
mitted insurance companies with Okla- 
homa business should be taxed on the 
premiums derived from such business, in 
the opinion of A. L. Welch, state insur- 
ance commissioner. The United States 
supreme court upheld the Oklahoma law 
on taxing non-residents on incomes from 
Oklahoma property in the case of C. B. 
Shaffer, wealthy oil man, 

Mr. Welch says several million dollars 
in premiums are taken away from Okla- 
home annually by insurance companies 
not admitted to the state and that pay no 
taxes whatever here. The principle in 
the two cases is identical, he says. Mr. 
Welch will endeavor to interest the next 
legislature in the matter of passing a law 
along that line. 

Admitted companies now and for some 
time have been paying a tax of 2 percent 
on premiums into the state treasury. As 
a matter of fairness to them, as well as 
to the state, the commissioner does not 
believe that a portion of the same kind 
of business should be taxed and others 
not. 


New Company at Dallas 


AUSTIN, TEX., March 9—The charter 
of the Fidelity Union Fire of Dallas, 
after approval by the attorney-general. 
was filed last week in the Texas de- 
partment. The capital stock of the new 
company is $300,000, with surplus of 
$150,000. The company will do a general 
fire, marine and automobile insurance 
business, The incorporators are: Carr 
P. Collins, E. T. Earnest, J. T. Earnest, 
H. B. Houston, H. R. Thomason, F. B. 
Withrow, W. E. Sedwick, R. E. Watts, 
R. Oliver, J. Harrison and J. H. Albright. 


Vincent With Texas Commission 


AUSTIN, TEX., March 9—Upshur Vin- 
cent, a newspaper man, has been ap- 
pointed chief inspector and head of the 
Fire Prevention Bureau of the Texas fire 
insurance commission to fill the vacancy 
caused by the death of Capt. R. L. Pollard. 


To Revive Arkansas Pond 

Charter for the reorganization of Ar- 
kansas Blue Goose with headquarters at 
Little Rock, Ark., has just been granted 
by the grand nest. There are 30 signa- 
tures upon the application for charter, 
and indications point to a much larger 
number of members by the time the 
officers are installed. 


Texas Notes 
Fire at the Trinity Products Company’s 





plant, six miles south of Dallas, destroyed 
3,000 bales of cotton linters, valued at 
approximately $90,000, belonging to the 
United States government. They were 
purchased during the war for use in mak- 
ing gun cotton. Sparks from a passing 
—— are believed to have caused 
the fire. 


The Equitable Fire & Marine of Provi- 
dence, R. I., has been admitted to Texas. 
Gross R. Scruggs of Dallas is state 
agent. 


G. W. McKnight has resigned as an in- 
spector with the Texas Fire Insurance 
Commission after service of two years, to 
go with a private corporation at an ad- 
vance in salary. 

A further conference was held at 
Austin last week with regard to the peti- 
tion of steam laundries for a lower rate 
on laundries housed in brick or stone 
structures. A new schedule is in course 
of agreement, the laundries being rep- 
resented by Gus Amundsen, Jr., of Gal- 
veston, and the fire underwriters by D. D. 
McLarry. The fire insurance commission 
is giving its assistance when needed. 

The Texas State Fire Insurance Com- 
mission has allowed credits for good fire 
records for the last three years to a num- 
ber of additional towns and others are in 
course of adjustment. Denton drew the 
minimum credit of three percent on an 
average loss ratio of .535 for the past three 
years; Wichita Falls, 12 percent credit 
of loss ratio of .374, and the following 
towns the maximum credit of 15 percent 
with loss ratios indicated: Niles, .130; 
Ft. Stockton, .197; Sinton, .120; Rockdale, 
.256; Mt. Pleasant, .033; Caldwell, .053; 
Dawson, .005; Higgins, 000; Quinlan, .009; 
Kerrville, .038; ‘Nacogdoches, .254; Gold- 
thwaite, .056; Forney, 037; Nixon, .090; 
McLean, “000: Ganado, .000; Atlanta, 312, 
and Carbon, .192. 

A. C. McDavid, special agent for the 
North America, will hereafter have his 
headquarters at Houston, Tex., instead of 
San Antonio. 


Burt & Stebbins, of Houston, Tex., have 
been appointed general agents for the St. 
Paul Mutual Hail & Cyclone for Texas, 


Arkansas Notes 


The name of the Chas. Brown & Co. 
insurance agency at Blytheville, Ark., has 
been changed and the agency incorporated 
under the name of S. M. Stratton & Co. 

The fire loss in Fort Smith, Ark., dur- 
ing the year ending Dec. 31, 1919, was 
$178,000.27, Fire Chief Morris Brun says 
in his annual report, filed with city com- 
missioners. The report contains pointed 
recommendations for improvement in fire 
protection service, and gives the total 
number of fire alarms during the year as 
355, or 47 more than 1918. The number of 
{| alarms in 1919 was the largest in the his- 
| tory of the department. 
| §. R. Morgan & Co. of Little Rock have 
; recently added an insurance department 
with Curtis H. Hammett in charge. 
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SAY ATTACK IS UNJUSTIFIED 


Fire Insurance Club of Covington 
Attempts to Discredit the Ken- 
tucky Actuarial Bureau 


LOUISVILLE, KY., March 9.—The 
efforts of the Fire Insurance Club of 
Northern Kentucky, Covington, Ky., to 
discredit the Kentucky Actuarial 
Bureau, in resolutions recently en- 
dorsed, and efforts to have the legisla- 
ture investigate methods of rate mak- 
ing, is considered as a tempest in a 
teapot by some of the underwriters of 
Louisville, who feel that the matter will 
never get anywhere in Frankfort. They 
declare that it is poor business to drag 
trade matters into the courts and espe- 
cially the legislature, as publicity given 
such matters reaches many who haven’t 
any understanding of conditions, and 
who figure that the underwriters are 
taking an advantage of the insurance 
buying public. 


Claim Special Rule Was Given 


It is held that whereas the resolutions 
endeavor to show that special rates were 
made on American Tobacco Company 
property, there was really a reduction 
in all tobacco warehouse rates, and an- 
nouncement has recently been made by 
George H. Parker, of the Kentucky Ac- 
tuarial Bureau of new rates on all hogs- 
head storage warehouses in the state, 
regardless of ownership. An effort has 
been made to re-inspect and re-rate 
every such warehouse in the state. 

At Covington agents have been un- 
friendly to the Actuarial Bureau for the 


past several years as a result of reduc- 
tion in rates in a case where it was 
charged that these reductions were made, 
and resulted in business being placed in 
different hands, without the first han- 
dlers having half a chance to hold it. 
However, the American Tobacco Com- 
pany does not own any property at Cov- 
ington, Ky., and the local agents in that 
city are charged with meddling by 
underwriters of Louisville. 

Airing this matter through the state 
by means of the press and action in the 
legislature, probably followed by court 
action, and further checking of improved 
conditions, through passage of laws con- 
trolling rate making, underwriting, etc., 
is bound to prove a boomerang, which 
will strike the local agents who were 
responsible for launching such action. 
It will be a case of being hoisted by 
their own petard. 

Louisville local as well as_ special 
agents are thoroughly disgusted with 
the whole affair, and feel that it is bad 
business from any angle. 
from any angle. 





Heavy Losses in Tobacco Firing 


LOUISVILLE, KY., March 9.— 
Losses in tobacco firing in barns in 
Kentucky ran rather heavy during the 
year as a result of poor curing and 
longer firing periods, resulting in dis- 
satisfaction with rates and consider- 
able discussion. The Kentucky Fire 
Underwriters’ Association has had this 
matter in the hands of a special com- 
mittee for some weeks. 





Virginia Agents Bills Lose 


RICHMOND, VA., March 9.—Several 
bills backed by Virginia local agents 
in the Virginia legislature have met with 
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PLEASURE CAR OR TRUCK 
FULL COVERAGE: 
Liability, Property Damage, Fire, Theft, Collision 
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“trance ComP 


Fire, Theft, 
Collision, Pro- 
Ya) perty Damage 
Public Liability 








Full coverage Auto- 
mobile Insurance is 
the most profitable 
line for the Agent to 
solicit. Write for our 
low rates and liberal 
contract. Parts of 
Ohio territory open. 


af 





The THE LARGEST EXCLUSIVELY AUTOMOBILE 
N ATION AL MUTUAL IN OHIO 
MUTUAL Writing Full Floater, Fire, Lightning 





Insurance Co. Windstorm, Explosion and Theft 





CELINA, OHIO Over thirty-one million automobile fire and theft 
insurance in force. 
E. J. BROOKHART, 


Secretary Live Agents Wanted in Ohio and Indiana 











W.C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. 


FIRE 
INSURANCE AT 
ACTUAL COST 


C. A. BERRY, Vice-Pres. ROY NUGEN, Treas. 


The State Mutual Fire Association 


(Established 1900) 
HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 


SIOUX FALLS, S. D. 


A GOGD COMPANY + SATISFIED POLICYHGLDERS = SUCCESS 


First Class Business Solicited 
Residence Property a Specialty 











General Fire Department Automobile Fire and Theft Department 
A COMPANY 45 YEARS OLD 


THE ME°CHANTS & MANUFACTURERS’ MUTUAL INSURANCE CO. 
OF MANSFIELD, OHIO 


NET CASH SURPLUS OVER $100,000 
DIVIDENDS TO POLICYHOLDERS AUTOMOBILE INSURANCE AT COST 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. Write for particulars 
S. N. FORD. President G. W. DeYARMON. Secretary 























E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - 38,918.528.00 
Total Assets 472,284.09 


|An Agency Company 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President 


The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


Farmers Alliance 


Insurance Company 
of Kansas 


L. A. DENNIS, Sec. and Gen’! Agent 





McPHERSON, KANS. Organized 1887 





= 


Richland Mutual Insurance Company | 
MANSFIELD, OHIO 
Incorporated 1850 
- - - = $2,486,445.48 
BUSINESS CONFINED TO OHIO 





TOTAL ASSETS - - 


A. C. CUMMINS, President 


Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 
WANTED—First class Adjuster, also 


Assistant Manager. Agents wanted in 
unoccupied territory. 








R. SMITH, Secretary a 1.F TALBOTT, Pres. C.F. MINGENBACK, Secy 











LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting 
los. p and of calculating 
earned pron ce Ne troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. {Designed by Carey 

Zimmerman, local agents at Ci 





KNOX MUTUAL INSURANCE CO. 








Incorporated 1838 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


B. M. ALLEN, President 


MT. VERNON, OHIO 


| | y 
| Dayton Mutual Fire 
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Sold to 
THE NATIONAL UNDERWRITER 
ROUGH NOTES 


Chicago Indianapolis New York Cincinnati 











Nearly Fifty Years of success under same managemen} 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Losses veildeidiasatenantidinael 


Total Cash Assets $300,319.63 


J.R. VERNON, President 


DAYTON | 
Insurance Co. 
H. S. JENNINGS, Secretary e C 9 OHIO 
: ) B. C. COLEMAN, Secy. 
Conservative and Careful 
Managemeut 
Net Cash Surplus $221,123.76 AGENTS WANTED 
Address Home Office. 
J. AMBLER, Secretary ; 
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other etrong mutual Insurance 
companies. 


F. J. MARTIN, Pres. 
A. K. DENT, Vice-Pres. 
M. D. L. RHODES, See’y. 





STRENGTH 


the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


Main Offices: 


More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 
their own property and to combat 


Northwestern Mutual 


Fire Association 
Central Building, Seattle 





The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 























See 
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“hemause Copan 
ALAT 29 Of PanNeanyaunA, 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H.W. STEPHENSON, Vice-Pres 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM'L P, RODGERS, Asst. See’y 





CASH CAPITAL 
TOTAL ASSETS a SURPLUS by ee 


820.88 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND — 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


January Ist, 1919 


Total Assets, $1,438,400 Capital, $400,000 
Net Surplus, $146,837 


OFFICERS 
Oe BL eee eee Six eiGhassnhc ese eees a eaeee President 
JOHN H GRIFFIN ................ BGs Aesiglatesceeh ioe Vice-President and Manager 
E. C. WERNER........ Steel eis Siete a ona Sieh eee easeneenaee Vice-President 
ISAAC HAZLETT. SpeaGin aN Poa eaat Soe da shoes soane bane Vice-President 
WILLIAM COLLINS . See a an Se te . Treasurer and Assistant Secretary 
SE EE osc nccs-scdnn yume Se Ate eh - Assistant Secretary 











+ 
2. 
— 

—— ] 





Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 








C. M. SPENCER, Seer-tary 


the operations of non-admitted compa- 








FR’NK P, FLYNN, Treasurer 
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F. R. Ormsby, Pres. G. F. Hutchings, Secy. 
Industrial Fire Insurance Co. 


AKRON, OHIO 
Surplus to Policyholders $444,650 


Joseph Winum, Treas. & Asst. Secys 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protecticn offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 








CLEMONS, KNIGHT, MENARD CO., INC. 
GENERAL INSURANCE 


AGENTS AGENTS 
Springfield Fire & Marine Ins 725-726-727 Farwell Bldg., Royal Insurance Co., Ltd., 
0. of Massachusetts . DETROIT, MICH. England 
Tokio Marine and Fire Ins. Co. R. M. CRITCHELL Travelers Insurance Co. of 
of Japan megs ont eer artfor 
Maryland Casualty Co. of cing te toy Fidelity -Phenix Fire Insurance 
Baltimore Nerth Pacers Accident Ce. of If. Co. of New York 








defeat. One which was designed to curb 


nies provided. that persons or firms pa- 
tronizing such companies should be sub- 
ject to the same premium tax which 
would be paid by the company if it were 
legally admitted. The measure met its 
Waterloo in the house when that body 
refused to advance it to engrossment. 
Although sponsored by local agents and 
other fire interests, no great pressure 
was brought to force its passage, owing 
to the fact that attention was centered 
chiefly on the fight to kill the state fund 
compensation bill. There was no par- 
ticular objection, it was stated, to the 
two companion bills imposing a license 
tax on brokers and adjusters and fixing 
a qualification standard for agents, but 
it was deemed best that all three might 
as well go down to defeat together. 
This is the last week of the general 
assembly. 


Bill Passes Virginia House 


RICHMOND, VA., Mar. 9.—House Bill 
465 providing for consolidation of actions 
against fire companies and joint trial of 
such actions was passed today by the 
lower branch because the session has 
only a few more days to run. It is 
thought doubtful if it will have time to 
get through the senate. Three compan- 
ion bills died in committee. All four 
grew out of the Lavenstein fire in Pet- 
ersburg and subsequent litigation. 


Hotel Chamberlain Line 


Insurance carried upon the Hotel 
Chamberlain, Old Point Comfort, totally 
destroyed by fire on March 7, aggregates 
$322,000. The line was placed by local 
agents of Hampton, Va. 


Opens Farm Department 


The Liverpool & London & Globe 
through its southern department has 
opened a farm department at New Or- 
leans. A similar move has recently been 
made by a number of the fire companies. 


Kentucky and Tennessee Notes 
It is rumored that the Alliance of Phila- 
delphia is planning to enter Tennessee. 
A. S. Lindsey has opened independent 
offices for adjustment of fire losses at 
Paducah, Ky. 
An early morning fire at Catlettsburg, 
Ky., March 8, is reported to have wiped 








000, ae the old Alger Hotel, Big 


rocery,* 
Hotel and Ford building, the largestubuild- 
ings in the town, and several small ones. 


_ The Louisville Board will have one of 
its periodical frolics, consisting of a din- 
ner and theater party, March 9. 


A business block of Catlettsburg, Ky., 
was destroyed by fire, causing a loss esti- 
mated at a half million dollars. 


Inspectors from the Kentucky Actuarial 
Bureau are now at work at Paducah, Ky., 
which is to be rerated, and closely in- 
spected. 


Mack Simmonds and J. E. Hickman, of 
Hickman, Simmonds & Johnson, Knox- 
ville, Tenn., were in Louisville Saturday 
in conection with important brokerage 
ines. 


Ben S. Street, recently named special 
agent for Kentucky of the farm depart- 
ment of the Hartford Fire, has sold his 
interest in the Street Insurance Agency 
to J. O. Street and C. C. Miller. 

R. Y. McElroy, who recently disposed 
of a local agency at Lebanon, Ky., is now 
connected with the Internal Revenue of- 
fice at Louisville, and has already handled 
some income tax reports of local men 
connected with the insurance game. 


Hal Tubb, formerly of Tubb & James, 
Bowling Green, Ky., local agents, has _ be- 
come special agent for the Henry Clay 
Fire of Lexington, with headquarters at 
Bowling Green. His old concern has been 
taken over by a new firm operating as 
Long & Jones. 


Virginia Notes 


The London & Scottish and the Mechan- 
ics & Traders of New Orleans are con- 
templating entering Virginia. 

Samuel T. Pulliam and Robert M. Pul- 
liam, Richmond local agents, were be- 
reaved last week by the death of their 
brother, William Gold Pulliam of Wil- 
mington, N. C., who was for many years 
a prominent traffic official of the Atlantic 
Coast Line. 

Thomas W. Baker of Fluvanna county, 

a., died March 30, aged 66. He was the 
father of John H. Baker, Virginia Fire & 
Marine special agent and president of the 
Conservation & Fire Prevention Associa- 
tion of Virginia. 


Southern Notes 


Southern field men of the New York 
Underwriters Agency are holding their 
annual conference in New York City. 

The bill proposing the insurance of 
cotton and cotton warehouses under the 
state cotton warehouse system has again 
been offered in the South Carolina leg- 





out a block of the city, at a loss of $150,- 


islature. 














COAST AND MOUNTAIN FIELD | 





| 








Local Agents Associations in Cali- 
fornia, Oregon and Washington 
May Get Together 





There is some talk on the Pacific 
coast of the state local agents associa- 
tions in Oregon, Washington and Cal- 
ifornia getting together in some kind 
of a working agreement in order to 
handle their affairs more effectively 
with the managers who direct prac- 
tically all the operations on the coast 
from San Francisco. It has long been 
felt on the part of some of the promi- 
nent agents that a closer cooperation 
among these states would be of great 
benefit to the local agents who have 


a real community of interest. The 
coast states are far from National 
headquarters and while continuing 


their affiliation with that organization 
as at present they feel a sectional or- 
ganization might not be disadvanta- 
geous. These sectional life insurance 
organizations have proved very bene- 
ficial. 


New Company in Denver 


DENVER, COLO., March 9—The Fed- 
eral Fire & Hail has been licensed by the 
Colorado department. The company is 
the first fire insurance company to be 
organized in Colorado since the present 
insurance law went into effect in 1913. Its 
paid-in capital and surplus are $525,000. 
The stockholders are prominent business 
men in all sections of the state. Its head- 
quarters are in Denver. 

John Gaffey is president of the com- 
pany, A. W. Payne, Jr., vice-president and 
general manager; E. L. Cornelius, secre- 








tary, and W. E. Ledford, 


treasurer. 





MAY HAVE REGIONAL SOCIETY |! Payne, Gaffey and Cornelius are residents 


of Denver. Ledford is president of the 
Bank of Johnstown, Johnstown, Colo. 


May Raise Hamilton, Mont. 


Rates at Hamilton, Mont., are to be 
raised from 10 to 20 percent, unless ade- 
quate water pressure is provided in the 
near future. The water supply at Hamil- 
ton is sufficient, but the difficulty arises 
from the mains, which are too small, and 
the wood stave main extensions, which 
cannot stand a pressure of more than 65 
pounds. At one serious fire recently the 
firemen were unable to throw a stream of 
water strong enough to break window 
glass. 





Hunner with National Union 


R. W. Hunner has been appointed spe- 
cial agent for the National Union Fire in 
the Pacific Northwest and for the pres- 
ent will cover western Oregon and west- 
ern Washington, with headquarters at 
Portland. Mr. Hunner, who was for- 
merly special agent for the Continental in 
the Pacific Northwest when the company 
was writing farm business on the note 
plan and who later was transferred to 
Illinois with headquarters at Peoria, suc- 
ceeds C. A. Tomassene, who resigned to 
engage in the local agency business at 
Portland. 








Ludlow with North British 


Benj. A. Ludlow, who has been investi- 
gator for the theft bureau of the Pacific 
Coast Automobile Underwriters Confer- 
ence at Seattle and previously was arson 
investigator for the Washington insur- 
ance department, has been appointed 
spetial agent for the automobile depart- 
ment of the North British companies in 
the Pacific Northwest, with headquarters 
at Seattle. 


The Hartford Live Stock has applied 
for admission to California. 
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| NEWS FROM EASTERN FIELD 











GOES TO SINGLE AGENCY PLAN 


Another Rochester Agency Changes 
to Sole Representation—Companies 
Much Disturbed Over Situation 


ROCHESTER, N. Y., March 7.—An- 
other large fire insurance office here 
has resigned several companies ostens- 
ibly for the purpose of putting its 
agency on the salaried plan and thereby 
gaining increased commissions. De- 
noralization is threatening local 
agency conditions as one office after 
another throws companies out on the 
street in order to tie up with one com- 
pany. Up to this date 16 offices are 
representing but one company and get- 
ting a salary equivalent to at least 25 
percent commissions. The agencies 
operating on the Eastern Union graded 
commission scale are earning an aver- 
age profit of 17 or 18 percent. 

Dissatisfaction is general among the 
local agents here who have made no 
changes for one reason or another. All 
kinds of rumors are in the air. One is 
to the effect that the local board is 
about to make a demand for an inde- 
pendent rating bureau in Rochester 
such as exists in Buffalo. At the pres- 
ent time this city is under the juris- 
diction of the state association at Syra- 
cuse. 

It is known that the conditions in 
Rochester are being given serious con- 
sideration by the company managers 
and by the Eastern Union. An official 
of one of the big companies admitted 
that the Eastern Union plan of per- 
mitting an agent to represent one com- 
pany on a salary had been abused 
beyond the powers of description in 
Rochester and several other cities of 
the country. 


Barbour Makes Address 


NEW YORK, Mar. 10.—Secretary R. P. 
3arbour of the North British & Mercan- 
tile was the chief speaker at the monthly 
meeting of the New Jersey Special Agents 
Association held at Newark. Discussing 
use and occupancy, profits and commis- 
sions insurance, Mr. Barbour warned that 
the country has now reached the peak of 
production, and a scaling of profit mar- 
gins may be looked for in the not dis- 
tant future, 


Frank A. Nutt’s Change 


BOSTON, MASS., March 9.—Frank A. 
Nutt, special agent of the Hanover for 
the past three years and one of the best 
known men traveling New England, has 
resigned and will on March 22 assume 
the duties of special agent of the Svea 
and Hudson for Massachusetts, Rhode 
Island and Connecticut, with headquar- 
ters in Boston, 


Suit Over Hartford Loss 


HARTFORD, CONN., March 9.—C. H. 
Dresser & Son have brought suit against 
twelve insurance companies to recover 
losses sustained during a fire which de- 
stroyed property belonging to the cor- 
poration at the east end of the Connec- 
ticut river bridge in East Hartford. The 
propery destroyed was a woodworking 
plant and the fire occurred but a few 
hours after the plaintiffs had assumed 
title to the property. 

The companies involved are the Alle- 
mannia, the British-American, Concor- 
dia, Continental, Firemen’s of Newark, 
New Brunswick, Niagara, North River, 
People’s National, Roya, Scottish Union 
and United States Fire. . 





New Baltimore Adjusting Firm 


Henry L. Rowe, formerly with the 
United States Fidelity & Guaranty in 
Baltimore as automobile adjuster, and 
more recently in the Baltimore office of 
the General Adjustment Bureau, is form- 
ing a partnership with Charles T. Smith, 
who for the past eight years has been 
connected with the General Adjustment 
Bureau in Baltimore as a fire adjuster. 
The firm name is Rowe & Smith. They 
will have offices in the insurance district. 


perienced loss men and have many friends 
in the business. 


School Fund Running Low 


PHILADELPHIA, PA., March 9—The 
Philadelphia board of education some 
years ago decided to establish a fund of 
$500,000 for carrying its own fire insur- 
ance by setting aside $100,000 and an- 
nually adding $50,000. The fund was re- 
duced to $324,796.35 by meeting two 
losses in the winter of 1918 and 1919 
amounting to $261,536. The recent burn- 
ing of the Wyoming school building will 
further reduce the balance on hand about 
$50,000, making the insurance fund $275,- 
000 instead of the contemplated $500,000, 
notwithstanding the annual accretions of 
$50,000. 


May Change Investment Law 


BOSTON, MASS., March 9—The Massa- 
chusetts legislature has passed to be en- 
grossed a bill which would permit invest- 
ment in national, savings and cooperative 
banks and in saving departments of trust 
companies of the capital of domestic in- 
surance companies, other than life, and 
of three-quarters of the reserves of 
domestic life insurance companies, pro- 
vided the banking institutions have paid 
4 percent interest or more for the preced- 
ing three years. The prevalent feeling 
seemed to indicate the final passage. of 
the measure. 


Placing Much Railroad Insurance 


BOSTON, MASS., March 9—The return 
of the railroads to private owners by the 
government last Monday meant the re- 
placing of a tremendous amount of in- 
surance with the private stock companies. 
Before the government assumed charge, 
and abandoned insurance protection, this 
business for the New York, New Haven & 
Hartford, the Boston & Maine and the 
Maine Central, so far as their New Eng- 
land holdings were concerned, was placed 
through the offices of John C. Paige & 
Co., while the Boston & Albany placed 
their cover with Hinckley & Woods. The 
same offices have now renewed their serv- 
ice to the same roads, the latter showing 
their appreciation of the enhanced values 
of the day by increasing the protection 
from 30 to 50 percent. The total cover 
furnished by the John C. Paige & Co. of- 
fice amounts to something like $163,000,- 
000, while $6,000,000 of business has 
passed through the hands of Hinckley & 
Woods. 


Loss of Premium Is Felt 


PITTSBURGH, PA., March 10.—Local 
agents at this city regret very keenly 
the loss of insurance upon whiskey prop- 
erties throughout western Pennsylvania, 
which in past year has been a large pre- 
mium producer, and almost uniformly 
has made a profit for the companies writ- 
ing it. A number of the large distilleries 
in this territory are now concentrating 
their unsold liquor stocks in single ware- 
houses, and protecting these with barb- 
wire fences, supplemented by powerful 
electric search lights. Insurance upon 
the properties is still being written, the 
whiskey being covered at a stipulated 
price of $1.25 per gallon. 





Caledonian Sells Building 


The Caledonian has sold its United 
States home office building at 50 Pine 
street, New York, to Alberti, Baird & 
Carlton, who are tenants in the building. 
The Caledonian realized a handsome profit 
on the sale. 





Mutual Interests Strike Snag 


BOSTON, MASS., March 9—Former In- 
surance Commissioner Herman L. Ekern 
of Wisconsin ran up against a snag at a 
hearing before a Massachusetts legis- 
lative committee on bills extending the 
power of mutual fire companies to write 
other lines and in particular giving the 
commissioner, rather than the legislature, 
the authority to create new lines of cover. 
The large number of mutual fire company 
representatives present capthined by Mr. 
Ekern, stated they did not care to appear 
for either of the bills in question, but 
would reserve their arguments for a pro- 
posed substitute. The proposed substitute 
was then presented for the first time. As 
the bill had not been officially printed and 
had not been advertised, the committee 
refused to give hearing on the substitute. 












































COMPLETE! 


HE organization of the CRAVENS, 
DARGAN & ROBERTS renders a 
complete insurance service. Equip- 

ped with every facility for handling large 
lines as well as small, the representative of 
this firm has an overwhelming advantage. 
The lines written are: fire, tornado, hail, 
automobile, farm, casualty, surety, marine, 
life and livestock. 














712-720 MAIN STREET 
Agency openings in many cities and towns. 


Cravens, Dargan & Roberts 
HOUSTON, TEXAS 


Pioneer farm and hail writers of Texas 





















A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 


Nebraska FIRE, 


TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb., 

















WRITE HAILINSURANCE 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 





Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 

















THE CENTRAL STATES 


Fire Insurance Co. 
FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE 
KANSAS 
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66 Broadway, New York 


cE... F.. PERRY €C). ine: 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


Hvmer=6rW§sd LWKOOUIS' H. PARKER eNMUTUAL 
UNDERWRI MANAGING DIRECTOR FIRE. INS. CO. 


PUTT LEE CLCEOLE Lo 


CUUREOUUEGUGOUOUOUEDSOGUCUGROOEOUEORADEEGECRGQUEREEEEROUEECRUERERGGUODODOLGRESOREEORSCREROREEGORORGNOGRED 


PUT 


POUAUTEEUEULUUOUOUUOUUOUE 





HAWKEYE SECURITIES FIRE 


INSURANCE Co. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 














Both men are thoroughly capable and ex- 


President William R. Hedge of the Boston 
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THE 


TOKIO 


Marine and Fire 
Insurance Company, Limited 


United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 











H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 

















PROTECTION 


VU J consider that equitable settlement of all claims 
promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 

The interests of brokers and agents are safe-guarded 
by the personal attention of our officers and 


ment heads, each of whom had established standing 
in the insurance field before joining us. 


The Importers and Exporters Insurance Co. 
Marine—Fire—Automobile 


17 South William Street NEW YORK 








Capital and Surplus 


$250,000.00 
= 


¥ 


American Merchants 
Fire Insurance Company 











Kansas City - Missouri Reinsurance 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT ~ - - - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 

















John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean ana Inland 
Marine tneurzice. 




























FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 





oe omen 


STUART MORGAN, State Agent, Michigan, Bast Lansing 
c & EVARS, orado pol 
eee ~ 4 Restacky: nflanapelag I aa 
iana rom 3, In 
2°33 , State vAgéa ty y - ing ‘Omaha, “oo 
3 ow ne eb: 
XJ Bw LA F ” 7297 Os Reeager == haut, TiMnois and Wisconsin, 





‘for the city 
| bilge water be discharged outside the 
' harbor, probably not further inland than 
; Fort Carroll. 
‘ordinance or strengthening of 
| powers or regulations might be neces- 


| fully 











and Old Colony companies; 


E. C. Stone, 
counsel of the Employers’ Liability; 
Claude L. Allen, counsel of the Boston 
Board, and A. G. Thacher, counsel of the 
American Institute of Marine Underwrit- 
ers, particularly objected to a hearing on 
the bill until they had been given oppor- 
tunity to examine the measure. 


Baltimore Premiums 


BALTIMORE, MD., March 10.—The 
Baltimore Board has made a statement 
showing the premiums received in Balti- 
more from July 1 to Jan. 1, the total 
being $2,419,797. The companies having 
the largest amount are the American 
Eagle, $49,137; Central of Baltimore, 
$204,573; Baltimore American, $49,958; 
Fidelity-Phenix, $31,397; Hartford Fire, 
$47,808; Home of New York, $116,687; 
North America, $49,352; Liverpool & Lon- 
don & Globe, $45,524; National of Hart- 


ford, $87,989; National Liberty, $54, 076; 
North British, $33,026; Queen, 5,025; 
Royal, $50,765; Westchester, S32. 399; 
Atlas, $26,651; Agricultural, $28,096; Con- 


tinental, $25,868; Fireman’s Fund, $27,653; 
Great American, $25,794; Hanover, $23,- 
124; Home Underwriters, $26,419; London 
& Lancashire, $23,094; New York Under- 
writers, $26,333; North British, $23,026. 





Sends Out Questionnaire 


Commissioner Donaldson, of Pennsyl- 
vania is sending out a questionnaire in 
order to get information on agents that 
are being licensed. He says that no less 
than 80,000 agency licenses are issued 
in Pennsylvania. In revising the list, he 
intends to license only those that he feels 
are properly entitled to a license. A full 
account of Mr. Donaldson’s plan can be 
found in the life insurance section of this 
issue. 





New Fire Hazard at Baltimore 


BALTIMORE, MD., March 10.—A new 
fire hazard affecting Baltimore’s water- 
front has come into being with the en- 
trance into this port of ships using oil 
for fuel. This is due to the practice of 
some of these vessels of blowing out 
their oily bilge water while in the har- 
bor, together with the inability of the 
substance to flow out of it. 

As a result of this condition, which 
is considered serious, although not nec- 
essarily alarming at present, August F. 
Emrich, chief engineer of the Baltimore 
fire department, believes it will be wise 
officials to order that such 


He suggested that a new 
present 
sary. Harbor Engineer Bancroft Hill 
concurs with Chief Engineer Em- 








ulations or a better compliance with ex- 
isting regulations should be enforced. 


Eastern Notes 


The Bankers Fire of Lincoln will likely 
seek admission into California. 

Ne nag & Greene, Ine., of Newark, 
N. J., has been appointed New Jersey 
managers for the automobile department 
of the American Centrale Fire. 

William Edward Hill of the General 
Adjustment Bureau has resigned to be- 
come staff adjuster for the Home, in 
charge of losses at the Philadelphia office. 

Thomas lL. Cowan, formerly in the 
automobile business in Baltimore, has 
been appointed automobile adjuster for 
the General Adjustment Bureau at Balti- 
more. 

Members of the Insurance Federation 
of New York have been advised by Pres- 
ident Chandler of all bills lately pre- 
sented in the New York legislature af- 
fecting local agents. 

William I. Graham, who has been an 
insurance accountant with the Great 
American, and more recently with the 
London & Lancashire, has gone with the 
Liverpool & London & Globe. 

Perey S. Mallett will early in April 
retire from membership in the manager- 
ial and prominent brokerage house of 
Willeox, Peck & Hughes of New York, 
of which he has long been secretary and 
a leading director, and withdraw from 
active business life. 


Norman Marriott Jones, who was in the 
general insurance business at 415 Walnut 
street, Philadelphia, died while visiting 
his daughter, Mrs. Edmund C. Gosling, in 
Bermuda, March 2. He had been ill for 
several months. 

The International of New York, which 
has been writing exclusively reinsurance, 
has appointed Newman & MacBain of 
New York City metropolitan district 
agents. It is not thought that the com- 
pany will write direct business outside 
of New York City. Sumner Ballard, for- 
merly insurance editor of the “Journal of 
Commerce” of New York, is president of 
the International. 


Massachusetts Notes 


The Worcester Mutual Fire has entered 
New Hampshire. 

Edward F. Rogers of Lee, Mass., one of 
the most successful fire agents in Berk- 
shire county, died at his home last week 
of pneumonia. 

The Atwood Fire of New York has 
been admitted to Massachusetts and has 
appointed Percy A. Goodale, agent of 
the Preferred Accident, as its Boston 
representative. 

Building Commissioner H. A. Wilson 
and Fire Commissioner John F. Murphy 
of Boston intend to seek legislation com- 
pelling the installation of standpipes fer 
fire purposes in all Boston buildings over 
five stories in height. 

The Insurance Society of Massachu- 
setts cleared about $3,500 through the two 
nights’ performances of its recent play, 
“The Leap Year Review.” The money is 
to be devoted to new club rooms, prob- 
ably in the proposed new Insurance Ex- 


rich in the belief that more strict reg-change. 
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SEVEN SCHEDULES PUBLISHED 


Fire Tariffs Changed to Correct Incon- 
sistencies and Uniform Theft 
Rate Made Effective 





New automobile rates for western 
conference territory were announced 
last week by the Western Automobile 
Underwriters Conference. No less than 
seven new schedules were sent to con- 
ference members, effective on all poli- 
cies attaching on and after March 15, 
except in Indiana, Missouri, Kansas, 
Oklahoma and Kentucky. The new 
schedules replace all of the present 
schedules with the exception of the re- 
cently announced country schedule B. 
The law requires a filing of rate sched- 
ules and approval from the insurance 
commissioners in the five states in 
which the new schedules do not now 
apply. The new schedules are identical 
with the present ones, except as to fire 
and theft rates, and a revision of terri- 
torial application, and are issued as the 
result of the application of the new 
term rule, recently adopted, which de- 
veloped many inconsistencies. 


Larger Country Schedule Territory 
Under 


the new arrangement, the 








new country B schedule applies in the 
great majority of western conference 
territory. Formerly this schedule was 
used in towns of 25,000 or less, but the 
limit has been removed and the country 
3 schedule is in effect in the great bulk 
of the territory with the exception of 
the large cities and the sections of the 
country in which the theft experience 
has been particularly unfavorable. 


Change in Theft Rates 


The penalty A schedule applies in 
certain portions of Missouri and Okla- 
homa and contains the original penalty 
schedule fire rate and the original pen- 
alty schedule first year theft rate for all 
years. Formerly the theft rate was 
automatically reduced each year, but 
under the new tariffs the theft rate is 
the same for all years that the car is 
insured. .That is, the theft rate is the 
same in all succeeding years as in the 
first. 

Where Schedules Apply 


The penalty B schedule applies in 
the penalty sections of Illinois, Kan- 
sas, Michigan, Minnesota and Nebraska, 
and carries reduced fire rates. The 
standard A schedule applies in the por- 
tions of Kentucky, Missouri, and Okla- 
homa where the theft experience has 
been more favorable and contains un- 
changed fire rates and the same first 
year theft rate with a continuing of the 
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first year’s theft rates durmg succeed- 
ing years. The standard schedule 
carrying lower fire rates is operative in 
the portions of Colorado, Illinois, In- 
diana, Iowa, Kansas, Minnesota and 
Ohio, where the theft experience has 
been fairly favorable. 


New Southern Illinois Rates 


The country A schedule which becomes 
effective in parts of Kentucky, Minnesota, 
Missouri and all of New Mexico and 
Wyoming, contains the old fire rates, and 
the new arrangement as to theft rates. 
The new country B schedule which was 
announced two weeks ago, is used in 
all but the very largest cities of Colo- 
rado, Illinois, Indiana, Iowa, Kansas, 
Michigan, Minnesota, Nebraska, Ohio, 
South Dakota, and all of North Dakota. 
The new country C schedule will be used 
in southern Illinois and puts into effect 
reduced fire rates, with the old country 
A theft rates for the first year, but con- 
tinuing through the ensuing years that 
the car is insured. 


New Dealers Arrangements 


A change has also been made covering 
the writing of dealer’s business. In the 
future, for fire and transportation cov- 
erage, the contents fire rate will be 
charged with 80 per cent coinsurance 
credit, where coinsurance is permissible, 
otherwise the gross published contents 
rate in each location will be charged 
for automobiles stored therein. It is now 
unnecessary to attach an 80 per cent co- 
insurance clause to any policy covering 
dealer’s automobiles in order to secure 
the credit. The minimum rate for this 
business is a dollar, except in the case 
of buildings classified as fireproof, and 
for sprinklered risks, where the mini- 
mum rate will be 50 cents for automo- 
biles covered only. In the past there 
has been some doubt as to whether or not 
the 80 per cent coinsurance clause should 
be attached to policies covering dealer’s 
automobiles, and the change clears up 
any misunderstanding that may previ- 
ously have existed. 


Using New Rates in Indiana 


INDIANAPOLIS, IND., March 9—Some 
of the companies have sent the new auto- 
mobile rates to their agents in Indiana 
and, although the rates have not yet been 
authorized by the state insurance depart- 
ment, it has been learned that some 
agents are already using them. The rep- 
resentatives of these companies which 
have not yet sent out the rates but are 
holding them up for approval of the in- 
surance department are considerably 
wrought up by the condition that has 
thus developed. They say that the com- 
panies are to blame for having sent out 
the new rates before they have become 
official. They point out that, in using the 
new rates under the present conditions, 
agents are violating the anti-discrimi- 
natory laws of the state. Although the 
new rates are effective Feb. 15, they have 
not yet been submitted by the companies 
to the insurance department for approval. 
In the meantime the representatives of 
those companies which have not sent out 
the new rates to their agents are bestir- 
ring themselves to see that any use of 
the new rates before endorsement by the 
insurance department is checked up and 
brought to the attention of the field men 
of the offending companies. 








Getting Business at Indianapolis Show 


The Indiana Automobile show is in full 
bloom this week at Indianapolis. Several 
local agents have booths at the show, 
pushing the auto policies of their com- 
panies. George A. Smith, from the auto- 
mobile department of the Chicago branch 
of the North America, is assisting the 
ee local agents this week at the 
snow. 


Philadelphia Agents’ Plea 


NEW YORK, March 10.—The plea of 
Philadelphia agents that the penalty 
schedule enforced by the automobile in- 
Surance companies for some time past 
be modified in so far as the outlying 
districts of the city are concerned, was 
not allowed by the managers at their 
hearing upon the subject several days 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 




















80 Maiden Lane 1615 California St. 114 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS DETROIT 2 
302 West Superior St. 263 St. James St. 23 Leadenhall St. 
DULUTH MONTREAL LONDON 
= 
FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


Chicago New York San Francisco 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 











AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 





INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, OF LonDoN 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 








Founded 1710 
209th Year 


Established 1824 

THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be beught. 

THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 
treatment of their Policyholders. No company has a prouder record than ours. 

THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 








UNITED STATES BRANCH 


54 Pine Street, NEW YORK 
P. T. KELSEY, U. S. Manager 


WESTERN DEPARTMENT 


76 West Monroe Street, CHICAGO 
JOHN F. STAFFORD, Mgr. 


PACIFIC COAST DEPARTMENT 
C. A. HENRY, General Agent 

















REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 





























KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 











ago. Instead the matter was left in 
the hands of the interim committee for 
further consideration. 

The statement of the Philadelphians 
that automobile losses in their territory 
had markedly improved during Decem- 
ber and January was not convincing, 
the weather for the months named be- 
ing such as to severely restrict driving, 
and affording no proper test of the gen- 


‘Enables its Agents to take advantage of progressive movements and new features in 











i Exc Chi 
Head : 
100 Williams St.. New York 


IMPERIAL ASSURANCE COMPANY 


insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and éther special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 
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erai hazard. Instead, it was suggested 


that a careful tabulation of the loss ex- 
perience for six months longer be kept, 
and if the figures then showed marked 
improvement, a revision of present rules 
would likely be granted. 


AGENTS FIGHT AUTO THIEVES 








Missouri Association Forming Motor 
Theft Prevention Committee— 
Wants State Department 


KANSAS CITY, MO., March 10.— 
Cliff Jones of the R. B. Jones & Sons 
agency of Kansas City, president of the 
Missouri Association of Insurance 
Agents, has announced that he is form- 
ing a committee on motor theft pre- 
vention, the personnel of which will be 
announced in the near future. The 
committee will proceed along the same 
lines as those employed by the Fire 
Prevention Committee of the associa- 
tion and a definite policy will be 
mapped out looking toward the curtail- 
ment of automobile thefts. 

In connection with the step to eradi- 
cate much of the auto thievery, Mr. 
Jones is agitating a move looking to- 
ward the establishment of a_ state 
agency for controlling the settlement of 
claims growing out of stolen cars. The 
association is preparing to resume its 
fight next year for the creation of a 
state fire marshal, and it is hoped that 
with the creation of such an office a 
subsidiary department will be estab- 
lished with similar powers over auto- 
mobile theft. 

Mr. Jones acknowledged that the main 
interest of the insurance companies, as 
applied to automobile theft, thus far has 
been concentrated in the recovery of 
stolen cars. Prosecution of the thieves 
has been discouraged, he said, because 
of the lack of success which has attended 
their efforts. In addition, he explained, 
a large majority of such cases result in 
acquittal of the persons charged, and 
the final result is a large libel suit filed 











OHIO MUTUALS’ NEW AUTO RATES 


A conference of the Ohio mutuals 
writing automobile insurance was held 
at Mansfield, O., to discuss the rate sit- 
uation following the promulgation of 
new rates by the Western Automobile 


Underwriters’ Conference. The com- 
panies represented were the Great 
American of Mansfield, Buckeye Union 
Mutual of Lima, Liberty Mutual of 
Dayton, Security Mutual of Youngs- 


town, National Mutual of Celina and 
the Drivers’ Mutual Indemnity of 
Marion. The new rate schedule was 
adopted to go into effect March 15. 
The following is the rate schedule 


CLASS A CLASS B CLASS C CLASS D CLASS E 
List Price List Price List Price List Price List Price 
TYPE OF $3500 & up $2500t0$3499 $1800t0$2499 $800 to $1799 $799 &un 
arnoup AUTOMOBILE Fire Theft Fire Theft Fire Theft Fire Theft Fire Theft 
? JP 1. 
Automobiles purchased new not more Pass.—Gas, and Steam... .45 15 -45 25 .55 .35 .70 45 -70 -70 
than 18 months prior to date insur- Comm.—Gas. and Steam. .45 .10 45 10 .55 10 -70 .20 -70 .40 
ance attaches. 
GROUP 2. Pass.—Gas, and Steam... 
Automobiles purchased new not more Comm.—Gas. and Steam. .70 15 .80 .25 .90 10 1.15 .20 1.50 .70 
than 30 months prior to date insur- .70 10 .80 .10 .90 .35 1.15 45 1.50 -40 
ance attaches. 
GROUP 3. Pass.—Gas, and Steam... 
Automobiles purchased new not more Comm.—Gas. and Steam. 1.00 15 1.10 15 1.50 .50 
than 42 months prior to date insur- 


ance attaches. 


The charge to be made for a valued 
policy is 25¢c additional per $100 of in- 
surance. A charge of 20c additional is 
made for second-hand pleasure cars. And 
40c for second-hand commercial cars. A 
deduction of 15 per cent will be made for 
all cars carrying fire extinguishers. 

For livery cars an additional rate of 
$1 a hundred shall be added to private 
pleasure car rate. For sight seeing cars, 
busses, taxi cabs and jitneys $1 a hundred 
shall be added to private pleasure car 
rate applicable. Twenty-five cents a 
hundred shall be added when a valued 
policy is requested. There shall be an 


1.00 10 1.10 


additional rate of 20 cents a hundred 
charged on second-hand automobiles. 15 
per cent reduction shall be allowed from 
fire rate if an approved fire extinguisher 
is carried. 20 per cent reduction shall 
be allowed from theft premium for per- 
manently enclosed bodies. 15 per cent 
reduction shall be allowed from theft 
premium for an approved locking device. 
(However, no more than one credit shall 
be allowed for either a closed body or a 
locking device.) 

A reduction of 5 per cent shall be 
allowed from theft premium when a 
spare tire is locked with an approved 





-10 1.50 10 


1.75 .25 2.00 -50 
1.75 .20 2 -40 
locking device, (An approved locking 
device is one that bears the label of the 
Underwriters’ Laboratories of Chicago.) 
Dealers’ insurance written at same rates 
as before. Farm tractor premium shall 
be 70 cents per hundred fire and 10 cents 
per hundred theft. On electric automo- 
biles coming under Group 1 of the rate 
schedule, will be .45 per hundred for 
fire and transportation and .10 per hun- 
dred for theft; under Group 2, the rates 
are 75c per hundred for fire and trans- 
portation and 10c per hundred for theft; 





and under Group 3 the rates are 1.00 per 
hundred for fire and transportation and 








against the firm instituting the criminal 
charge. 

“Companies should assume more re- 
sponsibilities in that connection,” Mr. 
Jones said. ‘“‘We must lay ourselves open 
to damage suits, if necessary, to effect 
the prosecution of automobile thieves. 
A concerted action, such as I have sug- 
gested, I am sure will bring about a 
great check in the number of stolen 
cars.” 





Will Have Theft Conference 


John M. Harrison, the new secretary 
of the committee on thefts of the Na- 
tional Automobile Underwriters Confer- 
ence, will take his new position in New 
York in a short time and toward the 
latter part of the month he will prob- 








3 South William St. 





Automobile and Parcel Post 
Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 


Apply to 


Appleton & Cox 


Attorneys 


Representing Companies of Known Reputation 


NEW YORK 














| ably hold an informal conference of the 
managers of the various theft organiza- 
tions in Chicago. 


Objects to Offering Rewards 


KANSAS CITY, MO., March 9.—John R. 
Ranson, police commissioner, openly de- 
clared at a meeting of the police board 
| here last week that the rewards offered 
| by insurance companies for stolen cars 

were a nuisance to the police depart- 
; ment and a great incentive to automo- 

bile thieves. He stated that if no re- 
| wards were offered there would be fewer 
| cars stolen, adding that thieves steal 
| 
| 





cars in many cases simply to obtain the 
reward. 

He explained the statement by say- 
ing that motor car thieves made a prac- 
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A Service to 


New 


for writing, together with all 
thereto. 


UPON APPLICATION. 
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SURPLUS 
LINES anp 
FLOATERS 


Insurance Exchange 


Exceptional facilities for handling Surplus and difficult lines 
and unusual forms 
companies and at Lloyds, London. 

Re-Insurence Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 


insurance in best American and Foreign 


PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 


OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 





Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 


Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the ‘“‘service’” and references FURNISHED 
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| tice of stealing cars, and later calling 
;}on the owners of the cars and giving 
them information as to the whereabouts 
of the car and thus procure the reward. 

There has been quite a controversy 
with the local police department by many 
prominent citizens here. Numerous verbal 
charges have been made that members 
of the department were co-operating 
with motor car thieves and dividing the 
rewards offered. 


Marine Companies’ Side 


The differences between the fire and 
marine companies in the National Auto- 
mobile Underwriters’ Conference were 
brought to a focus by one of the leading 
companies outlining the position of the 
marine men. The statement presented 
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by the marine companies has gone be- 
fore the National Conference for consid- 
eration and is turned over to a special 
committee to study and see if there can 
be some plan worked out that will be 
more satisfactory to all sides. The 
marine companies are allowed a differ- 
ential in commissions. 





Celebrates Tenth Anniversary 


The Maryland Motor Car of Baltimore 
is celebrating the tenth anniversary of 
its corporate existence. The company 
issues a combination policy with the 
United States Fidelity & Guaranty, as- 
suming all automobile risks under the 
one cover. 








| LIVE STOCK INSURANCE | 














CAN BE MADE LEADING LINE 





Great Possibilities for Future Are Seen 
by Underwriters in Livestock 
Insurance 





That live stock insurance is destined 
to become one of the leading lines of 
underwriting is the conviction of those 
who are connected with it and have 
had the opportunity to observe the 
evident signs of awakening which are 
being manifested. The government re- 
ports of farm wealth in the United 
States show that the value of live stock 
alone now totals nearly $9,000,000,000. 
The books of the live stock insurance 
companies show that only about 1 per 
cent of this is covered by this form of 
insurance. The premium income of 
live stock insurance companies approxi- 
mately doubled during 1919, the total 
for the year being around $6,000,000. It 
is the experience of these companies al- 
ready this year that there is a rapidly 
growing demand for this form of in- 
demnity. 

Good Showing for January 


With live stock companies which do 
a general business January has been in 
past years a dull month, but not so 
with the January of 1920. In many 
offices the business of January, 1920, 
would have been regarded as a “big” 
month for the most active season of 
the year two or three years ago. Agents 
are waking up to the possibilities of 
this branch of insurance as never be- 
fore. They find that the field is prac- 
tically virgin in many of the most 
favorable communities and quite a num- 
ber of agents who have taken up this 
line during the past twelve months 
have made incomes that have made the 
returns from their other lines look 
mighty uninteresting. 

It is an attractive line for the local 
agent to handle as no policies are writ- 
ten for more than a year while many 
of them are written for as short terms 
as two or three months. And the rates 
are high enough to make the premiums 
worth while. The records of the com- 
panies show that from $50 to $100 is a 
fair average of premium per policy, 
which is better than can be said for 
some other lines which agents are 
handling under the handicap of stiff 
competition. 

Field for Farm Agent 

The farm agent finds that he can 
place live stock insurance right along 
with his fire and tornado business and 
that the live stock end of the deal is 
the fat producer for his pocketbook. 
While the ordinary run of farm stock 
all comes under the cover of live stock 
insurance it is a fact that many com- 
munities are getting sold to the idea of 
stocking up with fine bred, registered 
cattle and pigs. This means the tying 
up of large sums of money in single 
animals. It is not at all uncommon now 
to find on a farm a bull, a cow, and sur- 
prisingly often, too, a boar or a sow 
that is worth more in actual money in- 
vestment than all the buildings on the 
place, including the house, barns, silos, 
sheds and chicken coops. It is not 
hard to persuade a farmer who has such 
a sum bundled up in a single hide to 





F. C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 


Minneapolis waeixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 








NORTH BRANCH FIRE. company” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY comay” OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH KIRE  comeany PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 























ANNUAL STATEMENT AS OF DECEMBER 3ist, 1919 E. KIMBALL WM. C. DOOLITTLE 
Mortgage on Ohio Real Estate —- $ 341,599.63 President pene ere 
— ree atk " ee Oe 9,000.00 Secretary-Treasurer and Managing Underwriters 


Cash in Office and in Banks - 
Due from the Company's Agents’ - 


Interest Due on Mortgages, Bonds, Bank Deposits ame Cleveland National Fir e 


Total Assets -  $1,827,041.87 Insurance Company 


Total Liabilities - 1,420,548.70 
Bal Ni I 406,493.17 
alance or Net Surplus $ CLEVELAND n - OHIO 





LIABILITIES 
Reserve for Losses — $ 85,861.81 RESULTS OF THE Y 1919 
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. INCREASE in Premiums - 
Reserve for Taxes and Bills - 18,685.92 INCREASE in Premium Reserve 


Capital Stock == - - - c = - 839,580.00 |NCREASE in Assets - - - - 164,8 
Policy Holders Surplus $1,246,073.17 Total Liabilities $ 1,420,548.70 INCREASE in Net Surplus - - = - 





Reserve for Policies in Force oe 476,420.97 














RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President F. E. HATHORN, Secretary 


Began business January |, 1920. MRe-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Reinsurance Only. No Direct Business Written. 

















protect it to the allowable limit with 

















F. H. Hawley, President 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co 


LE ROY, OHIO . 


W. E. Haines, Secretary 


MIDE Soin oad idie cevta cue Sie thddaddaaganeas $4,632,142 
IN ho Sion Se csc sss cae whbcdedieeddese «see 
Reserve for Reinsurance................... 2,845,381 
err abakcae Jadasisdsseces ee 
Net Surplus ................. EE Pee Te - 1,499,764 
EMCTORES . 2... oe cccee Wades cuceawakeeracs se 26,280 











American National Fire Insurance 


Company “ono” 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 
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insurance that will pay him for its loss 
from any cause. The premiums on such 
animals run up into the thousands of 
dollars and the placing of such a policy 
is a mighty profitable day’s work. 

One agent last year wrote over $39,- 
000 in premiums; another who began 
a little over a year ago wrote over 
$1,000,000 of live stock insurance in 
his first twelve months. Many agents 
are starting off with premium incomes 
of from $500 to $1,000 a month. It is 
predicted that live stock insurance will 
one day come to be as readily accepted 
by stock raisers as fire insurance on 
stock and machinery is regarded as in- 
dispensable by the merchant or manu- 
facturer. It is believed that this form 
of indemnity is destined to eliminate a 
large part of the uncertainty from the 
business of farming, a feature which is 
now a constant source of anxiety to all 
farmers. 





Bert Buckley With Capital 


Announcement is made of another im- 
portant addition to the forces of Dr. 
Gaius W. Hubbard, underwriting manager 
for the Capital Livestock of Topeka, Kan. 
Bert Buckley, who for seven years was 
connected with the Western Live Stock, 
has become associated with Dr. Hubbard 
to act in an advisory capacity regarding 
agency matters. Mr. Buckley is well 
known to livestock circles, especially 
throughout the midwest states, and brings 
to his new connection a wealth of valu- 
able information and experience on all 
phases of the business. While with the 
Western he passed through all of the 
various offices and departments, becom- 
ing secretary and underwriter, following 
the resignation of Dr. Hubbard from that 
position, and remained with the company 
until it reinsured its business and ar- 
rangements were made for liquidation. 
Mr. Buckley will doubtless spend a great 
deal of time in the field, but will main- 
tain headquarters at the underwriting of- 
fices in Chicago. 





RULES ON INCOME TAX — that the bureau did not consider 





STATUS OF LOCAL AGENCIES 





Official of Internal Revenue Bureau 
Discusses Personal Service Cor- 
porations 





WASHINGTON, D. C., March 10— | 


The uncertainty concerning the status 
of some of the local insurance agencies 
which have made their returns for the 
income as personal service corporations 
was discussed with an officer of the 
Internal Revenue Bureau by the cor- 
respondent of THE NationaL UNDER- 
WRITER. It was pointed out to him that 


some of these local agencies had been | 


receiving inquiries from the bureau re- 
garding their returns, the 
drawn from the nature of the inquiries 


inference | 


le tax-paying company entitled to 
make a return as a personal service 
| corporation. 
| “There has been no such thing as a 
| general ruling as to insurance agen- 
| cies,” he said. “Each such case is 
| judged on its individual merits. An of- 
| fice making a return as a_ personal 
service corporation must show that it 
comes within the meaning of the law 
as to such organizations, as interpreted 
by the general instructions printed in 
connection with every tax return blank. 
It should be a comparatively simple 
matter, in most cases, to ‘keep straight’ 
on this point. 
Rules Laid Down by Bureau 

“Rules laid down by the law by which 
the status of such an organization is 
judged are: 

“1. It must be a corporation, the in- 
| come of which is derived from a profes- 
sion or business. 

“2. The business or profession must 





HOG INSURANCE 
THE PIONEER NEBRASKA COMPANY 
AUTHORIZED CAPITAL AND SURPLUS — $1,125,000. 


AMERICAN LIVE STOCK INS. COMPANY 


OMAHA, NEBRASKA 








Fire, Theft, Property 


Investigations 


“WE ARE NOT SATISFIED 
UNTIL YOU ARE” 





AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 


Losses Adjusted, Recover Stolen Automobiles 


Damage and Collision 


of Any Nature 


14 Arlington Block 
OMAHA, NEB. 














be one which consists principally of 
rendering personal service. 

“3. The earnings must be such as are 
ascribed primarily to the activities of the 
principal owners or stockholders. 

“4, It must be a business in which the 
employment of capital is not necessary 
or is only incidental. 

“5. No corporation is entitled to make 
a return as a personal service corpora- 
tion unless at least 80 percent of its 
stock is held by those regularly engaged 
in the active conduct of its affairs. 

“Additional information as to the gen- 
eral rules to be followed in determining 
the status of such an organization will 
be found in Regulations, 45, issued by 
the Bureau of Internal Revenue, in Ar- 
ticles 1523 to 1532. 


Each Return Judged Separately 


“The important point is that each 
return is.to be judged on the particular 
facts and circumstances surrounding 
that return. If the bureau, on review- 
ing the return, is not satisfied that the 
tax payer is entitled to be considered 
a personal service corporation, of 
course inquiry will be made. 

“Because an agency is operating with 
capital does not bar it from the per- 
sonal service classification, if the cap- 
ital is not necessary for the operation, 
but only incidental. 

“There is no sign of any change of 
the established practices of the Bureau 
in handling such matters.” 


February Fire Loss 


The Journal of Commerce places the 
February fire ioss in Canada and the 
United States at $26,631,500, nearly 
$150,000 less than the experience of the 
same month last year. 








The Yorkshire closed last year with as- 
sets of $2,404,834 and surplus of $1,991,- 
871. Its net premiums were over $1,450,- 
006, with incurred losses of 37.7 per cent 
and expense ratio of 43.4 per cent. 
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Home Office: - ~ 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 








NEBRASKA LIVE STOCK INSURANCE COMPANY 





Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, President and General Manager 
CAPT. CARL F. SWANLAND, Secretary 
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Excellent opportunity for good live agents. Communicate with the Home Offiee 














One person in every seven in lowaand 


South Dakota owns an automobile, 
but this remarkable average is established, 
not because of the large number of automo- 
biles in the cities and towns, but because 


practically every farmer owns a car. 
Farmers Automobile was organized with the 
definite purpose of giving the kind of service 
that gets and holds the farm business. It 
is truly the farmers’ company. 


FARMERS AUTOMOBILE INSURANCE CoO. 


813-814 Frances Building 


The 


Sioux City, Iowa 


Paid-in Capital, $100,000 








KANSAS 
IOWA 





Brandeis Theatre Bldg. 
OMAHA, NEBRASKA 


‘tA General Agency of Service’’ 


COLORADO 
WYOMING 


WE SOLICIT REPRESENTATION IN THE BETTER AGENCIES IN THE STATES OF 


NEBRASKA 
SOUTH DAKOTA 


AGENTS WILL FIND OUR SERVICE UP-TO-THE-MINUTE AND VALUABLE 


HAIL---FIRE---TORNADO---AUTOMOBILE 


Also the Miscellaneous Classes---We re 


The “GLOBE & RUTGERS” 





present as State and General Agents 


of New York---The “CAMDEN” of Camden, New Jersey 


REYNOLDS-MORRISON-RATHBURN-CO. 


512 Main Street 
FREMONT, NEBRASKA 








Agents wanted in 
ILLINOIS 
and IOWA 








NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 


FLYNN BUILDING, DES MOINES, 


IOWA 


The Original 
3 Hog Insuring 
Company 
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PHILLIPS CONDEMNS 
MONOPOLISTIC FUND 


State Superintendent of New York 
Sends Annual Report to 
Legislature 


AMENDMENTS SUGGESTED 





Compensation Insurance Has 


Two 


Says 


Important Elements, 


Service and Protection 


ALBANY, N. Y., March 9.—Super- 
intendent Phillips of New York, in his 
annual report, just submitted to the 
legislature, devotes considerable space 
to a discussion of workmen’s compen- 
sation insurance. The continued large 
premium volume was probably accom- 
panied in 1919 by increased loss and 
expense ratios. Two exhibits show that 
the total underwriting profit of all car- 
riers for the period from July 1, 1914, 
to Dec. 31, 1918, was 2.45 percent; that 
for the calendar year 1918 being 13.14 
percent. On this latter showing, Mr. 
Phillips recommended a rate revision, 
which is now in progress. It is as yet 
impossible to predict how the average 
rate level will be affected, owing to the 
influence of experience rating (esti- 
mated to have caused an aggregate re- 
duction of about 10 percent in 1919), 
the return to a peace status, and the 
underpayments revealed by the investi- 
gation into the affairs of the State In- 
dustrial Commission. 


Monopolistic State Fund Condemned 


The investigation into the State In- 
dustrial Commission is commented on 
as corroborating and emphasizing the 
statements made by Mr. Phillips in 
previous reports. He condemns the 
idea of a monopolistic state fund in no 
uncertain terms, as will appear from 
the following extract: 

The state should not, in my opinion, 
be given a monopoly in the field of com- 
pensation insurance primarily because 
such a departure from the true functions 
of government is the opening wedge for 
other socialistic experiments and also 
because, in my judgment, the results 
would be inferior to those attained un- 
der present conditions. As I see it, the 
only justification for even a competitive 
state fund is the necessity of guaran- 
teeing to employers of labor the oppor- 
tunity of purchasing insurance as re- 
quired of them by the compensation law. 
Having created such a competitive fund, 
the decision as to the relative merits of 
State and private insurance in the field 
of workmen’s compensation can be based 
upon actual performances rather than 
upon theoretical anticipations. If em- 
ployers prefer to insure with the state 
fund they have the opportunity of so 
doing and there’is nothing to prevent the 
State from acquiring a virtual monopoly 
of the business, without legislation, if 
that is the will of the insuring public. 


Open Competition Is Best 


The logical and rational view to take, 


it seems to me, is that open and fair 
« 





competition between the existing classes 


of carriers, conducted under’ proper 
supervision, is in the best interests of all 
concerned. Compensation insurance is in 
reality composed of two elements—serv- 
ice and protection. An institution which 
affords protection only fails signally to 
fulfill its functions although it may be 
able to furnish employers with insurance 
rendered cheap at the expense of their 
employes. Compensation service embod- 
ies accident prevention work, a broad 
and enlightened policy of medical super- 
vision and attention, and an efficient, 
sympathetic and just handling of claims. 
Monopolistic state insurance, wherever 
tried, has utterly failed to show appre- 
ciation of the fact that while protection 
is essential and fundamental, the real 
social gain is not measured by the over- 
head cost at which the protection is fur- 
nished but is largely the extent to which 
in the first instance industrial accidents 
are prevented and in the second instance 
their effects minimized through prompt, 
skilled and unlimited surgical attention 
and the application of approved methods 
of industrial rehabilitation. Service of 
this character is not inconsistent with 
low insurance rates because ultimately 
the direct payments to injured persons 
are lessened in consonance with the les- 
sened disabilities. But such a reduction 
in cost is a slower and less striking 
process than the summary method of 
curtailing service and simultaneously re- 
ducing rates, hence it is not so readily 
and widely understood. So far as em- 
ployes are concerned, therefore, it seems 
quite certain that they cannot benefit as 
much under a state monopolistic system 
in which, competition being eliminated, 
there is neither fear of adverse criticism 
nor other incentive for rendering this 
character of essential service. While em- 
ployers under the present system are 
free to select the carrier of their choice, 
it is to be noted that, generally speak- 
ing, their choice is influenced more by 
the character of service rendered than 
by the purchase price of the insurance. 


Put All On Even Footing 

Healthy and fair competition in any 
business is the keynote of good service 
and it is that sort of competition which 
I believe should exist in the compensa- 
tion field. In my judgment this means 
that the state fund should be placed on 
an even footing with private carriers as 
respects all aspects of supervision by 
the insurance department as well as in 
the matter of incurring and meeting ex- 
penses without the intervention of budg- 
etary restrictions. The conditions re- 
vealed in the conduct of the affairs of 
the state fund and the criticisms of man- 
agement, as contained in the report of 
the recent investigation, bring home in 
impressive fashion not only the unwis- 
dom of a state monopoly but also the 
necessity of external supervision to safe- 
guard the operations of even a competi- 
tive state fund. 


Would Extend Companies’ Field 


To meet the demand on the part of 
property owners for a broader cover- 
age against the hazards incidental to 
the management and operation of resi- 
dences, apartment houses, office build- 
ings, hotels, etc., Mr. Phillips recom- 
mends amendments permitting casualty 
companies to assume additional hazards 
not now permitted to such companies, 
especially hazards of loss or damage 
caused by water, vandalism and ma- 
licious mischief, and explosion of heat- 
ing, lighting and cooking apparatus. 

Amendments affecting mutual casu- 
alty companies are also recommended 
by Mr. Phillips. The first amendment 
would extend the application of Section 





109 to mutual compensation and mu- 





,and workmen’s 





tual automobile liability companies and 
require them to insert in their policies 
a provision that they will not be re- 
leased from the payment of damages 
because of the insolvency or bank- 
ruptcy of the assured, but that an ac- 
tion may be brought by the injured 
person directly against the company 
after the return unsatisfied of an execu- 
tion upon a judgment obtained by such 
injured person against the assured. The 
second amendment will extend specific- 
ally to mutual companies issuing auto- 
mobile liability policies the provision 
of Section 24 and prohibit such com- 
panies from assuming liability on any 
one risk, except on employers’ liability 
compensation risks, ex- 
ceeding 10 percent of the sum total of 
the net assets and the aggregate of the 
several amounts of the contingent mu- 
tual liability of members. 





TELLS ABOUT CREDIT POLICY 


President Treat of the American Credit 
Indemnity Explains What This 
Line Really Is 


ST. LOUIS, MO., March i10.—The 
American Credit Indemnity has moved 
into new offices in the new Chamber of 
Commerce building in this city. It has 
secured 12,000 feet of space. President 
E. M. Treat said that the company has 
doubled its business in the last three or 
four years and larger space is neces- 
‘sary. The company now has a surplus 
to policyholders of more than $1,- 
000,000. Concerning credit insurance, 
Mr. Treat said: 

What the merchant owes must be paid 
from what others owe him. His pros- 
perity is impaired to the extent he fails 
to collect his accounts. The function of 
eredit insurance is: First, to reimburse 
the merchant for losses in excess of the 


normal loss inherent in his line of 
business; second, to promote provident 
selling, and, third, to furnish superior 


collection service to policyholders. 

This credit insurance does successfully, 
to the material good of the financial and 
commercial community. 

The net loss in excess of the normal is 
the amount guaranteed to be paid to the 
policyholder. The normal is not an in- 
surable quantity, and no part of the pre- 
mium is charged thereon. The policy is 
for a term of one year, renewable annu- 
ally. Like all successful forms of insur- 
ance, the guaranty is for the replacement 
value of goods and therefore provides 


for the standard coinsurance on the 
prov “ed losses of the insuraned. 
The premium is scientifically calcu- 


lated in exact proporition to the limits 
of insurance that may be required on 
the various ratings of the mercantile 
agency. The mercantile agency ratings 
upon which the policy is written are 
classified and the insurance coverage 
graded accordingly. The policy affords 
protection, within specified limits, on as 
many sales as are made to all customers 
within preferred ratings and for an extra 
premium gives additional limited protec- 
tion where insurance on customers who 
have inferior ratings is desired. 


Thomas J. Donnelly will succeed J. A. 
Berry as assistant manager of the New 
York Metropolitan Department of the 
Fidelity & Casualty on May 1, when Mr. 
Berry goes to Newark as manager of the 
company’s branch office, with jurisdiction 
over northern New Jersey. Mr. Don- 
nelly has been a valuable aid in the New 
York agency for some years and through 


hard and effective work has earned his 


promotion. 


WH 
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NEW FIELD IS OPENED 
BY GROUP DISABILITY 


Adopted 
Uniform Plan for Writing 
New Form of Coverage 


Big Companies Have 


PUT ON PAYROLL BASIS 


Supplements Compensation Plan Cov- 
ering Non-Occupational Accidents 
and All Illness 


An interesting and important field for 
both companies and agents has been 
opened up by the plans recently de- 
veloped for the writing of group dis- 
ability insurance. According to the 
plan adopted by the big companies 
which are now writing this form of 
coverage, it is to be made supplemen- 
tary to the workmen’s compensation 
policy, covering all accidents other than 
occupational accidents and all sickness, 
wherever occurring or from whatever 
cause. Accident and health coverage 
will not be issued separately. The 
Aetna Life, Travelers, Connecticut 
General, Metropolitan and Equitable 
have agreed upon a uniform policy and 
method of writing this business and 
John 
W. Huling, assistant superintendent of 
the group disability division of the acci- 
dent and liability department of the 


Aetna Life, is now making an extended 
trip through the country, explaining the 
new coverage to agents and brokers, 
and reports great interest in it in almost 
every locality. He is visiting the Aetna 
offices in 24 of the larger cities of the 
country, going as far west as Omaha, 
and then swinging southward. 


are now pushing it vigorously. 


Employer Pays Whole Premium 


Under the plan adopted by these 
companies, the employer is expected to 
pay the entire premium. Companies 
which have written such business on a 
plan whereby the employes would 
share in the cost have found that the 
voluntary plan does not accomplish the 
desired results, as the men who need 
it most are not inclined to take the pro- 
tection. It is put up to the employer 
as a cold business proposition, tending 
to increase the efficiency of employes, 
reduce the labor turnover, establish a 
better relation between employer and 
employe, without any of the idea of 
paternalism, which is distasteful in 
most cases. It is felt that this plan is 
the best one which has been advanced 
so far to combat the idea of compulsory 
state health insurance. 


Agent to Close Contract 


Group life contracts usually have 
been closed by an expert sent out for 
that purpose, but the group disability 
contract is one which the local agent 
or broker can initiate and follow 
through. It is an especially good field 





for the agent who has been writing 
compensation insurance as it is really 
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a complement to that form of insur- 
ance. 

Under the standard form, the cover- 
age is placed on a pay roll basis, similar 
to that used in writing compensation 
insurance. The premium is a percentage 
of the pay roll and the indemnity is a 
percentage of the wages of the em- 
ploye. The principal difference in the 
various forms of contracts offered is 
found in the time for which payment is 
made. Some of them start in with the 
first day of disability, and others have 
a three-day or a seven-day waiting 
period. There is no provision for par- 
tial disability. On the other hand, con- 
finement to the house is not required. 
The only test is whether or not the 
employe is able to attend to his work. 


Industrial Plants Preferred 


It is primarily a wage w orkers’ prop- 
osition and preference is given to in- 
dustrial plants. Companies writing this 
class of business would rather write a 
blast furnace than a department store. 
Banks, which are regarded as a pre- 
ferred risk in group life insurance, are 
not considered at all desirable in group 
disability, as there is a greater probabil- 
ity of non-occupational accidents 
among employes and a greater hazard 
in their recreational and vacation ac- 
tivities. 

The only classes of plants for which 
higher rates are made at the present 
time are those which occupational 
diseases are especially liable to occur, 
and those employing an unusually large 
percentage of women. With these ex- 
ceptions, all standard industrial occu- 
pations are covered at the same rate. 
Eventually it is expected that some sort 
of merit rating system will be estab- 
lished, based on sanitary conditions in 
the plants and similar considerations, 
but that will have to be developed by 
the experience of the companies. 


No Age Limit, No Examination 


The age of the employes is not taken 
into consideration, as in the case of 
group life insurance. There is no age 
limit and no examination. No provision 
is made for cancellation on any individ- 
ual employe on account of the condi- 
tion of his health. Any person who is 
able to work at the time the policy is 
taken out is covered by it. An employe 
who may be suffering from tuberculosis, 
but is still at work, will receive in- 
demnity the same as any other employe 
when he becomes unable to continue his 
work. The policies cover every form 
of illness, including venereal diseases 
and child birth. Medical attendance is 
required in case of illness, merely to 
facilitate the employe’s return to work 
if possible and no stipulation is made as 
to the physician who shall be called. 
In most cases the employer’s certificate 
as to the length of disability is ac- 
cepted without question.’ Payments are 
limited to 26 weeks in some of the 
forms offered and 52 weeks in others, 
which is the maximum. 

No restriction is made by the com- 
panies writing group insurance as to 
the amount of other health and acci- 
dent insurance that an employe may 
carry. It is expected, however, that 
when this coverage becomes general 
the companies writing industrial health 
and accident business will impose some 
sort of restriction as a protection for 
themselves. 





Hogue Gets New Jersey 


Carroll J. Hogue, who has been super- 
intendent of the burglary department in 
the Chicago branch office of the Aetna 
Life has been appointed manager of the 
Chicago branch office of the New Jersey, 
Fidelity & Plate Glass. The latter com- 
pany recently reinsured its Chicago plate 
glass business in the Iowa Bonding. 





SURETY AND CASUALTY 


Experienced Surety and Casualty Man (Attor- 
ney and Underwriter) would consider connection 
in Baltimore in Home Office or looking after 

out-of-town pany, prefera ly the 
fatter, Best references. 15 years experience 
with leading company. Address 95-1, care The 
National Underwriter. 























MUTUAL COMPETITION 





NAME CONFERENCE MEMBERS 


Casualty Company Executives Will Be 
Present at Meeting of National 
Agency Association 


NEW YORK, March 8—Unless 
present indications are seriously at 
fault, the forthcoming mid-year meet- 
ing of the National Association of In- 
surance Agents, to be held at Rich- 
mond on Wednesday and Thursday of 
next week, will break all records for 
similar gatherings. 

A feature of the meeting will be the 
consideration of mutual competition in 
casualty underwriting. A score of 
prominent company executives will be 
on hand to offer suggestions as to how 
the activity of these concerns can 
most effectively be countered by rep- 
resentatives of the stock offices. The 
company heads will answer all ques- 
tions put them by the agents freely and 
fully, and all concerned should profit 
largely as a result of the free inter- 
change of ideas planned. 


Conference Committee 


As a result of interviews President 
Fred J. Cox of the association, has 
secured the appointment of a Confer- 
ence Committee by the National Work- 
mens Compensation Service Bureau, 
its membership embracing Edson S. 
Lott, president United States Cas- 
ualty, chairman; John T. Stone, presi- 
dent Maryland Casualty; Charles H. 
Neeley, manager Ocean Accident; 
Norman R. Moray, vice-president and 
general manager, Hartford Indemnity; 
A. Duncan Reid, president Globe In- 
demnity, and Robert J. Sullivan, secre- 
tary liability and compensation depart- 


ments of the Travelers. 
Statisticians to Meet 
H. E. Ryan, general manager of the 


National Council on Workmen’s Compen- 
sation Insurance has sent out notices of 
a general conference to be held in New 
York March 22, and to be attended by 
those having the preparation, compilation 
or supervision of compensation statis- 
tical work. Those from the insurance 
earriers, state departments and rating 
bureaus will attend. 


Have Entered Aircraft Field 


As announced previously in The Na- 
tional Underwriter, the Aetna Life, Aetna 
Casualty & Surety and the Automobile 
have now entered the aircraft field and 
are issuing policies covering all forms of 
aircraft hazards. Six forms of protection 
are available Fire and transportation, 
collision, public liability, property dam- 
age, workmen’s compensation and per- 
sonal accident. An aircraft department 
has been established at the home office of 
the Aetna companies in Hartford. Acci- 
dent policies will be issued to both pas- 
sengers and pilots. The Travelers here- 
tofore has been the only casualty com- 
pany writing aircraft insurance. 


Protest Taxicab Insurance 

ST. PAUL, MINN., March 9—Taxicab 
companies are protesting against the or- 
dinance adopted here recently requiring 
them to take out insurance to protect 
their patrons. The ordinance requires all 
companies to take out insurance of $5,000 
against injury or death to passengers, of 
$1,000 against damage to property. The 
taxicab men desire to have a _ general 
bond substituted. 


Interstate Increases Capital 


The Interstate Liability of Rock Rap- 
ids, Ia., has increased its paid-up capital 
to $250,000. 





Stevens With Massachusetts 


J. W. Stevens, who has been accident 
and health manager for the Maryland 
Casualty and Maryland Assurance in 
northern California since January, 1916, 
has resigned to become general agent 
for accident department of Massachusetts 
Bonding in the same territory. 





NOT WORRIED BY FLU 


LOSSES WILL BE EQUALIZED 


W. T. Grant Says Experience Last 
Year Causes Health Companies to 
Feel No Deep Concern 


KANSAS CITY, MO., March 9.— 
The volume of death and sick claims 
which have come as a result of the 
recent epidemic of influenza, pneu- 
monia and other kindred diseases has 
not proven a source of especially deep 
concern to companies writing health 
insurance. That is the opinion ex- 
pressed by W. T. Grant, secretary and 
treasurer of the Business Men’s Acci- 
dent. He declares that the opinion was 
formed during his attendance at the 
Mid-Winter Health & Accident Un- 
derwriters’ Conference at Des Moines, 
and came after discussions of the sub- 
ject with over 100 insurance men who 
were gathered at the conference. 


Equalized by Law of Averages 


Mr. Grant declared that despite the 
great volume of claims that had their 
origin in the sickness and deaths which 
occurred during the influenza epidemic, 
the losses to the companies eventually 
will be equalized by the operation of 
the law of averages. And he pointed, 
as evidence of the truth of that state- 
ment, to the results of last year’s busi- 
ness as recorded on the books of the 
various companies. That business, he 
said, generally showed that at the end 
of the year the loss ratio was virtually 
normal, and the same conditon would 
govern the final results this year. 

“The death percentages during the 
latter part of last vear were materially 
less than they were for the corre- 
sponding period of the preceding year,” 
Mr. Grant said. He explained that 
statement by saying thet the weaker 
individuals had succumbed to the rav- 
ages of disease, leaving the stronger 
and more robust types among which 
the death rate was very low and that 
was responsible for the decreased per- 
centages at the end of the year. He 
declared that such a condition was 
equally true of life insurance as it was 
of health and accident insurance. 


Increased Business a Factor 


“Added to that fact,” Mr. Grant con- 
tinued, “is that of the increased busi- 
ness which comes to us as a direct 
result of the epidemics. The volume of 
that business is of tremendous im- 
portance in the final analysis, as it 
helps to offset the losses accruing from 
the payment of so many claims.” 

In discussing the claims that orig- 
inate from the epidemics, Mr. Grant 
disclosed a very interesting sidelight 
which accounts in a large measure for 
the volume of those claims. 

He said that sick claims were ma- 
terially increased in number because of 
the extreme care with which people 
guarded themselves. Paradoxical as it 
may at first sound, Mr. Grant clarified 
the statement by adding: “We have 
had to pay many claims during the in- 
fluenza epidemic that otherwise never 
would have found their way into our 
offices. For example, a person might 
have gotten a headache during the epi- 
demic. Knowing that such an ailment 
was one of the many symptoms of the 
influenza led him to call a physican, 
whose orders for the patient to remain 
in bed for a few days, and by all means 
remain away from his office, were 
obeyed. That resulted in the filing of a 
sick claim, which usually had to be 
paid. Ordinarily a headache would 
never have formed the basis for a claim, 
because the person would not have re- 
mained away from employment.” 


Volume of Claims Heavy 


The Business Men’s Accident re- 
ceived over 2,000 claims during the 
two weeks’ period ending Feb. 21. That 
number is about 400 per cent greater 








DEFENDING OHIO LAW 


BRIEF IN U. S. SUPREME COURT 





Attorney General and Special Counsel 
Uphold State Fund Act as 
Constitutional 





COLUMBUS, O., March 9—John G., 
Price, attorney general of Ohio, and 
B. W. Gearhart, special counsel, have 
forwarded to the United States supreme 
court a brief in behalf of the conten- 
tion that no liability insurance com- 
pany may continue to issue insurance 
policies in defiance of the Ohio law of 
1917. This contention is disputed by 
the insurance companies in the Thorn- 
ton case, in which a decision adverse to 
the claims of the companies and in 
favor of Ohio was handed down by the 
Ohio supreme court. 

Ohio legal representatives have been 
joined by Timothy S. Hogan, former 
attorney general of Ohio, and Judge 
George B. Okey of Columbus, on be- 
half of the Ohio Federation of Labor. 
The six points made by the state are: 


Points Made in Brief 


The legislature, having power to re- 
quire employers of five or more work- 
men to contribute to the state insurance 
fund, may prohibit employers carrying 
their own risks. 

The Industrial Commission may mod- 
ify its findings, and if it concludes that 
the carrying of indemnity insurance by 
an employer tends to interfere with, or 
militate against, the operation of the 
law, it may decline to find in favor of 
the employer's right. 

Unless the action of the legislature 
in making the classification was arbi- 
trary and unreasonable, it will not be 
disturbed by the courts. 

The contracts are subject to the right 
of the legislature to require all employ- 
ers to contribute to the state fund. Pro- 
visions as to sanctity of right of con- 
tract do not apply. 

The common law must give way where 
it conflicts with the constitutional provi- 
sion for a compulsory compensation sys- 
tem. 

Indemnity contracts in existence at 
the time of the amendments complained 
of are not exempt from their provisions. 








than the ordinary volume of claims, 
which averages about 250 a week with 
the company. However, Mr. Grant’s 
company is not worried, he said, over 
the situation. “Right now,” he added, 
“we are chiefly concerned with getting 
our work done, and I think that is true 
of most other companies throughout 
the country. The offices of every health 
and accident company I know of are 
swamped with claims, and most of us 
are working under the added handicap 
of depleted office forces.” 





State Insurance Attacked 


In a recent talk to the Indianapolis 
Association of Credit Men, Howe S. 
Landers, former secretary of the state 
industrial board of Indiana, deplored the 
propoganda for state ownership and co- 
operative enterprises and said they were 
more dangerous to the institutions of 
the United States than outright revolu- 
tion. Speaking on workmen’s compen- 
sation, he said that in four states legis- 
lation has been passed authorizing the 
establishment of state insurance funds 
to compete with privately-organized com- 
panies already in the field. In case of 
outright revolution, he said, each lover 
of right will take down the family shot- 
gun, but when the radical is working 
along the government ownership and co- 
operative line no one class of business 
men are sufficiently interested in what 
happens to other classes to stop the 
spread of the idea. 


J. Kenneth Hoag, who has been con- 
necte@ with the insurance department of 
the Emergency Fleet Corporation, has be- 
come secretary of the T. G. R. Pierson 
Company of New York City. Mr. Hoag 
is the son of the late W. E. Hoag, who 





was formerly assistant United States man- 
ager of the General Accident. 
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Expect Big Automobile Business 


CASUALTY men expect a very large 
automobile business as soon as spring 
opens up. There were fewer cancel- 
lations during the winter than usual, as 
more people were using their cars. 
However, with the opening of spring 
and the roads getting in good condi- 
tion, casualty agents say that there will 
be more machines used than ever. The 
manufacturers are considerably handi- 
capped in making delivery because of 
the congested transportation condi- 
tions. The factories are able to meet 
the demands if they could get the 


machines to the dealers. There is a big 
congestion of machines in the hands of 
manufacturers. It is stated, for ex- 
ample in Detroit, that all sorts of stor- 
age space has been secured. Where 
dealers can be reached overland, the 
machines are run through with their own 
motor power. Many machines are stored 
in Buffalo, they having been taken there 
by steamers before navigation closed. 
It has been impossible since then to get 
them out. 

This is the time for agents to get 
after the automobile business. 


High Price of Plate Glass 


Referring to the high cost of plate 
glass insurance and continuous increased 
price, it might be interesting to have the 
gentleman who writes your articles on 
plate glass insurance go into the fact 
as to why plate glass is continually ris- 
ing in cost, whereas there has not been 
a rise in the cost of ordinary glass in the 
last year and one-half. 

Both kinds of glass are made out of 
very nearly the same substance, very 
nearly the same kind of labor is em- 
pioyed and certainly the same kind of 
a factory used to manufacture them. 

When you consider the fact too that 
dwelling houses have been by far the 
larger number of buildings erected, con- 
sequently the call for ordinary glass 
ought to be considerably greater than 
the call for plate glass. It would lead 
one to believe that if the question of 
demand entered into the increase in 
value the ordinary glass ought to have 
increased in price as well as the plate 
glass. There is something wrong some- 
where and this investigation might find 
out where the “nigger in the wood-pile” 
is. 

The foregoing letter comes from an 
esteemed subscriber. We do not know 
how much if any profiteering there is in 
the manufacture and sale of glass. Cer- 
tainly prices have advanced rapidly dur- 
ing the last two or three years. While 
these advances are being made and the 
cost of setting has increased correspond- 
ingly because of labor it is necessary for 
the plate glass insurance companies to 
collect enough premiums to pay at least 
losses and expenses. 

The subscriber is perhaps misled in at 
least one point. The process of making 
plate glass is entirely different from mak- 
ing ordinary window glass. The first is 
much more intricate and expensive. When 
one studies the mechanical processes of 
making both kinds of glass he can prob- 
ably see that the price of plate glass has 
risen more in proportion than ordinary 
glass. The demand for plate glass has 
been inordinate, much more so than the 
window glass because of the amount of 
building going on. The supply has not 
been able to keep apace with the great 
demand for plate glass. Take for in- 
stance the automobile industry. It is 
willing to pay almost any price to get 


Overlook Fine 


Many surety agents do not realize the 
big field there is before them in develop- 
ing business. They overlook the so-called 
smaller stuff. They may be attracted to 
a large contract bond, one of the big pro- 
bate court bonds or a large fidelity bond. 
However, there are hundreds and hun- 
dreds of opportunities for writing smaller 


plate glass and, to be frank, it has been 
the greatest factor in cutting in so deeply 
on the supply. Just the other day the 
GENERAL Motors Company purchased 
three plate glass factories that have been 
selling to the general market, in order 
that it could have the entire output of 
these three concerns. 

Of course it is known that the supply 
of plate glass from Belgium and North- 
ern France was shut off because of. the 
war. Workmen in quarries from which 
sand is gotten used in glass manufacture 
were rather low paid. They began to 
quit and go into other lines. In order 
to hold the workmen it was necessary to 
advance their wages so that a car of glass 
sand now costs the factories about five 
times as much as it did four or five years 
ago. Other materials entering into the 
manufacture of plate glass have gone up 
in price. The plate glass factories re- 
duced their output about one-half during 
the war because of orders from the gov- 
ernment. They were forced to let a 
number of their men go and since then 
they have been endeavoring to build up 
trained organizations. The inexperienced 
men have been turning out some imper- 
fect glass, and to get rid of these defects 
it has been necessary to cut large plates 
into small pieces which has entailed a 
heavy loss on the factories. With the 
plate glass factories undermanned the 
war ended and then there was a sudden 
demand for glass. This came particularly 
from the automobile factories. Many 
plates were cracked but were not re- 
placed during the war. Then the as- 
sured made demand to have these 
replaced. The automobile factories have 
been unable to get the amount of plate 
glass that they desired for windshields 
and for sides of closed cars. Hence they 
have increased the price they are willing 
to pay. Whether the advances in plate 
glass have been made naturally we do 
not know. It is safe to say that the price 
is loafed more than it need be. 


Opportunities 


bonds right before their eyes. Corporate 
suretyship is growing in popularity and 
favor with the people. It is deserving the 
study of agents and those who overlook 
the opportunity for extending their busi- 
ness along this line are missing a golden 
chance to extend their business and 
serve their customers. 





Raymond K. Tongue, of Baltimore, 
general agent of the Commercial 
Casualty, together with Charles Jack- 
son, a Baltimore attorney, have pat- 
ented a combination ignition auto lock 
known as the “Eversafe Proof Lock.” 
It is to be submitted to the Under- 
writers’ Laboratories shortly for test. 


W. L. Taylor, vice-president and gen- 
eral manager of the Federal Surety of 
Davenport, Iowa, announces the ap- 
pointment of Walter H. Stuart of Bos- 
ton, as superintendent of its liability 
department. Mr. Stuart has assumed 
his duties and is now assisting in the 
preparing of policies, forms and the 
blanks necessary to handle that branch 
of the work. 

Mr. Stuart began his insurance ex- 
perience as a clerk in the liability de- 
partment of the Massachusetts Bond- 
ing seven or eight years ago. When 
Mr. Taylor was made manager of the 
liability department in 1917, Mr. Stuart 
was promoted to assistant underwriter, 
which position he held until he enlisted 
in the army. After returning from 
France, he took up his duties in the 
Massachusetts Bonding’s liability de- 
partment and was promoted toa ter- 
ritorial underwriter, having charge of 
the underwriting for several of the 
middle western states in which the 
Federal Surety will operate. 

Mr. Taylor will, in a few days, an- 
nounce the appointment of the super- 
intendent of agents for the Federal 
Surety, who will report for duty in the 
near future. The company will soon 
open a burglary and, plate glass de- 
partment. 


Charles J. Rogers, district manager 
of the Federal Casualty in St. Louis, 
leaped to his death from the eleventh 
floor of a hotel in Detroit this week. 
Mr. Rogers had been in Detroit for sev- 
eral days on business. His associates 
are at a loss to understand the motive 
for his act. He also was head of the 
Rogers insurance agency of St. Louis. 

J. Tracy Hale, Jr.. manager of the 
new Wisconsin branch of the United 
States Fidelity & Guaranty, has been 
elected the first president of the Gyro 
Club of Milwaukee, a new chapter of 
the International Association of Gyro 
Clubs, which has branches at Chicago, 
Cleveland, Cincinnati, Buffalo, Toronto, 
Rochester, Philadelphia, Minneapolis 
and Indianapolis. 

Henry C. Stewart, elected to suc- 
ceed the late Isaac Newton Stevens as 
president of the Commonwealth Casu- 
alty, has been actively identified with 
the management as a director and 
chairman of the finance committee 
since the inception of the institution. 
He was the first vice-president during 
the presidency of David E. Stevens, 
who died ten years ago and was suc- 
ceeded by Mr. Stewart. After filling 
the unexpired term and serving one 
annual term, Mr. Stewart resigned in 
favor of I. N. Stevens, brother of the 
deceased chief executive. Upon the 
death of Dr. William G. Bobb, vice- 
president of the company, on Jan. 25 
of this year, Mr. Stewart again became 
vice-president, being chosen to fill the 
vacancy, and following the demise of 
President I. N. Stevens, Mr. Stewart 
for a second time is the head of the 
institution. 

President Stewart is a native and 
life long resident of Philadelphia and 
one of its representative men of af- 
fairs. He is president of the West- 
moreland Chemical & Color Company. 

E. W. Cook, who was elected vice- 
president and general manager of the 
Commonwealth Casualty last week, 
has been actively identified with under- 





writing for 32 years and with this com- 


pany for 20 years. In the early part of 
his connection with the Commonwealth 
Casualty he served the company in 
executive field capacities and during 
the past ten years in the home office 
as a member of the board of directors 
and manager of agents, later as busi- 
ness manager. ._The promotion to his 
present responsible position is in recog- 
nition of marked ability and long faith- 
ful and efficient service. 


The  Bankers-Insurance Bowling 
League of Baltimore is attracting much 
attention in ‘the rivalry for leadership. 
The bowling season started Oct. 8 and 
will close April 14. Each team bowls 
81 games. The Maryland Casualty 
team is now in the lead, with Captain 


E. E. Kolb in charge. The New Am- 
sterdam Casualty comes next, with 
“Nick” Weedon as the captain. The 


third team is the Commercial Cfedit 
Company, with A. J. Hopkins captain. 
Alexander Brown’ & Sons’ team is 
fourth, with Robert Clark as captain. 
Captain “Billy” Roettger of the United 
States Fidelity & Guaranty’s team, and 
“Con” DeRosa, captain of the Fidelity 
& Deposit team; Arthur Burbett, cap- 
tain of the National Bank of Com- 
merce team, and “Vic” Woolford, head 
of the Fidelity Trust Company team, 
follow in order. A handsome prize is 
up for the highest individual score. 
Frederick Richardson, United States 
manager of the General Accident, sailed 
last week for England on a brief trip. 
He will visit the home office and also 
make a visit to France and Belgium. 


Kenneth Spencer of San Francisco 
has now opened his office for the Pa- 
cific Coast department of the Norwich 
Union Indemnity, having been ap- 
pointed manager. He has been assist- 
ant manager of the Globe Indemnity. 
Mr. Spencer was formerly located in 
St. Louis, becoming connected with the 
Ocean Accident in that city, and later 
was made special agent of the company 
at Chicago. When the Globe Indemnity 
opened its western department in Chi- 
cago, Mr. Spencer became executive 
special agent and later was made super- 
intendent .of the western department. 
He has had a fine experience in casualty 
lines. 


R. Gurney, president of the Lion 
aindae & Surety of Omaha, has just 
returned from an inspection trip of east- 
ern agencies, on which he visited 
Washington, New York, Detroit and 
several other cities. Mr. Gurney has 
offered a cash prize of $50 for a new 
slogan: for the Lion, to be submitted by 
some member of. its organization. 


W. P. Learned, vice-president of the 
Fidelity & Casualty, who received in- 
juries on a fall on an icy sidewalk, 
sustained a fracture of the hip.’ He is 
60 years of age and wilt be confined to 
his home for a long time.- Mr. Learned 
has been connected with the Fidelity & 
Casualty for over 30 years and is re- 
garded' as ‘the dean of the burglary 
underwriters -in-this country. He took 
charge of the burglary department 
when the Fidelity & Casualty started 
to write this class. 


M. J. Blitz of Fort Wayne, Ind., dis- 
trict manager of the Preferred Acci- 
dent, is one of the successful salesmen 
in the country. He has been in that 
position for the last 25 years and ranked 
fourth for the entire United States in 
new business last year, and was second 
in new business for the whole country 
in’ February. Mr. Bliss is in the gen- 
eral insurance business and has the 
general agency for the Hartford -Acci- 
dent & Indemnity: for 13 counties. He 





also represents five fire companies. 
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WORKMEN'S COMPENSATION 














VIRGINIA KILLS STATE FUND 


Proposed Compensation Measure Given 
Quietus in Session. of State 
Legislature 


RICHMOND, VA., March 9.—Refusal of 
the Virginia house last week to advance 
the Norris-Trinkle state fund workmen’s 
compensation bill to its third reading 
and engrossment spelled defeat for the 
measure. Though still on the senate cal- 
ender, there was no likelihood that any 
effort would be made to push it further 
in that body. In fact, Senator Trinkle 
indicated as much when he learned that 
the house had turned it down by the 
decisive vote of 49 to 35. The vote 
came as a surprise to many opponents 
of the measure who had feared that the 
issue would be more closel¥ drawn. 

The Virginia house last week passed 
by indefinitely a bill increasing the an- 
nuaj salary of each of the three mem- 
bers of the state industrial commission 
from $3,600 to $4,200. The bill had passed 
the senate. 





FINDS FLAWS IN OHIO LAW 





Miners’ Official at Convention Tells 
Where Measure Has Not Been 
Satisfactory 


COLUMBUS, O., March 9—Admis- 
sions that there are flaws in the work- 
men’s compensation law, together with 
demands that no man not friendly to 
the law should be sent to the Ohio leg- 
islature, were made by G. W. Savage, 
secretary-treasurer of District No. 6 
(embracing the state of Ohio), United 
Mine Workers of America, at the an- 
nual convention here. Mr. Savage 
said: 


The compensation law of Ohio, its 
workings and amendments that should 
be made, is a question that always is 
confronting us. While we, in Ohio, pride 
ourselves in having the best and most 
complete compensation law in the coun- 
try, it is apparent to those who watch 
the workings of this law that there is 
great room for improvement. 

We are glad to know that the law has 
been amended. Still some of the most 
vital questions that affect us have not 
had the attention that those questions 
warrant. One that stands out more 
prominent than any other at this time 
is that section of the law which permits 
companies to pay their compensation 








direct to their employes. Many com- 
panies and corporations avail themselves 
of this privilege and are paying compen- 
Sation direct to their employes. This 
leaves an incentive to the company, as 
it did to the liability insurance com- 
pany, to pay as little compensation as 
possible and some of them have counsel 
employed, usually attorneys who appear 
before the commission and contest the 
paying of compensation and where em- 
ployes are not represented by counsel, 
it is my opinion that a great many em- 
ployes fail to secure their rights under 
the law and when employes are repre- 
sented by counsel and their interests are 
looked after, considerable delay is oc- 
casioned on account of employers’ repre-, 
sentative contesting in every manner 
possible the payment of compensation. 

Another sad condemnation is the slow- 
ness and ineffective manner that claims 
of injured employes are adjusted. I do 
not wish to be understood that this fault 
lies with the Industrial Commission, but 
desire to place the blame on the legis- 
lature of our state for the reason they 
have failed to make the necessary ap- 
propriations for the employment of suf- 
ficently large number of efficient em- 
ployes in that department to conduct the 
business in as prompt and efficient a 
manner as it should be, 





Working on Commission Issue 


NEW YORK, March 8.—Though ap- 
preciating fully the difficulties confront- 
ing them, the members of the committee 
on commissions of the National Work- 
men’s Compensation Service Bureau are 
confident that a satisfactory solution of 
the problem will be reached and are 
steadily working away to that end. The 
several meetings held thus far have been 
given over mainly to getting the views 
of the different.company officials, and 
to that extent the committee feels that 
it has made progress, although frankly 
admitting that nothing of a concrete 
nature has yet been suggested in the 
way of changing the present board rule 
upon the subject. All executives are in 
accord as to the need for having a gen- 
eral agreement as to agency commis- 
sions; realizing that if these were not 
effected the whole bureau. structure 
would likely disintegrate and a period 
of demoralization be inaugurated in the 


casualty business, a condition that is 
unthinkable. - 

Pending settlement of the troublesome 
commission question, the committee 


charged with assigning definitely the 
work of the recently formed National 
Council on Workmen’s Compensation In- 
surance is simply marking time, and 
will continue to do so until the great 
issue before the bureau is disposed of. 
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WOULD EXTEND COINSURANCE 





Underwriters Predict General Use 
Over Country—Stand Pat on 
Chicago Rates 


BALTIMORE, MD., March 10—That 
the coinsurance clause is bound to be 
used all over the country, is the belief 
of George C. Fritz, manager of the 
Maryland’s burglary department. 

“Personally,” said Mr. Fritz, “I be- 
lieve the coinsurance clause to be a 
good thing and I would like to see it in 
use all over the country.” 

Mr. Fritz was questioned as to the 
reception the coinsurance clause was 
receiving and whether it is likely to be 
introduced in other sections. He re- 
plied that coinsurance was meeting with 
a fine reception and that it was bound 
to be put into use throughout the 
country. 

The above opinions are not confined 
alone to Mr. Fritz. A canvass of the 
burglary underwriters found them all 
voicing the same utterances—that the 
coinsurance clause was meeting with 
the approval of underwriters in the sec- 
tions it is now being used ‘in and that 
its use over the country was certain. 





That a rise in residence rates or a 
reformation of the policy now written 
is necessary is the unanimous opinion 
voiced by local underwriters. This step 
was to have been taken at the meeting 
of the Burglary Insurance Underwriters’ 
Asscciation last week in New York, but 
the absence of the necessary data ne- 
cessitated postponement of the matter 
until the next meeting, which will be 
held within the next 30 days. A com- 
mittee, appointed some time ago, is busy 
gathering records of the experience of 
the various companies last year and 
upon these records will base its report 
of the proposed changes. Due to the 
enormous business written last year, the 
committee has been handicapped in com- 
pleting its investigation. 

That the liquor thefts are making still 
bigger inroads on the companies is 
shown by the recent action of the United 
States Fidelity & Guaranty and several 
other companies in announcing their in- 
tention of writing strictly liquor policies 
at a 314 per cent basis. The action re- 
cently taken by the Burglary Insurance 
Underwriters’ Association cut the liquor 
coverage to 20 per cent. This coverage 
will remain on policies covering liquor 
together with other stuff, but the 3% 
per cent will apply to policies written on 
liquor only. 


Stand Pat on Chicago 


The request from Chicago that changes 
be made in the rates there, allowing 
smaller policies to be written at ad- 





vanced rates rather than using the co- 
insurance clause, met with a cold re- 
ception from the Burglary Underwriters’ 
Association. 

In discussing the situation, F. M. Spor- 
rer, manager of the U. S. F. & G. burg- 
lary department, said: 

“We have decided to stand pat on Chi- 
eago and will not change our ruling 
there.” 


Experience in Kansas City 


NEW YCRK, March 9.—To reassure 
those among the burglary insurance 
writing companies who hesitate to in- 
crease rates upon classes orin territories 
shown to be unprofitable, the experience 
with Kansas City is cited. Following 
an epidemic of severe losses there some 
time ago, use of the co-insurance clause 
was adopted for the territory.’ Instead 
of losing business as a result of the 
departure, the reverse proved to be the 
ease, local agents in the city without 
exception increasing their writings very 
largely and enthusiastically favoring the 
new requirement. Tariffs upon residence 
risks throughout the country are de- 
cidedly unprofitable, and the ease with 
which such business is now being se- 
cured makés the present a peculiarly 
opportune time for applying the needed 
rate increase. 


Causes of Burglary Losses 


President John T. Stone of the Mary- 
land Casualty, in commenting on the 
burglary situation, expresses the hope 
that the unsatisfactory situation as to 
losses will clear up. He says that he 
has noticed that several cities are mak- 
ing changes in their police administra- 
tion. One of the causes of the crime 





wave, in his opinion, has been that the 
police departments throughout the coun- 
try have lost many of their most effi- 
cient members and therefore the men are 
not only inexperienced but in many 
places are not in sufficient numbers to 
cope with the situation. President Stone 
holds that the demand for law and order 
will certainly in time remedy this, and 
it is with this hope that his company is 
driving ahead for desirable business. He 
states that there was a gratifying ab- 
sence of rate cutting and unfair compe- 
tition during 1919. 





Poison Gas to Balk Burglars 


Owing to the numerous attempts and 
robberies of the smaller Indiana banks, 
the bankers are installing burglar alarms, 
Some of the bankers have placed poison 
gas in their vaults to keep the bandits 
away. It has been proven that it thwarted 
bank robbers at Morgantown, Ind. The 
gas was placed in a bottle between the 
walls of the vault and, although not kill- 
ing the bandits or causing their capture, 
it saved the bank quite a loss, as the rob- 
bers could have very easily cut their 
way through the walls of the vault with 
a highly developed welding outfit which 
they left on the job. 


‘Reorganizing Chicago Department 
The American Surety has been reor- 
ganizing its burglary department in Chi- 
cago during the last week. R. D. Chand- 
ler resigned recently as local burglary 
underwriter and C. O. Swanson has suc- 
ceeded him. S. B. Brewster, assistant 
secretary, in charge of the burglary de- 
partment, and A. B. Cockshaw, special 
agent, have been in Chicago from the 
home office looking after the transfer. 
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CONTRACT BUSINESS QUIET 


Little Work Is Being Done and But 
Few Bonds Are Being 
Called For 


Surety men specializing on contract 
bonds say that the market is unusually 
quiet at the present time, only a limited 
amount of business being done. Many 
of the surety people do not believe 
that 1920 will be a heavy contract bond 
year. Prices of material and labor are 
high. Those having big projects in 
view are holding back because of the 
cost. Many contracts are being let on 
a cost-plus basis, therefore are not 
carrying bonds. In others, bonds are 
being waived. Altogether the pros- 
pect in the contract field is not alluring, 
and the surety agencies therefore are 
applying their efforts to other direc- 


ity, public official and court bonds. This 
condition seems to prevail all over the 
country. 


National Surety Held Liable 


The circuit court of Harrison county, 
Ind., finds the National Surety liable to 
Clark county on road contracts in the 
sum of $16,291. Two contractors failed 
to complete a road, the contract for 
which was let thirteen years ago. The 
National Surety was not the original 
bondsman of either of them. Cne ques- 
tion was whether the surety company 
should be held liable for the cost of com- 
pleting the roads on the basis of prices 
when the contract was let, or on present 
prices. 


Loss On Virginia Banker. 


RICHMOND, VA., March 9.—The United 
States Fidelity & Guaranty was on the 
bond of Roscoe Tuck, fugitive bank cash- 
ier of Virginia, Va., for $10,000. Tuck 
skipped out recently, leaving behind a 
shortage of $40,000, said to be lost play- 
ing the stock market. Stockholders of the 
bank will stand for the remainder of the 
shortage. 


Will Write Surety Bonds 


NEW YORK, March 9.—In addition to 
general casualty lines, the Columbia Cas- 





ualty lately launched by the Ocean Ac- 





tions, making a special drive for fidel- | 


cident & Guarantee will write suretyship 
bonds as well, Edward H. Manning hav- 
ing been appointed head of its fidelity 
and surety department. 





Illinois Highway Contracts 


The Illinois State Highway Commis- 
sion at its meeting last week, let only 
two contracts for road work, one aggre- 
gating about $1,000,000 and the other 
$250,000, and told the successful bidders 
that personal bonds would be accepted. 
On account of the comparatively small 
amounts of the contracts, the commis- 
sion stated that it was not setting a 
precedent by this action. It is under- 


| stood that on the larger contract about 


one-half the bond will be furnished by 
the surety companies and the balance 
will be a personal bond, as will also the 
bond of the other contractor. It is not 
probable that any other contracts will 
be let at this time. 


Qualifies With the Government 


The Lion Bonding & Surety of Omaha 
has qualified with the federal government 
to write government bonds. 





Casualty Bills Up in Maryland 


BALTIMORE, MD., March 6.—Several 
bills affecting insurance men were in- 
troduced in the legislature this week. 
One of them would make certain deduc- 
tions from the valuation for taxation of 
the stock of fidelity, surety and cas- 
ualty companies by the State Tax Com- 
mission. It provides that after a valua- 
tion be determined on the basis of the 
capital stock paid in, the surplus and 
undivided profits, there shall be deducted 
the value of the real estate and vari- 
ous forms of securities owned by such 
company and that the balance shall be 
the basis of the taxation. 

A bill, which if it becomes a law, ac- 
cording to its opponents, would have an 
oppressive effect on owners of low- 
priced cars, requires an automobile 
owner, before he can obtain a certificate 
of registration, to file a certificate that 
he is bonded by a bonding corporation 
or deposit securities to cover $10,000 
damages in case of an accidental death 
caused by his machine; $5,000 in case of 
personal injury and $1,000 in case of 
preperty damage. Local underwriters 
are using the proposed bill as a sales 
argument in selling automobile insur- 
ance, pointing out the importance of the 





various coverages. 


























March 1 


—_—_—— 





LETZK 


Vice-Pr 
Casu 


Vice-. 
New A 
to his 
on heal 
inaccur: 
compan 
health 

etter | 
is thi 
compar 
the pre 
missior 
compa! 
some 
profit | 
ance < 

Letzku 
respon 
and fu 
the ar 
say th 
the in: 
For tl 
New . 
in its 
premi 
health 

each 

Jast y 

elapse 

advan 








ip 


ty 


1a 
it 





March 11, 1920 


THE NATIONAL 





UNDERWRITER 








CASUALTY 43 




















ACCIDENT AND HEALTH 











LETZKUS GIVES HIS VIEWS 





Vice-President of the New Amsterdam 
Casualty Makes Observations on 
Health Insurance 





Vice-President E. G. Letzkus of the 
New Amsterdam Casualty in referring 
to his recent interview in this paper 
on health insurance, points out a few 
inaccuracies. He did not state that the 
companies formerly looked upon 
health insurance as one sure money 
getter for the year. What he did say 
was that several years back when the 
companies knew little or nothing about 
the present policy frills and the com- 
mission was limited to 30 percent the 
companies could look forward with 
some hope of showing a reasonable 
profit under accident and health insur- 
ance at the close of the year. Mr. 
Letzkus does not hold the mutuals 
responsible for the present day frills 
and furbelows on any other plan than 
the annual payment, but he did not 
say that companies refused to write on 
the installment plan in years gone by. 
For the present Mr. Letzkus said the 
New Amsterdam will make no change 
in its policy contracts nor advance its 
premium charge. Its premium rate for 
health insurance was advanced $1 for 
each $5 weekly indemnity in August 
last year. Sufficient time has hardly 
elapsed to determine whether a further 
advance is really necessary. 


Cloverleaf in Texas 


AUSTIN, TEX., March 9—Cloverleaf 
Life & Casualty of Jacksonville, Ill., has 
been licensed to write life, health and ac- 
cident business. W. A. Smith of Weather- 
ford is named as Texas state agent. 





Saloon Associations No More 


PHILADELPHIA, PA., March 9—That 
it is an ill wind that blows nobody good 
is exemplified in regard to constitutional 
prohibition so far as disability insurance 
interests of Philadelphia are concerned by 
a number of yearly beneficial associations, 
which were conducted by liquor saloon 
proprietors as an adjunct to their busi- 
ness, going out of existence along with 
the discontinuance of the liquor selling 
license. 





Would Close Philadelphia Concern 


. PHILADELPHIA, PA., March 9—Pro- 
ceedings have been instituted by the 
Pennsylvania department through the at- 
torney general against the Mutual Health 
& Accident, conducted in Philadelphia by 
Benjamin Koren as president and by 
Julius Rubin as secretary for their per- 
sonal benefit, requiring the concern to 
show cause why its business should not 
be closed. The managers state that the 
outstanding insurance has been reinsured. 





New Officers Elected 


PHILADELPHIA, PA., March 9—Fol- 
lowing the death of President Isaac New- 
ton Stevens of the Commonwealth Cas- 
ualty, Henry C: Stewart, a manufacturer, 
who was on the board, has been elected 
president. E. W. Cook, who has been 
business manager, was elected vice-presi- 
dent and general manager. C. William 
Freeze, an attorney, has been elected vice- 
President and general counsel. 





Casualty Notes 


Assistant Manager George H. Rad- 
cliffe of the Minneapolis office of the 
Travelers, has been appointed manager 
at Omaha, Neb., succeeding the Wilcox- 
Burns Company, general agents. Charles 
E. Holm, special agent of the Travelers 
in Minnepaolis, has been appointed as- 
sistant manager. 


In the future all employees of the 
New York Plate Glass will share equally 
with its stockholders in the declaration 
of dividends, the directors of the com- 
pany at their meeting this week having 


A NON-CANCELLABLE POLICY 





Travelers Announces New Contract, 
Which Will Be Issued in Three 
Different Forms 





HARTFORD, CONN., March 9.— 
The Travelers created a mild sensation 
last week by announcing a non-can- 
cellable income policy for accident and 
sickness indemnity at a low rate. This 
is the first time the Travelers has put 
a non-cancellable policy on the market. 
The new form is CF-15367, and is is- 
sued in any one of three ways with a 
waiting period of two weeks, a month 
or three months. It cannot be can- 
celled by the company and is renew- 
able until the age of 60 is attained. It 
is issued only to males between the 
ages of 20 and 55 in select, preferred, 
extra preferred and selected ordinary 
classes. A full medical examination is 
necessary. The policy is issued for an 
annual premium only. 

The upper limits of this policy at $25,- 
000 for the principal sum and $1,000 
for monthly indemnity. The annual 
cost for each $100 monthly of accident 
and sickness indemnity is:. Eliminat- 
ing the first two weeks of disability, 
select and preferred, $40; extra pre- 
ferred and ordinary, $60; eliminating 
the first month of disability, select and 
preferred, $20; extra preferred and 
ordinary, $30; eliminating the first 
three months of disability, select and 
preferred, $10; extra preferred and 
ordinary, $15; additional cost for each 
$1,000 accident death benefit, select and 
preferred, $2 extra; preferred and ordi- 
nary, $3. 

The Pacific Mutual, Continental 
Casualty and Equitable Life of New 
York are now issuing non-cancellable 
policies and other companies are ex- 
pected to take up this form. 





Lion Bonding Men Meet 


OMAHA, NEB., March 10—The annual 
convention of the accident and health 
agents of the Lion Bonding & Surety, 
under the direction of F. B. Alldredge, 
vice-president, opened at the home office 
here yesterday, and will continue for 
three days. At the opening session the 
address of welcome was given by Presi- 
dent E. R. Gurney, with a response by C. 
H. Bloomer, state manager for Missouri. 
Yesterday afternoon was devoted to the 
agency division, with H. A. Pettle presid- 


involving the selection and training of 
agents, selection of risks and problems of 
organization. 

Today’s session was devoted to the un- 
derwriting division, with J. E. Shipp pre- 
siding. Demonstrations of the best can- 
vass on all the different forms of policies 
put out by the Lion were given by agents 
in attendance. Tomorrow will be given 
over to the claim division, with C. H. 
Bloomer presiding. A theater party is 
scheduled for tonight and the meeting 
will conclude with a banquet tomorrow 
night, 


American Mutual Liability Plans 


Local agents are much interested in the 
advertising that the American Mutual 
Liability is doing these days in offering 
to write automobile insurance for the 
manufacturer so that he can transfer it 


w.R. 


Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 






to the dealer and he in turn to the pur- 
chaser of a car. In this way, of course, 
the local agents are entirely eliminated. 
It is stated that the American Mutual 
Liability is now making a drive on the 
automobile companies for this business. 





Casualty Notes 

Alfred M. Wold, who was with the U. 
Ss. F. & G. at Minneapolis until the first 
of the year, is now in charge of the 
bond department of the Hartford Acci- 
dent & Indemnity for the Calvin F. How 
Company, general agents at Duluth. 

William S. Wilson, recently appointed 
special agent of the Globe Indemnity for 
eight states in the middle west, will 


make headquarters at Chicago. 

Superintendent of Agents Griffith of 
the Continental Casualty will make an 
extended trip through western Canada 
appointing general agents for the com- 
pany in that territory. 
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Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
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General Casualty & Surety Company 


114 WOODWARD AVENUE, DETROIT 
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“EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Maes. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES eed S, $14,776,570.58 SURPLUS, $2,490,253.08 
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ANNOUNCING THE CONTINENTAL’S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 

Insurance. 
(b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 

Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 
General Offices: Chicago, Illinois 
The CONTINENTAL is an American Company with 

@ national reputation. 




























Income Insurance Specialists 


Opportunities for Salesmen in Forty-Seven States 


Address H. A. LUTHER, 2nd Vice-President 


North American Accident Insurance Co. 


209 South LaSalle Street, CHICAGO 































§ °Federal Savings and Insurance Co: J 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
\ with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. E 
© Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You 
4 eae —— ——————s See 
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Premiums and Losses by STATES oi 
by CLASSES OF BUSINESS IN 1919 
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FLORIDA 
eS | 
Prems. Losses 
Aetna Cas. & Sur. 
Acci. & Health...... i. | vaeaeee 
Liability .. _ 1,243 20 
Fidelity . 1,973 7 
Surety .. Ry: ae Cs eae 
Plate elt) eae! 2,627 944 
Burglary and Theft. 1,992 1,297 
Sprinkler ........... 1,240 448 
Big WHEEL... 5660s 6 : RM i Cee 
Auto. & T. P. damage 12,465 3,582 
TOMS siecesstives 24,161 6,369 
General Acci, Fire & Life 
SN | ee eee are 9,014 2,196 
eT ae ee 5,443 3,990 
OS a ee ae 8,211 1,451 
Burglary and Theft. 349 30 
Auto. & T. P. damage 3,702 2,708 
i ee ene 26,719 10,375 
New Amsterdam Cas. 
OCIGGME ceticentccas Bee >! acoiaats 
MEDD are 00:04:60 66640 ere 
SRMDUNEEET sucsveseces er 
MERte  GCIAGM 205.65 40 ee ee 
Burglary and Theft. Se 2” cudeos 
Auto. & T. P. damage ro eer 
POOR a tnercee ce? Gee.” 4s vines 
Provident Life & Acci. 
Acci. & Health...... 41,903 19,825 
| GEORGIA 
| 
Aetna Cas, & Sur. 
Acci. & Health | cer 
Liability | es re 
Fidelity 7,375 1,436 
Surety 10,288 2,350 
Plate Glass 2,359 1,287 
Burglary and Theft. 3,307 1,799 
PTR occ cccctscs 3,015 345 
Wiy WEMGOL. o<'c aes ccs eee 
Auto. & T. P. damage 23,150 2,345 
OC) eee 49,596 21,855 
American Indem. 
BARWANIEN <.6-6.3 5 0-6 064: 8,636 1,056 
Plate Glass......... 172 72 
Burglary and Theft. | Pe ee 
Auto. & T. P. damage 2,795 261 
TOUR 4s cress cs < 11,754 1,388 
Amer. Credit-Indem, 
GEOONG socwcccccesooes 8,699 —12 
Amer. Sur. 
UEOEN sek edeue cues 46,242 12,477 
OS eee ere 41,790 1,260 
Burglary and Theft. 4,938 122 
yn) ere 2,970 13,859 
Bankers Health & Life 
Acci. & Health...... 69,727 261,035 
Commonwealth Cas. 
Acci. & Health...... 5,321 766 
Continental Cas, 
BOCTEGRE «cc cccicise . 35,661 12,662 
SS rere 10,853 10,671 
Burglary and Theft. ae ee 
TOME: ois d:6:0 4.606.056 46,553 23,332 
Employers’ — 
Accident .... 3,600 797 
Health .... 3,018 1,634 
Liability .... 66,300 12,268 
Flate Glass 1,794 761 
Burglary and Theft. 1,930 1,772 
Auto. & T. P. damage 8,267 3,396 
OREIS. 6s a0 ed. 4,910 20,629 
Equitable Life, N. ¥. 
MGGHNOMEG iccccvcedee 1,563 17 
SRS aa 2,656 308 
COUR 6 vs ée neces 4,219 325 
Fidelity & Casualty 
PRCCNGNE kos caret 0 oes 39,425 32,248 
rer 50,627 28,300 
EHRPAUY ce cccccces ‘ 39,033 14,522 
PIRte "Gises... 26s ccc 7,358 1,921 
Steam Boiler........ 7,066 1,057 
Burglary and Theft. 12,269 6,676 
Fly Wheel.......... 553 511 
Auto. & T. P. damage 12,067 4,155 
RE d:n-d-4.@ 000-070 6 168,389 89,389 
Globe Indem. 
Accident ...cccccces eer rr 
2 rere + aE, 
pe ee errr Sere keeares 
Plate Glass......... 1,210 76 
Burglary and Theft. On «sheced 
Auto. & T. P. aanee Pi) eee 
SKE «cece os 8,145 76 
Interstate Cas. 
Acci, & Health..... . eheces 262 
Liability eae 21,168 4,362 
Auto. & T. P. ‘damage 8,07 3,394 
TOCA cccccecssse 29,239 8,117 
London Guar. & Acci. 
AGCIGERE o:6.c:cwedcoes 14,217 1,333 
PIGQIEN. 0.4 c:00.0:06 008s : 13,823 8,349 
EAQWEIGY | «6:6 4.0.0: 98,347 27,078 
Burglary and Theft. 4,043 84 
Auto. & T. P. a 14,024 8,977 
TOtQIB .sicesavss 44,454 46,579 
Masonic Protective 
Acci. & Health...... 25,967 19,255 
Millers Indem. Und. 
EURDIEY 6 c.6 c.50: A 35,926 10,634 
Natl. Life, U. S. A 
Acci. & Health...... 136,933 59,981 
New Amsterdam Cas. 
Accident ...... ° é S00. -seawne 
EIGN a awascuceeyse | eee 
Liability ...... pees are Shanes 
Plate GQIAGS: 5.00650. TAD. >: ea tikes 
Burglary and Theft. i, RRR GR o 
Auto. & T. P. damage 668 9 
TOUAME: cane «as aes 4,165 9 
Provident Life & Acci. 
Acci. & Health...... 73,877 30,955 
Standard Acci, 
PUBCHIONE 66 6%0.5)5's)0°6 47,234 14,505 
PIGQUEEE ib cciavisis sowie 20,840 11,928 
ERIRUGY). 5.15. dc'.0:6.0' 18,176 2,099 
Auto. & T. P. damage 5,946 4,494 
LOCKED -a:c:ccsierda Ft 2,214 33,028 































































Prems. Losses 
Travelers 
FO er ree 72,916 34,664 
lo ARS ere 26,066 10,058 
Liability 269,528 111,103 
Ww orkunen? Ss ‘Coll. 900 6 
SD ed cduseness 369,411 155,887 
IDAHO 
Reliance Life, Pa. 
Pere rae 133 25 
Vo a re 73 11 
UE «a ae cae ck 206 36 
Equitable Life, N. Y. 
. eee ae oe > wena 
| ere re 774 57 
YL a Pe 1,325 57 
| Preferred Acci. 
PO rer Tre 3,355 105 
j MEGEREEE wave eceee desc 3,029 162 
FO: ae.) Veeeas 
Burglary and Theft. > ‘senate de 
Auto. & T. P. damage 91 24 
PERO SS ocd cere’ 6,784 292 
Travelers 
7 ere 8,766 1,494 
hee ee 469 459 
PO ere 653 1,223 
Workmen's Comp... 415 18 
UEERINE “s c.wiete a w1a:6-0-4 10,304 3,359 
No. Amer. Acci, 
Acci. & Health...... 6,112 3,487 
Masonie Protective 
Acci. & Health...... 734 173 
Fidelity & Deposit 
A) rrr ccccce 
Fidelity ... 21,743 15,029 
SE a en 23,599 400 
Burglary and Theft. 705 36 
Auto. & T.P.damage ...... 25 
EY  ¢sé.wacnn ehcae 46,051 15,490 
Hartford Acci. & Indem. 
Acci. & Health...... 96 32 
(a eer 91 o sede 
Workmen's Comp... 484 28 
Yo eee Dee) wane ws 
NS aia eaweds «Seis . ee 
Plate Glass..... Sa) cena 
Burglary and Theft. ee re 
Auto. & T. P. damage 5 —22 
Co) eae 1,036 37 
Loyal Protective 
Acci. & Health...... 3,210 1,249 
New York PI. Gl, 
Plate Glass......... 2,996 1,587 
Aetna Life 
Ce eee eee 5,274 1,794 
BRGMEEEN a wwccccceaete ,28 3,799 
EEE ib. ccc ce ewe 10,285 1,373 
Workmen’s Comp... 148,771 44,668 
| Ree 167,613 51,634 
Hartford 8S. B. + 
Steam Boiler ....... 5,005 257 
WIG WOE 26 ccccccs  . aoe 
EE aweas.eees 6 5,313 257 
Continental Cas. 
MOCIIORE oc dccceccs 35,571 13,694 
pS eer ee ee 46,039 30,744 
pA ee eee Oe Fr 
Auto & T. P. damage 209 1 
oor ee 82,414 44,450 
U. S. Fid. & Guar. 
ACCIGONEt .....cccece 2,399 7,746 
REGAIN oc csccee 669 39 
PERIOD 656 6 Facade ee 4,157 1,686 
be 18,929 28 
OED wencieyededeces 55,510 1,769 
Plate Glass ........ 95 400 
Burglary and Theft 5,414 ada 
Auto & T, P. damage 29 74 
Check Draft Indem.. , ee res 
TORRE cosiccse vie 88,360 12,097 
National Sur. 
WIGS secs ccteiss 17,996 2,523 
MUNIN. 64.0 .0.6 she orice as 25,333 sama 
Burglary and — (| res 
TOUR: ccsec cs 46, 279 2,523 
Aetna Cas, & Sur. 
Acci. & Health..... 20 sae 
LAGDIEY 2c cccces ae 1,111 seeds 
Workmen's Comp.. awe 484 6 
Fidelity Saersa es 1,881 62 
8 Geers s 32,087 3,271 
Plate Glass ........ 3,475 1,603 
Burglary and Theft 1,231 scale 
y cringe ag | wah dias aa a ee ee 
Auto & T. P. damage 2,081 2,027 
FOUN icnas 5.46 42621 6,844 
N. J. Fid. & Pl. = 
PAT rrr ees 50 nde 
Plate Glass ........ 4,343 2,299 
Burglary and we a6 + ¢ampes 
EGG cc scwicees 4,471 2,299 
Lon, & Lan. Indem. 
ES 1,752 400 
Fidelity .....e. ‘ 7 oe ae we 
eee ee 70 eutka 
Plate Glass ........ 79 67 
Auto & T. P. damage 175 canta 
ys nee 2,082 467 
Accidental Life 
Accident ..... Sinwado 16,449 3,928 
Health ....... ee ERS 7,09 5,330 
POUBIS 2 cccce ae 23,546 9,258 
INDIANA 
Lion Bond. & Sur. 
Acci. & Health..... e 99 nos 
Fidelity ....... wcees 991 wetees 
BUPOEY 05 ccc cccoce é 39,759 aonwes 
Plate Glass........ |. a eee 
Burglary and Theft. a. see eke 
Auto. & T.P. sareaee 642 20 
Totals ..... 34,999 20 
State Mut. Hog, Th” 
Live Stock..... gues 60,986 11,529 
Southern Sur. 
Acci. & Health...... 28,851 12,048 
Liability .........0- 6,178 1,171 














THE TRAVELERS 


INSURANCE INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


Multiple Lines—Multiple Sales 


All men are prospects for several lines of insurance. The 
agent or broker who can supply the multiple needs of the 
public possesses the broadest and most*remunerative field 
for his effort. ° 
Life, Accident and Health, Compensation and 
Liability, Group, Automobile, Steam Boiler, 
Engine, Plate Glass, Burglary Insurance. 
We offer direct contracts to reliable men, affording them a 
broad opportunity to increase their income and make 
certain of their future. 
Travelers’ policies guarantee satisfaction to both seller 
and buyer. 











SUPER - SERVICE 


Surety Producers 
Who Appreciate Underwriting Service 
Address 
Fidelity and Deposit Company 
of Maryland 


Baltimore 








THE PROVIDENT LIFE and ACCIDENT 
cuatranooca INSURANCE CO. tennessee 


SERVING INSURERS FOR MORE THAN THIRTY-TWO YEARS 








a ey eT 


Lines Written: Commercial—Monthly Premium—Grou 
& Health Insurance. Ordinary and Intermediate—No 


R: 2) 
n-Participating Life Insurance. 








ATTRACTIVE AGENCY OPENINGS IN SEVENTEEN STATES 


1919 PREMIUM INCOME OVER $1,100,000 























We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, greatest, best paid business in the world? 
It will be our pleasure to give you more information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H. ROWE, President 
Home Office 
JACKSONVILLE, ILLINOIS 








CASUALTY 45 








46 CASUALTY 
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The Lion Bonding 
& Surety Co. 


Home Office: OMAHA 


Takes a keen pleasure in announcing to 


ALL AGENTS 


IN THE STATES OF 


INDIANA SOUTH DAKOTA (UTAH 
MICHIGAN XAS 
MINNESOTA ILLINOIS CALIFORNIA 
IDAHO MISSOURI KANSAS 
MONTANA OKLAHOMA NEBRASKA 


THAT IN ADDITION TO OUR OTHER LINES 


WE ARE NOW WRITING 


A Full Coverage 
Automobile Policy 


Liability Property Damage Fire Theft Collision 


LET US SHOW YOU THE ADVANTAGES OF REPRESENTING 


THE “LION” 


IN YOUR TERRITORY 

















SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frille or ruffles but a proven good seller. Write for sazaple. 


The Gem City Life Ins. Co. Dayton, Ohio 








Protect Your Business 


BY SELLING 


Automobile, Plate Glass and 
Accident Policies 


OF THE 


AMERICAN CASUALTY COMPANY 
READING, PA. 


Chicago Branch Office Capital ine eh, ee ae . 500,000.00 
959-961 Insurance Exchange Assets 1,203,668.60 
FRANK W. GREEN, Resident Manager Surplus to , Policyholders 688,412.14 








“GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 
Complied Under Laws of Now York, Fennsyivania and Georgia 


MACON GEORGIA 
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Prems. Losses 

Workmen’s Comp... 69,042 15,480 

pe rr yo »587 »549 

ny 2 RE Pre 35,641 3,725 

Pinte Giaes. ....0 26.0 oe 2,912 

Burglary and Theft. aoe... “atereaiaca 

Auto. & T. P. damage 1,821 523 
TOLAIB wigs aa 152,941 41,407 

KANSAS 

Federal Life, Ill. 

Acci. & Health...... 6,091 13,600 

Western Auto. Indem. 

Personal Injury .... 37,549 11,468 

Fire, Theft & Coll.. SupawO.. “Shee 
- eee 72,749 11,468 

Great Western Acci. 

NSCROIRRE (3.6 5. 8 ia8\.6:'o:6:0.50 21,159 4,805 

JDL! Rs eee 17,312 8,216 
RING ag oe alone es 6:8 38,471 13,022 

Amer, Credit-Indem. 

COORONG ec ile g Sars bs nthe el 4 SE a eee 

Mid-West Mut. Auto Indem. 

BSP ISRMUC YY x <:o-0 oisin.a'sia is 25,193 8,343 
Rae ere ee 31,665 10,108 

EN iin Greshse sours aioe 30,574 24,621 

(Lie Se rs »75 3 

IONE 35 Sac oases. 4,219 2,003 

Auto & T. P. damage 6,298 2,865 
Jit | a ree 99,705 47,973 

Masonic Prot. 

Ace: @& HWeaith......< 72,085 44,009 

Lincoln Acci, 

Acci. & Wegith...... 8,626 127 

Globe Indem. 

BOCIGOME ceccicccnss 228 382 

on i ee eee 230 374 

cs gaa 863 18 

Workmen’s Comp... 5,968 121 

Hip ol Sa re es 2,243 —200 

ee eee 25,090 1,832 

ig) ee CS ae eae 984 576 

Burglary and Theft. 819 171 

Auto & T. P. damage 31 190 
UES Si corecie oe 36,456 3,463 

Equitable, N. Y. 

MOROIEG. Sy. 65:0.6 8:00 86 736 234 
Le Rees tee, er eee ae 1,006 127 
URS) a sibteiaiyis cae % 1,742 361 

Aetna Cas. & Sur, 

Acci. & Health...... ee Ac 

RS ALIAS,.” <icis,s/ein.s.c:0 2,543 45 

Workmen’s Comp... 3,466 2,613 

AGONY, «ccs awaeess 2,481 21 

| SR 51,087 15 

PIAS SGIBRE 6 035:0. 0505's 6,097 2,701 

Burglary and Theft. 8,684 821 

MSPOONG anion oc cres pees 439 379 

Auto & T. P. damage 5,247 1,346 
yl ee eee 79,220 7,942 

Capital Live Stock 

EAVO-BtOckK. ..d60c005. 51,142 22,046 

Standard Acci. 

URRRONRL «5 5 5.0. es0sesoiels ie 20,402 10,513 

CE, EES ee et es eae 10,755 6,980 

PN a ee en ee 

Workmen's Comp... 4,668 3,320 

Auto & T. P. damage 36 807 
ptt i ee Ae 37,077 21,619 

Royal Indem. 

PAOOMIAD 6 a'6% 6703's 626.0 |, cr 

i eee re 84 49 

ES OTe ee | Saar ee 

Workmen’s Comp.. 1,034 43 

ipl La eee ae i eed 

PISO GIDRS 00 6sc0's 1,391 456 

Steam Boiler ....... eh” Cee 

Burglary and Theft. _...... 851 

RRO. came .ate Siae ep bio —24 = ceseee 

MAD MEMOGL X65 si60i0m-< soar 
DOS v6.60 64 Salve 3,524 1,399 

Reliance Life, Pa. 

IPO isin $s tae ae 1,210 487 

PERM v0.50 creewiens 857 894 
AMIS. 5-5: s atktoalace 2,067 1,381 

Lon. & Lan. Indem. 

SOIIINEY. «5.6 5.30< 0 sned : |: Sr eee 

Up ee WOR. ecpttees 

cE EOE Oe 5,219 7,447 

Burglary and Theft. C0. “gawees 

Auto & T. P. damage —— 8 = ec eaeies 
MND» Siok beri ana 6,073 7,447 

No, Amer. Acci., Ill. 

Acci. & Health...... 29,945 9,982 

National Life U. S. A. 

Acci. & Health...... 3,596 1,885 

\s 
KENTUCKY 

Fidelity & Casualty 

CN) rer re 34,585 15,306 

fo ER ree 26,291 16,484 

TDERUEY, ~ 055-60 0's we a:000 59,991 37,748 

Workmen’s compn.. 17,075 14,494 

Cl ene 8,97 293 

er PEN Pre se 11,520 —759 

PIRtG AQIASS |. 535i ss 11,450 4,005 

Steam Boiler ....... 10,711 6,224 

Burglary and Theft. 15,280 6,766 

BF WRG). 66.5 5c0sc% 1,346 3,900 

Auto & T. P. damage 14,16 5,32 
a eae 221,385 110,542 

Emp. Liab. 

ENING oie ske'g 6shen0% 6,818 1,714 

PRTENE: ois cle 5 50 wieke ooaud 5,921 1,692 

RUE icin = 9, via-0' 53,846 16,428 

Workmen’s compn.. 305,286 111,593 

ea, ee eee | aa RPE 

Plate Glass i. ss <5: 1,875 1,478 

steam Boiler ........ Per) yas eee 

Burglary and Theft. 2,662 853 

Auto & T. P. damage 11,111 5,182 
i RS eee are roe 388,625 138,940 

National Life, U. 8S. A. 

Acci. and Health.... 59,240 19,475 

Federal Life, Il. 

Acci. and Health.... 4,096 1,962 

Columbia Life, O. 

Acci. and Health.... 952 119 
































Prems. Losses 
Face Credit Indem. 
Se Re 10,510 —12,458 
nl Acci, 
ner ag Site k Nea erate's 8,599 8,697 
ere 1 rae 3,933 2,790 
Tlabiiity Seg OSS albrete ie 44,006 6,112 
Workmen’s compn.. 19,516 10,968 
Burglary and Theft. 2,52 643 
Auto & T. P. damage 16,411 6,845 
ME OCRIB: os SES cagre 8's 4,987 36,055 
Great Eastern Cas. 
cE eae 4,557 2,400 
TRIMER 64 5" no0, 8:4 54- 00 ace 3,989 526 
iS eae reer 
Plate Glass ........ 2,032 849 
Burglary and Theft. 1,092 152 
Auto & T. P. damage 5: Ser 
WON. arive Sis 6 6 icce-o 6 11,741 3,926 
Interstate Cas, 
RMUEEOD «5 0:64 a e080 8 30,377 3,756 
Auto & T. P. damage 11,555 3,627 
EGER 53a: 65's: % <0 5 41,93 7,383 
American Indem. 
RMGEUIEY 0s ci0ie 6 640.00 13,326 3,499 
PURER (aoc fais. sees rere - 
eee LS Cree. 
Pilate: GIASs. «ois sce Ge Weeauu 
Burglary and Theft. ee 
Auto & T. P. damage 6,524 2,575 
TOCMAB v0 6 coecete 20,379 6,074 
Inter Ocean Cas. 
Acci. and Health.... 46,717 15,510 
Provident Life & Acci, 
Acci, and Health.... 26,118 14,196 
Reliance Life 
PCCIOORG, 2 o00sect eee 2,795 1,453 
PRORI 5 oksc ss cetiicdas 1,911 70 
POR OIS :5:5:5'0-0.0 0 'c-e%s 4,706 2,162 
Standard Acci. 
POCINONC. 60 5 vio '0 6 8.8 5-6 36,952 30,169 
ID oi 'o- bc 0e ones 01 3,713 
BODIE 6.5 <icistensis os 37,853 10,386 
Workmen’s compn.. 186,547 74,011 
Auto & T. P. damage 11,947 2,751 
Workmen’s collec. .. 84 40 
Lo) eee 280,152 121,438 
Equitable Life, N. Y. 
AGGIUOHE 6365.50 6608 8s 606 175 
2 Bee ee ee 988 137 
MAIS cis asi nevee +-6 1,594 312 
Georgia Casualty 
PABDINEY fs ciiie ccs ws 11,677 14,415 
Workmen’s Comp.. 29,006 0,591 
Plate Glass......... 280 61 
Burglary and Theft. ia 
Auto & T. P. damage 3,610 3,657 
TEONGIS F565 6k eins oe 44,741 28,724 
Guar. Co., N. A. 
OMOTIOY. cas leive tees of re 
SE a ro : a ee es: 
EU UNS ep eva'5 an 64.000 GGt- saci 
Ky. Central & Acci. 
Acci. & Health...... 837,409 225,259 
Masonie Protective 
Acci. & Health...... 50,541 26,695 
National Surety 
MEIC S 5:5 pres ce aies oc 39,030 8,240 
ES a 3,35 51 
Besiacy and Theft. 11,146 2,981 
WOUGIN , falos oases es 83,530 11,735 
National Relief 
Acci, & Health...... 2,744 1,195 
Nebraska Live Stock 
BAVG BeOGKe occ i.0-0 tie oe 5,034 2,635 
North American Acci. 
Acci. & Health...... 27,361 5,019 
Royal Indem. 
MCOMRONE 5.006 a0e 6 sc 5,450 2,566 
NE 6s s-sieraie'ssa. Os 1,288 93 
ADTILY. 6s s.scee oases 27,356 12,963 
Workmen's Comp... 28,013 11,818 
OVONICY 56.5 S/i 060 0'0:0°s 9,788 2,141 
a: AO eee eee 3,921 21 
Plate Glass......... 5,752 2,636 
Steam Boiler........ i eee 
Burglary and Theft. 6,982 3,225 
Bae WEmGel « 6:6.0.45's 05.0 : |, hr ee 
Auto & T. P. damage 11,843 7,286 
ES 055.5 Fa 0 0-605 101,716 43,780 
Travelers 
POC MIOTE «6.6: 0.0-0:0500 8 oe 102,989 24,156 
EEE 5c aica) seus 0-05 oe 8,638 3,924 
RARUIICY os ccc e ace 2,562 5,419 
Workmen’s Comp... 91,051 34,322 
gis rae 05,240 67,821 
U. S. Fid. & Guar. 
PNSCMRNOINNS 6 0:0,.0:30-6.8-¢ 4,0 1,982 6,848 
NEE E EE os ks 0's aha.wre 00 88 203 
BAMOUIICS. oo ccc 60.0 9,557 1,181 
Workmen’s Comp.. 82,133 22,644 
MI RORUCH, fos. 0: sia sees oriie 20,760 5,453 
on RFE NE re 60,307 13,811 
PIAte. Gigas... 0065 c00s 2,538 915 
Burglary and Theft. 6,479 301 
Auto & T. P. damage 1,883 381 
TOMA 5 o0'6 See Sas 6 186, 521 51,737 
MASSACHUSETTS 
American Indemnity 
a er 3,204 610 
OL ee ee hE eee 
A ee Seees. | eee 
Auto. & T. P. damage 563 725 
TOCOQIB ..5.450 622 600 826 1,335 
Brotherhood Accident 
MCCIGOHE §.oc cctiesess 27,232 13,765 
Continental Casualty 
Vi in Pr an 27,458 4,944 
pS: Bee ie erat 14,045 7,133 
Gane a were ee Se foes os 
Auto. & T. P. damage Cree 
EQUCMIIS 0:4: 0:0ip dcouacege'e 2,760 12,077 
Conveyancers’ Title 
MS oe Sig BNajo wcaht ao ks See. a cane 
‘quitable Accident 
AeciGgnt .,.....2s- 71 754 
Fidelity & Deposit 
PROGMEORE 3s sd cbs0e ss ages >.) J uaeine 
LTD 655) 6 dcpisle sonore sare! —411 385 
EAGECY . 0 cici eds —658 9,560 
Workmen’s Comp’n. ...... 4,211 
IGEN | cscs ithecmes 64,033 26,776 
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The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY OS Northwesteri Managers, 328- 336 Security Bank Bldg., Minneapolis 
N YMON General Agents, Southern Michigan, Journal Bldg., Detroit 

2: . General Agents, West Virginia, Board of Trade Bldg., Wheeling 
UE & Agts., Northeastern Ohio, Leader-News Bldg., Cleveland 

5 COMPAN Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 

HANSEN & ROWLAND, Inc., ‘Gen: eee Wash. 214 Tacoma Bldg., Tacoma; 1708 L. C. Smitn Bldg., Seattle 
THE MERRILL, DODGE & JACKSON CO. Gen. Agts., Lucas °. _ Produce Exch. Bldg., Toledo, Ohio 
O’CONNOR BROS. -McCUNE AGENCY t. Agts., Savings Bidg., Lima, Ohio 











Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 
HENRY W. IVES & CO., Underwriting Managers 
stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 
REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH 
AUTOMOBI 


LE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 








Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity_and Surety Bonds; Plate Glass, Burglary 


J.C. O. MORSE, President WICHITA, KANSAS 


**CONSERVATIVE BUT AGGRESSIVE’’ 











MERICAN LIABILITY CLAIM SUPERVISION 


COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 


Adjuster for Casualty C 

1 t0s-10 Merewal Bidg., eked, Va 

All Claoees 1 citizens Nat'l Bank Blde., CINCINNATI, OBIO sahiiig, Comoonsn 7 lene 
Aegapations| —__ $100,000.00 lasarace Department Depest 

















CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
LL STYLES AND SIZES 


THE NATIONAL UNDERWRITER CoO. 
Insurance Exchange, Chicago 
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MY HUSBAND SAYS : | 
HES NOT GOING To My HUSBAND SAYS 
LEAVE ANY INSURANCE HES GOING To LEAVE 
FOR ME T MARRY ANOTHER. ME A MONTHLY INCOME 

AN ON . | INSURANCE 50's [ 

fee WONT HAVE TO | 
MARRY AGAIN ! 
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“Iwo Points of View. (2) 


Sell Policies Providing Real Protectio 


If totally disabled, the company waives payment of premiums and pays an income as long as total 
disability continues. If accidentally killed the company pays family double the amount of insurance. 


WE PAY LIBERALLY FOR BUSINESS 
North or South Dakota, write to H. J. C. HIRSCHMANN, Manager, 408-409 Essex Building, Minneapolis, Minnesota 


“ekt‘san tat RESERVE LOAN LIFE INSURANCE COMPANY | INBiSxAPous. 


INDIANA 
—————— 


For Agency in Minnesota, 




















LIFE INSURANCE SECTION 
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A cs 
INSURANCE:IN FORCE OVER $40,000,000.00 e | 
You Are Working for Commissions. n 
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METROPOLITAN’S WORK 
DESCRIBED BY FISKE 


Tells of Methods Company Uses 
for Health Conservation and 
General Welfare 


HELP LIVING CONDITIONS 


Laboring Man’s Three Great Fears 
Are Sickness, Unemployment and 
Death—Provide for Two 


INDIANAPOLIS, IND., March 9.— 
President Haley Fiske of the Metro- 
politan Life, speaking at Indianapolis 
on his tour of the company’s offices in 
the United States and Canada, de- 
scribed the work that is being done 
beyond mere life insurance service in 
the way of nursing the sick among its 
policyholders, distributing tons of lit- 
erature carefully prepared for the pur- 
pose of teaching millions in an attrac- 
tive and comprehensive way the rules 
of health preservation and restoration, 
and of its intimate care for the wel- 
fare of all its workers through constant 
“motherly” consideration of their best 
interests in their working conditons and 
providing for their comfort and healing 
in its wonderful sanitorium at Mt. Mc- 
Gregor. 

Figures Show Company's Growth 


In his introductory remarks, Mr. 
Fiske listed some of the almost incom- 
prehensible figures which measure 
the Metropolitan’s achievements and 
growth—$1,500,000,000 of new business 
written last year, over $5,500,000,000 
now in force, $864,000,000 of assets with 
the probability that the billion mark 
will be reached this year, 25,000,000 
policies in force and 16,500,000 policy- 
holders. 

He then described the work of the 
Metropolitan for the improvement of 
the living conditions of its policy- 
holders. The laboring man, he said, 
lives with three great fears constantly 
in the background—sickness, unem- 
ployment and death. For two of these, 
Mr. Fiske said, the Metropolitan is now 
able to make provision—sickness and 
death—and he expressed the ardent 
wish that the time might come when 
the company could also look after the 
third. He told of the state supervisory 
difficulties that ‘had to be overcome 
when it entered upon its program of 
conserving health. These obstacles 
were surmounted and his challenge to 
any authority to attempt to curb or 
prohibit this program now was greeted 
with enthusiastic applause. 


Still Extending Service 


_ He told of experiments the company 
is Carrying on with a still more inten- 
sive application of its service. Two 
towns, one in Massachusetts and one in 
Tennessee, are now so entirely con- 
trolled by the Metropolitan that every 
member of the population in each is a 
; yholder in the company and it is 
e to apply thoroughly its theory 
a nicipal cleanliness, sanitation and 
civic health. The results have been 
very marked, as in both of these towns 
mortality statistics are materially in 
favor of these model communities in 
respect to all listed diseases. 
: Following Mr. Fiske’s address, mov- 
ing pictures were shown, giving actual 
views of the various features of the 
company’s activities which he had de- 
scribed. Dr. Lee K. Frankel, a 
vice-president of the company, gave an 
explanatory talk on the pictures as they 
were shown. Following this a number 
of the distinguished guests were called 











REQUIRING SOME AGENCY QUALIFICATIONS 








HOMAS B. DONALDSON, insur- 

ance commissioner of Pennsyl- 

vania, convinced that many of the 
troubles in the insurance world are the 
direct result of the lack of knowledge 
of the business by local agents, who 
are more concerned in getting com- 
missions than in rendering real service 
to their clients, is determined that so 
far as lies within the power of his office 
the evil complained of shall not obtain 
longer in the Keystone State. 

No less than 80,000 agency licenses 
were issued by the Pennsylvania de- 
partment last year. In revising this 
list for 1920 Commissioner Donaldson 
will only grant certificates to those he 
feels are properly entitled to them, 
after a critical scanning of the ques- 
tionnaire which each must fill out, and 
their responsibility is properly vouched 
for by the companies represented. This 
company endorsement must be positive 
and not perfunctory, and head office 
men have been advised to that end. 


Reciting the plans of his department 
and the difficulties it has encountered 
in licensing local agents in the past, 
Mr. Donaldson says in part: 

“Questionnaires in hand disclose an 
astonishingly large number of agents 
who wrote merely three or four policies 
yearly. Many people were asked to ap- 
pear personally and were examined on 
underwriting qualifications. The major- 
ity of them were absolutely ignorant of 
the business and many said: ‘I never 
asked for a license. The company sends 
one to me every year.’ The general 





practice is apparently to have a large 
number of ‘feeders’ licensed; people who 
control a renewal or two yearly. The 
‘feeder’ asks that a policy be mailed. 
There is no inspection, no real knowl- 
edge of the insured, not a vestige of 
accurate coverage. This applies to all 
lines of insurance. 

“As an instance of home-office stupid- 
ity, 73 names were recently certified (for 
license) to this department. An immedi- 
ate investigation disclosed that the list 
came from a local agency and the en- 
dorser personally Knew a mere handful 
of the 73 people. Five of them were 
working in the same banking institu- 
tion and their combined writing totaled 
about eleven policies, Yet these people 
were endorsed by a home-office official 
as personally Known to him as com- 
petent to sell insurance. 

* * * 


“The department’s objection to this 
custom (which objection arises out of 
interminable complaints, wrangles, par- 
tisan bills in the legislature and pro- 
nounced litigation) is on the basis that 
the insurance business is so intricate 
and so rapid in its changes and demands 
that no company can afford to license 
individuals who know nothing of policy 
contracts and how to apply the condi- 
tions and care less about it. Proper 
coverage demands constant study, atten- 
tion to details, exhaustive knowledge of 
a client’s business and his requirements. 
There can be no guess work about it. 

“The department has no objection to 
the part-time man if he is seriously in- 
tent upon transacting the business of 
insurance and knows what coverage 
means, and if commissions are for his 
use and not a ‘contribution’ to others 
in the nature of rebate.” 











upon informally and all were united in 
their praise of the great work that is 
being done by the company. 


Praise from Governor Goodrich 


Governor James P. Goodrich of In- 
diana referred to the Metropolitan as 
“the greatest cooperative institution in 
the world.” He said that he wished 
he had realized a year ago, when he 
was trying unsuccessfully to get a state 
health board reform bill through the 
last legislature, what a powerful aid the 
Metropolitan representatives in the state 
could have been to him had he been 
able to enlist their help. He also re- 
ferred to the company as “the most 
marvelous example of commercial and 
social cooperation in America.” Mr. 
Fiske assured .the governor that the 
Metropolitan would help in such work 
as he had mentioned and he directed 
those present to be ready to help when 
called on. 

Among the other speakers were Mayor 
Charles A. Jewett of Indianapolis, 
Charles F. Coffin, vice-president of the 
State Life and president of the Chamber 
of Commerce of Indianapolis; Judge 
James A. Collins, of the Marion county 
criminal court; Secretary of State Ed- 
ward Jackson and Judge Charles J. 
Orbison. 

Mr. Fiske is accompanied by Frank O. 
Ayres, second vice-president; Robert 
Lynn Cox, third vice president; Dr. Lee 
K. Frankel, third vice-president; James 
E. Kavanaugh, third vice-president; 
Harry D. Wright, superintendent of 
agencies; Henry J. Wyatt, agency super- 
visor, and Helen C. Lamalle, field super- 
visor nursing service. Indianapolis 
was the tenth meeting to be held out 
of the fifty-five which are included in 
the intinerary. 


600 AT CINCINNATI BANQUET 

CINCINNATI, O., March 9—On Tues- 
day night of last week President Haley 
Fiske of the Metropolitan held the 
“president’s convention” of the company 
for the Cincinnati district here. Perhaps 
600 people sat down to the banquet. 
These conventions are usually held every 
three years, but because of the war it 
has been four years since the last field 
meetings were held. 

There is no formality in starting the 
postprandial exercises of a Metropolitan 
banquet. Mr. Fiske is his own toast- 
master and likewise the principal 
speaker of the evening. His topic this 
year is: “The Metropolitan Life—What 
Is It?” One year he said he had em- 





phasized the importance of the sense of 








responsibility of the agents to the com- 
pany and had established the direct re- 
lationship of every agent with the head 
officers; another year he had devoted to 
emphasis of the sense of responsibility 
which every agent should feel to serve 
his client, the policyholder. 
Regarded as Trustees 

The policyholders in the industrial de- 
partment alone are pouring $2,000,000 a 
week into the coffers of the “onipany 
are giving up the luxuries and*some- 
times the necessities of life to do so. 
Both the agents and the president of 
the company are nothing less than trus- 
tees of these policyholders’ most sacred 
interests. ‘The policyholder,” he said, 
“trusts you and trusts me.” 

In former years he said that the in- 
dustrial business was considered in 
some circles as a “lapsation business.” 
In 1918 the company lapsed just 5.34 per- 
cent of its business which is less than 
the ordinary companies which range 
from 5.25 percent upward. Eighty-eight 
percent of the policies written in 1919 
were in force Jan. 1, 1920. Turning to 
the ordinary department, he said that 
the Metropolitan now has more ordinary 
than industrial in force. The New York 
Life, the leading ordinary company, 
wrote $565,000,000 last year and the Met- 
ropolitan, excluding group and inter- 
mediate business, $614,000,000. 

The social welfare note was sounded 
distinctly throughout Mr. Fiske’s ad- 
dress and it was evident that he and 
the Metropolitan organization have 
reached new heights and are developing 
entirely new channels of service through 
a conception of the Metropolitan which 
has been growing for years that it is no 
longer just an insurance company, but 
one of the great social forces. 

Other addresses were made by Arthur 
I. Vorys of Columbus, Attorney-General 
Price of Ohio, Judge Hoffman and 
others prominent in Cincinnati and the 
state. 





Ohio National’s February Record 

CINCINNATI, O., March 9.—February 
business of the Ohio National amounted 
to $1,017,000, which is a phenomenal rec- 
ord for one of the normally dead months 
of the year. Secretary T. W. Appleby, 
agency manager, was away for three 
weeks out of the month, which had only 
22 working days, and the agency force 
was badly crippled by the prevailing in- 
fluenza and in some parts of the terri- 
tory was hampered by abnormally bad 
weather; but in spite of all these un- 
toward circumstances, a February rec- 
ord was established, and March is open- 
ing as if it were going to beat all 
monthly records for the company. 





INTERESTING TALKS 
AT MID-WEST MEETING 


Massachusetts Mutual Life Men 
in Central Territory Hold Con- 
vention in Chicago 





MANY STRONG ADDRESSES 


I. H. Offner Discusses Corporation 
Business and Frank T. McNally 
Talks on Monthly Income 


Massachusetts Mutual Life men in 
central western states met in Chicago 
last week for the fifth annual meeting 
of the Mid-West agencies of the com- 
pany. There were about 200 in attend- 
ance and a great deal of helpful sell- 
ing material was presented by the vari- 
ous speakers. <A. C. Smith, general 
agent of the company at Mattoon, III, 
was the chairman of the first day’s 
business session. President W. W. Mc- 
Clench opened the meeting with a word 
of welcome. He said that of the com- 
pany’s $600,000,000 of business in force 
$280,000,000 or 46 percent was repre- 
sented by the agents at the conference. 
He dwelt upon the company’s present 
financial condition and announced that 
there would be no cut in dividends this 
year. He commented upon the life in- 
surance outlook and said that the com- 
pany can comfortably write $150,000,000 
of new business this year. Last year 


the Massachusetts Mutual wrote $130,- 
000,000. 


McNally on Monthly Income 


Frank T. McNally, general agent at 
Minneapolis, led the discussion on 
“Monthly Income Insurance.” Mr. 
McNally presented the advantages of 
this form and the various selling argu- 
ments that get the business. Laurence 
C. Witten, general agent at Cincin- 
nati and Arthur H. Challiss of Challiss 
& Fischer, general agents at Peoria, IIl., 
participated in the discussions that fol- 
lowed. 

Talk on Deferred Annuities 


Miss Louise Hall, one of the com- 
pany’s leading producers in Boston, 
Mass., made the trip all the way from 
the Hub City to lead the discussion on 
“Possibilities of the deferred annuity.” 
Miss Hall said that annuities should be 
regarded as one of the by-products of 
life insurance and told who were the 
best prospects and under what circum- 
stances an annuity offers more desir- 
able protection than a life insurance 
contract. Miss Blanche D. Fenton, 
manager of the women’s department 
at Minneapolis and Miss Albertz Allen 
of St. Louis, also contributed to the 
discussion, 


Offner on Corporation Business 


At the afternoon session I. H. Off- 
ner, of Chicago, one of the leading pro- 
ducers in the Bokum & Dingle agency, 
and formerly the leader for George 
Pick with the Mutual Benefit, spoke on 
“Corporation and Inheritance Tax In- 
surance.” Mr. Offner covered the sub- 
ject very fully and gave a most com- 
prehensive address. The afternoon 
meeting was in charge of Laurence C. 
Witten, general agent at Cincinnati, 
who acted as chairman. Victor Heintz, 
the regional director of the Republican 
National committee, opened the meet- 
ing with a brief political address. 
Charles H. Angell, actuary from the 
home office, and Gerald Eubank, as- 
sistant, superintendent of agencies, 
conducted a question box, which con- 
cluded the afternoon meeting. Some 
weeks ago the agency force was asked 

(CONTINUED ON PAGE 4) 
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TELLS ADVANTAGES 
OF DEFERRED ANNUITY 





Louise Hall of Boston Discusses 
Important By-Products of 
Life Business 


FOR REJECTED APPLICANT 


Impaired Risks Grasp at Annuity as 
Consolation Prize—Not Substi- 
tute for Life Insurance 





Louise Hall, one of the leading pro- 
ducers in the Boston, Mass., agency of 
the Massachusetts Mutual Life, gave a 
talk last week at the convention of the 
Mid-West agencies of the company 
held in Chicago on “The possibilities 
of the deferred annuity.” Miss Hall 
has specialized in the sale of annuities 
and has made a marked success of her 
work. Miss Hall said that life insur- 
ance men and women generally think 
so hard along life insurance lines that 
they are prone to neglect the by-prod- 
ucts of the business. When, for in- 
stance, a good case is declined, the av- 
erage agent will throw up a sponge and 
feel that nothing further can be done. 
Such an agent has not learned that the 
annuity is really the panacea in cases, 
where the company declines to issue the 
regular forms of life insurance. The 
annuity should never be presented 
where regular life insurance can be sold, 
but it should always be offered where 
the policyholder either refuses to con- 
sider additional insurance or because of 


physical impairment, more insurance 
will not be issued. 


For Man Who Is “Loaded” 


Miss Hall said that every life sales- 
man in making the rounds, encounters 
the man who says he is not interested, 
is loaded up with insurance, has all he 
wants, and will not even talk about tak- 
ing out any more. Where prospects of 
this type are found, Miss Hall said that 
the agent should come back quickly 
with the response, “I am not here to 
talk life insurance to you, but came to 
confer with you over a guaranteed in- 
come for life to begin at once, in case 
accident or illness disables you, and if 
not, a few years hence.” Such a reply 
will usually arouse a little interes‘ and 
the interview is started. 


For Christian Scientists 


In every community, Miss Hall said, 
there are growing colonies of Christian 
Scientists. Many of this faith object to 
submitting to a physical examination. 
The ordeal is contrary to all of their 
fixed beliefs and many who will not 
take a physical examination are inter- 
ested in buying deferred annuities. To 
them the idea of being protected dur- 
ing the years when the earning power 
commences to decline can be stressed 
and the advantages of a fixed and cer- 
tain monthly income emphasized. 


Can Interest Impaired Risk 


There are often cases that for one 
reason or another are temporarily 
postponed. A prospect who thinks he 
is in excellent physical condition finds 
that the company will not issue a pol- 
icy, because of the existence of some 
physical impairment, but offers to re- 
consider the case a few months hence. 
Many would-be policyholders who find 
themselves in this position, become 
rather uneasy. They commence to 
worry about their physical condition 
and have some uncertainty of the fu- 
ture. While they are in this frame of 
mind, and the case is being held in 
abeyance by the company, the agent 
can present the deferred annuity to 


WILL TEACH CHILDREN | 


-__ 


HAVE APPOINTED COMMITTEES 





Various Life Organizations Working 
On Plan to Exploit Life Insurance 
Through School Text Books 





Progress is being made by the life 
companies in the formation of a plan 
that shall secure in the new editions of 
school text books, grammar and high 
school, appropriate matters concerning 
the fundamentals of life insurance. It 
is felt by the life companies that the 
action of the government in utilizing 
the medium of life insurance in lieu of 
pensions is a historical fact that ought 
to be adverted to in the text books of 
the future, and that this gives a proper 
occasion for exploiting the principles 
of life insurance and thus educating the 
oncoming generations in these prin- 
ciples. 

At the last session of the American 
Life Convention the chairman of the 
committee was directed to appoint a 
committee of which the chairman was 
to be ex-officio a member to look after 
the inclusion of data concerning life in- 
surance in school text books. James 
C. Jones, of the American National of 
St. Louis, is serving as chairman of the 
legal section of the American Life Con- 
vention and has appointed on the com- 
mittee C. A. Atkinson of the Federal 
Life of Chicago, H. B. Arnold of the 
Midland Mutual of Ohio and E. : 
Grossman of the Central States of St. 
Louis. The personnel of the committee 
of the Association of Life Insurance 
Counsel has not been announced, but 
the Association of Life Insurance 
Presidents has appointed a committee 
consisting of the following: William 
Alexander, secretary Equitable Life of 
New York; Henry Moir, vice-president 
and actuary Home Life; M. Albert 
Linton, vice-president Provident Life 
& Trust, and R. W. Stevens, vice-presi- 
dent Illinois Life. 








good advantage, offering the sugges- 
tion that as soon as the company will 
accept the business on an ordinary life, 
20 payment life, or endowment form, 
the annuity can be changed to the kind 
of policy desired. This argument 
makes a strong appeal where there has 
been a postponement and permits the 
prospect to get under cover awaiting an 
improvement in health. 


As Educational Funds 


Children too young to take out in- 
surance on the regular basis, Miss Hall 
said, are also good prospects. They 
can be sold deferred annuities to be 
used as an educational fund. Where 
the father has plenty of money, the 
idea of creating an individual and sep- 
arate fund for the child often makes an 
appeal, and annuities can be sold where 
the father is unable to get additional 
insurance on his own life. 


In Favorable Attitude 


To the impaired risk, Miss Hall 
said, the deferred annuity is sort of a 
consolation prize. The applicant who 
has been flatly rejected is glad to get 
a policy of some sort. A rejection is 
usually something of a shock, wholly 
unexpected. The applicant who has 
been worked up to the point where he 
appreciates the importance of having 
insurance protection, feels rather dis- 
turbed over the fact that the company 
will not issue a policy to him. He is 
in a frame of mind favorable to the 
purchase of protection of some sort. 
The annuity can be used to save the 
cases already sold, but declined on 
physical grounds. 

Women as Prospects 


The annuity can be presented with 





much the same arguments that are 


_policyholders and agents in the office 
rand by correspondence. 


SCHOOL IN NEW FIELD 


TRAIN CASHIERS AT CARNEGIE 





Students in Life Insurance Salesman- 
ship Course Enthusiastic Over 
Their Work 





PITTSBURGH, Pa., March 9—The 
Carnegie School of Life Insurance 
Salesmanship has developed a new 
field in the training of field office cash- 
iers. Cashiers need training both in life 
insurance and salesmanship to meet the 
demands of their position in handling 


It is believed 
that giving them training in the Car- 
negie course will result in great econ- 
omy of time to the general agent and 
greater efficiency in the office. 


Students Join Association 


All of the members of the second 
class at the school have joined the Life 
Underwriters Association, following a 
talk by Edward A. Woods. The class 
will graduate March 19. Most of the 
time is now being devoted to study and 
criticism of the students’ own sales ex- 
periences, and to sales demonstrations 
which form part of the final examina- 
tions. 

Members of the class seem unani- 
mously to think that the association for 
11 weeks in class and dormitory with a 
select group of life insurance students, 
many of whom have already had suc- 
cessful experience, is one of the great- 
est values of the course. Every day and 
evening for 11 weeks they talk and 
study nothing but life insurance. The 
dormitory is nightly a scene of interest- 
ing life insurance discussions. Many 
enrollments have already been made 
for the term beginning April 5. 


Lecturer for March 


March lecturers are Dr. Walter Dill 
Scott, “Use of Argument and Sugges- 
tion in Selling;” M. A. Linton, vice- 
president Provident Life & Trust, “En- 
dowment Insurance;’ James E. Kav- 
anagh, vice-president Metropolitan, 
“Showing the Policy;’ Franklin W. 
Ganse, general agent Columbian Na- 
tional, Boston, “Inheritance Taxes;” C. 
Burgess Taylor, general agent North- 
western Mutual, Philadelphia, “The 
Profession of Life Insurance;” Graham 
C. Wells, general agent Provident Life 
& Trust, New York, “Your Future in 
the Life Insurance Business;” E. G. 
Simmons, vice-president Pan-American, 
“Ethics of Life Insurance Salesman- 
ship.” 








surance. It is important in iii 
annuities to stress the guaranteed cash 
values, which are always in excess of 
the endowment of the same amount. 
The cash value is for the annuitant only, 
and cannot be passed on to the benefit 
of someone else. Miss Hall said that 
in selling there is often to be encoun- 
tered the woman who makes no busi- 
ness move without consulting her ad- 
visor who is usually the nearest male 
relative. She said that in cases of this 
kind, the deferred annuity fares far 
better at the hands of the advisor than 
the regular life insurance contract. 
This is true principally because the ad- 
visor has no preconceived notions 
about annuities. The idea is new and 
novel and the advisor is usually inter- 
ested in having it presented. It is 
something with which he is unfamiliar 
and consequently he has no prejudices. 
Many men are opposed to insurance for 
women, but the same men will not 
stand in the way of a friend or rela- 
tive taking out a deferred annuity. 





Midland Mutual Holds Convention 


The Midland Mutual Life of Columbus 
held its quarterly convention at Colum- 





used in a sale of monthly income in- 





KANSAS CITY’S SALES 
CONGRESS BIG SUCCESS 


More Than 500 Life Insurance 
Men From Two States In 
Attendance at Meeting 


RUSSELL IS IN CHARGE 


Important Addresses Given by Men In 
and Out of Business—Perry 
Talks on Credits 


KANSAS CITY, MO., March 9.— 
More than 500 life insurance men 
from throughout Missouri and Kansas 
attended the one-day Sales Congress 
held under the auspices of the Life Un- 
derwriters’ Association here last week. 
The meeting was one of the most en- 
thusiastic ever held, according to Wins- 
low Russell, vice-president of the 
Phoenix Mutual, who presided, and it 
is expected to develop into an annual 
institution. 

Mr. Russell, who came to Kansas 
City to direct the congress, held every 
speaker to his time limit and thus was 
able to inject into the session a spirit 


of enthusiasm and brevity that per- 
mitted discussion by many speakers. 


Poindexter Opens Meeting 


The meeting was opened by C. H. 
Poindexter, president of the Life Un- 
derwriters’ Association and _ general 
agent in Kansas City, Kan., of the 
Northwestern Mutual Life. He de- 
clared that the present constituted a 
psychological period in the history of 
the insurance business. “Every agent,” 
he said, “is now producing more busi- 
ness than ever before. All want to in- 
crease their business and all of us must 
devise ways of increasing the equip- 
ment with which we can obtain more 
business.” After welcoming the vis- 
itors, Mr. Poindexter turned over the 
meeting to Mr. Russell. 

In a brief address Mr. Russell out- 
lined the purposes of the congress. He 
expressed the desire that every individ- 
ual would take away from the meeting 
something that would make of them 
better men and women, better insur- 
ance people, and added that it would 
be necessary to put something into it, 
as it was done in life, to get that some- 
thing out of it. 


Must Popularize Institution 


He declared that one of the first 
steps to be taken was to “see to it 
that the men who come into the insur- 
ance business represent it and not mis- 
represent it.” 

“The insurance business and _ its 
functions have to be _ popularized 
throughout this nation,” Mr. Russell 
continued. “There are countless lapses 
occurring every day because insurance 
has not been popularized. People, as a 
whole, do not appreciate the value of 
life insurance. It should be, and must 
be, made by those of us who are in the 
business, regarded by people as an ab- 
solute necessity.” 


Superintendent Harty a Speaker 


Superintendent Harty of Missouri 
cautioned agents that life insurance poli- 
cies are more or less of an uncertain 
quantity to the majority of people and 
that a policy should be sold only after 
the prospective purchaser has had it 
thoroughly explained by the agent. He 
urged that the women of the country 
enter the business, saying that the men 
needed their help. 

Superintendent Travis of Kansas ex- 
pressed approval of the congress. He 
said that such meetings were very essen- 
tial to continued progress and develop- 
ment and hopei that it would become 





bus March 5 and 6 


an annual event. Mr. Travis upbraided 
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those who were guilty of the practice 
of “twisting” and gave warning that 
the first case that was reported to his 
office the miscreant would be at once 
deprived of his license and never be al- 
lowed to do an insurance business 


in 

Kansas. 
In urging that the business be con- 
ducted on the highest standards of 


ethics, the Kansas superintendent ad- 
vised agents to make a thorough study 
of the prospect. “And when you sell him 
a policy,” he said, “sell him under such 
conditions that the policy will never 
lapse.” 


Would Require Payment 


Colonel Travis was especially desirous 
of providing some _ regulations that 
would require one who has bought an 
insurance policy to pay for it. He was 
loudly applauded when he declared that 
he was endeavoring to formulate some 
poiicy whereby the agent would be pro- 
tected in that respect. 

His advice to young men preparing 
to enter the insurance business was to 
go to the Carnegie Institute and take 
the course in insurance. He declared 
that it was an epportunity for acquiring 
efficiency that could be made the basis 
for absolute success. 


Life Insurance and Credits 


The congress was considerably enliv- 
ened by the address of J. W. Perry, presi- 
dent of the National Bank of Commerce, 
Kansas City, who spoke on “Life Insur- 
ance and Credits.” 

“Bankers consider the kind of insur- 
ance a man carries when he applies to 
them for credit,” he said. “If a man 
tells us that he has life insurance then 
we know that that man is considering 
his family and his business, and that 
man is a good risk. An application for 
credit at a bank is always strengthened 
when the applicant carries life insur- 
ance.” 

Mr. Perry said that he did not regard 
insurance as being most valuable in the 
light of an investment, but rather fav- 
ored it as a protection. If insurance is 
taken as protection, and not an invest- 
ment, he said, a business man then is 
given a better opportunity to devote all 
of his capital and influence to his busi- 
ness. 


Calls Straight Life Best 


Discussing the various kinds of life 
insurance, Mr. Perry said in no uncer- 
tain tones that “straight life insurance 
is by all odds the very finest kind of 
insurance.” 

“T tell you,” he said, “that when a 


man comes to me for money and shows 
that he is carrying straight life insur- 
ance I am for him.” 

The speaker read an excerpt from a 
letter written to him by J. Z. Miller, Jr., 
governor of the Tenth Federal Reserve 
Bank, in which Mr. Miller made the 
direct statement that the credit risk to 
a man or corporation is materially im- 
proved by life insurance. 

Mr. Perry expressed his opposition to 
over insurance. He likewise disap- 
proved of what he described as the prac- 
tice of big insurance companies loaning 
so much money on policies. 

“Companies should discourage borrow- 
ing on policies,” he said. “It tends to 
detract from the initiative and inde- 
pendence of policyholders.” 


Inheritance Tax Discussed 


He briefly discussed the inheritance 
tax and said that it created an impera- 
tive need for life insurance. He brought 
the audience to its feet when he voiced 
his unalterable opposition to govern- 
mental and state insurance. “Such in- 
surance was a splendid and needed thing 
when we sent our boys to war,” he said, 
“but to carry it on during the peace 
times simply means a certain amount of 
charity and I certainly do not want to 
see it continued, Such insurance is de- 
structive to the initiative of our people 


and likewise detracts materially from 
their independence.” 
Mr. Perry urged the sale of the 


monthly income policy. 
Gevernor Allen’s Address 


Governor Allen of Kansas, who fol- 
lowed Mr. Perry, expressed his ignorance 
of insurance and insurance subjects. 

“I don’t know why I take insurance,” 
the governor said. “Certainly I do not 
take it as an investment; neither do I 
take it as a protection. It must be that 
I take it as a sedative. Every year I 
get out my policies, look them over, and 
invariably figure their cash value, and 
then generally go out, borrow some 
money and buy another one. Insurance 
is a wonderful sedative, because its the 
greatest comfort that comes to a man, 





|; plained to the Rotary Club last 
iby J. C. Harmon. 








CAUGHT UP WITH WORK 


WAR RISK BUREAU’S RECORD 


Director Cholmeley-Jones Says That 
Insurance Division Is at End 
of Congestion 


WASHINGTON, D. C., March 10.— 
The War Risk Insurance Bureau an- 
nounces that it has finally caught up 
with its work and that from now it will 


be able to attend to today’s duties to- | 


day instead of next week or next 
month, as has been the case in the | 
past. 


A statement by Director R. G. Chol- 
meley-Jones explains that the insur- 
ance division of the bureau is virtually 
at the end of its period of congestion 
and consequent dissatisfaction and 
vexatious delays, resulting from the 
great volume cf work suddenly thrown 
upon it by demobilization during the 
past year. Former service men are 
assured that they will be answered 
promptly from now on with real letters 
instead of form paragraphs which ordi- 
narily did not give them the informa- 
tion they wanted. 


Permanent Policies 


The statement says further, that the 
policies for permanent government in- 
surance, which have been delayed pend- 
ing completion of legislation, are now 
being sent to the government printing 
office and it is expected that they will 
be mailed out before June 1. 

More than 105,000 applications for 
the conversion of war risk policies into 
permanent forms have already been re- 
ceived. An analysis of 97,753 of these, 
which have been approved, show that 
49,202 applied for 20-year endowment, 
27,039 for 20-payment life, 9,647 for 
ordinary life, 5,860 for 30-vear endow- 
ment, 2,393 for 30-payment life 
3,612 for endowment at the age of 62. 


Explains Group Insurance 


OSHKOSH, WIS., March 9.—Group in- | ery were called forward. 


surance, under which plan families of 
employes of a plant are protected in case 
of death of the bread winner, was ex- 
week 
Mr. Harmon spoke 
briefly on several phases of life insur- 
ance, but gave the greatest amount of 
attention to the subject of group insur- 
ance. He said various plans were put 
into effect by employers to insure con- 
tinuity of service of employes and pre- 
vent labor turnover. Cash bonuses based 
on length of service and other methods 
had been employed, but one of the best 
plans was that of insurance. 


Restrict Industrial Companies 


RICHMOND, VA., March 9.—Industrial 
companies hereafter organized in Vir- 
ginia on the stock plan must have cap- 
ital of $100,000 and surplus of $50,000 
before they will be permitted to start 
doing business, under the terms of a 
bill which passed the general assembly 
of that state last week. Those here- 
after seeking admission from other 
states must have capital of not less than 
$100,000 and must have an equal amount 
on deposit in their home state. The bill 
is expected to restrict materially the op- 
erations of such companies in Virginia 
in the future. 


Lincoln National Increases Capital 


Stockholders of the Lincoln National 
Life at Fort Wayne, Ind., have ratified 
a plan to increase the capital stock of 
the company from $300,000 to $500,000, 
thus bringing the surplus to policyhold- 
ers to $1,000,000. The company has also 
extended its operation this year into 
West Virginia, North Carolina, Iowa, Ne- 
braska, Oklahoma and California. 








to know that his family is going to be 
provided for when he does.” 

Governor Allen devoted virtually all 
of his address to an explanation of the 
industrial court just organized in Kan- 
sas. The keynote of his remarks was 
that “no class in the nation should be 
allowed to live above the law.” 
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LOOTERS SENTENCED 
TRIO LIKELY TO GO TO JAIL 


Two Birdseyes and George F. Mont- 
gomery Found Guilty of Wrecking 
Pittsburgh Life & Trust 


Clarence F. Birdseye of New York 
City was sentenced in the criminal 
court at Pittsburgh to pay a fine of 
$500 and to serve from one year and 
11 months and 27 days to two years in 


| jail in connection with the failure of 


the Pittsburgh Life & Trust. Kellogg 
l. Birdseye was sentenced to pay a 
fine of $250 and to serve one year and 
six months in jail. George F. Mont- 
gomery is sentenced to pay a fine of 
$500 and to serve not less than one 
year and nine months and not more 
than one year and ten months in jail. 
A condition of the sentence of Kellogg 
Birdseye is that he cannot be paroled 
unless he has served one year in jail. 
These men were the chief looters of 
the Pittsburgh Life & Trust when 
through dummy directors they took 
over this valuable property. 


C. F. Birdseye Assumes Responsibility 


Clarence F. Birdseye, when called 
upon for a sentence, assumed entire re- 
sponsibility and was given the extreme 
limit of the law. Appeals to the su- 
perior court will be taken. A strenuous 
effort was made by the defendants’ at- 
torney 


victed men to stay in their hotel in 
charge of deputy sheriffs. This was re- 
fused. Control of the Pittsburgh Life & 
Trust was gained by the sale of the 


majority of the stock, it being sold by 
the Pittsburgh directors. A small cash 
payment was put up. The balance was 
paid by converting the securities of the 
company into cash. In the transaction 
two large New York office buildings 
were exchanged for bonds of the Dare 
Lumber Company, alleged to have been 
worthless. 


What Defendants Said 
When Judge Reid appeared upon the 
bench and the Birdseyes and Montgom- 


“The defendants having been found 
guilty and their motions for a new trial 


refused I now ask for sentence,” District 
Attorney Rowland said. 
“Have you anything to say?” Judge 


Reid inquired. 

Kellogg Birdseye said: 

“When my father asked me to take 
up this transaction, he said he had taken 
it up with the New York Insurance Com- 
mission and had engaged counsel. There 
was nothing underhand or hidden and I 
was thunderstruck, when I heard the 
integrity of the transfer was questioned. 
I have lost my business, every cent I 
had. This has cost me thousands of dol- 
lars.” 

“The jury has found me guilty,” 
Montgomery, who is 66 years old. 
was a great surprise to me. I have 
never lived anything but an honest, up- 
right life. I had no way in the world 
of knowing Clarence F. Birdseye’s plan, 
and I did not know what it was until 
the trial.” 

Clarence F. Birdseye read exhaustive 
extracts from a report of the Pittsburgh 
Life & Trust, made by former Commis- 
sioner Charles A, Ambier, to the effect 


said 


the Birdseyes amounted to $1,900,000, and 
that the rest of the loss, amounting to 
over $5,000,000, the defendants were not 
responsible for. Birdseye reiterated his 
contention that what he did was for the 
best interest of the company. In conclu- 
sion, he said: 

“T assume the entire responsibility and 
still insist that I did what was right 


Kellogg and Montgomery are free from '! 


any wrong, and I ask that if any 
leniency is granted it be credited to 
them and not to me.” 


New Company in Arizona 


The Phoenix National Life, organized 
recently by business men of Phoenix, 
Ariz., has been authorized to commence 
business by the Arizona corporation com- 
mission. Officials of the company state 
that organization expenses have been 
lower than with any other insurance com- 
pany organized in that state. All the 
stock is owned by Arizona people. The 











to gain permission for the con- | 


‘during the noon hour. 


= | the work of the day, has relaxed, and 


\ : : 
that the loss to the company caused by | 284inst life insurance. 





officers are: J. H. O'Reilly, president; 
John F. Baker, vice-president; T. M. 
Quebedeau, vice-president; Shirley 


Christy, secretary; Emil Ganz, treasurer; 
Bullard and Jacobs, counselors; Dr. Win 
Wylie, medical director, and Dr. E. W. 
Baum, assistant medical director. 


INTERESTING TALKS 
AT MID-WEST MEETING 


(CONTINUED FROM PAGE 2) 


to submit questions which would be 
answered at the Mid-West meeting. 


Effective Sales Talks Given 


Carl LeBuhn, general agent at Daven- 
port, Ia., acted as chairman at _ the 





, closing session. George Lackley, of Okla- 


homa City, G. H. Schumacher, of Cleve- 
land, and Lawrence Schleicher, of To- 
ledo, told briefly of “The most effective 
sales talk I ever made.”’ Mr. Schumacher, 
who has been in the business 11 months 
and has closed $800,000 of new insur- 
ance in that time, gave a sales demon- 
stration, with Frank T. McNally, Min- 
neapolis general agent, as the prospect. 


Points on Country Business 


Clarence W. Reuling, of Morton, IIL, 
spoke on “Getting Business in the Coun- 
try.” He said that the average farmer 
is rather out of touch with conditions 
generally and is, therefore, more selfish 


,and much more suspicious of strangers. 
|The mind of the average farmer, 
' Reuling said, is rather simple and hence 


Mr. 


in soliciting, the plainest of language 
must be employed. Terms must be used 
that are easily understood. Mr. Reuling 
said that it is the best plan to get either 
the banker or a retired farmer to drive 
around and make the introductions. 

Things go smoother when a retired or 
active farmer, a man known and trusted 
in the community, is used to introduce 
the agent. Farmers, Mr. Reuling said, 
are very much influenced by what their 
neighbors do and as a list of policy- 
holders in a community is accumulated, 
it will be found to be much more valu- 
able than a similar list would be in a 
large city. 

Largely Underinsured 


Mr. Reuling said, that as a_ class, 
farmers carry less insurance than any 
other group. The average farmer sel- 
dom carries over $5,000 of life insurance 
and very few carry a total line equal 
to one year’s income. There is, there- 
fore, a wide field for business among 
farmers who are greatly underinsured. 
Mr. Reuling said that it is always the 
best plan to talk to the farmer's wife 
first, who is usually glad to meet and 
talk to strangers. By this means the 
information concerning the husband's in- 
surance carried, objections, if any, etc., 
are learned in advance. It is usually a 
good idea to get the wife and farmer 
together. Few farmers will undertake 
a financial obligation without first dis- 
cussing it with their wives, so that time 
is saved if both are talked to at once. 


Best Time for Closing 


Mr. Reuling said that two-thirds of 
all farm business is closed at night, or 
The evening is 
the ideal time. The farmer has laid aside 


is willing to take the time to listen. 


; Also a better emotional appeal can be 
|made around the evening lamp, 
| farmer is approached for life insurance 
| while busy 
‘stop to talk, but only long enough to 


If the 
in the field, he will often 


listen a minute or two, then become 


' uneasy about the delay and say that he 


is not interested, or definitely decides 
For this reason 
it is unwise to attempt to press a solici- 
tation while the farmer is occupied in 


the fields. From the county records a 


jlist of all farmers in the community 


with mortgages on their property can 
be secured and will be found to be very 
helpful in getting country business. 


J. Adam Bede Speaker 


The banquet was held Saturday even- 
ing with President McClench as toast- 
master. He is a happy and lively man 
in this position. The only speaker of the 
evening was Ex-Congressman J, Adam 
Bede of Minnesota, whose address 
sparkled with wit, anecdote and vivid 
illustration. He analyzed the conditions 
in this country, claiming that great 
progress has been made in the way of 
betterment, despite present abnormal 
conditions. However, he advocated 
everybody getting down to the simple 
life, buying less and giving the country 
time to catch up in production. Dancing 
followed as part of the program. 
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How Come? 


WHY Did OneoftheBest Known 
Business Women in the 
United States Pick Lincoln 
Life? 





When Miss Doris M. Goethe, of 
Omaha, who has been the most successful 
convention hostess in America, decided 
to enter the insurance business she was 
called upon by representatives of several 
companies. 


SHE CHOSE THE LINCOLN LIFE. 
“Why, Miss Goethe?” we asked her. 


“Lincoln Life seemed truly to stand 
for the finest ideals in insurance. It 
showed the sturdiness of youth. It ap- 
peared so earnest in its service. These 
things impressed me most at first,” 
answered the new saleswoman. 








MISS DORIS M. GOETHE 


hiariacae 4 “Then I investigated through the 

banks of Omaha and was told that I 

COULD MAKE NO MISTAKE IF I WENT WITH THE 
LINCOLN”, Miss Goethe added. 


The new insurance firm of Omaha is Bronson and Goethe. 
W. C. Bronson has been a successful shoe merchant who long 
desired to sell life insurance. He made sure of his new business 
connection. 


HE SELECTED THE LINCOLN LIFE. 


They make no mistake who 


Lincoln National Life Insurance Company 


“‘Its Name Indicates Its Character’’ 


Lincoln Life Building Fort Wayne, Indiana 
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favorable soil. 


OHIO 


AND 


DIANA 


WO of the Greatest States 
in the Union are Ohio and 
Indiana. 


of Cincinnati 


has its roots sunk deep in this 
It already has 
$7,469,272 business in force in 
these two states. 
field. Last month our statement 
published in this space showed 
substantial gains, including an in- 
crease in surplus of over $50,000. 
The statement means that THE 
COLUMBIA is no longer in the 
class of untried companies—that it 
has rounded the turn. 


We are going to concentrate 
during 1920 in building a number 
of new general agencies in this 
great field. There is a chance for 
you to create a competency for life 
in a few years, if you: know how to 
build. Address in confidence, if 
desired, 


Sumner M. Cross, President 


Columbia Life 


Insurance Co. 


Cincinnati 


The industries are 
diversified and the people are 
prosperous. They believe in 
life insurance and the conser- 


vation of the home. 


The Columbia Life 


It asks no better 





LIFE INSURANCE BY STATES 











Business issued in 1919 and amount in force December 31,1919, in serious commonswealths 






































Mutual Life, N. Y... 


Issued In Force 

































































L. & C., Tenn. (Ind.). 3,904,669 


2, 188 561 
305,441 
























































Manhattan, N. Y.... 176,994 

PeUSMAL IN, Yos.os:< sais 8,221,421 a 972, 026 
National, U. S, A.... | 885,477 3,989,178 
PIRUIOMAL, Vis cscic cs 3,269,910 13,714,904 
North Carolina Mut. 

(Colored—Ord.) .. 746,850 2,920,159 
North Carolina Mut. 

(Colored—Ind.) .. 1,180,176 4,078,656 
Prov. Life & Acci... 68,000 130,250 
Prov. Life & Tr. .... 2,281,860 4,673,263 
Pan-American ..... 1,459,000 4,696,035 
PPUsemtins 2. ccccscc 4,528,975 24,614,560 
Reliance, Pa. .... 0. 2,372,750 5,416,687 
Security Mut., N. Y. 258,683 2,167,620 
Southern States ... 4,290,517 14,983,639 
Standard (Col’d), . 3,405,942 4,484,714 
State Mut., Mass.... 1,287,514 4,070,287 
ERVOIOTE .. o0c2cense 3,259,401 11,039,091 
Union Central, O.... 7,608,024 31,607,102 
Volunteer State .... 536,584 2,492,139 

IDAHO 
' 
Aetna Life (Ord.)... 999,886 2,272,250 
Aetna Life (Ind.)... 7,450 50,3 
Bankers, Ia. (Ord.).. 862,400 4,596,700 
Bankers, Neb. ...... 7,038 15,264 
Central (Mut), Ia.. 442,355 931,917 
CONUINERtAl -..c56.56.cns 1,078,811 4,363,432 
Manitable, N. Y.s.... 2,052,57 6,625,677 
CARO -BtASO. «0.0% 00:02 3,671,992 11,327,156 
Inter-Mountain .... 639,240 1,145,910 
MIGREANA. 6 os cccd.s00e 1,501,000 1,916,901 
Mew: VOR. scssrcscs 3,316,719 12,396,205 
Northern, Wash, ... 453,500 1,483,250 
Occidental, moved.. Ore 
Occidental, issued... 557,500 618,670 
SE Oe ee 3,000 3,00 
el Te eer 762,655 2,880,837 
Feeliance, PA. < ...655 6,000 163,892 
TEAVEICTS Chi. ccs 4s 324,197 453,722 
Union, Central, O... 514,718 1,993,705 
MINNESOTA 

Cent. Life Mut., Ia.. 1,913,169 5,333,123 
Conn. Mutual «0... 7,053,751 8,333,940 
Great Northern..... 327,000 449,500 
John Hancock Mut.. 2,398,089 14,469,801 
Franklin Life....... 380,400 526,465 
Lincoln Natl........ 2,831,100 6,012,000 
Lutheran Internat’l. 60,000 119,500 
























































6,957,025 40,266,329 
ARIZONA Friendly Service Soc. (201,885 561,770 
Equitable, N. Y.... 11,567,610 38,517,175 
a eee Home Co., ING Rice « 2,382,620 8,836,150 
; n Force ricu Bess ,000 , 
Equitable, N. ¥..... 1,817,898 4,570,671 | Old Line ---.1...21. esse. 57°500 
. (life only) (life only) | North. States, Minn. 1,735,500 2,027,000 
New ‘York ie oo a Merry a = N. W. Natl......... 11,673,027 30,219,483 
PUIGOMERE ccc cccvce f 292,500 | Prudential ......... 
Reliance, Pa, ....... 86.000 178500 | 7 7Udential Se eee 
DELAWARE | rae ae | 
\ 
“Aetna (Ord.) ...... 1,210,654 2,947,367 
Aetna FWY rye ee 1,186,424 2,072,660 Aetna (Group) ..... 81,000 78,200 
Continental 2... 1,643,535 5,779,554 Montana ........... 6,523,430 22,097,648 
a Se oS same ‘ Fre 5 549:184 | Commonwealth, Neb. ‘170,240 162,230 
Fidelit a ee 365767 | Hauitable, N. Y...... 1,464,647 9,716,983 
A ae cle gy Song 1.000 e767 | Grt. Northern, N. D.. "94,000 "188,500 
elie Pe agi 012°744 -:1,419'964 | Guardian, N. Y...... 304,650 2,730,069 
a Se ee 141.000 597593 Metropolitan (Ord.). 3,437,405 8,704,717 
gen ene lle lll ° » Metropolitan (Ind.). 1,757,851 5,814,388 
Dy. WW. BOUtUAl . os 0.000% 202,000 1,852,616 New Yor 5028.63 21 1.817 
New Eng. M., Mass.. 249,775 = 1,411,402 | New World ........ 2,566,905 4,288,399 
National, Vt. ....... 581,790 = 2,723,354 | NW. Mut., Wis..... 1,512,500 14,166,841 
Philadelphia ....... 335,664 894,716 Penn Mutual 285.000 1.988.210 
Penn Mutual Sasi whece 372,048 3,377,856 Prudential ......... 1 063.442 4.169.581 
Prudential (Ord.)... 1,326,025 6,063,416 Sieth Mowe. ....<:.... 1'600.549 3'729'360 
Prudential (Ind.) ... 1,767,744 13,182,531 |pravelers, Ct. 2.21.) "373/883 518,161 
Reliance, Pa, ....... 56,000 , 500 | Union Central, 0.... 575,535 1,972,132 
Assessment 
| |Illinois Bankers.... 365,000 364,000 
FLORIDA ] 
Bauitable, N. ¥,..... 8.012490 14,400,489 seinen: | 
Prelit ae ay 307188 sor 188 
Pam Il c's. é 394,188 | pacific Mutual ..... 32,937 563,278 
Indiana National... 72,700 01,200 ee  Mutaal, Nis.” 225,000 1,440,624 
North Carolina Mut. 150,000 112,500 | Mutual Benefit ..... 23,667 209,423 
Prudential ......... 574,764 4,967,015 |Nevada State ...... 177,000 458,500 
Reliance, Pa. ...... 2,581,405 8,215,078 | Continental, Utah .. 113,000 539,850 
Travelers, Ct. ...... 93,667 58,305 | Occidental ......... 2,500 323,000 
New York ......... 666,988 7,985,495 
| Equitable, gs iatis-ersie at ee 
| SL Si 4a ; ; 
| GEORGIA Penn Mutual ....... 511000 686,844 
| EM UIOED 6 b:0;5 he é0:0 5,000 69, 
Connecticut Mut.... 1,965,741 6,293,435 
Columb. Natl., Mass. 1,378,472 4,524,020 | | 
Equitable, N, Y..... 3,991,159 16,628,155 | | NEW HAMPSHIRE 
Fidelity Mut., Pa.... 1,430,360 4,582,988 
Franklin, Ill.’....... 1,566,975 4,533,936 | U- ——— 
Guardian, N. Y...... 1,257,380 3,224'400 | Rquit., N. Y. (Ord.). 430,500 2,938,452 
ae, eee 279,992 1,839,501 |Equit.. N.Y. (Group) 90,000 324,800 
Indiana National ... 62,500 485,500 
tang a erent 4,785,286 
efferson Standard... 1,693,225 7,449,535 
Life Co. of Va. (Ord.) 2°281745 5,901,077 NEW JERSEY 
Life Co, of Va. (Ind.) 2,786,813 10,606,541 : 
L. & C., Tenn, (Ord.) 201,500 4,000 











ng ee ee 615,191 2,836,091 
Columbian, Mass.... 1,417,323 2,998,302 
pie. GOR... «25.0 5 sas 3,315,961 9,224,506 
Equitable, N. Y...... 10,125,944 57,697,992 
Girard, Pa. cies csce 535,473 1,605,697 
Guardian, N. Y...... 458,500 2,513,354 
John Hancock ..... 9,134,590 26,537,244 
Massachusetts ..... 4,665,601 17,818,369 
PORT OPIS o.:0.4 0c8-a-438 11,325,410 64,866,196 
PHOewIE, CC. ok ssc oe 789, 4,872,218 
PPOWNGCNE Sic ccicvcss 6,849,604 31,208,074 
Prudential ... sce 29,803,653 162,258,576 
Travelers, Ct. sis. 10,031,373 34, 544, 821 
Be Oe eee 173,453 823,694 








| 


NEW YORK 











Union Central, O....19,681,513 71,553,159 
State Mutual, Mass.10,492,502 46,594,269 
Equitable, 
Guardian, N. 
Manhattan ..... 
United States , 
Farmers & Traders. 1,803,500 
Y 6,026, 


N. Y 





Home, N. Y.......¢+ 963 30,095,126 
New. York ........ 100,629,454 542,323,941 
BORD, a a5 5m, ara ois «'s:50 26,776,942 99,260,302 


Connecticut Mutual.12,443,172 63,523,799 
Mass. Mutual ...... 19,040,063 85,791,252 
Maryland Assur. . 147,500 152,000 
John Hancock Mut. .47,723,940 166,134,081 























be, ee re 86,796,202 249,788,460 
Union Mut., Me...... 959,008 5,819,641 
New England Mut...10,876,313 55,020,782 
Mutual Benefit ..... 28,416,501 158,101,985 
Bankers, Ta. 260.6. 1,894,450 8,664,844 
National: Vt.. .0..<.. 4,385,008 Hyte ges: 
Prov. Life & Tr..... 12,005,097 53,923,702 
Penn Mutual ....... 25, 227,951 137,086,494 
Prudential  ....<<.. 324,742,587 381,754,974 

NORTH DAKOTA 
Amer. Bankers, IIl.. 807,500 2,616,587 
Equitable, Ia....... 587,531 901,424 
Equitable, N. Y..... 527,000 3,916,391 
Great Northern .... 1,091,500 4,394,408 
Mutual Trust....... 3,466,255 6,533,210 
New World ........ 210,691 266,191 
INGW VOPE 4.05.0 .0's\00 2,561,738 16, — 084 
One BANG ikicve eck 159,500 59,500 
Penn Mutual ....... 314, pid ile 
WTTAVOIOER: . 50. ds 3 oe 2,323,971 
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W hat Kind of a Policy 
Shall I Select? 


ANY a man decides that the answer to 
that question should be 20-year endow- 
ment, but he hesitates to sign for fear 

that although he is in a position to make the large 
payments now he may not be able to keep them 
up for twenty years. 


ee a a ee a Ce: (i. 


ead 





This problem has been solved by the Merchants 
Life in the “Twenty payment life decreasing pay- 
ment plan with endowment options.” 








The policyholder may pay the large premium to 
start with, having the option of keeping it up at 
that rate, and hence receiving at the end of the 
twenty years the full face of the policy, or he 
may follow the plan which calls for the decreas- 
ing premiums each year for twenty years. At 
the end of that time he has completed payment 
on a twenty-pay policy. 


Other attractive options are carried with this 
policy which allows the agent to collect the large 
first premium, and which, because of the options, 
does not lapse where the straight twenty year en- 
dowment would. 











Write us for a sample policy and further par- 
ticulars. 











MERCHANTS LIFE 
INSURANCE COMPANY 


William A. Watts, President 
DES MOINES, IOWA 
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Condensed Statement 






| e e 
Mid-Continent Life Insurance Company 
| Oklahoma City, Oklahoma 


December 31st, 1919 

























ADMITTED ASSETS 
| Cash in Office, Banks and Trust Companies...... $151,940.02 
| Loans secured by First Mortgages and Liens on 


EE ee Oe eis ron eee 189,361.42 

Loans on Policies within reserve value thereof.... 37,901.12 

oe Sei a's x bl LM OR Ree 72.400.00 

NNN SN at Se Ce a 33,098.04 

| Net due and deferred premiums within reserve value 

SIS case ees ce eens. 11,217.00 

| Due and accrued interests and other admitted assets 37,182.82 

| (| a $533,100.42 

| LIABILITIES 

| Reserve for outstanding policies............... $331,355.40 

| Reserve for amounts due in future.............. 27,851.72 

Fe MMM MMIC 2 oss oi os epticgs = 20 4,282.70 

IONS 5 Sea Ce is vb cn ee $100,588.00 

| Unassigned funds---Surpius.... 69,022.60 

| Security to policyholders in addition to legal 

| reserve required by law.................. 169,610.60 
es ey $533,100.42 


The foregoing statement is correct. 


R. W. REESE, Secretary. 

















































Condensed Annual Statement 


San Jacinto Life Insurance 
Company 


| BEAUMONT, TEXAS 


| At Close of Business December 31, 1919 





Admitted Assets ...... pi koko $408,561.23 
Surplus to Policyholders in Addi- 

tion to Reserve Required by 

MM SS iiss ree bere 


GAINS DURING 1919 
Gain in Assets........ ee ae $ 66,377.04 


215,078.78 


Gain in Income.............. 47,609.98 
Gain in Legal Reserve........ 55,867.09 
Gain in Insurance in Force.... 2,645,416.00 
Gain in Surplus to Policyholders 8,076.21 





Insurance in Force December 31, 1919 
$7,004,257.00 



























































| | 
SOUTH DAKOTA | 
i ———————— - —— — i 
Issued In Force 
Pe ee Oe 1,133,738 3,325,879 
New England Mut... 122,438 307,575 
Reserve Loan ...... 191,000 542,566 
Equitable, N. Y...... 5,249,211 10,619,775 
Amer. Bankers ..... 269,000 1,335,157 
Se PRC RICE | 6.0 oo so. sce 23, 
American, Ia. ...... 116, 035 3,002,062 
pankers, 16.°5.0...°.3 re 688, 532 6,387,928 
Bankers, Neb. 5,18 56,850 
Equitable, Ia. 2,397,871 
Wecereal, Fie oss... ck 93,363 
Fidelity Mut., 921,301 
Mass. Mutual 1,267,107 
Montana. ..cckicas 74,000 
Mutual Trust 2,489,929 
National, Ill. .. 895,173 
ae os ones 11,579,371 
North American .... 77,000 638,500 
N. W. Mutual....... 4,104,700 23,586,344 
Northern States .... 1,746,600 1,774,100 
Reliance, Pa..05 260... 28,000 111,283 
yey | eee 280,511 997,479 
Union Central, O.... 929,545 2,796,808 
Western Union ..... 758,500 985,500 
TENNESSEE 
Interstate Life & Ac- 
cident (Ord.) . 173,750 237,693 
Interstate Life & A 
cident ({Ind.) ..... . 1,672,651 2,202,235 
Nat. L. & A. (Ind.). 3,988,985 9,207,698 
Southern _. --. 4,572,961 6,142,539 
Volunteer State. 4,150,391 15,306,542 
fT renee 1,047,585 3,240,625 
NO eS re 1,810,750 2,318,700 
Cann: MNEs sissies sds 272,263 805,873 
Equitable, N, Y..... 5,720,573 24,062,721 
Federal, Ill. (Ord.).. 70,538 250,594 
Federal, Ill., (Ind.).. 7,928 9,9 
Fidelity Mut., Pa... 888,954 4,210,571 
Franklin, Til. <..... 350,000 2,672,462 
Guardian (Ord.).... 665,500 2,381,731 
Inter-Soufhern 1,138,594 2,844,823 
Jefferson Standard... 3,077,224 5,332,722 
Mass. Mutual ...... 5,115,725 18,280,501 
Mich. Mutual ...... 510,722 3,281,059 
National, Vt, ....... 638,748 4,425,273 
V RGINIA 
Fidelity Mut., Pa... 315,222 3,324,998 
Equitable, N. Y..... 9,227,710 37,191,677 
MINT TENG. 5.6255 sso es ate 3,189,713 16,230,758 
OOORR. PONE... sic 0d s o'ne 1,628,602 3,228,635 
Southern L. & T. 218,250 1,074,504 
Contenental Assur. 99,000 165,000 
Equitable, Ia. ...... 293,000 275,000 
Maas: Mutual... 605 < 3,007,169 14,744,500 
Life & Casualty.... 2,203,848 1,316,430 
REMANCOS, PA. ss. 6. 2,093,600 5,559,055 
Shenandoah ........ 3,722,205 6,885,451 
No. Car. Mut. (Ord.. 1,875,500 2,457,500 
No. Car. Mut, (Ind.). 724,768 1,039,555 
on ee Oe ee ree 4,147,985 15,701,634 
Prudential (Ord.)... 3,006,054 14,322,447 
Prudential (Ind.)... 40,597 401,371 
Jefferson Standard 
NE hohe ave etl siecaks 2,145,750 5,386,789 
Mutual Life ..:.:...: 3,966,204 30,848,263 
National, Vt.) 6.%..-.-.< 429,133 4,599,463 
Philadelphia ....... 237,216 1,111,499 
Reserve Loan, Ind.. 781,660 1,539,428 
Provident L. & Acci. 412,250 554,250 
Union Central, O.... 3,423,498 19,363,600 
SEGNOIOES 3.3 5 chose 5 2,788,055 10,608,326 
Provident Relief.... 2,794,370 2,496,728 
iH | 
i er | 
WASH:NGTON 
a snr —siipenthat igen 
AOCRR TALS. 65054 2,770,089 7,463,722 
Bankers Life, Ia.... 2,592,862 13,254,856 
Fidelity Mut., Pa.. 362,631 1,728,590 
Merchants Life, Ta.. 59,500 88,00 
New Eng. Mut., Mass 647,908 1,482,289 
Penn. Mutual Life.. 3 665,025 13,002,124 
Equitable, fa. ........ 1,490,015 4,896,703 
Amer, Cent., Ind..... 329,576 784,685 
Bankers, Nebr...... pond 440,666 
Cont. Assur., 6, 


National, Vt... ...6.% 
Kansas City. : 
American, Ta5 
Canada Assur 





CT ot 8 Re 0 ee 2,391,617 4,861,926 
Conn PMN. « .scces sk 1,180,155 3,311,730 
ce a Seer 4,049 60,707 
pS | nes 971,458 4,224,439 
Mutual _ Wilcs3.. 446,674 1,158,240 
NGWWOFIG. o.05 0850s 3,846,015 5,455,953 
OGHIGGHIAN . os serene 1,092,000 3,508,055 
Melance, PG.....-62::.. 402,500 1,417,937 


Gains by Exchange Rate 


The Bankers Life of Des Moines is 
citing an instance of how the present 
low value of the English pound sterling 
has worked for the advantage of a bene- 
ficiary under the policy held by a late 
relative. The policy paid Mrs. Mary Bow- 
ker of Canterbury, England, $4,072. At 
the normal rate of exchange this would 
have been about £837, At the current 
rate of exchange, the value is £1,163 or 
£326 more than the normal rate of ex- 
change. In other words, Mrs. Bowker 
profited to the extent of about $1,500 
zs a result of the low exchange value 














ef the pound sterling at this time. 








STARTING GROUP PLAN 


MISSOURI STATE’S NEW MOVE 





Vice-President Thomas F. Lawrence of 
Company Comments on This 
Class of Insurance 





The Missouri State Life has now 
made its plans for writing group life 
insurance, having appointed Henry 
Reichgott as manager. He has been 
connected with the Travelers in its 
actuarial and group department. In 
speaking of the new move of the Mis- 
souri State Life, Vice-President T. F. 
Lawrence speaks of the new move as 
follows: 

The outstanding feature in the de- 
velopment of life insurance in this coun- 
try during the past decade is. undoubt- 
edly the remarkable growth that group 
life insurance has shown Practically 
unheard of ten years ago today more 
than 1,000,000 employes in this country 
are insured under group insurance poli- 
cies aggregating more than a billion 
dollars in the amount of their protec- 
tion. It has proven itself a genuine 
means of improving relations between 
employers and their employes and of 
aiding in the betterment of employment 
conditions in general. 


Done Great Missionary Work 


It has also done great missionary work 
for life insurance in general by forcibly 
bringing the subject to the attention 
of workers who previous to their cover- 
age under a group policy had never 
given life insurance serious thought. The 
agents of those eastern companies that 
have gone most extensively into this 
line have learned the truth of this state- 
ment when they have seen the by- 
products, in the form of individual poli- 
cies that have been sold as a direct 
consequence of the placing of a group 
policy. 

The life insurance agent who can 
offer his clients group insurance as it 
has been developed, is in an advan- 
tageous position to extend his sales of 
individual insurance. 


Tells About New Manager 


With these thoughts in mind, the Mis- 
souri State Life has established a group 
department to actively engage in the 
writing of this line. Group insurance 
will be written on the nonparticipating 
plan only, following in general the 
methods used by the companies already 
in the field. The terms of the policy 
adopted will adhere closely to the rec- 
cmmendations made by the National 
Convention of Insurance Commissioners. 

Our company will operate its group 
insurance as a separate and distinct de- 
partment, which has been placed in 
charge of Henry Reichgott as manager. 
Mr. Reichgott, since his graduation from 
Yale, has been connected with the Trav- 
elers in its actuarial and group depart- 
ments. 

Although we are just now really ready 
to solicit group insurance aggressively, 
the company has recently closed the fol- 
lowing group contracts: 

A. P. Green Fire Brick Co., Jefferson 
City, Mo.; St. Louis Refrigerating & Cold 
Storage Co., St. Louis; Industrial Loan 


Co., St. Louis; A. Geisel Manufacturing 
Co., St. Louis; Heine Safety Boiler Co., 
St. Louis (covering employes in _ its 


plants in St. Louis and Phoenixville, 
Pa.); St. Louis Brass Manufacturing Co., 
St. Louis; Liberty Bank, St. Louis. 





San Jacinto Life’s Showing 


The San Jacinto Life of Beaumont, 
Tex., in its annual statement shows ad- 
mitted assets of $408,561, a gain during 
1919 of $66,277; surplus to policyholders, 
$215,079; insurance in force, $7,004,257, a 
gain of $2,645,416. 

The company was organized in the lat- 
ter part of 1914 and has shown a steady 
and substantial growth. It is now oper- 
ating in Texas and Louisiana. It has been 
very capably managed throughout. Much 
of the credit for its progress is due to 
President H. M. Hargrove, who handles 
the agency force, and is a strong personal 
producer in addition to his other duties. 
Mr. Hargrove has shown himself to be a 
capable executive and is making an excel- 
lent record with this company. 


President W. J. Williams of the West- 
ern & Southern Life of Cincinnati. who 
is in Florida, will return next month. 
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ROM the beginning Cleve- 
land has been one of the 
great ports of the inland 
lakes. The ship building in- 
dustry was inaugurated in 1809 
and the “Zephyr” was con- 
structed. In 1818 the first 
steamboat to brave the waters 
of Lake Erie made her ap- 
pearance, the “ Walk-in-the- 
Waters, ’ a vessel of some 300 
tons with a speed of eight 
miles an hour. 


Look at the Cleveland dis- 
trict today. Witness the 
maritime activities on the 
Great Lakes and the part this 
city plays in such enterprises. 


THE CLEVELAND LIFE 
INSURANCE COMPANY, 
GENERAL MOSES CLEVELAND operating in the states of 

Ohio, Indiana, Illinois, West Virginia and Michigan, embraces a 
compact territory which makes possible 100% service to its Agency 
Force. This means something, does it not? In furtherance of the 
Company's plan to not only keep abreast of the times but a little in 
advance of them, is our latest policy, the Retirement Fund Endowment 


contract. It is very popular with CLEVELAND LIFE salesmen. 


There are splendid general agency openings in the territory above de- 
scribed. A good man,with good goods to deliver, can always make good. 








FOR INFORMATION REGARDING A GENERAL AGENCY CONTRACT, ADDRESS: 


THE CLEVELAND LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President : 
HOWARD S. SUTPHEN, Vice-Pres. and Mgr. of Agencies H. M. MOORE, Secretary 
CLEVELAND , OHIO 
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Develops Better Citizens 


Manrorp W. McMILLEn, the new presi- 
dent of the MirwAuKEE ASSOCIATION OF 
LirE UNDERWRITERS, gave the members 
something to think about in his address 
at the recent annual meeting: He pointed 
out that the life insurance man is the de- 
veloper of good citizens. Every time a 
life insurance policy is sold it makes the 
holder a beter man. It gives him greater 
courage and a higher standing in his 
community. Any man who owns any- 
thing is not inclined to extreme radical- 
ism. He is sober and sound. He takes 
a broader view. As Mr. McMILLen 
pointed out, the young man who has his 
hard-earned money invested in life’ in- 
surance is certain to be a consistent de- 
fender of those things that enter into the 
daily life of American citizens. 

The life insurance man probably has 
not considered this phase of his work in 
the light that he should. If he realized 
that in the discharge of his duties he is 
not only making a living and providing 
for his family, but he is helping other 

° ve ° 
Big Vision in 

We have all been interested in the tour 
that President HaLey Fiske and his as- 
sociates are making through the country 
visiting various agency groups and hold- 
ing their triennial conventions. 

One of these conventions is almost a 
pageant; or at least equal to a tour of 
one night stands of a grand opera com- 
pany. But it is a pageant and tour not 
of art, but of although Mr. 
Fiske might object to the word “busi- 
ness.” He does not regard the MeEtrRo- 
POLITAN as a business institution in the 
sense that it is a money-making institu- 
tion. He regards it as non-commercial, 
and, as he says, “It is an association, so- 
ciety or club of 16,500,000 people asso- 
ciated for mutual protection.” 

No fraternal order, no church organ- 
ization, has ever even represented more 
emphatically and so clearly as existing for 
non-commercial ends as Mr. FIskeE rep- 
resents his great institution to be. Per- 
haps the Rockefeller foundation ap- 
proaches more nearly to the conception 
which Mr. Fiske has of the METROPOLITAN 
than does any other American institution. 

It is indeed difficult to characterize the 
METROPOLITAN as Mr. FISKE. sees it in 
the ordinary terms of either business or 
philanthrophy. It is a distinctly new de- 
velopment and creation, a flowering-out 
on a big scale of the American idea of 
cooperative industry. It is as orthodox 
as the Episcopal church, as “regular” as 
the Republican party—although Myr. 
Fiske himself is a Democrat—and yet it 


business, 





men to provide for their dependents, and 
also he is doing great patriotic work in 
making people better citizens and cham- 
pions of sanity and sobriety, he would be 


still prouder of his position and oppor- 
tunity. 


Owing to his high position in the com- 
munity, the life insurance man should live 
up to the best ethical standards. He 
should be able to hold his head high be- 
cause of the work in which he is en- 
gaged. He should be a real inspiration to 
all with whom he comes in contact. He 
is a missionary in a great cause. 

The public has certainly demonstrated 
its appreciation and confidence in life in- 
surance because of the large amount 
written in the last year or so. During 
these days of change, upheaval and un- 
certainty, we look upon life insurance as 
the most stable factor that we have. A 
man feels that he has a firm hold on 
realities when he is bolstered up by life 
insurance. The work of the insurance is 
more important today than it ever was. 


Life Insurance 


is as liberal, as broad-sweeping, and as 
democratic as the “Internationale.” It is 
a new power and force in American life, 
which has broken away from the ordi- 
nary trammels and conceptions of “big 
business.” 

There is a curious combination of the 
patriarchial and brotherhood ideas in the 
METROPOLITAN today under Mr. FIskeE. 
The final power and ownership rests with 
the policyholders. 

Although not conducted for profit ‘it 
seeks to justify itself in every respect not 
on social or moral but on economic 
grounds, and herein lies its great strength, 
as well as its responsibility. So immense 
an institution as this could not long be 
used for selfish or personal ends. It must 
perforce to be administered in the public 
interest. 

To say that Mr. Fiske and his cohorts 
sweep through the country like a grand 
opera troupe would be doing him an in- 
justice if the statement were not qualified. 
While impressive, everything about the 
conventions is simplicity itself, and al- 
ways businesslike. There is a command- 
ing presence and a natural dignity to Mr. 
Fiske which makes him, without conscious 
effort on his part, supremely the head and 
front of the affair. Like his predecessor, 
Joun R. Heceman, he stands a man 
among men. It is well that the great 


force that he represents is directed along 
broad public service lines on a demo- 


cratic and representative basis. 
“METROPOLITAN” is ceasing to mean only 





an insurance company. “Life insurance 
company” might even in time to come be 
entirely discarded in the name as in some 
aspects it has already discarded in the 
spirit. Who can tell what the future de- 
velopment of the great mutual life com- 
panies is to be? President Fisxe’s talk 
this year is almost wholly along the line 
of social service, and he says little about 
the insurance features of the company. 
“Three specters,” he says, “disturb the 
peace of mind of the average industrial 
worker—the fear of death, the fear of 
sickness and the fear of unemployment.” 
“The METROPOLITAN,” he said, “would like 
to be the means of removing all three 
of the specters. It is already removing 
this specter of the fear of leaving one’s 
dependents destitute; it is rapidly remov- 
ing the fear of sickness, not by means of 
insurance, but by prevention; and it would 
willingly issue unemployment insurance 
would the state laws permit.” He said 
that he went to the insurance department 
with the president of one of the great 
railroad companies who wished to take 
out a policy in the METROPOLITAN cover- 
ing the unemployment of the road’s em- 
ployees, but the department ruled that it 
was entirely out of the question, and the 





METROPOLITAN was forced to drop the is- 
sue for the time being. However, the 
time may come when the METROPOLITAN 
will be able to issue unemployment in- 
surance. 

So far as sickness insurance is con- 
cerned, much the better way of handling 
this specter is to prevent sickness, and 
that is what the METROPOLITAN is doing 
through its trained nursing service and 
its educational propaganda. Millions of 


) leaflets on prevention of diseases were 


distributed last year. 

Mr. Fiske starts his wonderful ad- 
dresses this trip with a statement of why 
the company has for 27 years held these 
trienniel conventions with its field force. 
The basis of the convention is the estab- 
lishment of the personal relationship be- 
tween the men and the officers; the presi- 
dent of a company should not be content 
to be a “rubber stamp,” as he put it, an 
impersonal entity; he should be a man 
of flesh and blood with a direct personal 
interest in every one of his employes. 
Could this relationship be established in 
all great corporations trade unions would 
disappear, and he pointed out that trade 
unionism began to appear when this per- 
sonal relationship began to disappear. 





—————— 
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J. B. Duryea of Duryea & Finley, 
general agents of the Penn Mutual 
Life, 901 Phelan building, San Fran- 
cisco, is out with his new booklet, en- 
titled “How to Solicit.” It is intended 
to be used with “First Lessons in Life 
Insurance,” for the instruction of new 
agents. The book is made up largely 
from his own experiences in the field. 
It is a very interesting publication and 
is extremely valuable. to new agents. 
The price is $1. 


R. C. Swain, formerly district man- 
ager of the Mountain States Telephone 
& Telegraph Company at Helena, 
Mont., has become assistant to H. R. 
Cunningham, general manager of the 
Montana Life. His work will be pri- 
marily in connection with the super- 
vision of agencies in Montana and 
other states. Mr. Swain’s early train- 
ing was received in Wall Street, New 
York, where he was connected with 
various investment houses before going 
to the west. 

The Ayres family of Des Moines, is 
a striking example of the old saying, 
“it runs in the family.” The father, the 
late Judge O. B. Ayres, was for years 
vice-president of the Bankers Life and 
later was president of the State Insur- 
ance Company. Three sons are former 
Judge William Ayres, who is general 
counsel for the Bankers Life; Warren 
T. Ayres, vice-president of the Golden 
Grain Belt, a hail insurance concern, 
and George Ayres, vice-president of the 
Central Life, all of Des Moines. 

. C. Mason, secretary of the Co- 
lumbia Life of Fremont, Neb., has the 
sympathy of the life insurance 
fraternity in the death of his wife, 
which occurred recently. 


Harris B. Heylmun has been ap- 
pointed assistant superintendent of 
agents of the Provident Life & Trust. 
He started with the Provident in the 
Pittsburgh agency and later became 
connected with the Indiana agency. He 
is a man of wide information on insur- 
ance subjects and has the capacity of 
communicating what he knows in ex- 
tremely forceful and lucid language to 
new agents. He went to the home of- 
fice on June 4, 1917 as assistant to 
Matthew Walker. His duties, however, 
were not confined to the home office. 








He has done quite a bit of traveling and 
has been,of value in the upbuilding of 
new agencies. 


Wilbur M. Johnson, secretary and 
actuary of the Inter-Mountain Life of 
Salt Lake City, has retired and is suc- 
ceeded by C. F. Cross. 


Frank H. Davis and Leslie C. York, 
superintendents of agencies of the 
Equitable Life of New York, and Wil- 
liam J. Graham, second vice-president 
of the company, are making a seven 
weeks’ trip through the west and Pa- 
cific Coast territory. They will visit 
the company’s principal branches and 
hold agency meetings. The trio was 
in Chicago this week. Mr. Davis was 
formerly superintendent of agencies in 
Chicago, in charge of several central 
western states. 


Miss E. Marie Little, manager of the 
women’s agency of the Equitable Life 
of New York in New York City since 
it was established seven years ago, has 
found it necessary on account of ill 
health to retire from active business 
in order to rest. She has been very 
successful in attracting a large number 
of women to the life insurance busi- 
ness. She will in the future devote her 
time to the procuring of women agents 
for the Equitable in New York. The 
women’s department as an entity will 
be discontinued. The women agents 
hereafter appointed will be assigned to 
existing agencies. 

A. O. Eliason of St. Paul, manager 
of the home state agency of the Minne- 
sota Mutual Life, is spending several 
weeks at Sea Breeze, Fla. On his re- 
turn he will go to New York City to 
attend the mid-year meeting of the 
executive committee of the National 
Life Underwriters’ Association, of 
which he is chairman. 


Miss Sara Frances Jones of the 
Equitable Life of New York in Bos- 
ton, applied for membership in the 
Boston Life Underwriters’ Association 
and has had her application turned 
down, because the by-laws do not admit 
women members. Miss Jones is a mem- 
ber of the Chicago association and 
therefore will continue her membership 
in that organization. The women life 
agents in Boston, unable to be mem- 
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1894—1919 


STATE LIFE 


INSURANCE COMPANY 
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ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 





PROGRESSIVE CONSERVATIVE ‘““FLU”’ PROOF 


The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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W. W. LANE, Secretary LA FAYETTE, INDIANA 


Monthly Pension Bonds 
Under Our ones Sea Centract 


THE LA FAYETTE LIFE INSURANCE CO. 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


A. E. WERKHOFF, President 
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BUILD YOUR OWN BUSINESS 


yy 
Our Policies Provide for 


Double Indemnity Disability Benefits 
Reducing Premiums 
SEE THE NEW LOW RATES 66 BROADWAY 


Under Our Direct General Agency Contract 


ORGANIZED 1850 





INSURANCE CO. 


NEW YORK 








C. H. ELLIS. 
President 





PAN-AMERICAN LIFE INSURANCE 


COMP AN yaa ests gyri and Gen. Mgr. 


Insurance in Force (over) $70,000,000.00 
Total Resources (over) 7,540,662.11 





Whitney Central Bank Building, New Orleans, Louisiana 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 
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bers of the Boston association, organ- 
ized the New England Women’s Asso- 
ciation. Miss Jones, however, desired 
to be affiliated with the regular organ- 
ization. 


H. S. Standish of Chicago, statisti- 
cian in the Union Central Life General 
agency, is the leader in the campaign 
for a city-wide rent strike in which 
plans are being laid to combine all of 
the anti-rent profiteering agencies of 
the city under one centralized head. 
Mr. Standish has been the conspicuous 
leader in his section of the city in this 
cause. There are a number of local 
anti-rent profiteering organizations es- 
tablished and these are to be central- 
ized. Mr. Standish has been giving 
much attention to this work, feeling that 
those who are paying rents are ‘being 
exploited by the landlords. 


L. A. Anderson, actuary of the Wis- 
consin department, has tendered his 
resignation, to take effect April 1. He 
has accepted the position as chief act- 
uary with the Central Life of Des 
Moines, Iowa. Mr. Anderson has been 
with the insurance department of Wis- 
consin for 13 years. He is a Wisconsin 
product. Before entering Wisconsin 
University, he carried the rate-book. 
After graduating from the university, 
he carried the rate-book. After grad- 
uating from the university, he pursued 
graduate work, specializing in insur- 
ance. He was statistician of the tax 
commission for four and one-half years 
and was general actuary and assistant 
secretary of the legislative investigat- 
ing committee in 1906. He entered the 
department of insurance as chief act- 
uary in 1907. 

Mr. Anderson is recognized as one 
of the best authorities along actuarial 
lines in the United States. He is the 
author of “Valuation and Readjust- 
ment of Assessment Companies,” and 
the principles enunciated therein were 
in a large measure responsible for the 
enactment of new insurance laws in 
over thirty states. He has also written 
many valuable articles for conventions. 
He holds a fellowship in the American 
Institute of Actuaries and was a dele- 
gate to the International Congress 
held at Amsterdam, Holland, in 1912. 

There are few actuaries who have a 
keener analytic mind or who have con- 
tributed more toward placing insur- 
ance on a higher and safer plane. 


Grand Rapids life insurance men are 
perfectly willing to give all of the credit 
for the success of the recent one day 
sales conference to W. Merrill East- 
cott, western Michigan manager of the 
Sun Life of Canada, who prepared the 
program and did all of the preliminary 
work. The Grand Rapids gathering 
was a most helpful and inspiring meet- 
ing. Mr. Eastcott is one of the livest 
life insurance men in western Michigan. 
He is putting the Sun Life on the map 
in the territory over which he has 
supervision. For the first two months 
of the year his agency is the only one 
of the company’s to surpass its quota, 
necessary to keep abreast of the 1920 
production schedule. Mr. Eastecott has 
been with the Sun Life for 20 years, 
having represented the company at var- 
ious points, and before going to Grand 
Rapids was manager at Detroit for 18 
months. 


Charles H. Sykes of the Mutual 
Benefit Life at Omaha tells two stories 
to illustrate life insurance points that 
are good ones. In the first place Mr. 
Sykes urges men to become big in life 
insurance because the big men always 
go to the top and therefore have a dis- 
tinct advantage. He illustrates this by 
bringing out a glass of beans. These 
beans are of various sizes. As he first 
shows the beans the big fellows are at 
the bottom, then he skakes them and in 
the process the large beans get to the 
top. 

His next story deals with Luther 
Burbank. As is known Burbank has a 
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Paid Paid 
Paid Gain in Premium Total Policy- 
Admitted Capital Net Business Insurance Ins. in Income Income holders Disburse- 

Assets Stock Surplus 1919 in Force Force 1919 1919 1919 ments, 1919 
Am. Natl. Tex. 7,325,499 250,000 757,464 46,616,990 101,632,847 26,533,055 3,594,422 4,094,640 958,820 2,739,433 
Equit. L. N. Y.599,423,919 100,000 88,614,577 454,839,437 2,270,903,931 346,365,353 81,495,479 114, 706, 660 73, 990, as 119, 819, 133 
Eureka Life.. 837,341 100,000 73,901 5,196,107 3,274,016 ,048,490 523,728 6,053 5,1 
Ex. Mut. Ben. 850,260 *732,124 112,231 536,000 4,427,744 316,077 105,253 ty 365 138, 078 100,599 
Fed. Life, Ill. 4,641,049 300,000 37,630 13,765,688 %+36,225,180 10,128,225 1,018,196 1,798,533 539,827 1,519,782 
Grange Life.. 732,113 185,174 204,961 3,098,426 7,806,178 3,151,784 243,260 288,891 22,434 142,931 
Gt. Rep. Life. 1,283,141 500,000 82,228 3 928,093 10,990,608 1,894,580 381,750 471,275 124,896 318,134 
Ida. St Life.. 1,311,024 200,000 21,292 7,426,010 20,226,772 4,950,715 616,405 753,541 187,208 484,422 
L. & C., Tenn. 996,159 350,000 26,498 +31, 563, 259 +29,294,060 $13,192,890 3,590,366 3,661,571 1,250,768 3,397,458 
Masonic Life OS iy 3g palms ios pene ae 350,000 4,461,500 29,564,500 2,420,500 633,649 732,361 581,825 751,261 
Midld, Minn. 712,706 167,625 30,595 = 128, 529 g, cory 555 1,449,116 200,587 254,213 - re or red 
Mor. Plan Soc. 220,940 100,000 83,192 4,049,406 10, 106 1,345,631 97,234 105,732 
Mut:- i. N.. YOGZ890,276 «©. v.00 19,551,215 354, "422,133 2, 216, 304, 086 227,279,404 77,914,499 112,753,457 81, 113,205 127, 388, $66 
@regon Life... ‘2,093,644 - ...... 2 | RENEE 0,642,695 Pe) |} re + renee Ae 1 y SE eS 
Prov. L. & A. 638,800 200,000 55,817 5,671,645 “3'059,064 5,066,970 267,151 $1,228,826 30845 $1,088,736 
Pure Pro. Life SO0G0- ..& sesane 11,952 1,359,000 2,934,000 1,224,000 30,668 43,017 3,600 2,506 
Stand. L., Ill. 1,664,731 159.000 66,118 6,610,750 36,076,561 2,545,555 1,110,757 1,195,767 439,140 840,919 
Stand. L., Pa. 2,155,833 356,095 38,581 1,514,358 12,985,984 3,887 443,814 666,214 82,329 431,536 
St.. Jos. Life 719,804 100,000 164,294 2,569,700 7,217,653 2,200,498 282,207 306,503 24,061 134,706 
Texas Life... 1,879,247 200,000 58,800 3,108,446 12,347,392 2,095,222 475,904 590,001 161,453 353,141 
Untd L, & A. 1,589,632 500,000 240,828 5,188,061 12,860,797 4,054,166 431,287 518,778 125,550 358,802 
W. Coast,S. F. 4,698,252 250,000 254,723 9,500,000 39,558,000 4,690,478 1,531,782 1,846,586 502,706 1,260,876 


*Net reserve. tIncludes Industrial, 


* 


tIncludes casualty department. 








great estate out in California. A friend 
of Mr. Sykes determined to see Bur- 
bank and went to his office. He was 
told that Mr. Burbank had gone to his 
estate and would not be back for some 
days. Not to be disappointed the man 
went to the estate and on going to the 
main entrance found the guard, who 
would not admit him. He went along 
the road of the estate and saw an en- 
trance with a sign “No Admittance.” 
He looked across the spacious grounds 
and saw a man walking leisurely at 
some distance who he concluded was 
Burbank. He walked straight through 
the entrance, right toward the man, and 
getting near him said, “I suppose this is 


Mr. Burbank.” “I am he,” said Mr. 
Burbank, “but how did you get in 
here?” The friend said, “I came 
through the entrance over _ here.” 
“But,” said Burbank, “there was a sign 
there which said ‘no admission.’ That 
sign means just what it says.” The 


friend replied,-“Do you think that a 
little sign like that would keep me out 
when I wanted to see you?” Mr. Bur- 
bank was rather impressed with the 
man’s courage and approach and the 
two spent a pleasant hour together. 

Mr. Sykes uses that illustration to 
show how life men ought not to be de- 
terred by seeming obstacles. Too often 
he declares an agent is abashed by some 
little thing which can easily be sur- 
mounted. Mr. Sykes advises life men 
to be courageous in their work, not be 
defeated by seeming barriers and to 
sweep them away as did the man who 
was determined to have a talk with 
Burbank. 


J. R. Irby, manager of the Prudential 
ordinary department for Kentucky and 
Southern Ohio, will write $2,000,000 of 
new business the first quarter of 1920 as 


‘against $3,000,000 for the entire year of 


1919. 


One of the best known _ business 
women in the country, Miss Doris M. 
Goethe of Omaha, Neb., is entering the 
life insurance business as an agent. 
She has been connected with the 
Chamber of Commerce of Omaha for 


several years and her work as “conven- 
tion hostess” in preparing for the en- 
tertainment of national convention 


crowds in that city has brought her 
wide distinction. The American Mag- 
azine recently devoted a full page to 
commenting upon her unique methods 
of interesting Omaha visitors. 

Miss Goethe announced her intention 
some time ago of leaving her public 
work. She was at once given several 
luring offers by large business con- 
cerns. But she had made up her mind 
to sell life insurance and last week 
signed a contract with the Lincoln Na- 
tional Life. She has already turned in 
business. Miss Goethe becomes a part- 
ner in the firm of Bronson & Goethe, 


W. C. Bronson being a former shoe 
merchant, who has long designs on the 
selling end of the insurance business. 


President John H. McNamara of the 
North American Life of Chicago, is 60 
years this week. The North American 
agents therefore are honoring their 
chief in tribute to this great event by 
making March and April a real period 
of production. Mr. McNamara _ has 
long been a prominent figure in life in- 
surance and is very popular with the 
agents. 


Vice-President Danford M. Baker of 
the Pacific Mutual Life gives some in- 
teresting facts regarding John Newton 
Russell, the manager of the company’s 
home office general agency at Los An- 
geles. In less than 15 years Mr. Rus- 
sell has built up an agency with over 
$32,000,000 of business on the books. 
His agency at this time is producing 
over half as much as all the agencies 
the company were producing in 1905. 
He has 75 full-time men under con- 
tract. Sub-agents’ contracts are all uni- 
form. The regular first year commis- 
sion allowed is 50 per cent graded. Five 
per cent less than this amount is paid 
to the new agent up to the time he has 
written and paid for as much as $50,000. 
Renewal commissions allowed are from 
2% per cent to 5 per cent for nine 
years based on yearly production. Mr. 
Russell takes pride in the fact that 
every agent in his territory has exactly 
the same form of contract, calling for 
the same scale of commissions. 

Mr. Baker says that Mr. Russell has 
made it an unbreakable rule not to 
make any money advances to new 
agents. He believes that the few good 
men he may have lost by this practice 
in the past is more than offset by the 
number who would have failed to do 
any business and also failed to return 
the sum advanced. He does, however, 
pay out several thousand dollars each 
year in bonuses and prizes for those 
taking part in special contests. Mr. 
Russell has always promoted the sale 
of the combined form of policy—life, 
accident and health, for one premium. 

Mr. Baker says that Mr. Russell’s 
plan of securing new agents has con- 
tributed more to the success of his 
agency than any other one thing. He 
does not “twist” agents from other 
companies, but gets in contact with men 
in other lines and trains them according 
to his ideas. If agents of other com- 
panies go to him they do so volun- 
tarily. He has for years devoted prac- 
tically all of his time and the time of 
two assistants to the securing and train- 
ing of new men. Mr. Russell makes it 
a point to keep in touch with every life 
insurance salesman in his territory re- 
gardless of what company he might 
be with. ; 





One of Mr. Russell’s particular pets is 
the Monday Morning Club, which he 
founded over three years ago. It 
elects its own officers and prepares its 
own programs, which are held every 
Monday morning. It also holds a 
monthly luncheon, for which Mr. Rus- 
sell donates one-half the expense. Every 
three months he gives a dinner dance 
to the entire agency and office force. 
Mr. Russell has a woman’s department 
in charge of Mrs. C. B. Fithian. It 
paid for over a million of insurance this 
last year. Mr. Russell is building an 
agency that will soon be on a million 
a month basis. He has 17 people in 
his clerical and managerial force beside 
himself. 


COMPANIES SEEK MORE SPACE 





Travelers and Aetna Negotiate for New 
Quarters—Phoenix Building 
Progressing 





HARTFORD, CONN., March 9— 
The Travelers has made an offer for 
the purchase of the Hartford Club on 
Prospect street. As the club is situated 
on the next lot to the south of the 
Travelers printing and supply depart- 
ments, it is possible that the company 
may have some intention of extending 
the building in which these departments 
are located. Both of these departments 
have been cramped for space. 

It is understood that President Mor- 
gan G. Bulkeley of the Aetna Life and 
allied companies is negotiating with 
President John M. Holcombe of the 
Phoenix Mutual Life for space in the 
home office of the Phoenix at 49 Pearl 
street. The Aetna now has outside 
quarters in a building on Trumble 
street and another on Main street and 
still another on Pearl street. The ne- 
gotiations for the taking over by the 
Aetna of the second, third and fourth 
floors of the building. It is understood 
that either the Aetna Casualty & 
Surety or the Automobile will occupy 
them. 

The new home office building of the 
Phoenix Mutual on Elm street is mak- 
ing rapid progress and not very much 
remains to be done on the exterior 
prior to the further work on the roof 
of the building. It is believed the build- 
ing will be completed by midsummer 
and may be equipped and ready for oc- 
cupancy by September. 





Are Entering California 


The Idaho State Life has applied for 
admission to California. The Beneficial 
Life of Salt Lake, which operated in the 
state several years ago, is also applying 
for admission. The Montana Life of 
Helena is another company that is ar- 
ranging to enter California. 
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CHICAGO ILLINOIS 
Financial Statement 
At the close of Business, December 31st, 1919 
ASSETS 
First Mortgage Loans ...................... 26000) cece cece eee ecb eee e es $ 816,154.42 
Certificates of Deposit and Cash in Bank at Interest ........................... 266,315.55 
Policy Loans and Premium Notes ....................00 0 ce cece ee cece eee eect eeen 116,119.01 
IIR «chika rincn ct ncesewgusnw alte che eatin aN ur ARS a Oho HEGRE Pee Es bbw Sede he 109,542.00 
eI 5 oii So eno a gk gig nn Bann dpe an OS UR be a « waldo cd bees hawks ade 85,146.60 
U. S. Government, Liberty and Victory Loan Bonds............................. 78,523.95 
Premiums Due and Deferred. ......................ccce cece cence eee cee neeeeeeeseeres 47,477.95 
Interest and Rents Due and Accrued .....................006 060 c cece eee 23,601.31 
Due from Other Companies Account Re-Insurance.............................. 10,056.80 
NE IE RRSP NT POR ASR EE rN ey ON er her. ae, yee Oe 5,248.90 
PST PS PE PETS ToL eN OLE T Tee) PE ee Te ea ae 250.00 
$1,558,436.49 
Legal Reserve for Protection of Policyholders.................................... $1,161,642.00 
ead. Fak ature grain ned SERRE ec Rk dan dc EE ia aan CU Ce a es 113,725.55 
Unadjusted Claim Reserve.............................0..005: LCE PERE CTP EPS TEL Oe 26,805.00 
po I rer ere fren ee eR Se oe See re ee oe POET eee Pe Fee 7,655.47 
ee I as as ea apt Red Sod LOE als ac hedn g's Oa ecient Bee Re 37,712.74 
Surplus to Protect Policyholders ................. 2.0... cece 210,895.73 
$1,558,436.49 
GROWTH OF COMPANY 

Year Total Assets Premium Income Insurance in Force 

1910 $ 247,163.00 $ 14,563.92 $ 917,490.00 

1911 473,135.00 84,294.26 2,896,925.00 

1912 555,081.00 154,463.14 5,197,278.00 

1913 595,523.00 192,231.57 6,598,324.00 

1914 695,804.54 224,815.29 7,302,654.00 

1915 821,369.91 265,831.32 9,095,521.00 

1916 929,942.65 357,697.37 12,045,476.00 

1917 1,184,375.44 399,582.93 13,817,414.00 

1918 1,315,180.41 429,322.79 19,160,048.00 

1,558,436.49 544,948.36 20,481,229.00 
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U. S. COURT RULING ON 
ESTATE TAX ANALYZED 





John R. McFee Discusses Recent 
Decision Rendered by Federal 
Judge J. W. Mack 





LAW’S VALIDITY UPHELD 





Inclusion of Proceeds of Life Insur- 
ance Policies in Estate of 
Decedent Sustained 





BY JOHN R, McFEE 

Judge J. W. Mack of the circuit court 
of the United States, sitting as a United 
States district judge in New York, re- 
cently held constitutional the federal 
estate tax law, as it includes for taxa- 
tion life insurance paid as claims on 
the life of decedents as part of the es- 
tates of such decedents. The opinion 
is of high value to the life underwriter, 
as I view it, not so much because of 
what it includes and decides as because 
of what it does not -decide. 

I have many times insisted that the 
provision of the federal estate tax law, 
wherein it attempts to include the ex- 
cess over $40,000 paid to individual 
beneficiaries under policies insuring the 
life of a decedent, is ineffectual. But 
I have never based this opinion on the 
constitutional limitations of congress 
to impose a transter tax against the 
beneficiary receiving the fund. My in- 
sistence is that where that beneficiary 
is one with dependent insurable inter- 
est in the insured’s life, the fund when 
paid to him or her as a claim on the 
death of the insured cannot be included 
for taxation as part of the insured’s 
estate. That question does not seem 
to have been before Judge Mack, at 
least it is not considered in his opinion. 

Mack Decision Analyzed 


It is the purpose here to analyze this 
opinion as specifically and simply as may 
be. The questions before Judge Mack, as 
disclosed by the opinion, were three: 

1. Whether the Federal Estate law of 
1917 (strangely enough called by him 
“Federal Inheritance Tax Act’) is wholly 
unconstitutional. 

2. Whether the amount paid as state 
inheritance taxes on the same estate 
changed with the federal tax is deduct- 
able in computing the aggregate estate 
subject to federal estate taxation. 

3. Whether the federal estate tax is 
a tax on succession or an impost on trans- 
fer. 


Sat as Trial Judge 


Judge Mack considered this case as a 
district judge, that is, as a trial judge 
and not as an appellate justice. It is the 
natural tendency of trial judges, in’ con- 
sidering the validity of statutes on which 
the case may rest, to tend to sustain the 
statute. This is especially so where the 
question of the case is of highest impor- 
tance and the trial judge’s ruling is 
known to be merely preliminary to an ap- 
peal. So Judge Mack’s opinion is of less 
value as an authoritative decision of a 
legal question than the same opinion 
would have been had it been handed down 
by him as a member of the circuit court 
of appeals or even as a judge of the U. S. 
circuit court. However this may be, it is 
apparent that the opinion is rather 
cursory, with no attempt at exhaustive 
consideration. 


Question of Constitutionality Raised 


It seems that one fact of the case was 
that life insurance paid to an estate had 
been taxed. The complaint was for re- 
covery by an executor of taxes actually 
paid. Judge Mack states at the outset 
that the demurrer raised the question of 
the constitutionality of what he calls the 
federal inheritance tax act, by which he 
meant the federal estate tax sections of 
the federal revenue act before the amend- 
ments of March 3 and Oct. 3, 1917. So 
he did not consider the present revenue 
law approved Feb. 24, 1919. The de- 





cision, however, is certainly an authority 
affecting the construction of the present 
law. 

Judge Mack’s first proposition is that 
the law he was considering does not im- 
pose a tax on individual legacies nor on 
the right of individual legatees to receive 
them, measured by the entire net estate 


‘of the decedent, “but on the right of the 


decedent to have the estate pass by will 
or intestacy.” A reasonable surmise from 
this language is that the case did not 
present the question of the right to include 
in the estate its proceeds of life insur- 
ance policies paid to individual beneficiar- 
ies beyond $40,000. 


Holds It a Transfer Tax 


He then holds that the federal estate 
tax is a transfer tax, in keeping with the 
ruling in Regulations 17 of the treasury 
department. The power of congress “to 
collect taxes, duties, imposts and excises” 
under Article 1, Section 8, of the constitu- 
tion of the United States, would include, 
it may be conceded, the right to impose 
generally a transfer tax. But the objec- 
tion I urge against the attempt to tax a 
decedent’s estate for the excess over $40,- 
000 paid to individual beneficiaries under 
life insurance policies by Sections 400-410 
of the present revenue law, is that it is 
an attempt to tax the estate of the dece- 
dent, for a transfer of property never 
owned by such estate. I do not here ques- 
tion that congress might have taxed the 
insurance company or the _ beneficiary, 
which it does not attempt to do, but I in- 
sist that congress cannot tax the estate 
of the insured on any theory, unless the 
property was at some time in that estate. 
The act attempts to do this very thing. 


Transfer Assumes Title 


In other words, a transfer assumes a 
title, a chain of title passing from one to 
another. It is not within the power of 
congress or any legislature to tax one for 
property of another. Now, a policy on 
the life of an insured for the benefit of a 
wife or child is predicated on insurable 
interest of the beneficiary as much as on 
payment of premium by the policyholder. 
One with a natural insurable interest— 
meaning by “natural,” a dependent insur- 
able interest—in the life insured is a 
party to the contract as much as the in- 
sured and the company. The policy is a 
contract with three parties, the insured, 
the company and the beneficiary. When 
death of the insured occurs and such a 
contract is in force, the title to the pro- 
ceeds of the policy passes not from the 
insured to the beneficiary but direct from 
the company to the beneficiary, under the 
policy contract. In other words, the chain 
of title does not run through the insured 
at all. His death is merely the event 
marking the time of vesting. It is, I 
insist, beyond the power of congress to 
tax that fund as part of the insured’s 
estate, or impose a tax in the nature of a 
transfer tax as if the title passed out 
of or through the insured to the benefic- 
iary. 

Give Taxpayer Benefit of Doubt 


As Judge Mack well states the law to 
be, “doubts in a taxing statute are to be 
resolved in favor of the tax payer.” This 
is another way of stating the unques- 
tioned legal principle, that statutes affect- 
ing a right or imposing a burden are to 
be construed _ strictly. But, however 
strictly or literally these federal estate 
tax sections are construed, it is not 
within the power of congress to curtail 
the rights of the beneficiary under the 
policy contract by taxing the estate of 
some one else. A beneficiary with natural 
insurable interest—I use the term “nat- 
ural” to distinguish from the insurable 
interest of a business in the life of a 
partner and of a corporation in the life 
of an official or employe—takes title to 
the insurance fund, when paid as a claim, 
as a purchase rather than a benefaction; 
really as a compensation for the loss 
caused by the death. This insurable in- 
terest is an interest predicated not on 
profit by the death but an interest in the 
continuance of the life of the insured. 


Does Not Consider Real Question 


So Judge Mack does not consider at all 
this real question of interest to life un- 
derwriters in their work of advising ap- 
plications for insurance to begin now. 
Hence I conclude that the case before 
Judge Mack was one where the estate 
received the fund. It is not pertinent to 
consider here whether congress can tax 
a transfer from the company to the 
beneficiary. I fear it may. What I insist 
on is that it has not done so in the pres- 
ent revenue law. 

‘The next question considered by Judge 
Mack, whether the tax paid under the 
state inheritance tax laws may be de- 
ducted in computing net estate, he de- 
cides by denying the right to make such 





deduction. As I view it that question is 
not of high importance to the life under- 
writer. The law of Illinois permits the 
deduction of the amount of the federal 
estate tax in computing the individual 
interests going to specific legatees or next 
of kin as liable to the state inheritance 
tax. Wisconsin, I think, does not do so. 
Hence in Wisconsin the burden on the 
legatee or next of kin is certainly un- 
justly heavy. He is taxed for what he 
does not get. 

The next question considered by Judge 
Mack is that conflicting rulings of the 
treasury department present no such 
doubts as should lead him to construe the 
act, because of doubt, in favor of the tax 
payer so as to declare invalid the entire 
part of Section 203 of the act preceding 
the present revenue law. 


What Real Objection Is 


I submit that Judge Mack has not con- 
sidered the real objection to the validity 
of the construction in the regulations of 
the treasury department—regulations 37 
—to the effect that estates of decedents 
shall include the excess over $40,000 paid 
to the individual beneficiaries under life 
insurance policies, the premiums on which 
were paid by the insured in his lifetime. 
When that question is raised I confidently 
predict that the courts will not sustain 
the rulings in the regulations. 

It should be clearly understood that the 
decision reviewed here does not touch 
upon the greater question of interest to 
life underwriters, which is this: The 
right of the federal government to tax 
the proceeds of policies paid to a business 
as if income earned by the business. Life 
underwriters generally understand that 
the validity of the federal estate tax is 
based on the right to tax the transfer o? 
property and is not based on the power 
to tax income. The ruinous feature in 
soliciting applications for life insurance 
to protect the business is that the gov- 
ernment now attempts to tax it precisely 
as if it were income for the year during 
which it is paid, actually earned as profits 
by the business, I insist such a ruling is 
not justified either by the actual pro- 
visions of the federal revenue act itself 
nor by the powers of congress to tax in- 
come. 

Constitution Imposes Limitations 


The right given by the constitution “of 
the United States to congress ‘to collect 
taxes, duties, imposts and excises” does 
not broadly give the right to tax income 
without distributing the tax to the states 
in ratio to population. Because of the 
constitutional limitation against includ- 
ing income generally within a levy of 
taxation by congress, the 16th amendment 
to the constitution of the United States 
was adopted. Congress, it may here be 
stated with sufficient accuracy, now has 
the power to tax income under the 16th 
amendment to the constitution. But in- 
come has a definite meaning in the law. 
It includes some form of earning and 
profit and it does not include indemnity. 
I have shown, by exact consideration of 
the income provisions of the present 
revenue law in previous articles that the 
act does not directly include life insur- 
ance paid as a claim to a business as in- 
come. I am confident that it is not within 
the power of congress so to include it. 
The income sections of the revenue act 
state that life insurance is not exempt as 
income, which is not the equivalent of 
stating that it is included as income. To 
declare that what is not included is not 
exempt is not logically nor legally the 
equivalent of stating that what is not ex- 
empted is included. The revenue act 
specifically enumerates what is income 
and life insurance paid to a business is 
not within that inclusion. Life insurance 
paid to a firm or corporation bases its 


legality on insurable interest in the life 
of the insured. 


Interest of Different Nature 


That insurable interest is of a different 
nature than the natural or dependent in- 
surable interest resting in a wife or child. 
It rests on indemnity for the loss of the 
life to the business and is limited to the 
reasonable amount of such indemnity. 
Now, an indemnity contraet is one highly 
favored in the law. Life insurance being 
in itself a tax, should never be taxed in 
any form, but an attempt to tax an in- 
demnity compensation as if a clear profit 
is destined to be opposed, and T believe 
successfully opposed. Since I began to 
present analyses of the revenue act as it 
affects life insurance, I have been asked 
many times by life underwriters for con- 
struction of the income provisions of the 
act as it is supposed to tax the proceeds 
of a life insurance policy paid to a busi- 
ness. I am aware that I am bold in my 
statement that such insurance is not 
taxed at all. I think, however, I can 
demonstrate that such is the fact, just as 


4 week show 
4 writing millions of dollars worth of 
j group insurance on employes of many 








COLLECTS POLICIES AT 96 

Usually a man has to die to 
win when he carries straight life 
insurance. A notable exception 
is the case of William A. Miller 
of Lynchburg, Va., who reached 
the age of 96 March 5. On that 
day he cashed in two policies is- 
sued nearly fifty years ago. One 
for $2,500 was taken out March 
30, 1872, and the other for $5,000 
was issued June 30, 1873. With 
accumulated additions he was en- 
titled to a total of more than 
$12,000. Both policies were car- 
ried in the Mutual Life of New 
York and Mr. Miller enjoyed the 
distinction of being the oldest 
policyholder in Virginia of that 
company. He succeeded to the 
honor at the death in 1913 of 
George L. Newman of Charlottes- 
ville, aged 97, who held the first 
life insurance policy issued in 
America, the date of the policy 
being Jan. 24, 1844. 

Samuel B. Love, Virginia man- 
ager of the Mutual Life, with 
Richmond headquarters, jour- 
neyed to Lynchburg to extend 
greetings on his birthday. Oth- 
ers calling were W. O. Roper, 
superintendent of agents, and 
local representatives at Lynch- 
burg. A letter from George T. 
Dexter, second vice-president, 
was read. Mr. Miller is still 
active and vigorous. 











I think that such a fund cannot, under 
the 16th amendment, be taxed by congress 
ever as income. I have read many pres- 
entations of how the revenue act taxes 
and how it does not tax life insurance 
funds as income. But, as I see it, all this 
phase of the question is of little value to 
the underwriter who is urging a business 
to obtain such a policy. 


Tax Is Check on Business 


No sensible business man will respond 
with enthusiasm to a suggestion to buy 
a possible tax. Recently I have been in- 
strumental in arranging to have a test 
case to be presented in Chicago to test 
the question of the right to tax such in- 
surance as if income. I have strong 
confidence that a decision favorable to my 
insistence may result. Life underwriters 
should advise that at present proper pro- 
tests be filed where firms or corporations 
obey the insistence of the collectors of 
‘internal revenue that the proceeds of such 
insurance should be included in the in- 
come tax return of a firm or corporation. 
It is of vital importance that such pro- 
tests be filed. An eminent firm of lawyers 
in Chicago is retained to test this ques- 
tion of the right to include life insurance 
funds ever as income. 

So I think the life underwriter may 
take courage in the hope that the courts 
will hold that the ruling of the regula- 
tions of the treasury department as to 
taxation of the proceeds of a business 
policy as if income of its business, will 
not be upheld by the courts. To any in- 
terested I shall be glad to give details of 
the impending litigation. 





Writing Many Group Policies 


HARTFORD, CONN., March 9.—The 
announcements of the Travelers, Aetna 
Life and Connecticut General the past 
that local companies are 


prominent concerns. The Travelers 
wrote policies protecting the employes 
of the city of Schenectady, N. Y., the 
Westinghouse Electric & Manufacturing 
Company of Schenectady and the Amer- 
ican Bosch Magneto Corporation of 
Springfield, Mass., while the Postum Ce- 
real Company of Battle Creek, Mich., 
the Ansco Company of Binghamton, 
N. Y., the New Hampshire Fire Insur- 
ance Company of Manchester, N. H., the 
Quaker Lace Company and the North 
American Lace Company, both of Phila- 
delphia, the Clicquot Club Company of 
Mills, Mass., the New England Confec- 
tionery Company and the Hartford Lum- 
ber Company, a local concern, have been 
insured» by the Aetna Life. 

The Connecticut General has issued a 
policy covering the employees of the 
Regal Shoe Company for a total of ap- 
proximately $2,000,000, insuring some 
1,700 workers. 
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LIFE ORDINARY INDUSTRIAL 


AMERICAN NATIONAL 
INSURANCE COMPANY 


OF 
GALVESTON, TEXAS 











FIFTEENTH ANNUAL STATEMENT 
DECEMBER 31, 1919 


ASSETS LIABILITIES 

ee NS kc 6 ie iA 0s 0 8889s. cus $ 884,324.41 Net Reserve American Experience 3 and314%..... $5,743 ,808.08 
Mortgage Loans, First Liens. .......6...cecesees: 3,091,830.79 Special and Contingent Reserve. .............--e0. 226,511.59 
Loans to Policy Holders on Company’s Policies... .. 651,057.17 Death Losses in Process of Adjustment............ 52,029.75 
pe he ee re re eee oe rere 1,589 ,468.02 Pe ee oe yee ee E er TT eee 100,120.13 
RD CINE oi binn nici cnecncdeea ce bees asda 32,600.00 Capital Stock...... $250,000.00 
SE yo cicsiiiinninc cc ecccsecedaxs 46,679.22 Assigned Funds.... 185,842.40 
is issn Bh oe er: 690,373.70  Surplus........... 757,464.42 
ee era 157,631.02 Surplus Security to Policy Holders................. 1,193,306.82 
Net Deferred and Uncollected Premiums........... 168,995.02 $7,315,786.37 
I Ge Baas 0 rn ee i sin taee ies Cine hears 2,827.02 

$7,315,786.37 


Life Insurance in Force $101,632,847.00 
Ms 5k an ckes $7,325,498.87 


Surplus to Policy Holders......... $1,193,306.82 
Paid Policy Holders Since Organization $7,175,570.00 





Home Office Building 


Operates in Eighteen States and the Republic of Cuba, the Giant of the South 
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Atlas Life I © Tulsa, Okl 
tilas Lire Insurance ompany, 1 UuiSsa, a. 
Annual Statement, December 31, 1919 
ADMITTED ASSETS LIABILITIES 

First Mortgage Loans on Real Estate...........cceeeeeeee $ 80,050.00 Net Legal Reserve $57,859.00 Less Re-insurance Reserve . 
ine Sev I ivinakncs cccecnctecctcccennssdsstvcss st¥ean 420.00 of $12,554.00........... os eeeccecccenscaccessneeecececseceeees $ 45,305.00 
Daberty cud WACLOLY BORIOR. 6 6 ois o:c053o 08 cc 0eesseenscoeens ented 68,000.00 Policy Coupons Left With Company to Accumulate at 
Other Bonds Owned by Company.......csecccccceeceeeeees 80,000.00 BUCETEBE. 0 sicissenns Saces Sorowares a vepp esos cs bets gmeseg goeess 370.99 
Cash on Hand and in .Banks,........c0cccccccscevsesescesoss 22,091.85 Office Expenses and Accounts Due.........+-+.s+ssseeseeees 1,000.00 
eaiatiealne <a bmmni eee bus oiscenson sak Sceba vcs Goo ebeSeoern 9640.00 Estimated Amount Due for Taxes............:.eeeeeeeeees 2,500.00 
Accrned Interest ELIE EERE. CSIR IL De ES 2,496.30 Partial Payments on Stock Subscriptions............+.+-+ 4,543.50 
Net Due and Uncollected and Deferred Premiums.$10,910.30 ; gage 2a oe 3 pebties (Held in Suspense 462.27 
Less Excess of Above Credits Over Reserve...... 2,123.63 . Capital Reap on oe ne Rhee Oe ae $169,020.00 Ee 

x a OO. “Airaneigned | Minds .ccvare ss. 260k deieseoe es yetens oe 49,558.52 
PD IOREE: pci ccndnpantonctsiosanshendsvacces asasebippusans 359.67 <3 
Due From Other Companies for Reinsurance Premiums.. 915.79 Surplus for Protection of Policyholders..............0ee00+ 218,578.52 

WEMEAES.: 005s iebsaesberedoleconb yeh cebwnnscisoeteepnseee $272,760.28 PND A oe icine c163ha Cigea ingaiatu ee Solcied Fosse iiedicislo new siesaee $272,760.28 
PORN Da eee SUPT Bl TOs 25s b:5.0.5 5.cncdbapn's pasilbitecche sce bumledaedenewen suis cis Saeesuees Ores een gins a Fee a Neer etiate Res aere sect ee $ 199,780.46 
ee ee PT Te ere ee Oe ee ee re Se PEPE Tere Pre 72,979.82 
AEE DGPS TOROS SIT IIIS 0.0% ssc nd 25 cb RuOKS 3 cin css 0 4500 cnganee ahadpoedes bo sane babebedeetekaee cies oleae eee ee anbaibie scl $ 272,760.28 
Dmeiene Ae ee: MMP OIRENOE BL. MOU inna 65 cp osednen si seaenle bdbend sow cninevescesbaueoubeinekoe resins ties caemiereeges 200 Policies for $1,031,900.00 
lakes th ree Th PORE INR CE WORE a onions as sis vs bik c.cs cvcsews conidvatnescteverstekenbonegndeas os sutcevaaes 1,811 Policies for 6,079,153.00 
Sebacdei 565 Mee emer: BE UO sade vein Sas Soins Vda paw ancdts vad camel spac eewsceibeamwamecsetss pabwebsnancusale 2,011 Policies for $7,111,053.00 

Since rendering the above Statement the Capital Stock has been in- 
creased to $250,000 full paid up; and $84,496.31 added to the Surplus. 
DESIRABLE AGENCY CONTRACTS, DIRECT WITH HOME OFFICE 
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- 9 individual imagination and must have 
JOB HEDGES COMMENT been a shattering surprise even to a 
hardened insurance executive. I venture - 
. . the thought that 1920 will outstrip 1919, 
Continental Life Insurance Company IS OPTIMISTIC AS TO FUTURE | provided you gentlemen and your co- 
laborers throughout the country continue 
T : : to grasp the vision and facts of insurance 
KANSAS CITY, MISSOURI Interesting Figures on Business in New and your convictions of belief are crys- 
3 tallized in the same intelligent endeavor 
Thirteenth Annual Statement, December 31, 1919 York City Given Before Life during the present year that you exhib- 
: ited during the year just closed. With 
Underwriters the general conviction in the public mind 
ADMITTED ASSETS of the desirability for life insurance as 
Mortgage Loans on Real Estate [First Liens] _ $2,035,767.47 ® part of social and civic life, should 
848 [ ] ; Ss NEW YORK, March 9—Interesting | that be supplemented by an adequate 
Real Estate [Market Value] - ° 108.725.50 . underwriting endeavor, 1920 wi 
7 dpe 5 comments on the amount of insurance & r, 1920 will outstrip 
United States, Municipal and School Bonds 300,058.60 now in force in New York city and the pid In “ er -_ I = 
ce : ‘ eak as a layman, the volume o 
Policy Loans and Premium Notes prospect for the future were made by | over 1919 uae not be as great as the 
[Secured by Reserves] . . - 477,682.55 Job E. Hedges, general counsel for the | volume of 1919 over 1918, but there is 
Cash in Banks and Office _- - 475'749.30 Association of Life Insurance Presi- | no reason why the fractional comparison 
Interest Due and Accrued - - 77,632.29 dents, at the annual meeting of the Life | C@nnot be maintained and no justification 
Net Uncollected and Deferred Premiums - 88,188.45 Underwriters Association of New York. nestle gaan ge oye a oan aattees ts 
Due from other Companies - - 2,500.00 He said in part: f : : : 
orce in the legal reserve companies at 
Total - - - - . $3,566,304.16 _ The volume of life insurance existing | the end of 1918 throughout the United 
in New York City must even to me be an | States amounted to $29,870,000,000. Con- 
estimate, and I am unwilling to admit | servative returns from 200 life insurance 
LIABILITIES that it can be other than an estimate to | companies toward the end of 1919 esti- 
: so a you, but while on the subject of admis- | mated the total amount to be written in 
Legal Reserves on Outstanding Policies $2,746,274.33 sions I would be mentally dishonest not |1919 as about $8,000,000,000. Without 
Present Value of Supplementary Contracts 12,827.95 further to concede that you are the men | pitting my judgment against the trained 
Coupons left with the Company at interest 46,346.66 who have been the great contributors to | minds of men whose profession is that 
Policy Claims Reported and unpaid : 48,975.78 this volume. The records of the New | of figures and computation, I would con- 
Premiums and Interest Paid in Advance - 17,659.21 be te erg sr neat give a sider this a substantial under-estimate. 
Taxes not yet Due R a re 22,140.95 me ite Insurance in force in the | However, the total actual figures will be 
Accured Accounts not yet paid : : 8,079.51 DOW mena 
Miscellaneous Items . 5 e 10,373.38 complete statistics have been assembled. Neither Excuse Nor Apology 
Capital Stock - - $490,000.00 That date is prior, as you will instantly | With the public atmosphere resonant 
Assigned Surplus - . 85,792.22 appreciate, to the remarkable unprece- | yj ; ; 
“ ae 1 78'834.16 a a a 2 with charges of profiteering, life insur- 
Unassigned Surplus - . 78.834. rege — pee aeRingereine ge nee Praveen ance need offer neither excuse nor apol- 
icy - - 5 26. k : ae i 
Surplus to protect policy holders 854,626.39 6.39 companies have estimated the amount of nn sh ae =e ag cng deen ge Mec 9 
Total - - - - - $3,566,304. 16 New York City life insurance in force on sents Slee See Bates Mceeen a 
: 4 - 3 s c : taxation and in expense generally, the 
the relative side which such business j ; 
February, 1920 bears to the entire insurance in force of colle: “apis tadek ie aes ee Oe 
: : the state. fluenza have been met coura 
a - 2 : geously, 
State ee for Protection of Policyholders over cians Deductions from Figures logically, instantly. There has been no 
Insurance in force over - = : = 1UUU,000, Applying this method to the entire in- verre pa ay ns Bee ag = 7 — in- 
surance outstanding in the state of New suiciGase in watee eon * “ s a Pg 
York at the end of 1918, we can make an F = ee ean eee 
A ] intelligipic deaucts far ah t of | mands upon the resources of the com- 
The Company was examined as of December 31st, 1919, by the representatives insurance for the city of New York at |D2nies. There necessarily has been some 
of the States of Colorado, Kansas, Missouri, Montana, Utah and Wyoming, and the aor pe ae eo ages: Ape = iow readjustment in dividends, but that re- 
abovefigures taken from our annual statement are the same as will be found in York City there were 869,951 ordinary | #4justment has been predicated on sta- 
the report of the ‘Convention’ Examination on file with the Insurance Depart- policies, amounting to $1,933,268,483. ae in the interest of the policyholder. 
| ments of all the States in which the Company operates. There were 3,818,404 industrial policies, ero iggy suk -aneaane tuk eile oe 
j amounting to $608,434,062. These pol- z 
aa F . In fact, the present generation 
icies total 4,688,355 in number and $2,- | 4" aa ; 
541,702,545 in amount. Of-the ordinary ee ae ee than = 
policies in New York City on the date Pp 2 he ee oes 
° ud mentioned, the number given represented vantage taken of any one, and the recent 
Many Life Men Are Beginning 6.81 per cent of the total policies in the | W4" ager att the oe wages eee 
e ® merely een an neiden Oo e eory 
To Sell Accident and Health priming i gp ge iy deg pany and sg tern life oan, wa bein 
en = c : : ne every intelligent man had a rig O ex- 
Are you one of them? To sell this income insurance aur ¥aek eee cea ate pow cent | Pect_ would lead to readjustments, and 
. a . 
to your old policyholders you want to know the of the total United States policies and om wae airy eaeet Seanes Chew 
. 49 per cent of the total insurance in | P& Surprised in consequence of the slight 
sales points. Read the monthly sales manual and tts te United Staten Havine both | effect it had upon him individually. 
° fe . : r in e nl . 
revivifier, The Casualty Review, devoted entirely to Sande ot, Galinhie te sala, Sans TE catuimitin 
health and accident insurance. One dollar puts you New York City represented 8.58 per cent Agent Gets $15,000 Damages 
on the subscription list for a whole year. ond 8.76 pen ceat of the insurance in|. WASHINGTON, D. C., March 10.—The 
Send your dollar to force in the United States. The assets eciae ‘ammananin im the eae has bp gon 
RE held as reserves on the above policies or e last week or 
THE CASUALTY VIEW x approximate $478,000,000, ten days in the progress of a lawsuit 
1362 Insurance Exchange Chicago The amount of new life insurance writ- |in which one insurance man was suing 
ten during the year 1919 staggers my | another and also a prominent company 


for defamation of character. The case 
has just been concluded with a verdict of 
$15,000 damages for the plaintiff, Irving 
S. Brewer, formerly an agent for the 
Aetna Life, who sued the company and 
Cc. K. Mount, its local representative. 
It is probable that an appeal will be 
taken from the decision of the district 
court. 

Mr. Brewer was formerly cashier for 
the Aetna Life in its Washington office. 
He resigned some months ago and after- 
ward, he alleges, Mr. Mount made the 
accusation that Mr. Brewer had forged 
his (Blount’s) name on various checks. 
These charges never being repudiated 
by the company, it was contended, made 
the Aetna responsible for the results, 
as well as Mr. Blount, its agent. 

Eminent counsel represented both par- 
ties to the litigation and much bitter- 
ness was displayed on both sides. Open 
charges of rebating were made in con- 
nection with various insurance transac- 
tions that were described in the course 
of the testimony. The claim was for 
$50,000 damages. 


A Selling Point 


“Oh, I’ve got a going business and I 
manage to make a living.” 

“That’s all very nice, but has it never 
occurred to you that if you should die 
your wife and children will want an in- 
come, “not a business which they can’t 
manage?”—Agency Items. 





President Jesse R. Clark of the Union 
Central Life has returned from his va- 
cation at Palm Beach, Fla. 
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LARSON HAS MEETING 


CENTRAL LIFE OF IOWA MEN 


State Manager in Wisconsin Has His 
Annual Agency Convention of 
the Field Forces 


The Wisconsin state agency of the 
Central Life of Des Moines, under 
Manager A. C. Larson of Madison, 
held its annual state convention last 
week. There were 200 at the banquet, 
which closed the meeting. The agency’s 
quota for this year is $9,000,000. The 
program was as follows: 

Tuesday, March 2, 10 A. M. 

Cc. M. Kremer, chairman. 

Address of welcome, A. C, Larson. 

Response, J. G. Phillips. 

Life Insurance as a Profession, G. T. 
Carlin. 

Salesmanship, W. B. Bates. 

Treatment of Old Policyholders, N. J. 
Endres. 

Civic Opportunities, J. G. Stuckert. 

Afternoon 

G. T. Carlin, chairman. 

The New Agent, John Lund. 

Logical Provision for Estate and In- 
come Taxes, T. N. Mithus. 

Income Insurance, Judge A. C. Hopp- 
mann. 

Banker’s Viewpoint of Life Insurance, 
A. O. Paunack. 

Methods I Have Used, A. E. Lewis. 
7:30 P. M. Orpheum Theatre Party. 
Wednesday, March 3. 

T. N. Mithus, chairman. 

Things You Should Know, Dr. T. C. 
Denny. 

Insurance Talk, State Actuary L. A. 
Anderson. 

Competition and How to Meet It, W. J. 
Webster. 

A New Man Tackling Racine, T. W. 
Leslie. 

Best Single Selling Argument. 
all. First prize $10.00. 
$5.00. Third, $3.00. 


Open to 
Second prize, 


Afternoon. 
A. B. Olson, chairman, 
How to Write Business That Will Re- 
new, President O. C. Miller. 
The Art of Appeal, Prof. E. H. Gard- 
ner. 
Signs of the Times and 1920, C. N. 
Kremer. 
Summary and Finale. Open Discussion. 
Evening. 
Annual Banquet at Studio. 
A Real Badger Celebration. 


Readjust Field Plan 


A readjustment: of the regional dis- 
tricts under the regional sales manager 
Plan is announced by the Bankers Life 
of Iowa. The most important change in 
the organization is the establishment of 
a new district which comprises Iowa, 
with seven agencies and with J. O. 
Heath as regional sales manager. Mr. 
Heath will devote himself to the inten- 
sive cultivation of the Iowa field, which, 
although small, is naturally, as the home 
office state, one of the most important 
and most productive districts of the en- 
tire territory. As a part, last year, of 
a district under the management of R. G. 
Hake, Iowa showed a paid-for produc- 
tion approximately 100 percent greater 
than in 1918. As a separate district, 
with a manager to devote his entire 
time to the state, it is safe to assume 
that there will be an even greater 
growth registered for the state for the 
year 1920. 

The new roster of regional sales man- 
agers shows the same lineup as last 
year, except that Mr. Heath is a new 
member and that A. L, Spence is now 
regional sales manager of the south- 
west district, as successor to W. H. 
North, who is now a member of the 
agency of Strong & North at Detroit. 

From a geographical standpoint, there 
is little change in the districts as com- 
pared with last year. The eastern 
division is enlarged by the addition of 
Indiana. O. B. Jackman’s northwest di- 
vision has the whole rich sweep of coun- 
try which comprises the great northwest 
territory from Lake Michigan to the 
Black Hills. R. G. Hake’s middle divi- 
sion, which loses Iowa, gains Illinois. 
The southwest division, now under the 
command of Gen. Spence, gains Ken- 
tucky. Gen. Squire’s Pacific Coast divi- 
sion is unchanged. 





Travelers’ Equitable Increases Capital 


The Travelers’ Equitable Life of Min- 
neapolis has increased its capital stock 





.in which he refers to departmental ac- 


due to the government insurance for 


REPORT BY J.S. PHILLIPS 
RECOMMENDATIONS ARE MADE 


New York Superintendent Makes Sug- 


gestions for Legislation in 
Annual Report 


ALBANY, N. Y., March 9.—Jesse S. 
Phillips, superintendent of insurance, 
has transmitted to the legislature the 
preliminary text of his annual report, 


tivities for the past year, makes his 
recommendations for legislation and 
discusses some of the important ques- 
tions now of interest to the insuring 
public. 

Mr. Phillips comments on the un- 
precedented demand for life insurance 
during: 1919, and attributes it largely 
to the prosperity of the wage earner, 
the influenza epidemic, the publicity 


\service men, and the depreciated dol- 
lar. On the recommendation of the 
department, Section 96-a of the Insur- 
ance Law was enacted, providing for a 
suspension of the limitation of new 
business in Section 96, under proper 


restrictions. Such suspension was 
granted in the case of twelve com- 
panies. 


_ The report recommends the consid- 
eration of whether the companies 
should not be allowed to accumulate 
larger contingency reserves than under 
the present restrictions of Section 87. 
| The excessive influenza mortality and 
the depreciation in security values 
have an important bearing on this ques- 
tion. He believes that the competition 
among the companies to show a low 
net cost will prevent an undue accumu- 
lation of surplus. 

A proposed amendment to Section 83 
would permit the companies to appor- 
tion and declare annual dividends after 
the close of the year, by making such 
dividends payable upon the anniver- 
saries of the policies next following 
each 30th day of April. 


$500,000,000 in Colorado 


DENVER, COLO., March 9.—Life in- 
surance policies carried by residents of 
Colorado totaled more than $500,000,000 
on Jan. 1. The amount of insurance 
increased by more than $75,000,000 dur- 
ing the year 1919. This is announced 
by Commissioner Fairchild. His esti- 
mates are based upon the annual re- 
ports filed with the state insurance de- 
partment. 

The year 1919, from reports thus far 
received, was the most prosperous ever 
experienced by the insurance companies 
in this state. Eight companies alone— 
and these eight do not include all of the 
big companies— wrote $37,000,000 new 
insurance. 


City Takes Group Policy 


One of the most interesting develop- 
ments in group insurance is the insuring 
of employes of the city of Schenectady, 
N. Y., by the Travelers. School teachers, 
councilmen and street cleaners, depart- 
ment heads, policemen and firemen, every- 
body, in fact, on the city’s payroll has 
been covered. All premiums will be paid 
by the city and the individual policies 
given to the city employes provides that 
the $1,000 be paid to them in case of 
total disability. 

Although cities in various parts of the 
country have taken out policies at various 
times protecting groups of employes. 
Schenectady, according to an announce- 
ment made by Mayor Lunn, is the first 
city on record insuring every person on 
the city payroll, regardless of position. 


Will Enter New Mexico 


The Farmers’ Life of Denver, which is 
headed by former Governor Ammons as 
president, will enter New Mexico. Mr. 
Ammons, accompanied by Commissioner 
Fairchild, made a trip recently to Santa 
Fe, and after visiting the insurance de- 
partment there announced that the com- 
pany would make application for license 

















Fourteenth Annual Statement 


of the 


Fort Worth Life 


Insurance Company 


Insurance in Force...................-.0020005 $12,672,288 
Admitted Assets .................05-. cece eees 1,456,730 
Is isie va he haa ae Maan kes dine saaesss 1,177,100 
Surplus to Policyholders..................-..+. 218,975 


THE FORT WORTH LIFE INSURANCE COMPANY 
was chartered and commenced business in May, 1 

Its stockholders paid into its treasury $1.25 in money 
for each dollar of stock issued. ; 

Not a cent was paid anyone as commissions, salaries, 
expenses, or fees for its organization. 

A large majority of its stock is still owned by the 
men who organized it. 

It was organized with the intention of building up in 
Texas an insurance company on a solid foundation and 
with the determination to not take the chance of mush- 
room growth at the sacrifice of solidity. 

How well it has followed these original fundamental 
principles is evident from an examination of the fol- 
lowing: 


Never has there been a decrease in ‘insurance in force 
—SERVICE. 

Never has there been a decrease in admitted assets— 
STRENGTH. 

Never has there been a decrease in reserve—SOL- 
IDITY. 


Never has there been a decrease in surplus after De- 
cember 3lst, 1907, except in 1918, due to the ravages of 
war and epidemic, which all companies suffered. 

Since 1907 the surplus to policyholders has been built 
from $112,933 to $218,975. In addition, $60,000 has been 
earned and paid in dividends. 


RESULTS FOR 1919 


Gates im Imemmamce .... 2... cece cece ee sees $2,044,805 
Ce A I, goon sc cic ci ccetins oe LE 229,514 
Gates tm PReSereO ... wc ccc ccc cece eens 216,888 
CO SI co sia is 5 ok os Kodie Ueidinis og eee ceeds 49,581 


a dividend of 8% having been paid in 1919 out of Surplus 
existing December 31, 1918. 


Paid to Policyholders and Beneficiaries Since 
Organization ...................+. $642,661 


Fort Worth Life Insurance Company 


Fort Worth, Texas 


OFFICERS 
PBIB. 5c os cc cccccccccccccctespassoacepebdadccscccccees N. H. LASSIT 
Wer oo aac vccec co cccccdecatecsiddscccacaeqea a We SPENCER 
Vice-President and Medical Director...............-.. DR. J. IRION 
Secretary, Actuary and General Manager...... P. Ve MONTGOMERY 
Agency Director. .........2..cccccvcdcc.ccccccvcccceesencoes Cc. W. NELSON 




















































































from $100,000 to $200,000. 





to do business in the state. 





INSURANCE PAID FOR 
NINETEEN -NINETEEN 


$72,000,000.00 


BANKERS LIFE COMPANY 
Des Moines 


George Kuhns. President © 
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W5 have some excellent Territory open in 
Illinois, Missouri, Indiana and Arkansas 
that will be developed during the year. 


Direct Home Office Contracts with maximum 
First Year and Renewal Commissions given 
to Experienced Life Men. Also to Indus- 
trious Men without experience, who are 
eager and willing to be trained. 


Write TODAY for our Proposition. It 


may be the turning point to SUCCESS 
for you. 


MARQUETTE LIFE INSURANCE COMPANY 
“HAS STOOD THE TEST” 


SPRINGFIELD - - ILLINOIS 











1867 





For Information, address: 


THE 


Equitable Life Insurance Company of lowa 


ANNOUNCES 


$200,000,000.00 of Insurance in Force 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 
Indemnity and Total Disability Benefits Assures Satis- 
fied Policyholders 


1919 








Home Office, Des Moines 




















The Minnesota Mutual Life 
INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 


2nd Vice President 





St. Paul, Minnesota 


























NEWS ABOUT LIFE POLICIES 














New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual-Digest” 
and “Little Gem,”” Published Annually in May. PRICE, $3.00 and $1.50 respectively. 











Manhattan Life, New York 


The Manhattan Life of New York is 
paying the same dividends in 1920 which 
it paid in 1919. 





West Coast Life 


The West Coast Life has cut its divi- 
dends 50 percent beginning with the 
year April 1, 1920, owing to $30,000 in- 
fluenza claims since Jan. 1, schedule for 
1920 having been announced in No- 
vember. 


Federal Life 


The Federal Life of Chicago will pay 
50 per cent of its 1919 schedule in divi- 
dends for the year 1920 and hopes to get 
back to its original scale in 1921, 


Bankers of Iowa 


The Bankers Life of Iowa is now pay- 
ing 4.8 percent on funds left with the 
company. 


Maryland Life 


The Maryland Life, whose dividend 
year begins April 1, has apportioned for 
1920 the same amount for dividends as 
for 1919. However, the larger amount 
of participating business in force will 
result in a reduction on some forms of 





policies. The new dividend schedule 
complete will be ready within the next 
few days. 


Central Life of Iowa 


The Central Life of Iowa, which on 
account of the influenza losses during 
1918 and 1919 suspended the payment of 
annual dividends as of July 1, 1919, is 
for the present, at least, continuing this 
policy and will not for sometime resume 
the payment of dividends. 


Royal Union Mutual Life 


The Royal Union Mutual Life of Des 
Moines, which has been using a reduced 
scale of dividends, has been in hopes 
that it could go back to the old scale on 
April 1, but it now looks as if the re- 
duced scale will stay in force for some- 
time to come. 


Southern States Life 


The Southern States Life of Atlanta, 
aa., Which last year made a reduction 
in its dividends will probably, when the 
executive committee considers the divi- 
dends for the coming year, commencing 
sometime this month, go back to the old 
schedule which was used prior to the 
reduction. Official action, however, has 
not yet been formally taken. 














NEWS OF LOCAL ASSOCIATIONS 














Springfield, Mass.—The Western Mas- 
sachusetts Association last week listened 
to an able address by Edward D. Duf- 
field, vice-president and general solicitor 
of the Prudential. Frank M. Kinney, 
general agent of the Penn Mutual, was 
elected president, and the other officers 
named were: Vice-President, Clark L. 
Richards, Equitable; second vice-presi- 
dent, Enoch J. Brand, Travelers; secre- 
tary, R. Seymour Hart, Connecticut 
Mutual; treasurer, Richard H. Cutler, Na- 
tional Life; executive committee R, R. 
Aggas, Prudential; F. C. Stedman, Mu- 
tual Life of New York; A. B. Franklin, 
Jr., New England Mutual; William Ern- 
est L. Holt, Phoenix; Harold Robbins of 
Amherst, Connecticut General; Harold E. 
Deane of Greenfield, New York Life. 

Boston, Mass.—‘“The Outlook for 1920” 
was the subject of five ten minute ad- 
dresses by leading general agents of 
Boston at the March luncheon of the 
Boston Association. Vice-President 
Charles C. Gilman presided and most 
interesting prophecies were made by 
Harry N. Haven of the Massachusetts 
Mutual Life; Edward P. Brown of the 
Phoenix, Karl A. Luther of the Aetna, 
Paul S. Burns of the Mutual of New York 
and Alexander S. Browne of the New 
York Life. President J. Everett Hicks 
announced the appointment of the fol- 
lowing committees: Legislative, Merle 
G. Summers, E. I. Brown, K. A. Luther, 
George Woodbridge and Edward Marsh; 


'on arrangements for a conference on in- 


heritance and income taxes, C, C. Miller, 
Franklin W. Ganse, Elmer E. Silver, 
Earl G. Manning and G. H. Breed. The 
annual dinner will be held at the City 
Club March 27. 

4 “ ~ 4 

La Crosse, Wis.—At the monthly meet- 
ing of the La Crosse association E. M. 
Wing and Harry Dahl were the speakers. 
Mr. Wing talked on the value of life in- 
surance and its relationship to the bank- 
ing business. 

“If a young man were to ask me what 
I considered most necessary for him to 
begin life with, a savings account or a 
life insurance policy, I would most cer- 
tainly advise him to take the life insur- 
ance,” he said. 

The speaker explained how a policy can 
be used as a collateral both as regards to 
eash surrender value and alsoas security 
in event of death. 

Mr. Dahl told why he purchased his 
first policy when he was still at college, 
and of the duty in some measure to re- 
imburse the parents. Then when a man 
gets married, he said, the obligation in- 
creases and an adequate amount of life 





insurance should be carried not only to 
prevent want, but to enable the wife and 
the family to live comfortably in case 
the bread winner is taken away. The 
reason that men who are not accountable 
to some one for their time do not produce 
more, he said, is because they get into 
a rut and jolly themselves that they are 
working. 

“There are times when a man can and 
should loaf, but when you loaf, know that 
you are loafing, and call it by that name, 
but do not jolly yourself that you are 
working when you know very well you 
are not,” he said. ‘‘Be accountable to 
some one. Perhaps a daily report to your 
wife would help your efficiency, or at 
least you should take a daily inventory 
of yourself, if you would be a success. 
Keep your eyes open, and cash in on op- 
portunities, and you will find your sales 
increasing for I believe life insurance one 
of the easiest things to sell.” 

Kk * 

Red Wing, Minn.—Life underwriters in 
Red Wing have organized a local asso- 
ciation with these officers: President, J. 
J. Bovy; vice-president, C. M. Brudeseth; 
secretary and treasurer, C. C. Duncan. 

* ok 

Cedar Rapids, Ia.—The Cedar Rapids 
Association is discussing the proposition 
of holding a one-day sales congress and 
has suggested to the other life under- 
writers associations in Iowa that the 
matter should be taken up on a coopera- 
tive basis, covering the entire state. Dr. 
J. C. Johnson, general agent of the Mis- 
souri State Life, who is chairman of the 
program committee of the local associa- 
tion, is now endeavoring to line up 
speakers for the proposed congress. No 
date as yet has been selected. The Cedar 
Rapids Association is one of the livest 
organizations of the state, having won 
one of the prizes offered at the National 
Association meeting last year for the 
greatest increase in membership. It now 
has something more than 100 members 
on its roll. An enthusiastic reception 
was given to J. Stanley Edwards, presi- 
dent of the National Association, at the 
time of his recent visit here in connec- 
tion with the national membership cam- 
paign. 


* *K * 

New York—L. A, Cerf, general agent 
of the Mutual Benefit Life for the met- 
ropolitan district, spoke on “Up-to-the- 
Minute Salesmanship,” at the March 
meeting of the New York association 
Tuesday. Robert L. Jones, recently 


elected president, is planning big for 
the organization for the succeeding 
twelve months, during which time he 
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hopes to double the present membership 
of the organization; to largely eliminate 
rebating and twisting and to improve 
the ethics of the life insurance profes- 
sion. 


. oe 

Baltimore, Md.—At the annual meeting 
of the Baltimore association these offi- 
cers were elected: President, Charles 
R. Gantz; vice-president, Frank M. 
Wheaton; secretary, Edwin W. Bartol; 
treasurer, M. Nelson Bond. 

Austin McLanahan, president of the 
Export & Import Board of Trade, ad- 
dressed the underwriters. He asked the 
cooperation of the members in further- 
ing the interests of the city by using 
their influence in that connection with 
the business men with whom they come 
in contact. He pointed to the power of 
the underwriters’ association and asked 
that the members give every possible 
aid toward a realization of the plans of 
a greater Baltimore through the develop- 
ment of its harbor facilities and the ex- 
tension of its export and import trade 
relations. 

The following were elected as mem- 
bers of the board of governors: Edwin 
W. Bartol, M. Nelson Bond, Louis M. 
Bacon, Joseph L. Downes, Charles R. 
Gantz, James Haynes, Charles R. Posey, 
Solomon Rothschild, Frederick Savage 
and Frank M. Wheaton. At a meeting 
of the new board plans were formu- 
lated for a state-wide campaign for new 
members during the last two weeks in 
this month. This membership drive was 
to have taken place last month, but, due 
to the prevalence of the flu and to the 
Baltimore Alliance campaign, it was 
postponed. The association expects to 
increase its membership by at least 200. 

The campaign will be formally 
launched at the annual banquet at the 
Hotel Emerson March 17, when the new 
officers will be installed. 

ne 

Minneapolis, Minn—By a unanimous 
vote, the agreement as to part time 
agents was incorporated in the by-laws 
of the Minneapolis Association at its 
adjourned annual meeting. The mat- 
ter had been brought up at a previous 
session, but final action was deferred. 

President J. Walker Godwin, in his 
annual address, outlining policies for the 
year, called attention to the necessity 
of perfecting the part-time agreement, 
stating that this was no easy task, and 
that cooperation and forebearance were 
required. He said that an effort should 
be made to create a better spirit of fel- 
lowship, as most of the supposed griev- 
ances are less real than the result of 
misunderstanding. He suggested the 
creation of a vigilance committee to in- 
vestigate any publication that may re- 
flect on the institution of life insurance. 
He expressed the hope that the year 1920 
might be the best in the history of the 
association and pledged his best efforts 
to obtain that end. 

E. W. Randall, president of the Min- 
nesota Mutual Life, in a brief address, 
took up the question of whether life 
insurance has accomplished its purpose. 
He said that the answer was to be found 
in its great growth during 1919, a 
growth equalling 25 percent of the life 
insurance in force. He also spoke of the 
investment service resulting from life 
insurance, stating that railroads, cities 
and farms could not be so well devel- 
oped without this cooperation. He de- 
clared that it helps to make honesty 
general, it inculeates thrift, responsi- 
bility and reliability and makes the man 
a better citizen. 

“We need a vision of our opportuni- 
ties,” he said, “but do not be visionary, 
unless it is proposed to enter on the 
vista which the vision discloses.” 





Preliminary Term Bill 


The bill legalizing preliminary term 
passed in New Jersey Monday. The 
Massachusetts legislature defers action 
awaiting action in New York and New 
Jersey. The New York bill will be rec- 
ommended by the superintendent of in- 
surance as part of his report. 





Union Central Men Feeling Good 


CINCINNATI, O., March 9.—Union Cen- 
tral officials, employes and agents are 
all feeling kind o’ “cocky” these days. 
More than _ $20,000,000 of applications 
rolled into the office during February, 
which beats any previous monthly record 
in the history of the company—by mil- 
lions—and February not only is a short 
month, but is one of the proverbially dull 
months of the year. 

There were five days during the month 
—three of them last week—during which 
applications exceeded $1,000,000, and on 
three of them exceeded $11,000,000. One 
agency paid for more business in Jan- 


uary than the whole company paid for in 
any month prior to 1912. 

The home office general agency, of 
which John L. Shuff is manager and 
Charles J. Stern is general agent, also 
made a couple of records. For the first 
time in its history it wrote more than 
200 applications during the month, and 
also broke the record for amount—more 
than $1,000,000. 





Coffin Again Commerce Head 


Charles F, Coffin, vice-president and 
general counsel of the State Life of In- 
diana, has been reelected president of 
the Indianapolis Chamber of Commerce. 


Mutual Life’s Chicago Record 


The Chicago agency of the Mutual 
Life of New York, of which Darby A. 
Day is manager, broke all former rec- 
ords in February in three important 
features—number of applications, volume 
of business written and volume of busi- 
ness paid for. In spite of the fact that 
it was the shortest month of the year, 
the paid-for business, counting only full 
annual premiums, was $3,202,897, making 
the total on this basis for the first two 
months of the year more than $6,000,000. 
If payments of first quarter and first 








semi-annual premiums were _ included, 
the total would be increased several hun- 
dred thousand dollars. 





American Bankers Statement 


The American Bankers of Chicago 
has issued its annual statement show- 
ing assets $1,558,436, a gain of over 
$240,000 as compared with the year be- 
fore. Its surplus is $210,896. Its 
premium income last year was $544,948, 
a gain of $117,000. Its insurance in 
force is now $20,481,229, a gain of over 
$1,320,000. The American Bankers has 
a splendid agency plant, its lapse ratio 
is low, its assets are well invested and 
it has made steady progress. 


May Revise Chicago Ordinance 


The Chicago corporation counsel has 
been in conference with representatives 
of the different lines of insurance in 
Chicago, endeavoring to work out a li- 
cense plan that will be satisfactory. In 
view of the fact that the city no longer 
gets any revenue from saloons it is cast- 
ing about for sources of revenue. The 
corporation counsel and some of the city 
officials feel that the brokerage license 





rule should be revamped so that it shall 
cover all persons soliciting insurance in 
any way in Chicago or who receive com- 
pensation for handling insurance or as- 
sisting in placing it. The proposition is 
to charge $25 a year and provide that no 
one shall receive compensation directly 
or indirectly unless he has a city broker’s 
license. If he violates the ordinance the 
proposed penalty is a fine of $200 and re- 
vocation of the license for a year. The 
subject is now being threshed out among 
the various insurance organizations and 
the city officials. 


San Jacinto’s- Convention 


The San Jacinto Life of Beaumont, 
Tex., will hold its annual agency meet- 
ing April 21. President H. M. Hargrove 
is to be in charge. 


The new business of the Bankers Life 
of Iowa for the first two months of 1920 
shows a total of approximately $15,000,- 
000 as compared with a total of approxi- 
mately $12,000,000 for the corresponding 
period of 1919. New business continues 
to increase at a rate of 25 percent as 
compared with last year, which will be 
sufficient to bring the total production 
for the year up to the $100,000,000 mark 
as compared with $80,000,000 for 1919. 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 
| The wife, who is the home-maker, and who, while 

making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
tights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 
Incorporated under the Laws of the State of New Jersey 
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ARNETTE NOW MADE MANAGER 





Has Assumed Charge of the Chicago 
Agency of the Fidelity Mutual 
Life 





W. J. Arnette, of Chicago, heretofore 
head office supervisor in charge of the 
middle western agencies of the com- 
pany, assumes the management of the 
Chicago agency of the Fidelity Mutual 
Life. 

Mr. Arnette began his life insurance 
career with the Fidelity in Florida, and 
for a number of years managed the 
company in that state. Due to inter- 
mittent malarial fever over a period of 
years, he found it necessary to remove 
to a higher climate. In 1917 he ac- 
cepted the position of vice-president 
and agency manager of the Volunteer 
State Life of Chattanooga, Tenn. 
Early in 1918 he enlisted in the army 
and served in France for a year with 
the 82nd Division. Returning from 
overseas he returned to the Fidelity in 
an agency capacity in order to famil- 
iarize himself with western conditions 
prior to assuming a general agency at 
Chicago. 

The Fidelity has a large business iu 
force in Chicago, and more than twenty 
full time agents have been added to the 
force since Mr. Arnette assumed charge 
last spring. Therefore, he assumes di- 
rect charge of the agency at this time 
under advantageous circumstances. A. 
V. Weil, who has been manager at Chi- 
cago for a number of years, and who 
is a personal producer of considerable 
note, will remain with Mr. Arnette as 
associate manager. 

C. A. Scholl, who has efficiently 
served the company as cashier in the 
Chicago office for the past twelve 
years, and who for six years previous 
to that time was at the head office of 
the company, has been made associate 
manager by Mr. Arnette, in addition to 
his duties as cashier. Mr. Scholl is 
also a capable personal producer. 





RECOGNITION TO OHIO AGENTS 





J. C. Campbell of John Hancock Ob- 
tains Permission for Setting 
Off General Agencies 


J. C. Campbell, with headquarters at 
Columbus, O., who has been with the 
John Hancock Mutual Life for 43 
years in what has been known as the 
Ohio and West Virginia Agency, by 
far the largest producing agency of 
the company, his new business for 
1919 amounting to something near 
$9,000,000, has done a most generous 
act in obtaining from his company 
permission to set off general agencies 
from his Ohio territory to six agents 
as follows: 

. A. Davis, of Cleveland, with 
Cuyahoga and several other counties 
in northeastern Ohio; J. E. & F. L. 
Taylor of Cincinnati, Hamilton and 
Clermont counties; Frederick Mund- 
henk of Toledo, Lucas and a number 
of adjoining counties in northwest 
Ohio; Henry A. Stout of Dayton, Mont- 
gomery and a number of counties in 
western Ohio; W. E. & R. W. Hoyer 
of Columbus, a number of counties in 
north central part of the state, and 
Oscar E. Miles, a number of counties 
in west central Ohio, the two last-named 
agencies to be operated from Colum- 
bus under separate offices, with priv- 
ilege of Columbus and Franklin county 
as open territory for the production of 
business. 

Mr. Campbell says he feels a deep de- 
gree of pleasure in having been per- 
mitted by his company to set off the 
several general agencies. He expressed 
himself as considering this as a deserved 
recognition of the several agents who 
have been with him so many years. 
While this is no ordinary sacrifice on 


his part in agency income, as the terri- 
tory set off carries with it the subagents 
therein and their business, it will re- 
lieve him of a good portion of his former 
agency responsibilities and allow him to 
see the newly created agencies put into 
effect during his life time, in which he 
will take additional pleasure in extend- 
ing to the several new agencies his help- 
ful cooperation when desired. 

The company in writing referring to 
the setting off of these several general 
agencies, makes particular reference to 
the fact that it was done wholly at Mr. 
Campbell’s request and that the com- 
pany otherwise would not have consid- 





The services of a first-class stock 
salesman is desired to sell stock in one 
of the best manufacturing concerns in 
Cincinnati, and for product that has an im- 
mense demand; in a Company, the personnel 
of which is most excellent. H.C. HUBBELL, 
718 First Nat. Bank Bldg., Cincinnati, Ohio. 








WANTED 


An Established General Agency is open in 
Chicago. 

Here is an opportunity for one or two High 
Class Personal Producers to secure a paying Di- 
rect Home Office Connection. ye -T 
care The National Underwriter. 








I want to secure a few high 
grade men to represent 


The Connecticut General Life 
Ins. Co., of Hartford 

in Chicago and Northern 

Illinois. Thisis your oppor- 

tunity. Correspondence 

confidential. H.C. Castor, 


Megr., 905 Y. M. C. A. Bldg., 
Chicago, Ill. 




















The old line 


Cedar Rapids Life 


Insurance Company 


of Cedar Rapids, Ia. 


Wants three state agents for 
Central West 


A Good Chance for 
Reputable Men 




















Founded 1865 


THE PROVIDENT 
LIFE AND 
TRUST COMPANY 


OF PHILADELPHIA 
PENNA. 


The far sighted ‘‘Maturing 
Policy’’ of the Provident is 
in accord with the Spirit of 
the Age. 


It protects your own declin- 
ing years. You can make 
it “Shark-proof”’ if 


you die. 
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“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








{ erea the matter by reason of the very 





Burlington, lowa 








MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 


THE ST. LOUIS 
MUTUAL LIFE 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 








‘ ferred to Aberdeen, Wash., where he will 








pleasant and harmonious relations which 
have existed between him and the com- 
pany for so many years, Mr. Campbell 
remains active in the remaining terri- 
tory of the Ohio and West Virginia 
Agency, associating with him C. K. Sei- 
bert, who has been his cashier for many 
years, and his son, S. Howard Campbell. 


William D. Callaghan 


William D. Callaghan has been ap- 
pointed manager of the Cleveland office 
of the Pacific Mutual Life to succeed 
Herman Fellinger, who died about two 
months ago. He has been for seven years 
on the Cleveland staff of the Mutual Life 
as special agent. He is perhaps the 
youngest manager in Cleveland, being 
only 29 years of age. 

His record as a producer is an excellent 
one. Last year he led the Cleveland city 
staff with $650,000 of paid business and 
previous to that for three successive 
years he took prizes for volume of busi- 
ness in qualifying for membership in the 
company’s $200,000 Club. 

Under the new management, this de- 
partment will include the Toledo office and 
northern Ohio territory between Toledo 
and Conneaut, near the Pennsylvania line. 








I. E. Hervin and E. Weiner 
I, E. Hervin, for the past two years 


district manager for the Metropolitan 
Life at Billings, Mont., has been trans- 


have charge of the Gray’s Harbor coun- 
try. He is succeeded by E. Weiner, 
transferred from San Francisco. 


A. M. Miller 


A. M. Miller, formerly an agent for 
the State Life in Indiana, has been 
made state manager of the Indianapolis 
Life for Texas, and has established his 
headquarters at Houston. 








Miss Frances Cowan, formerly a 
teacher in the high school at Devils Lake, 
N. D., has decided to quit teaching to sell 
life insurance for the Mutual Trust Life, 
and will be connected with the Kneeshaw 
Agency of Devils Lake. 
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Agents in Chicago : 
are making money. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago. 
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ACTUARIES 
[)0"A1? F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
FRANK J. HAIGHT 


CONSULTING 
ACTUAR * 


811-812-813 Hume-Mansur Bidg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 











ULhemical Building ST. LOUIS, MCG 
J. McCOMB 
@ COUNSELOR AT LAW 


CONSULTING ACTUARY 


yemiums, Reserves, Surrender Values, etc., calen 
iated. Valuations and Examinations made. 
Policies and all jay ee ~~? a, 
e Law of Insurance a Speci 


Colcord Bidg. 
OKLAHOMA CITY 


J A. NITCHIE 
e ani 


Telephone 223 Assuctation Building 
Central 3462 io S. LaSalle St., CHICAGO 








REDERIC 8S. WITHINGTON,F.A.L.A 
CONSULTING ACTUARY AND EXAMINER 
804-306 Security Building 


DES MOINES, [OW4 





If you have a salaried position 
to fill, an ad of this size and sort 
will bring in review before you 
men qualified for the place. One 
inch, one column wide, one time $3.75. 

AC 





Provident Life, N. D.—During the first 
two months of the year the company 
wrote business amounting to $1,272,000, 
an increase of 44 percent over the same 
months last year. The Provident has 
just delivered what is probably the larg- 
est individual life insurance policy ever 
sold in North Dakota to W. L. Richards, 
cattleman and banker of Dickinson, 
N. D., who took out a $100,000 policy 
through C. G. Edwards, general agent 
at that city. 


* x * 

Guarantee Fund Life, Omaha—Its an- 
nual statement shows assets $3,409,069, 
liabilities $390,847; new business $24,- 
447,500; insurance in force $112,694,000, 
average rate of interest on invested 
funds 5.5 percent; death losses last year 
$657,050; mortality ratio 46.44 percent. 


Chicago and the Epidemic 

Influenza and pneumonia, the twin 
scourges, attacked 27,933 persons in Chi- 
cago in January and caused 2,030 deaths. 
This is revealed by Health Commissioner 
Robertson’s monthly report. Of flu there 
were 22,623 cases and 917 deaths, and 
of pneumonia there were 5,310 cases and 
1,113 deaths in the month, 

The December record showed 210 cases 
of flu and 24 deaths, and for pneumonia 
1,238 cases and 348 deaths. 
- The total deaths from all causes for 
January were 5,149, as compared with 
2,813 for December. The January death 
rate was 23.3. 


Celebrate Lincoln Month 


Lincoln Life agents honored the name 
of Lincoln by writing nearly twice as 
much business during February as they 
did in the second month of 1919. The 
business for Lincoln’s birthday month 
this year was $6,683,019 compared with 
$3,852,690 for February, 1919, a gain of 
$2,830,690. The Lincoln Life gain for the 
first two months of this year over the 
initial months of 1918 is $4,610,976. 


Guardian Life Field Meeting 

The third annual convention of the 
field men of the Guardian Life of New 
York will be held at the Thousand Is- 











land House, Alexandria Bay, N. Y., Aug. 


Globe Mutual Life Insurance Company of Chicago 


Claims Paid by Telegraph 
Claims Paid by Telephone 
Claims Paid by Special Delivery 


BY CHECK DIRECT TO THE BENEFICIARY. 
CLAIMS PAID “ON SIGHT.” CLAIMS PAID FOR DEATH AND TOTAL AND 
PERMANENT DISABILITY BENEFIT. STANDARD AND SUB-STANDARD RISKS 
ACCEPTED. PRACTICALLY NO REJECTIONS. FIFTEEN THOUSAND DEATH, 
DISABILITY, AND OTHER CASH BENEFITS PAID. POLICIES ISSUED ON 
RESIDENTS OF CHICAGO AND WITHIN THE FORTY-MILE LIMIT OF CHICAGO. 
THIS IS MORE THAN PAID BY ANY ILLINOIS OS INSURANCE COMPANY 
IN THE SAME TERRITOR 
SUCH IS THE RECORD OF THE GLOBE MUTUAL pa INSURANCE COMPANY 
of Chicago, incorporated under the Illinois Insurance Laws, 1895, or twenty-five years 
old. The Globe is the oldest Life Insurance Institution of the State of Illinois 
transacting Industrial Insurance. 


PROGRESS FOR 1919 LAST FIVE YEARS 


Gaith: 190. ASSCIBccenccccccscccescce 70 percent Gain in Assets......seegseeeeees 420 percent 
Gain in Income.......esssseeeeeee 30 percent 190 percent 
Gaia im Imsuran@s.cccsccccccces 18 percent 135 percent 





ORDINARY AND INDUSTRIAL BRANCHES: 
are making big money. 


Apply T. F. BARRY, Sec. and Gen’! Manager and Founder 


431 SO. DEARBORN STREET PHONE HARRISON 199 


. Pushing agents wanted. Our agents 
We give them the best leads to work on in the world. 














17-20 inclusive. 


More Than One Million Policies Now In Force 





Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following*growth in ten years is invited: 


Jan.1,1910 Jan.1,1915 Jan. 1, 1920 


Assets $ 4,867,379 $ 8,763,566 $ 18,682,446 
Policies"in’ Force 342,972 551,969 1,058,956 
Insurancejin Force 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 
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Progress in Twenty-Four Years 
Shown in Five Year Periods 


Year Insurance in Force 
1896 $ 256,000.00 $ 
1901 = 2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00 1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.00 7,982,899.00 


Assets 
2,972.00 























FLOURISHING EXPANDING 
PROGRESSIVE EVERYWHERE 


THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 








|Business in Force, $50,000,000.00 
| Assets, Nearly $9,000,000.00 
| Monthly Production, about $2,000,000.00 





A few openings available only to Managers and General 
Agents competent to Produce Results. 
Telegraph or write— 


The Bankers Reserve Life Company 


ROBERT L. ROBISON, President JAMES R. FARNEY, Vice-President 
WALTER G. PRESTON, Vice-President RAY C. WAGNER, Secretary-Treasurer 


Home Office: Omaha, Nebraska 

















A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
protective insurance and Educational and Business Start Endow- 
ment Insurance. This extension of the age limit for Ordinary 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 
facilities for our Agents in the rural districts. We issue Par- 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli- 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. We insure males and females at the 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 























OF OES MOINES, IOWA 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 


PLAN FOR CONVENTION 


BOSTON MEN GETTING READY 





Committees Named to Make Arrange- 
ments for National Life Under- 
writers Meeting 





BOSTON, MASS., March 9.—The con- 
vention committee of the Boston Life 
Underwriters’ Association held an impor- 
tant meeting Friday at which chairmen 
of many of the important committees for 
the coming National association conven- 
tion in Boston were named and various 
details relative to the convention at- 
tended to. The following were named as 
chairmen of committees: 
Transportation—J. D. E. Jones, Equi- 
table Life. 

Banquet—Paul S. Burns, Mutual Life. 
Entertainment—Robert W. Moore, Jr., 
New England Mutual Life. 

Reception—Fred C. Sanborn, Massa- 
chusetts Mutual. 

Registration—Vernon B. Swett, Provi- 
dent Life & Trust. 

Publicity—Frank W. Ganse, Columbian 
National Life. 

Hotel—Merle G. Summers, Massachu- 
setts Mutual Life. 

Reception of women delegates—Miss 
Lucy M. Morrill, Equitable Life. 

Clinton A. Ferguson, State Mutual, 
was elected secretary and treasurer of 
the general convention committee, and a 
finance committee was appointed, con- 
sisting of President J. Everett Hicks, 
Alexander S. Browne, Charles C. Gilman, 
Franklin W. Ganse and Clinton A, 
Ferguson. 

The entire membership of the conven- 
tion committee of the Boston association 
was announced as follows: Alexander 
S. Browne, chairman; Lloyd K. Allen, 
E. H. Brock, Edward I. Brown, Paul S. 
Burns, Floyd E. De Groat, Clinton A. 
Ferguson, Leon F. Foss, Charles H. 
Flood, Charles W. Gammons, Franklin 
W. Ganse, Charles C. Gilman, Alexander 
M. Hammer, J. Everett Hicks, J. D. E. 
Jones, Karl A. Luther, Clarence C. Miller, 
Robert W. Moore, Jr., Thomas F. Ringer, 
Fred C. Sanborn, Frank H. Stratton, 
Merle G. Summers, Vernon B. Swett. 





New Officers Chosen 


At the annual meeting of the Detroit 
Life, George P. Barnes and Victor A. 
Harrington were elected assistant secre- 
taries. Both have been with the com- 
pany since its early organization. Frank 
H. Watson, general counsel of the com- 
pany, has been elected vice-president, as 
has been G. M. Thomas, vice-president 
and general manager of the Thomas Mort- 
gage Company in Detroit. Mr. Thomas is 
a member of the executive committee 
which handles the investments. He is an 
expert in this direction. John R. Walsh 
of Fulton, Ill., who for 12 years has been 
supreme secretary of the Mystic Workers 
of the World and who also was elected 
vice-president, will, in addition, act as 
agency director. The new directors are: 
Ben B. Jacob, vice-president and gen- 
eral manager of the Detroit Mortgage 
Company and president of Worth & Co., 
one of the prominent retail stores in De- 
troit, also secretary and treasurer of the 
Gratiot Market Company; John A. Rus- 
sell, editor of the Michigan “Manufacturer 
and Financial Record” and vice-president 
of the Detroit Board of Commerce; 
Charles J. Higgins, secretary of the De- 
troit Mortgage Corporation and former 
vice-president of the Commonwealth- 
Federal Savings Bank; Morris Fishman, 
leading general agent of the company in 
Detroit, and T. H. Harris, leading per- 
sonal producer of the company. By ap- 
pointing life insurance men on the board 
the agency force is given proper recog- 
nition. 


Mid-Continent Life’s Progress 


The Mid-Continent Life of Oklahoma 
City has issued its annual statement, 
showing assets $533,100, capital $100,- 
588, net surplus $69,023. The company 
is now writing business at the rate of 
over a million a month. The production 
so far in March gives promise of $1,500,- 
000 in Oklahoma alone. The Mid-Con- 
tinent is running along smoothly with 
Edwin Starkey, vice-president and di- 
rector of agents and field general. 


Wallace L. Pierce, president of S. S. 
Pierce & Co., leading Boston grocery firm, 
died last week. He was a director in 
the New England Mutual Life and the 
Equitable Life Assurance and carried 
$545,000 of personal life insurance. 


March 11, 1920. _ 























cate roca | 
Peoples Life | C | 
Copies e hsurance Ompany — 
Frankfort, Indiana 
| | 
| | 
Annual Statement December 3lst, 1919 | 
ASSETS | 
| First Mortgage Loans cn Real Estate............ $ 1,078,650.00 . | 
| Real Estate—Home Office Building.......... a 100,000.00 | 
ee ne rr ere 185,111.00 | 
ee er ae ee Oe re eee 50,000.00 | 
| Pee eS Ss cv akebaccas saws oere 14,097.20 | 
| Comvom Other Rete... eas 66,794.43 | 
| Total Admitted Assets.................50, $ 1,494,652.63 
LIABILITIES | 
seein PU. «ook co ete $ 1,230,036.27 | 
Dividends left to Accumulate ..............--+5- 26,760.46 | 
Pe RS obs. oa a een iswecesis 31,701.23 | 
| Surplus to Policy Holders.................... 206,154.67 
| Mee 5k hi eee $ 1,494,652.63 | 
| GAINS MADE IN 1919 | 
| Gain in Premium Income................6.65. $ 113,833,66 
Gain in Mortgage Loans...................... 197,700.00 
Sen as I 6 to ew chao pee 226,728.82 | 
Gain in Admitted Assets....................5. 242,764.34 
Gain in Insurance in Force.......... Aa plier 4,493,234.00 
Insurance in Force December 3lst, 1919..... $15,575,554.00 
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While all insurance 
salesmen are not equal 
in point of ability, there 
is’an advantage in 
equal opportunity. 


Write C. L. MILLER, Vice-Pres. 


Gardian ite 


MADISON, WISCONSIN 








HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,000. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000. 





W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE 
General Manager for Northern Ohio 
229-233 Leader-News Building 
CLEVELAND, OHIO 








Life Notes 


Charles W. Gunter, general agent for 
the Penn Mutual Life at Oklahoma City, 
Okla., last week was elected president 
of the Oklahoma City Y. M. C. A. 

R. F. Byfield of Indianapolis, an agent 
of the Public Savings, has been promoted 
to a superintendency in that district. He 
has been an agent of the company. 

John A. Morrison, general agent of 
the Aetna Life at Chicago, has written a 














“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 





group life policy for the Stover Manu- 
_ & Engine Works at Freeport, 
ll. 


John §S. Poindexter, manager of the 
Minesota Mutual Life at Kansas City, 
Mo., has been quite ill and has been spend- 
ing time at Excelsior Springs recuperat- 
ing. 

Millard B. Wimer, who had been con- 
nected with the Philadelphia office of the 
Provident Life & Trust for the past 30 
years, died suddenly in his office March 1 
from heart disease. 

V. Maxcy Markoe, connected with the 
Pennsylvania Company for Insurance on 
Lives and Granting Annuities, Philadel- 
phia, died March 3 after an operation in 
a Philadelphia hospital. 

The Edward A. Woods agency of the 
Equitable Life of New York in Pitts- 
burgh produced over $33,000,000 new 
paid for business last year. The agency 
has $201,251,942 insurance in force. 

Bert L. Hawley, of Butte, Mont., for- 
merly deputy insurance commissioner of 
Montana and for several years past with 
the National Life of Vermont, died re- 
cently from pneumonia, following influ- 
enza. 

Mrs. A. L. Farmer, wife of A, L. Farm- 
er, general agent of the New York Life 
at Tulsa, Okla., died Sunday night, at 
Chicago, where she and her husband 
were visiting. She will be buried at 
Chicago. 

Thirty salesmen of the Dakota Life 
were entertained at a banquet in Fargo 
Friday, Feb. 20, with Pat Higgins, gen- 
eral agent, as the host. Officers of the 
company from the Watertown, S. D., 
office were guests. 

J. N. Hendricks, general agent of the 
Ohio National Life at Bellefontaine, O., 
died last week of cancer of the stomach. 
_ The New England Mutual Life wrote 
in January, 1920, $9,202,078 against 
$6,028,474 in January, 1919. 
John D. Lang of Wausau has been 
appointed statistical and actuarial clerk 
in the Wisconsin commission of insur- 
ance. Mr. Lang is a graduate of the 
economics and insurance mathematical 





courses of Wisconsin University. 


Robert G. Young, who has been head 
of the bookkeeping department of the 
Western States Life, has been appointed 
auditor for the company, succeeding J. 
William Johnson, who resigned several 
weeks ago to engage in the auto truck 
business in Texas. 
The New York Life has established an 
independent branch office at Oakland, 
Calif., with F. E. Russell as agency 
director. Mr. Russell has been agency 
organizer in charge of the sub-branch 
office which the company has maintained 
at Oakland for the past three years. 


H. W. Mason, special agent of the Penn 
Mutual Life at Indianapolis, has gone to 
the home office at Philadelphia and will 
take a course in the company’s local 
school of instruction. Mr. Mason was 
discharged from the army last year, hav- 
ing attained the rank of captain, and is 
making good selling life insurance. 
Mr. and Mrs. J. Henry Johnson, of 
Oklahoma City, went Saturday to Cin- 
cinnati because of the critical ilness of 
the wife of J. M. Johnson, brother to Mr. 
Johnson. J. Henry Johnson is Oklahoma 
manager for the National Life of Ver- 
mont, and J. M. Johnson is general agent 
is Cincinnati for the Equitable Life of 
owa, 


Wm. May, of Detroit, Mich., where he 
Tepresents the Bankers Life of Des 
Moines, will soon celebrate his twenty- 
fifth anniversary as a member of the 
field force. He wrote his first applica- 
tion for the Bankers Life in March, 1895. 
He recently was the leader of the weekly 
honor roll of the company with a pro- 
duction of $55,000. 

The Fisher branch of the New York 
Life in Chicago, which until Jan. 1 was 
affiliated with the Insurance Exchange 
branch, has written $500,000 in new 
business and paid for $500,000 for the 
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A” Penn Mutua! Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua‘ 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 





month of January. J. J. McKay, agency 
director, expressed his confidence that 
this branch will write over $3,000,000 in 
| business for 1920. 

F. J. Reule, district superintendent of 
the Metropolitan Life at Oshkosh, Wis., 
has completed twenty years of service 
and at the annual meeting of superin- 
tendents at the home office in New York 
last week was awarded a 20-year gold 
medal. Before returning home, Mr. 
og visited his mother at Ann Arbor, 
Mich. 


The death of Robert Caughell, a rep- 
resentative in western Iowa for the 
Bankers Life of Des Moines, occurred 
recently as a result of pneumonia, and 
his wife died within a few days from the 
same dread ailment. Two young chil- 
dren are orphaned by their death, but 
fortunately they are assured of a sub- 
stantial income from life insurance poli- 


PLN 


MUTUAL TRUST 
LIFE INSURANCE 


OF 6).4 5 57-0 me 4 
CHICAGO, ILL. 
PBN 





For Men Who Want to Grow 


We have some attractive general agency openings in 


ILLINOIS — MICHIGAN — NEBRASKA 


Paid-for Business Produced by Our Agencies in Other States During 1919: 


North Dakota - - - - = = = = = $3,466,000 


Minnesota - - - - - = = = = = 3,030,000 
lowa - = - > > - - - 7 - - 2,073,000 
Connecticut - - - ~ - - - - - 1,797,090 
Wisconsin - = = = = - e Ss = 1,700,000 
South Dakota oe, = & 4 - - - - 1,100,000 





Insurance In Force — Over Fifty-one Millions 
Write For Information to 


HOME OFFICE 


30 North La Salle Street Chicago, Illinois 











“The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 




















J. O. LUAGMAN, President DR. ANDREW JOHNSON, Secretary 


International Life & Trust 
Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 











cies which were carried by both parents 





in the Bankers Life. 
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-THE FARSEEING AGENT KNOWS 










































The demon- 
that his strated values 
abilities linked 4 offered your 
vil with the WILL ll 
policies of uWiFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 











What Money Could Not Buy 


HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. It stands for perfect protection at 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no moaey could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


‘Springfield, Massachusetts 
Incorporated 1851 
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The Company that 


Leads Them All In Kansas 


Has the largest volume of business 
in force ever placed upon the books 
of any Kansas Company 


The Farmers & Bankers Life Insurance 
Company Wichita, Kansas 














Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President G. W. Steinman, Secretary 
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Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 














 eaeeuee Are Fleeting; 
Life Insurance Is Sure 











Life as well as fortunes is fleeting. 
Investments are ever in a state of flux. 
Stocks and bonds may wither. The rich 
man or woman of today may be the 
penniless or hard-put person of to- 
morrow. A sad case, personally known 
to the writer, is a widow in a nearby 
town. Her husband died and left her a 
large property of about $200,000 in- 
vested in valuable business structures. 
Many things began to happen. Busi- 
ness began to move away from the lo- 
cality in which one of the buildings was 
located. The city required fire escapes 
to be put on another at a large and im- 
possible expense. A son put some of 
her money into an apartment building 
and lost it. Eight of her suburban lots 
were sold the other day for taxes. Her 
family is all dead, save one son who is 
of little help. She is ill and alone. Her 
distress is pitiful. Imagine how dif- 
ferent it would have been if instead of 
being encumbered with property that 
requires all sorts of the care that she is 
little fitted to give, an income policy 
had been purchased for her instead. 
How different her life would be from 
what it is now. 

* * 

A will, such as this woman was the 
beneficiary under, no matter how care- 
fully drawn, is never absolutely safe 
from litigation. The will of Samuel J. 
Tilden was broken. He was one of the 
keenest lawyers this country ever knew. 
Right now there is a contest over the 
will of a vice-president of the nation 
on a claim of unsoundness of mind. 
We never know what a group of twelve 
men will do to a dead man’s will. 

The expense of administrating an 
estate of $20,000 to $30,000 is, very con- 
servatively, at least $1,000. If there is 
litigation it may reasonably run from 
$3,000 to $4,000—taken out of the 
pockets of those to whom the estate 
was left. The delay in settlement of 
an estate is, by law, at least a year, and 
very often runs far beyond that time. 

* * 


When a man is dead, life insurance 

1. Has a fixed value. 

2. Carries a specifically named bene- 
ficiary and must be paid to that in- 
dividual if living. There is no chance 
of attempting to prove unsoundness of 
mind or to break the intention of the 
dead man or woman. 

3. The proceeds are paid without ex- 
pense. 

4. Payment comes within a few 
hours after the claim is established; 
comes when it is most needed; comes 
when it is most welcome. 

Life insurance stands absolutely sec- 
ond to no method as a means of de- 
veloping the independence and happi- 
ness and contentment of our fellow 
creatures; in a broader sense, it works 
for the uplift of civilization. We are 
proud to be in such a business.—New 
York Life Bulletin. 


Life Notes 


Cc. M. Lord, agency manager at Chip- 
pewa Falls, Wis., for the Bankers Life 
of Des Moines, recently celebrated the 
fourteenth anniversary of his association 
with the Bankers Life. He began as an 
ordinary salesman and developed into an 
agency manager of an agency with a 
production of $3,000,000 a year. His 
ambition is a $5,000,000 agency. 

Henry H. Kohn of Albany, N. Y., has 
been elected vice-president of the Morris 
Plan Insurance Society of New York, 
which writes industrial life insurance 
furnished exclusively to borrowers doing 
business with the Morris Plan Bank in 
various parts of the country. This will 
not interfere with Mr. Hohn’s duties with 
the Phoenix Mutual. 

W. J. Gibbons, in a letter from Los 
Angeles, where he recently went from 
Indianapolis because of impaired health, 
states that the change has already made 
a great improvement in his physical con- 
dition and that he will no doubt make his 
home there. He was a special agent of 
the Penn Mutual Life at Indianapolis and 
expects to take up life insurance work in 
his new field. The parents of Mr, Gib- 
bons’ wife live in Los Angeles. 





WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
ag directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 

‘‘Suggestions for Increasing 
- Your Income’”’ 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 


THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 








LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 











Agency Openings in 
SOUTH DAKOTA 
OUR POLICIES SELL 
WHEN OTHERS WILL NOT 








NATIONAL LIFE_ 
ASSOCIATION 
Des Moines, Ia. 








“FIRST LESSONS” 
“First Lessons in Life Insurance” was written 
mentale fe Men, but i - ove the funda- 


le 
for all beginners. Price $1.00. 1 DURYEA & 








FINLEY, 901 Phelan Building, San Francisco, Cal. 
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MODERN BUSINESS GETTING METHODS 














How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
by Applying the Best Selling Systems to Their Business. 
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EFFECTIVE ARGUMENTS FOR 


BUSINESS 


LIFE INSURANCE 


I. H. Offner of Chicago Tells the Appeal That Should 
Be Made to the Smaller Concerns—For Many Agents 
Think Only of the Big Corporations as Pros- 
pects for This Form of Protection 


H. OFFNER, for years one of the 
| biggest producers for the George 
* Pick general agency of the Mutual 
Benefit in Chicago and now the leading 
man with the Bokum & Dingle agency 
of the Masachusetts Mutual in Chicago, 
gave a talk at the mid-west agency 
meeting of the Massachusetts Mutual 
last week in Chicago on “Corporation 
and Inheritance Tax Insurance.” Mr. 
Offner has specialized in the sale of 
this form of protection and is very fa- 
miliar with its application and the chief 
selling arguments and objections. 

He said that corporation insurance 
should not be thought of in connection 
with the large national corporations 
where the interests are scattered among 
a large number of stockholders, but 
rather as applying to so-called “close 
corporations,’ where the assets and 
control are in a few hands. This is 
the case with the great majority of 
corporations. Less than 1 percent of 
all the corporations in the country have 
their stock in the hands of as many as 
100 stockholders. The agent desiring 
to specialize in the sale of corporation 
insurance should at once give his at- 
tention to the smaller corporations 
where the control is in the hands 
comparatively few men. 


Interests in Small Group 


Business insurance, Mr. Offner said, 
is very much like writing insurance for 
an entire family, in that the interests 
are in a small group, and are clearly 
defined. The risks involved are easily 
ascertained and the risks that can be 
eliminated by life insurance easily de- 
termined. In insuring the big man with 
a corporation large or small, in cover- 
ing the dominant life, the agent is per- 
forming the same function as when he 
insures the bread winner in a family. 
Where the group is small, as is the 
case with most corporations, the risk 
involved is small, greater for each per- 
son in the group. With a big corpora- 
tion, the individual risk is much less. 
For example, the death of the president 
of the United States Steel Corporation 
or the chairman of the board of 
the Pennsylvania Railroad, important 
though they may be, would not seri- 
ously disturb the operations of these 
gigantic organizations. Things would 
go on about the same as before. Such 
a strong organization has been built 
up, such an efficient corps of depart- 
ment heads, that business would be 
conducted about as usual. 


Small Concern Hard Hit 


Not so with the small concern. A 
death in Jones & Smith always means 
a great upheaval and often a business 
tragedy. There are of. course, a few 
big corporations that carry business 
life insurance on their department 
heads, and these are the exceptions. 
That kind of a corporation, Mr. Offner 
said, is not the reason for business life 
insurance. 


Just what Bradstreet’s and the other 
commercial reporting concerns think of 








of | 
| proud of it and have no hesitancy about 











individuals in firms is drawn out by 
their practice in bulletining subscribers 
when a death of an important member 
of a firm occurs. It is often the case 
that creditors will receive a_ notice, 
saying, “Mr. A. of the A.-B. Company 
died yesterday.” No comment will be 
included, but to those knowing the sit- 
uation, none is necessary. The death 
of the important member of the firm 
means that the organization has been 
left in a rather doubtful condition and 
there will be an immediate shutdown 
or a modification on credits. If there 
were added to such reports, “Mr. A. 
was insured for $50,000, payable to the 
A.-B. Company,” little disturbance 
would be caused by the announcement 
of his death. It is removal of this fear 
and doubt on the part of creditors that 
business life insurance serves. 


Investigating Business Affairs 


Such situations as this, Mr. Offner 
said, can be anticipated by life insur- 
ance men. It-is much easier to learn 
something about a man’s business af- 
fairs than it is to get the facts con- 
cerning his own life and habits. 

Most men are willing enough to talk 
about their business. Often they are 


giving all of the facts. The life insur- 
ance man confining his solicitation to in- 
dividuals, gets no such line up as this. 
He has to dig around for every bit of 
information that he gets, and often is 
forced to go to his prospect rather un- 
equipped. 
Protecting the Credits 


Mr. Offner said that the main use of 
business life insurance is to protect the 
credits of the business. Credit is the 
ability and determination to meet obliga- 
tions at maturity and business life in- 
surance insures the ability and makes 
the determination easier. Business life 
insurance insures active partners, tech- 
nical men, sales managers, superintend- 
ents and acts as a measure of their re- 
placement value. In times like these, 
it may be necessary for a concern to 
pay big bonuses or fancy salaries to 
secure department heads to fill the va- 
caney caused by death. The financially 
strong man in a concern can be insured 
to protect its endorsement on paper, or 
to protect the credit that will be with- 
drawn in the event of their death. This 
is always true of a small concern. If 
the small business institution suffers a 
loss of its principal financial backer, it 
almost certainly means the destruction 
of the business. This is true of the small 
laundry around the corner, the tailor 
shop, the small general store, or any 
other moderate size business house. At 
the present time, there is a great deal 
of business activity and many factories 
and business concerns are enlarging and 
expanding. New structures are being 
put up and some cases large additions 
are being made to factory space. These 
new buildings require financing, loan and 
bond issues. Business insurance is 
needed to cover this additional risk. Con- 
cerns that are taking on obligations of 
this kind need protection. To such or- 
ganizations, business life insurance can 
be very advantageously offered-at this 
time. 

Will Insure Dividends 





In other cases, business insurance can 


, income and profits tax. 


be offered as a means of providing funds 
to insure dividends for a year or two 
during a readjustment period. That is, 
the insurance can be taken out with the 
idea in mind of insuring a source of divi- 
dends in the event of the death of one 
or two of the principal factors in the 
company and a possible shake up in the 
concern as a result. The business life 
insurance will make certain the contin- 
uance of dividends in the regular way. 
Business life insurance provides a fund 
by means of which a concern can com- 
mand loans without disturbing its regu- 
lar credit channels. With a _ business 
life insurance sinking fund, a concern 
is not required to make unusual demands 
upon its regular creditors. 


Chief Obstacles Pointed Out 


Mr. Offner said that the writing of 
business insurance differs quite mate- 
rially from the handling of personal 
cases. The motives are different and 
the obstacles in the path of the sales- 
men are not the same and are usually 
harder to overcome, but the amounts 
written are so much larger that the ex- 
tra effort is worth while. The chief 
obstacle confronting the business insur- 
ance salesman at this time is that the 
proceeds under the policy fall under the 
This objection, 
Mr. Offner said, must be squarely and 
firmly met. The mere fact is that the 
tax does not eliminate the necessity of 
the insurance. If a concern does not 
need insurance because there is a tax 
on it, they ought to go out of business, 
because there is a tax on the profits of 
the business. 


Replacement of Valued Men 


Another objection frequently submitted 
is the statement that every man can be 
replaced. This is a real objection in or- 
dinary times, but under the present un- 
usual conditions, no employer is willing 
to say with assurance that he can quickly 
replace any employe taken by death. 
Men are scarce and hard to get. Instead 
of having faith that every employe can 
be replaced, employers today know that 
it is a very trying question to get new 
men of the right type. An employer 
will often say that he hesitates to take 
out business life insurance for fear of 
encouraging employes or associates in 
the thought that they are invaluable. 
This is a rather narrow objection and 
one that can be easily met. The man 
who thinks he is indispensible is usually 
the type that would not be missed. 


Rejection .of One Partner 


Sometimes one partner in a concern 
is found uninsurable. This condition can 
lose or close the business. If the situa- 
tion is handled directly, it results in a 
keener desire on the part of the insur- 
able partner. The agent should not be 
dismayed by reason of getting a rejec- 
tion on one of the partners. The rejec- 
tion can be made the reason for the 
other partner taking the insurance. The 
greatest obstacle is the one which the 
agent creates himself, Mr. Offner said, 
and is the failure to provide a definite 
plan of action for the assured. The 
agent throughout the _ solicitation of 
business life insurance must be aggres- 
sive. The agent must tell his clients 
what to do. They may tell him what 
they want to accomplish, but he must 
tell them how to accomplish it. He must 
have a purpose and a well defined plan 
to offer. In presenting business life in- 
surance to business men, his whole sell- 
ing talk must be business-like in every 
particular and his proposition logical 
and reasonable. There must be a pur- 
pose for taking out the insurance. The 
mere desire on the part of the agent 
to sell the prospect is not a reason for 
the insurance being taken out. 


Creations of the Imagination 


The obstacles in the path of the solici- 
tor of business life insurance are only 
creations of the imagination. They are 
not real and vital. The uses and benefits 
of business life insurance are known and 


understandings on the part of the pros- 
pects. It is up to the agents to clear 
the air. 

There are many aids to the solicita- 
tion of this class of business. One is 
that business expenses are thought of 
in larger terms than personal expenses. 
The business man always thinks of af- 
fairs in connection with his business in 
larger amounts. Prospects are not 
scared out when an agent quotes large 
premiums for business insurance al- 
though they might dismiss the whole 
subject if the same size premium were 
suggested for personal insurance. The 
belief on the part of the important men 
in most concerns that the ability of the 
concern to secure. credit rests on one 
man, always helps the agent. 

It will often be found that once the 
agent has secured the dominant life in 
a concern, the man who has just been 
insured will then take out policies on 
the other principal members of the firm 
in order to avoid hard feelings and fric- 
tion. As a matter of diplomacy he will 
have his principal. associates covered. 


Inheritance Taxes 


A strong argument can be made to 
the heads of a corporation where the 
principal officers are very wealthy whose 
estates are mainly in the business and 
have their inheritance taxes to be paid 
in cash, this must come out of the busi- 
ness. With such men, even though they 
possess great wealth, business life in- 
surance is needed in order to provide 
the very cash with. which to pay the 
taxes in order to avoid the sale of stocks 
or to strain credit at the bank. It is 
often rather difficult for concerns to get 
credit in good times and it must occur 
that other sources of revenue are needed. 
An agent can often offer to a business 
life insurance prospect the suggestion 
that the insurance can be taken over 
personally, after the. need for business 
life insurance has passed by purchasing 
the cash value. 

Recently many men have made a sell- 
ing point of the'fact that life insurance 
reserves may ‘be regarded as invested 
capital from a. taxation standpoint. 

Mr. Offner talks only briefly on inheri- 
tance tax insurance. He said that really 
the inheritance tax cases art few ond] 
far between. Where insurance can bé 
sold to cover inheritance taxes, thé 
agent should simply try to estimate 
roughly the amount of the tax and pro 
vide insurance to cover. It is unneces 
sary, Mr. Offner, says, to give a great 
deal of study to charts and elaborate 
tables covering the subject. Big men 
simply need the money with which to 
pay inheritance taxes and life insurance 
provides the money. There is nothing 
more to it and no need for surrounding 
the subject with a great deal of mys- 
tery. There is only a very occasional 
use for elaborate inheritance tax para- 
phernalia. Cases of this kind are too 
rare for study. There are 10,000 cases 
of men who are prospects for $100 a 
month, monthly income policy, to every 
10 inheritance tax prospects. 





Pushing Americanization Movement 
MILWAUKEE, WIS., March 9.—The 
nation-wide Americanization movement 
which has been undertaken jointly by 
the Prudential and Metropolitan will be 
carried out by 250 active workers in the 
city of Milwaukee, to reach the 125,000 
homes in the city. Under the direction 
of A. C. Grant, superintendent of the 
Prudential, all agents of the two com- 
panies have been receiving lessons in 
the principles of the movement for sev- 
eral weeks, meeting every Saturday 
afternoon to listen to interesting and in- 
structive addresses by those familiar 
with the manner in which the true ideal 
of freedom may be passed on to the pub- 
lic. The entire forces of both companies 
in Milwaukee held a joint celebration 
of Washington’s Birthday, at which the 
principal address was made by John H. 
Puelicher, president of the Marshall & 
Ilsley Bank of Milwaukee, and state 


director in Wisconsin of the War Savings 











definite. The objects are merely mis- 
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THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh *“p.3.ce"* Pittsburgh, Pa, . 











Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST—STRONGEST 
Southern Life Insurance Compan 


y 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 


Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 
$ 18,362,862.75 


16,626,824.78 


Assets 

Liabilities 

Capital and Surplus 

Insurance in Force 

Payments to Policyholders 

Total Payments to Policyholders since Organization 
JOHN G. WALKER, President 


2,376,218.75 
21,988,834.83 
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) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE, 


SEE-> LATEST POLICIES AND AGENCY CONTRACT Sala7.(ne 
Openings OHIO, IND., KY, MICH. and W.VA. Write Columbus 














WANTED: Agency Supervisor Familiar with Kansas Territery 
One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 


cam secure a good contract carrying salary, traveling expenses and a bonus on 
production by addressing 


J. Frank Montgomery, Agency Manager 
American National Insurance Company 


of Galveston, Texas 











State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service. 
Additions are made to our agency force when the. right men are found. 


STEPHEN IRELAND D. W. CARTER 





B. H. WRIGHT 








President Superintendent of Agencies Secretary 
One Cite 4 OUR We have a contract for you under which your 
VICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


_—— 


MICHIGAN 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 














1 PHILADELPHIA 











| MONTHLY INCOME INSURANCE | 








T the recent meeting of the mid- 
A west agencies of the Massachu- 

setts Mutual in Chicago, Frank 
T. McNally, general agent of the com- 
pany at Minneapolis, spoke on “Monthly 
Income Insurance.” Mr. McNally has 
given particular study to the sale of 
this form of indemnity and has been 
very successful in selling it. He said 
that the agent who will not take the 
time to study monthly income insur- 
ance, cannot hope to sell very much of 
that form. It requires a great deal 
more study than for instance, ‘the 20 
year endowment or the ordinary life 
contract. The agent who expects to in- 
crease his writings through use of the 
monthly income contract, must make 
up his mind to spend some time in 
studying its various ramifications. 

Lek 

Mr. McNally said that in the great 
majority of cases, an agent sells life in- 
surance first, and then as a sort of 
after thought adds that the policy may 
be paid on the monthly income basis if 
desired. The suggestion is offered in a 
rather half hearted way, makes no ap- 
peal to the prospect, and adds nothing 
to the selling argument. It might bet- 
ter be left out altogether. The monthly 
income settlement should be made a 
strong feature of the talk and the in- 
surance angle stressed only lightly. In 
other words, if an agent is selling 
monthly income, he must talk monthly 
income, must emphasize the fact that 
the monthly income policy provides a 
disability income for the assured, an 
old age income for the assured, and an 
income for the beneficiary. The out 
and out income policy does not re- 
semble the ordinary life contract in 
very many particulars and hence has 
to be presented in an entirely different 
light. 

* * * 

Monthly income insurance, Mr. Mc- 
Nally said, is not mysterious or un- 
fathomable. Income insurance hinges 
on only one thing, the conservation of 
funds. It is simply an added reason 
for buying, a remarkable selling argu- 
ment. It reinsures the insurance, as- 
sures the principal and income and 
places extravagance beyond the reach 
of the beneficiary. 

Monthly income insurance can be 
presented, Mr. McNally said, when life 
insurance as a_ general proposition 
makes no appeal. ‘What interest is 
aroused on the part of the prospect,” 
Mr. McNally asked, “When the agent 
approaches with ‘I want to talk to you 
about life insurance.’ The prospect re- 
plies that he is not interested in life 
insurance, has all he can carry and does 
not care to spend any time discussing 
the proposition. To this the agent will 
often reply that he would very much 
like to explain what it is he has to offer 
and believes the prospect should con- 
sider taking out additional insurance. 

* * * 

“This is the weakest kind of a propo- 
sition and means nothing to the pros- 
pect, except that the agent is rather in- 
sistent about presenting something that 
he is not interested in. He is not in- 
terested because he has not seen or 
heard anything that is attractive.” 

The real estate man, Mr. McNally 
said, would never approach a prospect 
with “I want to sell you some real es- 
tate.” He would offer for sale a partic- 
ular house or lot, or farm tract and 
would not think of asking the prospect 
to get interested in real estate gener- 
ally. Some definite proposition would 
have to be presented. Monthly income 
insurance gives the life insurance man 
something concrete to offer. A definite 
proposition means that the prospect 
immediately has something to think 
about, something to fix his mind on. 
It suggests some particular reason for 
taking out life insurance. The man 
who thinks he is carrying enough life 
insurance can be shown something that 


will fit in with and round out the in- 
surance line already carried. An in- 
come proposition can be drawn up that 
need not even be called life insurance, 
but it will make an appeal because the 
prospects can visualize what the agent 
is talking about. 
* ok Ox 


Mr. McNally said that the average 
policy stays on the books 15 years, but 
the funds paid to the beneficiary remain 
intact on the average only six months 
after the claim has been paid. By that 
time, the entire amount has dwindled 
in one way or another to almost noth- 
ing. Mr. McNally said that the agent 
who starts in to build up a monthly in- 
come business, soon finds that he has 
a strong set of boosters and advertis- 
ers. Under an ordinary life contract, 
$5,000 or $10,000 is sent to the bene- 
ficiary from the home office and in a few 
years, even the name of the company 
is forgotten. This is not the case with 
a monthly income policy. The check 
comes each month. It provides the 
beneficiary with the money with which 
to educate her children, to buy them 
the necessities of life, to finish making 
payments on the home that the hus- 
band was purchasing on the installment 
plan, and to carry out all of the other 
plans and desires possessed by every 
woman raising children. The woman 
getting a check from a life company 
becomes a walking advertisement for 
both the company and the agent. She 
is an interested sympathetic booster. 
She has no theories about life insur- 
ance. She knows that life insurance 
works and what it does, and has no 
hesitancy in telling about it. The life 
man who specializes on monthly in- 
come business, creates a permanent 
clientele. 

Monthly income insurance, Mr. Mc- 
Nally said, simply boils life insurance 
down to the understandable points. It 
permits the agent to show the prospect 
just what he is buying. It reduces life 
insurance, little understood by many, 
to a level that can be comprehended by 
all. When the agent starts to talk 
about $50 a month for life, the pros- 
pect knows just what he means. Gro- 
cery bills, rent and all expenses are 
handled by most people on the monthly 
basis. A flat amount, a large lump 
sum, or even $1,500 or $2,000 annually, 
does not means so much to the pros- 
pect as a_ stated amount payable 
monthly. 








Changed Mind Twice; 
Didn’t Get Third Chance 





i January, 1919, an application for 
life insurance was made to the Mary- 
land Assurance by Dr. Hugh R. 
Aldridge, of Baltimore. This applica- 
tion was approved and a policy issued, 
but after considering the matter for 
nearly two months, Dr. Aldridge de- 
cided not to purchase the policy. 

Later in the same year, in Septem- 
ber, Dr. Aldridge again applied to the 
Maryland for life insurance, and again 
a policy was issued for him, but this 
policy he also, after long thought, de- 
cided not to accept. 

Twice in one year Dr. Aldridge was 
brought to a realization of his need of 
life insurance, and twice he changed 
his mind as to his present need of this 
protection. 

In the newspapers of Baltimore on 
Feb. 7, 1920, this item appeared: 

“Dr. Hugh Roscoe Aldridge, a den- 
tist, 34 years old, died early yesterday 
at his home, 801 Gorsuch avenue, of 
pneumonia following influenza. He is 
survived by a daughter, Ruth Eliza- 
beth Aldridge, 4 years old.” 

While men delay, death strikes like 











lightning—don’t let them wait—life in- 
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surance is not something you should 
let a man think over, it is something 
you should help a man put over. 








Gets New Lead 


From Every Case 








W. W. Williamson, Chicago manager 
of the Phoenix Mutual, aims to get a 
lead or two through every case he 
writes. After he has delivered the 
policy and is about to close the inter- 
view he says: 

* Ok 

“Mr. Codington, having done you a 
service that I believe you think is worth 
while, do not fail to let me do a like 
service to others whom you may know. 
You do not know the affairs of your 
friends and neighbors, but you do know 
this, that when one of them dies the 
first question you think to ask is: 


C E N 2) R A L E. M. BROWN, President | CLIFFORD V. PETERSON, Secretary 
S A FE: S O you want to get 
started in business for 


ourself in a prosperous 
LIFE INSURANCE COMPANY jer dB lt ymgesae 
state company that writes 
a wide variety of very lib- 
eral, low cost Policies? 
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Crawfordsville, Indiana THOMAS R NEAL, Superintendent of 











Agents 





“‘T wonder if he left any life insur- 





ance. 

“If you find he has, it greatly pleases 
you. If you find he hasn’t or has only 
left a little, you feel as though some one 
had neglected him. 

“Do you knqw of some one personally 
to whom I may go and offer my serv- 
ice?” 

* * * 

Mr. Williamson goes on to state: 

“The advantage in asking for only 
one is that if you state the question in 
the plural he is very apt to say that he 
cannot think of any one, simply because 
you have thrown his mind out into the 
entire circle of his acquaintance and he 





is at a loss to know whom he can name. 
But if you ask for one, his mind will 
revert to some one of his friends and 
he will give you his name, and after 
that one he will think of more, and you 
will come away with two or three. 
“Moreover, it shows that you are not 
trying to ask him for all that he has in 
im. 
“Sometimes it pays not to ask this 
favor until your next call upon him, 
and make that special cause of your 
call. But it cannot ever hurt to try it at 
the time you deliver the policy. He has 
an attitude of appreciation for what 
you have done. 
* * * 
“Another good plan is to explain to 
him then or at another time our cir- 
cularizing system, if that is the way 
you got him. Ask him if you may not 
circularize some of his friends, and if 
they answer, you will call upon them. 
If they don’t you won’t. Put the whole 
subject to him in such a way as to ap- 
peal to him as though he were doing 
a favor to his friends. If he says he 
will speak to some of his friends and 
let you know, tell him that you would 
rather he would not do that. That you 
cannot sell his goods and he cannot sell 
yours, and that the art of approaching a 
man on the purchase of life insurance 
is such that it cannot be handled as 
most other commodities are handled. 
“If he says he will think it over and 
send you a list, tell him you appreciate 
his thoughtfulness, but not to put him- 
self to that bother, but to just give you 
One name now and let that suffice. 


Record Business in Texas 


HOUSTON, TEX., March 9—All the 
life companies operating in Texas report 
big business for January and February 
this year. These months have been pro- 
ductive of the largest amount of business 
of any months so far for practically 
every company in the state. 

While a good part of this increase is 
due to the general conditions existing in 
other states, there are a great many 
policies being written by the old line com- 
panies on the lives of former members 
of the Woodmen of the World. This is 
especially true of the companies writing 
in the smaller towns of the state. 

Texas has always been a stronghold 
for the Woodmen and since this or- 
ganization has increased its rates, the 
membership has fallen off a great deal 


Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


an ses eontracts are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal te agents and prospects. the treatment aceorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
Fee Territory and Agency Contracts Address C. D. RENICK, President 

















Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once for agency con- 
the up-to-date Agent either part time or [Sct _ Pg be Bhase Sony a allowance 
whole time that we have the best proposi- ‘ Comnede operates in Michigan, Towa, Illinois 


tion and opportunities for his future success. Nebraska, K- Kansas, Oklahoma, Missouri and Indiana 
Approximately $35,000,000 insurance in force. 











THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Direster on _— Smee 
CENTURY LIFE INSURANCE CO.), inpranapois 
Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to partments of life insurance work. 
build a real life insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency-— 


Tell us where you want to work 








A live wire fellow who is capable of selecting _ for 


WANTED the sale of Accident and Health Insurance in monthly pay- 


ment department can secure a position with the undersigned 
A Company on salary and commission. When writing state 
full details, past history and references. 


| MANAGER. INCOME GUARANTY COMPANY 


SOUTH BEND INDIANA 














THE INSURANGE SALESMAN s2ze2sezersttrxr= cis 


Salesman, 1362 Insurance Exc icago, Ill. 














and these people are all turning to the 


old line companies. 
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We 


Insure Total Abstainers 
At Reduced Rates 
OW many TOTAL ABSTAINERS 


do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
them? Wouldn’t this be a great 
advantage in opening new territory P 


We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and InsuredP This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 
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oP this affords 
ictim without Ins urance - 
Was it due to your failure to solicit 
Tornado Insurance” Do notdelay — 
until the destructive cloud appears 


es Pa : 
4 tates. Nea een: = 
tp ee Seah nel 
eS ete ied 
NS es Sy” Pees 4 
< nin Wines cok a Sa ee ae 
Pap a ar 

SS a ee”? s* 

*3 » < 


Now is the time to solicit Tornado Insurance. 
The season of greatest losses is now at hand;— 
but— 


Remember— 


There is no “‘closed season’’— 


No section is immune from destructive 
wind-storms— 


No structure is strong enough to withstand 
the power of a tornado— 


That insurance is the only protection 
against loss to the owner—and you have it to sell. 


Never. fail to call attention to the increased cost of replacement. 
Tornado—Rent—Automobile and Use and Occupancy Insurance offer 
slightly cultivated field for the live and aggressive agent—the agent 
who represents the 


INSURANCE COMPANY OF NORTH AMERICA 


A Pioneer in Tornado Insurance. 
A Leader in Every Branch of Its Activities—It Has 


FACILITY CAPACITY EXPERIENCE 
CASH CAPITAL, $4,000,000. 
The Oldest American Stock Insurance Company. 
Western Department: New England Department: Department of Central America: 


icago - Hartford, Conn. ; New Orleans, La. 


Metropolitan Managers: Southern Department: Canada General_Agents: 
58 John Street Atlanta’ Ga. Montreal, Can. 


New York City Department for Porto Rico: 


4 “4 
INSURANCE COMPANY OF 
. Pee'Son Francisco, Ca on TH AMERICA 
Brokerage and Service Department: San Fanciers Cal. San Juan, P.R Nor: 
111 William Street 


Cuba General Agent: bea LPHIA, PENNA. 
New York City avana, Cuba. ee Ter er pre 4 
MA 
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ap PO OENIZING the fact that no Company, 


observant of its obligations to agents, can - 
. ; HO 
grow and prosper any more rapidly than its : 


representatives grow and prosper, the Spring- 
field Fire and Marine Insurance Company ever 


aims to serve Springfield agents to the utmost 


and to conserve their every interest. 
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SPRINGFIELD 


Fire and Marine Insurance Company 





SPRINGFIELD CHICAGO SAN FRANCISCO 
Massachusetts Illinois 


California 











